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By JONATHAN CRIBBS
Associate Editor

NORTH EAST, Md. — For the last 
three years, Chesapeake Gold Farms 
has been branching out, launching 

new dairy products made with fluid 
milk from its herd of roughly 180 
Holstein and Guernsey cows. 

The products, such as sweet cream 
butter and small, plastic-wrapped 
blocks of cheddar cheese, must be 

marketed and sold as well — prac-
tically a second job for the already 
overburdened family operation.

By SEAN CLOUGHERTY
Managing Editor

Like the general public, many 
elected officials are far removed from 
agriculture and knowing what it takes 

to grow food. 
A series of county legislative farm 

tours throughout Maryland, organized 
by local Farm Bureaus, seeks to bridge 
that gap. 

The tours showcase the county’s 

main crops and visit farms with niche 
crops, but also help legislators see the 
challenges farmers in the area face 
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Wes (left), Ben and Bob Miller, who run Chesapeake Gold Farms in Cecil County, Md., recently launched their own yogurt, which 
they’re selling at retailers across the Delmarva region. They see the yogurt as another outlet for their farm’s milk and another 
lifeline for the farm as a whole. 

Photo by Jonathan Cribbs

Chesapeake Gold Farms branching out to sustain family’s dairy farm
For Millers, it’s yogurt time
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DOVER, Del. — The U.S. Air 
Force selected the 436th Civil Engineer 
Squadron pest management section at 
the Dover Air Force Base as the lead 
test hub for future Spotted Lantern-
fly mitigation practices for military 
aircraft.

The USDA has described the Spot-
ted Lanternfly as an invasive insect, 
native to Asia, that can cause damage to 
crops, ornamental trees, vineyards and 
forests, including its preferred host, the 
invasive tree of heaven, which is found 
in the local area. 

Known as a “hitchhiker” type insect 

TIMONIUM, Md. — A variety of 
businesses and individuals came to-
gether to support 70 Maryland youth 
who sold their projects at the Maryland 
State Fair Youth Livestock Sale on Aug. 
30, grossing over $131,000. 

The traditional sale was held in 
the Cow Palace and live-streamed 
to offer the opportunity to purchase 
locally-grown beef, pork, lamb, goat 
and/or poultry in person or online via 
cowbuyer.com

The 4-H/FFA youth, between the 
ages of 8 and 18, who qualified to 

participate in the sale, will receive the 
proceeds from the sale of their animal 
to invest for next year’s project or for 
their future educational endeavors. 

“The Maryland State Fair 4-H/FFA 
Livestock Sale was the culmination of 
a year’s worth of hard work and com-
petition by 4-H/FFA youth. The youth 
invested a lot of time, work, and money 
in their projects in order to prepare 
them for competition and the sale,” said 
Maryland State Fair General Manager 
Andy Cashman. “Through the process, 
they learned responsibility for their 

animals and the ability to make wise 
management decisions.” 

Following are the winning bids for 
the Grand Champion Market Steer, 
the Grand Champion Market Hog, the 
Grand Champion Market Lamb and the 
Grand Champion Market Goat:

• Grand Champion Steer: Ella Ja-
cobs of Frederick sold her 1390-pound 
Grand Champion Market Steer to Giant 
Food of Timonium for $15,290 ($11 per 
pound).

• Market Hog: Aubry Knott of Mt. 
Airy sold her 279-pound Grand Cham-

pion Market Hog to Maryland Gleam 
Team and Trish Mills with Charis 
Realty Group for $3,487.50 ($12.50 
per pound).

• Grand Champion Market Lamb: 
Ava Stolburg of Tuscarora sold her 
149-pound Grand Champion Market 
Lamb to Chesapeake Foods for $894 
($6 per pound).

• Grand Champion Market Goat: 
Alyssa Slimmer of Myersville sold her 
94-pound Grand Champion Market 
Goat to Trish Mills with Charis Realty 
Group for $1,675.

CHESTERTOWN, Md. — The Del-
aware-Maryland 4R Alliance hosted its 
annual 4R Field Day on Thursday, Aug. 
26, at Corteva’s Chesapeake Farms. 
Participants rotated among four-sta-
tions where they learned about the 4R’s 
of nutrient stewardship; using fertilizer 
of the Right Source, at the Right Rate 
and Right Time, in the Right Place.

Mike Twining of Willard Agri-Ser-
vice led a station on nutrient timing and 
placement. Twining demonstrated the 
different spray boom attachments and 
when and why a grower would want to 
use different placement tools. Twining 
also spoke about the importance of 
timing. 

“Back in the 1980’s, we thought if 
you didn’t have all your nutrients one 
corn by tassel-time, you’d missed the 
boat,” he said.

Now growers can spoon feed their 
crops to ensure nutrients are available 
when the crops need them. 

“If your corn wanted to ‘eat’ 12 
pounds of nitrogen and 8 pounds of 
potash that day but they could only get 
10 and 6 pounds; well, that’s a bad day 
for corn and you’ve limited your yield,” 
Twining said. “If I have a bad day, I get 
to start over the next day but corn only 
has so many days to make count.”

Nate Hykes of Growmark FS led a 
station featuring a Falcon soil sampling 
demonstration. The Falcon is pulled be-
hind a truck or other all-terrain vehicle 
and takes a soil sample every 15 feet. 
“If you had to do that by hand, it would 
get a little arduous,” Hykes said, “but 
the Falcon allows us to intensify the 
rate at which soil samples are taken to 
better inform a nutrient prescription.” 
Hykes also detailed the different scales 
of sampling including field, grid and 
zone and how those samples are used to 
inform a 4R nutrient application plan.

Tyler Patton, Andrew MacRae 
and Justin McCullough with Corteva 
focused on nitrogen stabilizers and 
N-modeling at their station. The pre-

Fair’s livestock sale grosses $131,000 for Md. youth

Del.-Md. 4R 
event stresses 
responsible 
fertilizer use

See TEAMS 
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Dr. Phil Lewis, left, of the USDA Forest Pest Method Lab, shows Staff Sgt. Isaiah Jordan Spotted Lanternflies prepared for testing 
at Dover Air Force Base. The 436th CES and USDA Animal and Plant Health Inspection Service, Plant Protection and Quarantine, 
partnered up to conduct testing on Spotted Lanternfly mitigation and provide test results to the Armed Forces Pest Management 
Board in the near future. Below, Staff Sgt. Alyssa Craig, 512th Civil Engineer Squadron pest management journeyman, hands 
out Spotted Lanternfly outreach material at the main gate at Dover Air Force Base.

Photos courtesy Roland Balik

Air Force base teams with USDA to 
turn lights out on Spotted Lanternfly
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 OFFERS ASSUME QUALIFIED BUYERS. INVENTORY SUBJECT TO PRIOR SALE. NOT RESPONSIBLE FOR TYPOGRAPHICAL ERRORS. SEE BINKLEY & HURST FOR DETAILS.

Lititz, PA
133 Rothsville Sta. Rd
800.414.4705

Richland, PA
700 East Linden St
888.414.7518

Seaford, DE
22375 Sussex Hwy
866.670.4705

Harrisonburg, VA
4310 South Valley Pike

800.735.3584

Kennedyville, MD
12455 Browntown Rd
888.269.0372

BINKLEYHURST.COM

“A good name is rather 
to be chosen than great 

riches.”  Proverbs 22

At a glance, the Fendt 500 S4 Series are all-purpose tractors, built to be the primary tractor — or only tractor 
— on your farm or in your municipality! Aside from lower weight and horsepower, you get nothing less in 
the 500 S4 Series than you get in any other Fendt tractor. – Adaptability, Maneuverability, Productivity, 
Comfort and profitability! So stop in at Binkley & Hurst and see Big Power for yourself!

FENDT® 500 S4 SERIES | 124 to 163 HP
512 MODEL NOW IN STOCK!

As always with Fendt, these tractors are backed 
by the industry-leading warranty package for 
ultimate peace of mind and convenience!

MODEL    | HP
512 Vario  | 124
513 Vario  | 133
514 Vario  | 150
516 Vario  | 163



 4            September 7, 2021, The Delmarva Farmer

General Manager — Reneé Van Pelt
graphics@americanfarm.com

Managing Editor — Sean Clougherty
sean@americanfarm.com

Graphics/Copy Editor — Kevin George
kevin@americanfarm.com

Associate Editor — Jonathan Cribbs
jonathan@americanfarm.com

Graphics Manager — Reneé Van Pelt
graphics@americanfarm.com

EDITORIAL CORRESPONDENTS
Delaware — Carol Kinsley

Maryland — Nancy Smith, Jamie Tiralla
Virginia — Jane W. Graham, 

New Jersey — Jane Primerano, Steve Sears, Richard Skelly
Pennsylvania — Dorothy Noble, Bob Ferguson

BUSINESS OFFICE
Bookkeeper — Lori Hawkins

accounting@americanfarm.com
Circulation — Megan Stibbe

circulation@americanfarm.com
ADVERTISING DEPARTMENT

National Advertising — Sheila Brittingham
sheila@americanfarm.com

Advertising Account Executives
Tiffany Polly — tiffany@americanfarm.com

Emily Brockbrader — emily@americanfarm.com
Classifieds — Emily Brockbrader 

emily@americanfarm.com
All advertising photos and advertising layouts and/or copy should be 

e-mailed to graphics@americanfarm.com.

The Delmarva Farmer

 THE DELMARVA FARMER (D.F. ISSN0194-2964) is published 
weekly by American Farm Publications, Inc., 7913 Industrial 
Park Rd., Suite A, Easton, MD 21601. Periodicals Postage paid at 
Easton, Md. and additional offices. 410-822-3965 • 1-800-634-
5021 • 24-Hour FAX 410-822-5068 
BUSINESS HOURS 8 a.m.–4:30 p.m. Monday-Friday.
CIRCULATION Subscription prices 38 for one year; 63 for two 
years; $76 for three years, MD residents please add 6% sales tax. 
Rates for subscriptions outside of United States, available upon 
request. To subscribe or to make address corrections call Megan 
at 410-822-3965 or FAX: 410-822-5068 or email circulation@
americanfarm.com. POSTMASTER: Send address changes to: The 
Delmarva Farmer, P.O. Box 2026, Easton, MD 21601.
Copyright® 2021 of advertising and editorial content by 
American Farm Publications, Inc. All Rights Reserved.
NOTE: All advertising layouts and designs and portions of the same that 
are produced by American Farm Publications, Inc. are the sole property of 
American Farm Publications, Inc. and may not be reproduced in any form 
unless written authorization is obtained from the publisher. American 
Farm Publications, Inc. and The Delmarva Farmer is protected by federal 
copyright statute. No part of this newspaper may be reproduced or 
republished in any form or by any means without the explicit permission 
of the publisher. American Farm Publications, Inc. reserves the right to 
reject or cancel any advertisement at any time. The advertiser agrees 
that American Farm Publications shall not be held liable by reason of any 
error, omission and/or failure to insert an ad, or any part of an ad, beyond 
liability of the value of actual space occupied by the ad or item in which 
the error, omission and/or failure to insert occurred.

Letters are always accepted at The Delmarva Farmer, but please 
realize there’s no guarantee they’ll all be published. We reserve the 
right to edit submissions for brevity and clarity.

Send your comments to: Editor, The Delmarva Farmer, 
P.O. Box 2026, Easton, MD 21601, by fax to 410-822-5068 or

 e-mail editorial@americanfarm.com.

Letters welcome

A product of 
American Farm Publications, Inc.

Subscriptions
1 year (52 issues) $39. (Md. residents add $2.34 for sales tax)

2 years (104 issues) $65. (Md. residents add $3.90 for sales tax)
3 years (156 issues) $78. (Md. residents add $4.68 for sales tax)

Checks should be made payable to The Delmarva Farmer
Mastercard/Visa/Discover accepted. 
Foreign rates available upon request.

Address changes or corrections
Call, fax, e-mail or mail address changes to Circulation Depart-

ment. Enclose current address label please.
E-mail addresses: advertising@americanfarm.com; 

circulation@americanfarm.com; editorial@americanfarm.com.
Mailing address: P.O. Box 2026, Easton, Md. 21601-8925.

Telephone numbers
All departments: 410-822-3965 or toll-free 1-800-634-5021
Fax: 410-822-5068; Business hours: M-F, 8 a.m. to 4:30 p.m.

Reader Services

 EDITORIAL

STATEMENT ON COLUMNS: The columnists’ views 
in this issue are their own and do not necessarily 

reflect those of The Delmarva Farmer.

Indoor farms have emerged with much 
fanfare and billions in venture capital 
funding. They claim a profitable route for 
small family farms, increased local food sales 
and a win in the climate change battle — but 
it’s not shaping up that way, according to a 
CEO inside the indoor farming sector. 

Opining on social media, Rob Laing, 
founder of Farm.One, a New York City-
based network of indoor farms specializing 
in boutique and rare leafy greens, said 
proponents of vertical farms talk as if they’re 
magic, but only harp on the same old benefits: 
Ninety-percent less water, no pesticides, low 
to zero transport emissions and higher food 
safety. 

These are already advantages of most types 
of controlled environment agriculture, which 
have a smaller carbon footprint thought they 
may take up more actual land.

“But whenever these kinds of big leafy-
green vertical farms come up for discussion 
among folks who work in indoor ag (or any 
kind of agriculture really), it’s abundantly 
clear: No one believes they have a profitable 
facility. No one believes they will have a 
profitable facility within the next five years.” 

Indoor farm owners are worried that 
after 10 years their current facilities will be 
obsolete, he adds, and are desperate not to 
lose market share, encouraging a race to the 
bottom on pricing.

There is plenty of information available 
— news releases on huge funding 
announcements, industry excitement and 
media hype — about the promising future of 
indoor farming. 

But Laing says the conversation on the 
sector’s energy use is pretty skimpy. 

So let’s talk about it. 
Fully enclosed operations using 100 

percent supplemental light generate a lot 
of heat and therefore have added cost of 
ventilation that traditional greenhouses don’t. 

According to Lou Albright, Cornell 
University professor emeritus of biological 
and environmental engineering, research 
done in 2014 showed that in the university’s 
facility, lettuce production under complete 
supplemental light generated eight kilograms 
of carbon dioxide for every kilogram of 
lettuce produced, three times as much as 
a greenhouse only needing 30 percent 
supplemental light. Tomato production was 
worse at 18 to 1. 

Granted, in the seven years since, those 
numbers have likely improved through better 
technology, but it’s also likely greenhouse 
production methods have made gains as well. 

A common rebuttal to the energy use issue 
is to employ renewable energy sources, a 

move farms of all stripes have been doing.
With photovoltaic panel efficiency at 

about 18 percent, Albright’s research says 
operations would need more than nine times 
the area of PV panels for every unit of 
enclosed farming space. 

At that rate, what has the indoor farm 
accomplished in terms of conserving land as 
a natural resource?

Another of Laing’s gripes is that the indoor 
farming movement has strayed from its 
mission of remaking the food system, only 
to cater to the existing supermarket chains, 
and competing with each other, greenhouse 
operations and conventional land-based farms 
for market share. 

“I’m not saying that we need to ditch 
supermarkets entirely,” he says. “But I think 
we should be questioning the externalities of 
a food system so heavily biased towards the 
supermarket because that system diminishes 
the kind of positive innovation we need to 
combat our climate emergency and eliminate 
plastic waste. 

“Instead of doing the hard things, the idea 
of vertical farming has turned into an easy 
thing: Build the biggest farm.” 

Laing says these billion-dollar venture 
capital bets are getting placed on the wrong 
kind of farms. 

He wants to see indoor farms better 
integrate agriculture into cities, using 
abandoned buildings to put resiliency and 
diversity into the food system, put small 
farms in a position to innovate and succeed, 
rather than see who can build the biggest 
farm and sell what it grows at the lowest 
price.

“It requires imagination and creativity 
and grit, but it is possible,” he says. “All 
of the above are scalable solutions because 
it’s not the physical size of individual farms 
that makes businesses scalable, it’s creating 
business models that work. Profitable farms 
are possible at many scales.” 

He’s right, but that’s also true for every 
other type of agriculture, whether it’s in a 
warehouse, chicken house, field, pasture or 
roadside market.

Indoors or outdoors, it’s the farmer behind 
the operation that makes the difference and 
that’s where we’ll place our bets.

It’s not the ‘where,’ but the ‘who’It’s not the ‘where,’ but the ‘who’
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By ZIPPY DUVALL

(Editor’s note: Vincent “Zippy” 
Duvall, a poultry, cattle and hay 
producer from Greene County, Ga., 
is the 12th president of the American 
Farm Bureau Federation.)

It’s no secret that we were sur-
prised and disappointed across Farm 
Bureau when the Environmental 
Protection Agency announced its 
intention to reverse the 2020 Naviga-
ble Waters Protection Rule. 

Those feelings turned to greater 
frustration recently as a judge in 
Arizona made the decision to vacate 
the rule entirely, ignoring evidence 
and plans already set in motion by 
EPA. 

We are still looking into what 
implications this has nationwide, 
but farmers and ranchers could face 
even greater uncertainty as this 
ruling threatens the progress we’ve 
made to responsibly manage water 
and natural resources. 

The NWPR not only protected 
our nation’s water but also provided 
much-needed clarity for farmers 
and ranchers. EPA Administrator 
Michael Regan has promised the 
agency won’t return to the over-

reaching regulations of the flawed 
2015 Waters of the U.S. rule, and we 
will hold him to that promise.

At the end of this week, the EPA 
will wrap up a series of listening 
sessions and an open comment peri-
od on the definition of “waters of the 
United States.”

Farmers and ranchers across 
the country have taken EPA’s call 
for feedback seriously. Through 
our Farm Bureau grassroots call 
to action, nearly 2,000 comments 
have been submitted — that num-
ber doesn’t take into account sim-
ilar calls at the state level. This is 
grassroots in action, and I want to 
thank all of you for taking the time 
to speak on behalf of your farms and 
communities. We must keep coming 
to the table and work together to 
achieve consistency and clarity for 
all.

Farm Bureau’s resounding mes-
sage: The Navigable Waters Pro-
tection Rule provided much-needed 
certainty to our clean water efforts, 
and the EPA must continue to 
provide clarity and protect farmers’ 
ability to grow our nation’s food, 

See DUVALL
Page 11

 VIEWPOINT

Farmers urge EPA to keep 
water protection rules clear

The Five Point Check is a chute-
side, decision-making tool to help 
producers determine the need for 
deworming their small ruminants 
(sheep, goats and camelids). 

It builds on the FAMACHA 
system by adding additional criteria 
for the other parasites that commonly 
infect small ruminants, especially 
those that can cause digestive upset 
(scours) and snotty noses.

The five checkpoints are: 1) eye; 
2) jaw; 3) back; 4) tail; and 5) nose. 

Because each criterion can be 
indicative of other diseases or 

conditions, it is important to consider 
all five checkpoints when making 

selective deworming decisions.
FAMACHA score (eye) is 

determined by comparing the color 
of the membranes of the lower eyelid 
to the colors on the FAMACHA 
card. Small ruminants with 
FAMACHA scores of 1 or 2 do not 
usually need dewormed unless there 
are other signs of parasitism. 

Those with FAMACHA scores of 
4 or 5 need dewormed with effective 
drugs. Category 3s may or may not 
require deworming; other criteria 
should be considered.

Submandibular edema (jaw) 

more commonly called “bottle jaw” 
is another symptom of barber pole 
worm infection. 

It is a soft build-up of fluid 
directly under the jaw, not to be 
confused with “milk goiter, common 
to hair lambs. 

Small ruminants that have bottle 
jaw should always be dewormed. 

At the same time, it is important 
to note that most clinically-
parasitized animals will not develop 

What is the Five Point Check?

SHEPHERD’S 
NOTEBOOK

By SUSAN SCHOENIAN
Sheep and Goat Specialist

University of Maryland

See SCHOENIAN
Page 10

USDA’s Natural Resources Con-
servation Service hit a major mile-
stone in private lands conservation 
this year with more than 5 million 
acres now enrolled in NRCS-funded 
easements. While the large majority 
of those protected acres are farmland 
and forestland, another type of ease-
ment has widespread applicability 
for landowners on Virginia’s Eastern 
Shore.

Wetland Reserve Easements focus 
on tracts that have been degraded 
through agricultural production. 

Property owners can work direct-

ly with NRCS staff to initiate perma-
nent or 30-year WREs to restore the 
function of these tracts for habitat 

and water quality benefits while 
retaining the following rights:

• Sale of their land. The easement 
deed transfers with the property;

• Private access. While NRCS is 
required to make a yearly inspection, 
public access to easement land is not 
mandatory or typical;

• “Quiet recreational use.” These 
activities can include hunting, fish-
ing and trapping, but game farms are 
not permitted; and

• Subsurface mineral rights. Drill-
ing and/or mining and construction 
of permanent buildings are prohibit-

ed within the easement boundaries. 
Hunting blinds can be erected if 

removed at the close of the hunting 
season.

Compatible-use authorizations 
may be granted for activities that 
are “consistent with the long-term 
protection and enhancement of the 
easement area” if needed to protect 
wildlife habitat and wetland func-
tions.

“It’s probably not surprising that 

See MARKON
Page 18

Wetland easements a fit for Eastern Shore landowners

KEEPING 
THE FARM

By JOHN MARKON
Public Affairs Technician

Virginia NRCS
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When it rains it pours. I am writ-
ing this column as the remnants of 
Hurricane Ida swept through Del-
marva on Sept. 1 leaving patches of 
hard rain and even tornadoes in her 
aftermath. 

Plenty of moisture but most of 
it is of little late to help this year’s 
crops. It would appear at this mo-
ment that these storms could delay 
harvest that was just getting into full 
swing.

Ida caught the attention of the 
grain markets. On Sept. 2, December 
corn closed at $5.21, down 20 cents 
since the storm reached land in New 
Orleans. 

November beans were down 50 
cents and closed at $12.75. July 22 
wheat was the only stable force this 
past week and closed at $7.15. 

Why did this storm have such 
an impact? In an article written by 
Keith Good, University of Illinois, 
entitled: “Hurricane Ida Brings 
Flooding, and Damage to a Grain 
Terminal - Export Flows a Concern” 
released Aug. 31, Good shared: “A 
U.S. Geological Survey gauge at 
Belle Chasse, south of New Orle-
ans, detected the Mississippi’s flow 
moving backward around midday 
Sunday because of the volume of 

water Ida whipped up.”
The article went on to say, “Hur-

ricane Ida damaged a grain export 
elevator owned by global grain 
trader Cargill Inc., and rival shipper 
CHS Inc. warned on Monday its 
grain facility may lack power for 
weeks after the storm tore though 
the busiest U.S. grains port.”

This article further reported that 
the storm has disrupted grain and 
soybean shipments from the Gulf 
Coast, which accounts for about 60 
percent of U.S. exports, at a time 
when global supplies are tight and 
demand is strong from China. 

Bloomberg news service released 
this article on Aug. 30: “New Orle-
ans Port Halts Container Terminals 
on Hurricane Ida” by Ann Koh. Koh 
wrote: Ships are diverting away 

from the Mississippi river to avoid 
Hurricane Ida’s wrath, potentially 
affecting exports of grains from the 
U.S. South. 

The U.S. Coast Guard closed the 
lower stretch of one of the world’s 
longest rivers on Saturday, prompt-
ing the New Orleans port authority 
to reschedule vessel arrivals.

The lower Mississippi river is by 
far the largest export region for soy-
beans and corn, accounting for more 
than half of U.S. shipments, accord-
ing to Mike Steenhoek, executive 
director of the Soy Transportation 
Coalition. “Any lengthy disruption 
to export activity in this key region 
warrants our attention and concern,” 
he said. U.S. gasoline and natural 
gas futures have also spiked as the 
storm shuts down 91 percent of 
crude production and 85 percent 
of natural gas output in the Gulf of 
Mexico.

I have not toured the export facili-
tes in New Orleans. I have toured the 
facilities at the port pf Baltimore. I 
assumed they were similar. Wrong! 

I did a little research that I wanted 
to share. 

The most recent report I could 
find was done by the USDA-Agricul-
tural Marketing Service in 2011.

There are several ports scattered 
over 54 miles along the Mississippi 
River in this region. In this 2011 
report, grain elevators were located 
(starting upstream) in Baton Rouge, 
Darrow and Gramercy. 

The next section is called the Port 
of South Louisiana and includes the 
facilites at Convent, St. Elmo, Re-
serve, Destrehan, Ama, and Westwe-
go. The third area is at New Orleans 
and the final port is at Myrtle Grove. 
That is 11 ports if I counted correctly 
and that was in 2011. 

The facilities at South Louisiana 
is the United States’ leading grain 
exporter, handling more than 50 
percent of all U.S. grain exports. In 
2020, that included nearly 25 million 
tons of soybeans, 21.4 million tons 
of corn, 2.1 million tons of feed, 1.5 
million tons of wheat and more than 
400,000 tons of other grains. 

Overall, the port regularly ranks 
first in the nation in total tonnage.

Collectively, according to the 
2011 report these ports handled 63 
percent of U.S. soybeans, 62 percent 
of U.S. grain products, cereal, and 
flour, 23 percent of bulk grains,65 

What’s going on after Ida’s damage aftermath?
GRAIN 

MARKETING

By JOHN HALL
Commodities Analyst

“For the time will come when 
people will not put up with sound 
doctrine. Instead, to suit their own 
desires, they will gather around 
them a great number of teachers to 
say what their itching ears want to 
hear. They will turn their ears away 
from the truth and turn aside to 
myths.” 

—2 Timothy 4:3-4

Paul’s young mentee, Timothy, 
was charged with overseeing the 
church in Ephesus, the most import-
ant city in the Roman province of 
Eastern Asia in his day. 

The city boasted a prestigious 
library, theater and baths, and its 
harbor was the export center be-
tween Rome and the Asiatic caravan 
route. 

Religions opposing the worship 
of Jesus Christ were established long 
before Timothy was born. 

Ephesus was home to the fertil-
ity Goddess Diana and her temple, 
which was listed as one of the seven 
wonders of the world before being 
demolished; an established Jewish 
community; and it was the center for 
Rome’s emperor cult. 

The multiple religions lending to 
the habit of syncretism in the city 
provided Timothy with plenty of 
opportunities to preach against false 
teachers and doctrine.

To aide Timothy’s ministry, Paul 
encouraged him to appoint elders 
and leaders in the church that upheld 
sound doctrine — doctrine that 
reflected the teaching of the Apostles 
who had personally been called by 

Christ to preach the gospel. 
He admonished Timothy to teach 

the about Sovereignty of God; the 
Lordship of Jesus Christ, his life, 
death and resurrection; repentance; 
grace for all; to be motivated by love 
for God and others; and to uphold 
the authority of the Scriptures. 

Any opposition to these tenants 
would divide and lead the church 
astray.

Paul warns Timothy (and us) that 
encountering false teachers is not 
just probable, it’s absolute (4:1). 

We don’t have to live in large 
cities anymore to be exposed to or 
duped by false doctrine. 

Modern technology provides the 
big city experience and it’s just a 
click away. 

Rural community or metropolitan 
city, our Bible tells us everything we 
need to know about the core tenants 
of our Christ-centered faith. 

To guard against deception we 
must study the Bible daily and in 
community to protect our hearts and 
our families. 

The road of deception is paved 
widely, leads downhill and is slick as 
glass.

False teachers
FAITH 

OF OUR 
FARMERS

By C.C. ALLEN

See HALL
Page 15

The key ingredients for a looming 
crack-up in ethanol — the fast rise of 
electric vehicles, lukewarm politics, 
and more evidence of catastrophic 
climate change — are in place and 
few in U.S. ag policy circles are 
prepared to face that reality.

In fact, none of those woes are 
new; they’ve been building for years.

For example, the Trump Adminis-
tration’s almost carte blanche blend-
ing waivers for gasoline refiners 
shrunk ethanol’s biggest funnel into 
American gas tanks. 

Next, its early denials of the 
COVID-19 pandemic helped stall 
gasoline sales. 

In 2020, gas sales were 119 billion 
gallons; by comparison, they were 
140 billion gallons in 2017.

Both combined to slice ethanol 
usage, according to the USDA, from 
15.7 billion gallons in 2017 to 13.7 
billion gallons in 2020 while, incred-
ibly, ethanol imports doubled from 
77 million gallons to 144 million 
gallons.

The Biden Administration’s 
biofuel blending plan, now being dis-
cussed at the Office of Management 
and Budget according to Agri-Pulse, 
“is expected to propose reducing 
the renewable volume obligation for 
2021 but increase the mandate for 
next year.”

This having-it-both-ways ap-
proach means, at best, a stagnant 

biofuel future. 
“Farm and biofuel groups are 

pushing for 15 billion gallons of 
ethanol in the targets and an in-
crease to the 2.43-billion-gallon 
biomass-based diesel goal set in 
recent RVOs,” or Renewable Volume 
Obligations, explained Agri-Pulse.

Good luck on achieving either 
because — in early August the Biden 
White House announced its goal for 
up to 50 percent of all new cars sold 
by 2030 to be electric-powered. U.S. 
carmakers, already on that road — 
have eagerly accepted the challenge.

Neither Biden plan — reduced 
biofuel blending mandates or in-
creased governmental favoritism of 
electric cars and trucks — means the 
end of ethanol. 

Together, however, they make it 
plain that ag-based biofuels, and eth-
anol in particular, face a very tough 

FOOD &
FARM 
FILE

By ALAN GUEBERT

Ethanol’s future is 
running out of gas

See GUEBERT
Page 12
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 A recent article caught our eye. 
It examined the development of 

dual-pesticide resistant Palmer am-
aranth that is threatening to signifi-
cantly reduce soybean yields (https://
tinyurl.com/zpfaad27).

To put this pesticide issue into 
context, we want to begin by briefly 
examining three great revolutions 
that transformed agriculture during 
the first half of the 20th century.

The first was the development 
of farm equipment propelled by in-
ternal combustion engines. Gas and 
diesel tractors, combines, and other 
assorted equipment enabled farmers 
to manage more ground than ever 
before.

 In an hour, a series of field-pass-
es with one of these machines could 
cover more ground with less work 
than a farmer and a draft-animal 
could in a day or two. 

This allowed for the growth in the 
size of farms. 

While there were those who loved 
working with their animals, most 
farmers were quick to take to the 
convenience these new machines 
offered.

The second revolution was the 
development of synthetic nitro-
gen-based fertilizers. 

Before this development, farmers 
would either abandon land along 
the Eastern seaboard for virgin land 
along the frontier or implement crop 
rotations, often with the expansion 
of family-size livestock operations. 
Each choice had its challenges and 
disadvantages, especially if one were 
growing a non-food crop like cotton 
where maximum production was the 
goal and land devoted to diversified 
crop and livestock operations repre-
sented diminished income.

The last great agricultural revo-
lution of the early 20th century was 
plant breeding and the development 
of hybrid crops, particularly corn. 
From the end of the Civil War until 
the 1930s, corn yields had remained 
the same, with annual variations de-
pending on weather and plant pests. 
After the introduction of hybrid corn 
by Henry Agard Wallace in the early 
1930s, yields grew steadily. This 
trend continues today. Even crops 
that were not hybridized have seen 
yield increases due to the work of 
plant researchers.

Synthetic plant herbicides came 
to the fore in the second half of the 
20th century with glyphosate domi-
nating those that came before it. Like 
motorized agricultural equipment, 
plant herbicides reduced the amount 
of work a farmer had to put into any 
given acre of cropland.

Synthetic herbicides particularly 
glyphosate reduced the need for mul-
tiple tillage passes to kill weeds in 
corn and walking beans to cut weeds 
in soybean rows (a rite of summer in 
many communities). Walking beans 
and detasseling corn—to produce 
hybrid corn—were two of the ways 
kids in town could earn money in 
the summer.

When glyphosate came out, 

farmers and consumers were told 
that it was the ideal herbicide with 
few of the toxic risks posed by other 

herbicides and a low risk of inducing 
herbicide-resistant weeds.

It turns out we lacked the level of 
research and depth of analysis neces-
sary to support that conclusion. 

The examination of 100 acres or 
so that had been sprayed with gly-
phosate was not adequate to predict 
what would happen when 100s of 
millions of acres were sprayed year 
after year. 

It only takes a few glyphosate-re-
sistant plants on the larger acreage to 
survive and go to seed to create the 

problem we have today.
A few plants here and a few 

plants there and soon glyphosate-re-
sistant weeds replace the weeds that 
were killed by the spray. 

As a result, farmers find them-
selves with a weed problem reminis-
cent of the time before the introduc-
tion of synthetic herbicides. 

To date, researchers have identi-
fied over 50 different glyphosate-re-

See SCHAFFER
Page 8

Revolutions that transformed U.S. agriculture
POLICY 

PENNINGS

By Dr. HARWOOD D. SCHAFFER

Channel®, Channel®, Channel® ® and the Arrow Design® and Seedsmanship At Work® are registered trademarks of Channel Bio, LLC. 
Bayer and Bayer Cross are registered trademarks of Bayer Group. ©2021 Bayer Group. All rights reserved.

Our Innovation 
Starts by Listening,

Not Talking. 
At Channel® brand, we believe the best way 

to deliver innovation is through Seedsmen 

who walk your fi elds. They listen to your 

needs and work with our team of Bayer 

scientists and world-class plant breeders 

to develop next-generation solutions to 

help you succeed. Because we’re not here 

to sell you on the latest trend. We’re here 

to help you solve problems in your fi eld.
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F3 Tech selects companies for accelerator program
EASTON, Md. — F3 Tech, an 

agriculture innovation accelerator 
program for early-stage companies 
supported by the nonprofit Eastern 
Shore Entrepreneurship Center and 
the U.S. Economic Development Ad-
ministration, selected five companies 
from the fields of crop and soil health, 
as well as clean energy storage, to 
participate in its 2021 program.  

The companies were selected from 
a pool of competitive applications and 
include:

Holganix, a manufacturer of pro-
prietary plant probiotics that harness 
the power of microorganisms to opti-

mize soils and grow healthier plants. 
This translates to improved yield on 
crops and a reduced need for fertilizers 
and pesticides.

Lepidext, producer of a patented 
bioinsecticide that is safe, effective 
and easy to use to control the corn 
earworm in both the organic and con-
ventional farming of crops affected 
by the pest.

Urban Electronic Power is a clean 
energy company spun out of the 
CUNY Energy Institute. 

The company offers energy storage 
with safe and affordable rechargeable 
alkaline battery technology without 

any lead or flammable electrolytes. 
The battery cells are modular, scal-

ing from residential to commercial to 
utility applications.

Growbox is a company that pro-
duces self-contained, fully automated 
shippable fodder systems that can 
match a year’s output of a 50-acre 
field of hay. 

A newly-established fifth company 
in the program from the field of crop 
protection will be announced near the 
end of 2021 as it completes its initial 
funding round.

“This year’s candidates are more 
advanced than any we have previous-

ly admitted,” said F3 Tech Program 
Director Chris Hlubb. “Our team 
looks forward to working with them to 
expedite advances in their respective 
fields and realize their full commer-
cial potential.”

Over the course of the three-month 
accelerator that starts in September, 
the companies will receive expert 
guidance from F3 Tech mentors in 
business development, marketing, 
legal and finance. 

The accelerator requires no equity 
from participants, a unique value 
proposition for many early-stage 
companies.

Schaffer ...
Continued from Page 7

sistant weeds and some of them are 
resistant to as many as 6 different 
herbicides.

In the short-run, there is nothing 
on the shelf that can replace glypho-
sate. 

Even if there were, it would only 
work for a limited period of time be-
fore resistance reared its head again. 

There is a reason for this: Herbi-
cides select for those one-in-a-mil-

lion plants with a genetic anomaly 
that allows them to survive. It also 
makes room for these survivors to 
grow and reproduce with little com-
petition. 

Soon fields are overrun with 
tough herbicide-resistant weeds.

It goes without saying that these 
problems are not significant on 
organic farms. 

First, they don’t use herbicides 
that select for resistance. Second, 
they generally use physical methods 
like tillage tools, burn down, crop 
rotations, cover crops and mulches 
to control weeds, so genetic selec-
tion of weeds is not an issue.

In the short-to-medium-run, 
the choices for conventional crop 
farmers are limited. They can return 
to earlier practices that depend on 
physical methods to control weeds. 

Overtime they could move toward 
increased use of crop rotations and 
cover crops.

Undoubtedly there some creative 
groups out there working on mini 
Roomba-like machines that would 
roam around the field zapping 
weeds; there are already Room-
ba-like vegetable crop harvesters in 
development. 

Perhaps, such robotic weed 
destroyers could move to a row-end 

when sunlight is needed to recharge 
their batteries.

Of course, in the interim there 
is always the option of returning 
to the “walking-the-beans” type of 
weed control. (Speaking as someone 
who walked that walk for hundreds 
of miles in his youth, Daryll Ray 
doubts that many would choose to 
exercise that option.) 

(Editor’s note: Harwood D. 
Schaffer is a research assistant 
professor in the Agricultural Policy 
Analysis Center, Institute of Agricul-
ture at the University of Tennessee. 
Schaffer co-authors this column with 
Daryll Ray, who retired in 2015.)

The Maryland Agricultural and Resource-Based Industry Development 
Corporation (MARBIDCO) is announcing that the Next Generation Farmland 
Acquisition Program (“Next Gen Program”) is now open on a monthly basis to 
help qualified young and beginning farmers who seek to purchase farmland, 
but need specialized financial assistance to enter (or continue in) the 
agricultural profession in exchange for helping to preserve the farmland.  
 
Although there is no age restriction to apply, “beginning farmers” will have a 
greater chance of being selected. A “beginner farmer” is those who do not 
own a farm or ranch (or own less than 20 acres currently), has not operated 
at farm or ranch as principal operator for more than 10 years and has at least 
one year of farming experience.  
 
 
 
 

 
To apply, applicants must make contact with the respective county 
agricultural land preservation staff (in the county the farmland is located) a 
month in advance, to discuss the suitability of a subject farm being eligible for 
the Next Gen Program.  
 
The Next Gen Program application submission deadline (including all required 
application forms and attachments) is now on a monthly basis, and must be 
submitted to our MARBIDCO office by the last business day of the month. 
 
Further information about the Next Gen Program may be obtained by 
contacting Allison Roe, Financial Programs Specialist, at  aroe@marbidco.org, 
or (410) 267-6807, or by visiting MARBIDCO’s website at: www.marbidco.org. 

Maryland’s Next Generation 
Farmland Acquisition 

Program still available! 

Contact our office at 
302.628.4140 to learn more. 

 

Planning today to protect your family’s tomorrow. 
 

w w w. p w w l a w. c o m  
 

Serving Delaware & Maryland Families 
Virtually or In-Office 

Whether in  
sickness or in  
health, be her 
partner first. 

If  being a family caregiver has 
changed your relationship, you’re 

not alone.  Keeping your loved one 
in their home with the care they 
need, while you maintain your 
special bond, is possible with 

specialized planning.  We can help. 
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RICHMOND, Vt. (AP) — Nearly 90 
organic dairy farms in the Northeast, 
including 28 in Vermont, will lose 
their contracts with an organic dairy 
company when it stops buying milk in 
the region by the end of August of next 
year, Vermont’s agriculture secretary 
said recently.

Danone, parent company of Horizon 
Organic, notified farmers last week, 
including a total of 61 in Maine, New 
Hampshire, and New York, according 
to Vermont Agriculture Secretary An-
son Tebbetts.

“We greatly value our relationships 
with our farming partners and did not 
make this decision lightly,” Danone 
North America said in an emailed 
statement. “Growing transportation 
and operational challenges in the dairy 
industry, particularly in the northeast, 
led to this difficult decision.”

The company told Vermont officials 
that it did not want to transport milk 
from the region to its plant in New York 
and will focus their business on larger 
farms in Midwest and West, Tebbetts 
said by e-mail. “They will buy milk 
from larger farms and drop farms in 
our region,” he said. 

The company plans to stop buying 
milk in the Northeast by Aug. 31, 2022. 

It’s devastating to these farm fam-
ilies but also has implications for the 
state economically and the organic 

dairy industry in Vermont, said Maddie 
Kempner, policy director for the North-
east Organic Farming Association of 
Vermont. 

It will be a challenge for the 28 
Vermont organic farms to find another 
buyer because “the organic market 
currently is not in a position to take on 
more milk or farmers,” Tebbetts said. 

There are three other buyers getting 

organic milk from Vermont farms. 
“Not having a buyer for your milk 

is a really severe position to be in for 
these farmers,” Kempner said. “So 
we’re doing our best to make sure 
we’re seeking solutions for alternative 
markets for their milk but also make 
sure the farmers feel as individually 
supported as possible.”

NOFA-VT is part of a task force 

aimed at saving the farms that the 
Vermont Agriculture Agency has put 
together, in which farmers, organic 
buyers and the congressional delegation 
will take part, Tebbetts said.

Danone’s decision to end its con-
tracts in the region is another hit to 
the overall dairy industry in Vermont, 
which each year loses farms, as con-
ventional operations struggle with low 
milk prices paid to them and farms gets 
bigger. Kempner said it points to a loop-
hole in organic regulations that allow 
large-scale organic farms to produce 
milk more cheaply. 

“Over the years some operations 
have used a lack of specificity in the 
rule to continually transition conven-
tional animals in and out of organic 
production. This undercuts dairy farm-
ers who operate with integrity,” accord-
ing to the National Organic Coalition. 

Organic Valley, a cooperative of 
family farms around the country, does 
not yet know if there’s any way it can 
help the farmers in the Northeast, 
said CEO Bob Kirchoff in a written 
statement.

“Organic farming is facing the 
same crisis we’ve seen in conventional 
agriculture - consolidation, industrial-
ization, `get big or get out,”’ he said. 
“It will take a lot of people working 
together to solve it, but we all must be 
bold enough to believe we can.”

Nearly 90 organic dairy farms in the Northeast, including 28 in Vermont, will lose 
their contracts with an organic dairy company when it stops buying milk in the 
region by the end of August of next year.

Photo courtesy Getty Images

Nearly 90 Northeast organic dairy farms to lose market

Specializing in Aerial Cover Crop Application

Our pilots have 
extensive aerial 
application and 

farming backgrounds 
to help meet 
your needs.

No field too soft when sprayed from aloftNo field too soft when sprayed from aloft

Serving the Eastern Shore of Maryland & Delaware for 50 years

WITH SUBSIDIARIES 
Chorman Spraying LLC, Air Ag LLC - Del Ag Aero LLC
Main Office: Greenwood DE - 302-349-5055

Laurel Airport/Reliance - 302-875-7030

GPS and Flow 
Control Equipped

Allen Chorman & Son, Inc.Allen Chorman & Son, Inc.
Chestertown
Church Hill 
Sudlersville
Ruthsburg
Hurlock

Cambridge
Snow Hill
Leipsic
Magnolia
Felton

Milton
Greenwood
Laurel

13 Locations
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Schoenian ...
Continued from Page 5

LAS CRUCES, N.M.  —  Getting 
a fix on the timing of seasonal plant 
events like fruiting or leaf senes-
cence could get easier to do, thanks 
to time-series images captured by 
PhenoCams — tower-mounted digital 
cameras operated by scientists partici-
pating in the Long-Term Agroecosys-
tem Research (LTAR) network.

Led by the Agricultural Research 
Service, LTAR uses experimentation 
and coordinated observations from 18 
federal, non-government and university 
research sites across the country to de-

velop a national “roadmap” for the sus-
tainable intensification of agriculture. 

The effort, begun in 2012, takes aim 
at two simultaneous goals. 

The first is providing food, fiber, 
feed and fuel for a growing world 
population likely to surpass 9 billion 
individuals by 2050. 

The second is making sure soil, 
water and other natural resources aren’t 
overtaxed in the process — including 
important ecosystem services, like 
water filtration and nutrient recycling.

In partnership with the PhenoCam 

Network, ARS ecologist Dawn Brown-
ing and her LTAR team are using data 
generated from time-series images to 
measure how climate change can im-
pact plant phenology (seasonal timing 
of plant events) in three types of agro-
ecosystems: crop land, grazing land 
and combinations of the two.

“Understanding how higher tem-
peratures, more frequent drought and 
flooding events, and shifts in the timing 
and amount of rainfall influence the 
seasonal dynamics of forages and crops 
can guide decisions about best practices 

to adopt or adapt to decrease risk of loss 
and sustain yield,” said Browning, with 
the ARS Range Management Research 
Unit in Las Cruces,

Although several sensor technol-
ogies, including satellite-based ones, 
are available for obtaining measures 
of plant phenology such as canopy 
greenness and area, there’s little infor-
mation on how data generated by each 
correlates at the continental scale, noted 

Study takes ‘seasonal pulse’ of plant productivity

See PULSE
Page 20

bottle jaw. It seems to be more 
common with sheep.

Body condition score (back) is 
probably the next most useful tool 
for making deworming decisions, 
especially for adult animals. 
Periparturient females with body 
condition scores of 2 or less should 
be dewormed. 

Lambs/kids with body condition 
scores of 2 or less should be 
dewormed, especially if they have a 
FAMACHA score of 3 or more and/
or have lost weight. 

Body condition scores of 2 or 
less are also indicative of sub-
par nutrition, which makes small 
ruminants more susceptible to 
worms. In this case, pastured animals 
may require supplementation.The 
tail is examined to determine if the 
animal has or had scours (diarrhea). 

Many of the non-barber pole 
worms can cause scours. In affected 
animals, feces usually accumulate on 
the tail, legs and hocks. 

This is the main reason why 
woolly lambs are docked: to 
prevent dags from forming on their 
backsides.

A nasal discharge or “snotty nose” 
can be indicative of nasal bots. 

Nasal bots are caused by a fly 
that lays eggs in the animal’s nasal 
passages.

 Ivermectin is labeled for the 
removal of nasal bots in sheep.

The Five Point Check assists 
producers in making selective 
deworming decisions, as it is no 
longer recommended that all animals 
in a management group be treated. 

Only those showing clinical signs 
as evidenced by FAMACHA and the 
Five Point Check should be given 
dewormers. 

Combination treatments (drugs 
from different classes) are now 
recommended for clinically — 
parasitized small ruminants. Selective 
deworming increases refugia and 
slows the development of resistant 
worms. 

For your one-stop source of 
information on parasite control in 
small ruminants, be sure to visit the 
web site of the American for Small 
Ruminant Parasite Control at www.
wormx.info.
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fiber and fuel. I have long said that 
I shouldn’t need to bring a team of 
lawyers and consultants out to my 
farm to know what is and what isn’t 
a “water of the United States.”

Throughout the EPA listening 
sessions, Farm Bureau leaders, staff 
and grassroots members echoed that 
sentiment. 

AFBF Vice President and South 
Dakota Farm Bureau President 
Scott VanderWal and AFBF board 
member and New York Farm Bu-
reau President David Fisher joined 
in discussing the importance of the 
NWPR for farms and ranches in 
their states and across the country. 

From New Mexico to Michigan 
to Alabama, Farm Bureau called on 
EPA to preserve the definition of 
navigable set in the 2020 rule and to 
protect farmers from getting bogged 
down in expensive permitting and 
paperwork. 

We shouldn’t have to apply for a 
permit every time we turn over dirt 
on land that is dry most of the year. 
What’s more — ephemerals and 
ditches are not, and should not be 
considered, “waters of the U.S.” 

Farm Bureau representatives also 
called on EPA to respect long-stand-
ing changes to our nation’s landscape 
and farmland by preserving historic 
designations for prior converted 
cropland.

Farmers know what a precious 
resource our nation’s water is, and 
we are committed to keeping our 
water clean for our families and 
communities. 

We are taking proactive steps on 
the farm to keep nutrients on our 
crops and out of our waterways. 

Regulations shouldn’t place con-
servation practices at risk of getting 
mired in bureaucratic paperwork and 
red tape. 

Farmers need the ability and 
flexibility to pursue projects that 
promote sustainability and keep up 
routine maintenance on the farm, 
such as creating grass waterways 
and reconstructing irrigation ditches, 
for example. 

These types of projects increase 
efficiency and help reduce environ-
mental impact. 

But when a project already 
carries a hefty price tag, piling on 
a permit fee of around $30,000 or 
more can stop any project dead in 
its tracks. 

Farmers need regulations that 
work with us, rather than road-
blocks in our ongoing sustainability 
efforts.

The coming days will be pivotal 
ones for Administrator Regan. He 
must keep his word to America’s 
farmers and ranchers, recognize our 
conservation efforts, and not return 
to overly complicated and excessive 
regulations. 

All Americans — on and off the 
farm — deserve clarity and con-
sistency as we protect our shared 
waterways.

Duvall ...
Continued from Page 5

Legacy Equipment 
Consulting LLC 

 Chestertown, MD

  (443) 206-1236

Quality Used Equipment

For more information call MIKE 
KERN or to see a list of our 
inventory, visit our website.

GREAT PLAINS 2200 TURBOTILL 
22FT,  18.5 BLADES,  SHED KEPT, 
EXCELLENT CONDITION

Financing available through 
Farm Credit Express

2012 JOHN DEERE S660 COMBINE, 
1623 ENG. HRS, 1196 SEP. HRS, 
PREMIUM CAB, AUTOTRAC READY, 
GS3 TOUCH SCREEN, 4WD AND 
MORE!!!!!

RESTORED JOHN DEERE 3010 GAS 
TRACTOR, NEW TIRES, PAINT, 
ALTERNATOR, STARTER, 
CARBURETOR, REBUILT ENGINE

2008 CASE IH 2577 COMBINE, 2343 
ENGINE HOURS, 1700 SEPARATOR 
HOURS, 4WD EXCELLENT RUBBER 
30.5X32, VERY WELL MAINTAINED

2006 CASE 621D RUBBER TIRE 
LOADER, 3006HRS.,AIR RIDE SEAT,
SINGLE LEVER JOYSTICK W/FNR THUMB 
SWITCH,ADS QUICK ATTACH W/3YD.,-
BUCKET & PALLET FORKS, LIMITED F & 
R AXLES, NEW PAINT-TIRES-BRAKES

1999 JOHN DEERE 8100
540 1000 PTO  UNIVERSAL AUTO TRAC 

LESS SCREEN AND GLOBE
 6040 HOURS…

Visit our show room for a full listing 
LegacyEquipmentSales.net

1984 JOHN DEERE 8650,  4WD, 3PT 
HITCH, PTO,  3 REMOTES, 9040 
HOURS,  NICE MACHINE,  2 OWNER,  
VERY WELL TAKEN CARE OF

DMI 2500 7 SHANK FOLDING RIPPER,  
1 1/4 SHANKS WITH WING TEETH

2005 CASE MX285,  4974 HOURS, 
FRONT DUALS, FRESH TIRES, AUTO 
STEER READY, FRONT SUSPENSION,  
5 REMOTES,  FIELD READY

JOHN DEERE 4455 POWER SHIFT 
18.4X42 W/AXLE DUALS  3 REMOTES 
UNIVERSAL AUTO TRAC LESS 
SCREEN AND GLOBE  LIKE NEW CAB 
IN COMES WITH 740 LOADER W/2 
FUNCTION JOY STICK CONTROL

2017 JOHN DEERE 8295R, 1168 HOURS, 
4600 SCREEN W/PREMIUM AUTO TRAC 
SF3, SECTION CONTROL, 6000 RECEIV-
ER,  IVT TRANSMISSION, 5 REMOTES, 
IND INK SUSPENSION,  COMES WITH 
TRANSFERABLE 2500 HOUR EXTEND-
ED WARRANTY TO 1/14/24

CASE IH 9390 4WD TRACTOR, 425 
HP, 6051 HOURS, 4 REMOTES,  

GOOD RUBBER
WELL MAINTAINED

KINZE 2000, 6 ROW DRY 
FERTILIZER, ROW CLEANERS, HYD 
DRIVE, KM 3000 MONITOR, HOPPER 

EXTENSIONS, 6 ROW DRY 
OPENERS, FIELD READY

2015 PETERBILT 389,  572100 MILES, 
72” SLEEPER,  13 SPEED,  PACCAR 
455 HP,  AIR DISK BRAKES 5TH 
WHEEL, 220 GAL FUEL CAPACITY, 
NEW FRONT TIRES, 25,000 MILES ON 
REAR TIRES
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future in the coming years.
How severe is yet to be deter-

mined but corn-rich states like Iowa, 
where about 60 percent of the state’s 
field corn flows to ethanol plants, 
will be hardest hit. 

Nebraska, the nation’s second 
largest state producer of ethanol, will 
take a hard pop, too.

In fact, Nebraska might face more 
pressure because much of its corn is 
grown under irrigation. 

The 2017 Ag Census, the most 
recent census numbers available, 
shows 4.5 million of Nebraska’s 9.5 
million corn acres that year were 
irrigated. (The 2017 Ag Census also 
shows Nebraska with more total 
irrigated acres than California: 8.6 
million compared to 7.8 million.)

Nationwide in 2017, 2.4 billion 
bushels of corn were grown on 11.6 
million irrigated acres by using, on 
average, 325,500 gallons of water 
per acre. That same marketing year, 
U.S. ethanol plants used 5.6 billion 
bushels of corn to make ethanol.

So, sooner or later, ever-greening 
American taxpayers will want to 
know why the nation continues to 
use ever-dwindling, irreplaceable 
natural resources to grow a federal-
ly-subsidized feedstock for a feder-

ally-mandated biofuel market that — 
mandate or not — is likely to shrink 
by at least one-third in the coming 
decade.

Does any farmer or farm group 
official want to take a crack at that 
one? On Aug. 22, two Iowans, Matt 
Russell and Robert Leonard, took a 
swing in an editorial published by 
the Food and Environmental Report-
ing Network, or FERN. 

Their idea positions biofuels 
with electric vehicles as allies, not 
enemies.

In brief, they explain, while 
electric-powered cars are likely the 
future, there will still be a large mar-
ket for “liquid fuel” and “advanced 
biofuel” vehicles. “But the most 
durable market for liquid fuel will 
be in heavy equipment, aviation and 
container ships.”

Perhaps, but Big Ag’s default 
position is to defend an increasingly 
indefensible blending mandate built 
on 50-year-old home-grown fuel 
gibberish that has little relevance to 
today’s rapidly changing gasoline 
market and an already changed cli-
mate reality.

* * *
(Editor’s note: Readers are 

invited to reach Alan Guebert at 
agcomm@farmandfoodfile.com 
or write us at editorial@ameri-
canfarm.com. Mr. Guebert’s views 
are his own and do not necessarily 
reflect those of American Farm 
Publications.)

Yogurt ...
Continued from Front Page

Guebert ...
Continued from Page 6

Chesapeake Gold Farms’s yogurt comes in three flavors — plain, vanilla and 
strawberry — and is produced by a yogurt maker in Pennsylvania. Once the Miller 
family picks up their yogurt, they have six weeks to sell it before it reaches the end 
of its shelf life. 

Photo by Jonathan Cribbs

“Basically, you’ve got to stretch 
your day out,” said Bob Miller, whose 
family has owned the Cecil County 
farm since the 1700s. “We just work 
as much as we can right now.”

But the products, which increase 
the value of the farm’s fluid milk, have 
helped the Miller family keep its dairy 
operation alive despite a stingy com-
modity market that put many fellow 
dairymen out of business over the last 
several years. 

Last month, Chesapeake Gold 
Farms added yet another product to 
its dairy offerings: yogurt in three 
f lavors, produced in Pennsylvania 
and sold by a network of retailers the 
Miller family slowly recruited with 
phone calls, visits and emails, starting 
in 2018.

“When we first started, we were 
begging people to take our product 
on,” Bob Miller said. “You got to work 
at it. It’s not like taking a load of corn 

[to a grain buyer] and you know you 
don’t really have to work at it. All you 
do is drive a truck up there and they’re 
going to take it.” 

The Millers first turned their eye 
toward yogurt after they felt encour-
aged by local consumers who happily 
scooped up their cheese, milk, butter 
and beef. One by one, Chesapeake 
Gold convinced more than 40 retailers 
across the Delmarva region — winer-
ies, farm markets, butcher shops and 
small, independent grocery stores — 
to carry their food. The value-added 
products managed to produce a reli-
able profit, unlike its commodity milk, 
said Wes Miller, Bob Miller’s son and 
partner.

“We’re seeing consistent, sizable 
growth year-over-year on the val-
ue-added,” he said.

The success led them to yogurt 
about a year ago. After considering 
several yogurt makers, they settled 
on a producer in Pennsylvania, where 
yogurt production by dairy farms is 
more common.

See YOGURT 
Page 13
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GAINESVILLE, Fla. — As scientists 
continue to explore the wide-ranging 
effects of heat stress on the health of 
dairy cattle, a new study by researchers 
from the University of Florida, pub-
lished in the September issue of JDS 
Communications, adds to the growing 
understanding of the negative influenc-
es of heat stress, not just throughout the 
lifespan but across generations.

With the goals of evaluating the 
effects of in utero heat stress on overall 
fetal and organ growth, particularly or-
gans associated with immune function, 
and examining the cellular mechanism 
of altered passive immunity in neonatal 
bull calves after maternal heat stress, 
the team exposed pregnant Holstein 
cows to the extreme heat of the Florida 
summer and gathered data about the 
resulting offspring, comparing these 

against data on calves born to cows 
provided with cooling measures during 
late pregnancy. 

The team found that calves born 
to heat-stressed cows had lower birth 
weights, lower weights of organs, 
including the heart, liver, kidneys, 
thymus, and spleen, and higher rates 
of cell death in the intestine.

The lower birth weights observed 
by the researchers suggest reduced 
placental function and earlier delivery, 
with less progressed fetal development. 
The lower weights of the heart, liver, 
and kidneys among calves born to heat-
stressed dams also suggest compro-
mised placental and fetal development.

Senior author Geoffrey E. Dahl, 
PhD, of the University of Florida, 
Gainesville, Fla., explains that “calves, 
like all young animals, are prone to el-

evated rates of mortality and morbidity 
in the neonatal period, and preterm 
birth may further exacerbate that prob-
lem. Early-life losses may result from 
organ immaturity and dysfunction, 
notably of the gastrointestinal tract and 
the immune system.”

The team suggests that reduced 
weights of the thymus and spleen may 
be associated with slowed fetal growth 
and compromised immune function, 
as these organs play important roles in 
the development of a robust immune 
system. The higher rate of intestinal 
cell death among calves born to heat-
stressed cows suggests that these calves 
may have a reduced ability to absorb 
immune factors from colostrum, essen-
tial to the transfer of maternal immuni-
ty to the immature and vulnerable calf, 
in the critical first hours after birth. 

“Passive uptake of immunoglobulins 
from colostrum is the only mechanism 
of immunoprotection in the bovine,” 
Dahl points out.

The authors speculate that de-
creased nutrient uptake and reduced 
immune function following gestational 
heat stress may lead to reduced health 
and growth of the calf in the long term. 
Dahl notes that “Acceleration of gut 
closure appears to occur even before 
birth and before colostrum consump-
tion. Thus, it may be challenging to 
reverse after birth, so management ef-
forts should focus on cooling pregnant 
cows during late gestation.” 

As the dairy industry continuously 
strives to improve animal welfare and 
environmental and financial sustain-
ability, such research is of greater 
importance than ever.

Heat stress in dairy cows damages health of calves

Yogurt ...
Continued from Page 12

The production process begins with 
Chesapeake Gold’s high-quality milk, 
the Millers said. That’s achieved by 
focusing on cow comfort, hygiene, 
well-maintained equipment and the 
preliminary incubation count, a pop-
ular measure of milk quality that can 
detect bacteria in cold environments.

“The parameters that we set [for 
those counts] are way lower than the 
industry standards,” Bob Miller said. 
“We just try to do the normal dairy 
stuff you’re supposed to do to have 
good-quality milk.” 

Guernsey milk’s higher protein and 
butterfat also contributes to a a slightly 
richer taste, and the cows are fed a 
consistent diet to ensure that taste’s 
consistency.

They hire milk haulers to move the 
milk to their yogurt plant and pick up 
the finished product — plain, straw-
berry and vanilla yogurt — within 
three days. It’s refrigerated on the 
farm in quarts. 

One complication: Due to its per-
ishability, they have only six weeks 
to sell it all. Last week, they had only 
been through one production cycle 

since they debuted the yogurt in early 
August. They didn’t sell out and had 
to donate some of it, but the response 
from customers was positive, Bob 
Miller said. 

“People seem to like it,” he said. 
Benjamin’s Store, a small retailer 

in Rising Sun, Md., accepted a dozen 
quarts of each flavor and quickly sold 
out, said Patsy Lovelace, the store’s 
owner. 

“It went in two days, and I haven’t 
had it since,” she said. 

The store’s customers, already 
hooked on Chesapeake Gold cheeses, 
were willing to try yogurt because it 
came from the same farm, she said. 
Many of her customers are eager to 
support local food producers. 

Nationally, per-capita yogurt con-
sumption peaked in 2014 at about 
15 pounds per person, according to 
USDA data. That number has since 
declined to 13.4 pounds in 2019 — 
possibly due to changing tastes around 
the American breakfast table — but 
consumers continue to eat a lot of yo-
gurt, and those numbers don’t capture 
consumer interest in local products. 
Dairy farmers, desperate to access 
additional outlets for fluid milk, are 
responding to that perceived or actual 
demand, said Matt Herrick, spokes-
man for the International Dairy Foods 
Association in Washington.

“What we’re seeing generally from 
farmers… is they’re diversifying,” he 
said. “There’s an evolution happening 
in the dairy industry, and I think dairy 
farmers recognize that and are trying 
to take advantage to the best of their 
abilities.”

Dairy products such as cheese 
and yogurt require large quantities of 
milk to produce. It takes 10 pounds of 
milk to make 1 pound of cheese and 
4 pounds of milk to make 1 pound of 
Greek yogurt, he said. (Greek yogurt 
is strained to remove most of its whey, 
resulting in a thicker product than 
traditional yogurt.)

Whether yogurt will prove to 
be a long-term source of profit for 
Chesapeake Gold remains unclear. If 

it does work out, the Millers would 
like to move production to their farm 
— an expansion that would require 
hundreds of thousands of dollars, an 
immense amount of work and a gaunt-
let of new government permits. They 
could produce private-label yogurt 
for other regional farmers, and they 
could open commercial kitchen space 
to address a local shortage for food 
producers.  

For now, they’re making sure a 
viable market for their yogurt exists. 

“In the few weeks we’ve had the 
yogurt, we’re learning that the yogurt 
demographic is a different customer 
than the cheese [or beef] customer,” 
Wes Miller said.

The Millers are still trying to de-
termine who exactly that yogurt cus-
tomer is, but all of their products are 
generally sold to people who ardently 
support local food and are willing to 
pay a premium for it, Bob Miller said. 
But they need to know it exists to buy 
it — a marketing challenge the Miller 
family faces every day, often after 12 
to 15 hours of more typical farm work. 

“If you don’t want to deal with 
people, and you don’t want to work 
hard at it, you probably don’t want to 
get into it,” Bob Miller said.

But if you put the time in, yogurt — 
and other dairy products — may help 
keep your farm above water, he said.

We’re seeing 
consistent, sizable 

growth year-over-year 
on the value-added.”

— Wes Miller
 Chesapeake Gold Farms
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RICHMOND, Va. — Maryland’s 
The Virginia Farm Bureau Federation 
Women’s Leadership Committee is 
welcoming individuals and organiza-
tions to take part in its annual Hay Bale 
Decorating Contest.

For seven years, the committee has 
encouraged Virginians to highlight 
their love for agriculture through 
imaginative and innovative hay bale 
displays.

“It’s great to get people together and 
have fun with it,” said Julia Stephens, 
New River district leader for the VFBF 
Women’s Leadership Committee. “Hay 
is a major commodity here, and it gets 
people in a conversation who might 
otherwise not think about farming or 
how prevalent it is. They’ll see one and 

realize, ‘Oh, we’re in farm country.’”
Applications will be accepted from 

Sept. 1 through Nov. 1. The contest is 
open to anyone, including county Farm 
Bureaus, farmers markets, farm supply 
businesses, student groups, community 
associations and individuals.

Entrants can showcase their inge-
nuity by converting round or square 
bales into animals, structures, shapes 
and farmscapes. Other items such as 
corn stalks, pallets and pumpkins can 
be used alongside bales to create var-
ious scenes.

Guidelines and an entry form are 
available at bit.ly/3icRJqx. Participants 
are required to include a photograph of 
the decorated hay bale display with an 
application.

There are five classes: best pro-
motional display for agriculture busi-
ness or commodity; best promotional 
display for community spirit; most 
creative; best agricultural theme; and 
best agribusiness, FFA, 4-H or school 
display. Winners will be selected in 
each category and receive a cash award.

Winners will be notified by mail, 
and hay bale photo entries will be 
displayed at the 2021 VFBF Annual 
Convention in Williamsburg Nov. 30 
through Dec. 2.

Last year’s contest received 40 
submissions. Winning entries includ-
ed a hay bale honeybee encouraging 
people to “Bee a friend to pollinators”; 
a scene celebrating community spirit 
by honoring first responders; a tractor 

made of hay bales; and two creative 
4-H displays featuring a hay bale cow 
and a farmer made of straw.

The displays are meant to create a 
lasting impression and typically are 
placed near schools, outside of banks, 
at county Farm Bureau offices and in 
people’s yards.

“We’ve had people stop by and say, 
‘We can’t wait to see what you’re going 
to put up this year,’” said Joan Talley, a 
member of the Fluvanna County Farm 
Bureau Women’s Committee, which 
participates in the contest every year. 
“We strive to bring awareness by pro-
moting community service, agriculture 
and Farm Bureau. It lets people know 
that we’re not just another business 
along the road.”

Celebrate agriculture with creative hay bale displays

 IN BRIEF

QUEENSTOWN, Md. — At the 
direction of the Maryland State legis-
lature, the Harry R. Hughes Center for 
Agro-Ecology, Maryland Department 
of Agriculture, and Maryland Depart-
ment of the Environment are working 
together to create a process and strate-
gy to develop a Climate Vulnerability 
Assessment for Maryland Agriculture. 

The groups are seeking input from 
Maryland farmers and representatives 
of agriculture entities to inform this 
statewide effort. Producers and agri-
cultural stakeholders can provide input 
via a survey at go.umd.edu/CVAMA.

Maryland is experiencing warmer 
nighttime temperatures, changes in 
precipitation, the emergence of in-
vasive species and pests, and other 
climate-induced adverse conditions. 

These have the potential to signifi-
cantly affect agriculture, its economic 
state and the communities that rely on 
the sector. The last climate vulnerabili-
ty assessment performed for Maryland 
was completed in 2010 and focused on 
the state as a whole rather than specif-
ically on agriculture. However, climate 
science has advanced to the point 
where it is now possible to develop 
mitigation strategies for farmers expe-
riencing impacts to their productions 
caused by climate changes.

The current phase of this assess-
ment includes outlining the process 
to develop a Climate Vulnerability 
Assessment for Maryland Agriculture. 

The vulnerability assessment will 
inform the subsequent development of 
adaptation strategies for Maryland ag-
riculture in the face of climate-induced 
impacts and increase agriculture’s 
resilience to extreme weather events. 

According to the Hughes Center, 
the new state-level assessment can 
enable a more focused examination of 
Maryland agriculture’s unique assets 
and the challenges the state’s farm-
ers and foresters face in a changing 
climate.

For more information, visit go.umd.
edu/ClimateSurvey

Input needed on climate 
vulnerability assessment

WESTMINSTER, Md. — Registra-
tion for Farm Credit’s AgBiz Masters 
program is open until Oct. 31. 

The two-year educational program 
is available to young, beginning and 
small producers who are interested in 
refining their business management, 
financial, and marketing skills to help 
them as they launch or grow their 
businesses.  

“Investing in yourself is one of the 
best decisions you can make,” says 
Tom Truitt, CEO of MidAtlantic Farm 
Credit. “You’ve already committed 
to the risky nature of the agriculture 
industry, and furthering your educa-
tion will position you to be ready for 
anything the market throws at you. In 
addition to the business skills you’ll 
gain, AgBiz Masters will help you save 
time, save money, and make better 
decisions.”

Dr. David Kohl, an agriculture pro-
fessor at Virginia Tech, developed the 
AgBiz Masters program with the intent 
to educate new farmers on what goes 
into creating a successful operation. 

Combining interactive online work-
shops with in-person and virtual learn-
ing seminars hosted by experts in the 
agriculture industry, the topics covered 
throughout the program include: 

• Trends in agriculture;
• Strategic business planning;
• Financial management;
• Constructing a balance sheet and 

income statement;
• Understanding lending decisions;
• Growth and transition manage-

ment; and
• Leadership skills.
The next AgBiz Masters class be-

gins in November and will run through 
March 2022. 

The registration fee is $225, with 
full reimbursement available to those 
who successfully complete Year 1 and 
Year 2. 

For more information about the 
AgBiz Masters educational program, 
visit agbizmasters.com, or call 888-
339-3334.

Farm Credit announces 
AgBiz Masters sign-up

WESTMINSTER, Md. — MidAt-
lantic Farm Credit recently announced 
its first-ever “Farmers on the Rise” 
award program, awarding five $10,000 
prizes to young, beginning, and/or 
small farmers in their territory.  

“This program was created to honor 
five current or prospective farm own-
er-operators looking to start or expand 
their farm business,” says Tom Truitt, 
CEO of MidAtlantic Farm Credit. 
“Those who are selected to receive 
one of these awards will be recognized 
based on their efforts in agriculture, 
financial character, leadership, com-
munity wellbeing, and environmental 
stewardship.”

The contest is open to applicants 
that identify with at least one of the 
following categories: 

• 18 to 40 years of age,
• Minority operator,
• Veteran operator,
• Operate a small farm with annual 

gross ag income less than $250,000,
• Or a beginning farmer with less 

than 10 years of farming experience.
This program opened to the public 

on Sept. 1. 
Applicants do not need to be a Farm 

Credit customer to apply, but must 
reside in MidAtlantic Farm Cred-
it’s footprint. 

The deadline to submit an entry 
is Nov. 1. 

For more eligibility requirements 
and to apply, visit mafc.com/rise. 

Farm Credit launches 
‘Farmers on the Rise’

committed to serving agriculture, nat-
ural resources and rural communities. 

Applications for the 2022-23 Class 
XII are due by Oct. 1. 

More information about the pro-
gram and the application forms can 
be found at www.leadmaryland.org. 
Two-year fellowships are awarded to 
selected participants, creating classes 
of up to 25 people. 

The curriculum of the statewide 
program, which began in 1999, in-
cludes local and international ex-
periences in civic discourse, skills 
building, public issues education, and 
networking with other professionals 
in the agriculture industry, natural 
resources and rural communities, 
to expand leadership development, 
communication skills, and personal 
growth.

 “LEAD Maryland is an excellent 
program for skills building designed 
for those in our agriculture, natural 
resources and rural communities who 
have an established career path and 
are looking to hone their abilities in 
order to better serve their communi-
ties,” said Emily Wilson, president of 
the LEAD Maryland Foundation, and 
alumna of the program. “The commit-
ment to the program will pay off, and 
is well worth the effort.”

For more than 20 years, and more 
than 10 graduating classes, LEAD 
Maryland has been working to iden-
tify the needs of the rural sector and 
provide professional development for 
emerging leaders working or serving 
in those areas to help identify resourc-
es, engage and educate others, solve 
problems, and shape public policy. 

The LEAD Maryland Foundation, 
through support of the Rural Maryland 
Foundation and individual donors, also 
has a scholarship program for those 
seeking assistance with the LEAD 
Fellowship Program tuition. 

“Most Fellows receive tuition sup-
port from employers, industry associ-
ations, or community organizations. 
The scholarship helps to meet gaps for 
those needing more help in paying the 
tuition, which is set at $4,600, and pay-
able over the two-year program,” said 
Susan Harrison, executive director of 
the LEAD Maryland Foundation.

QUEENSTOWN, Md. — Appli-
cations are currently being accepted 
for the LEAD Maryland Fellowship 
Program Class XII (2022-23), a col-
laborative effort between the LEAD 
Maryland Foundation, numerous part-
ners, and the University of Maryland 
Extension. 

The program is a leadership devel-
opment experience designed for people 

LEAD Maryland seeks 
applicants for Class XII
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Hall ...
Continued from Page 6

percent of vegetables, 29-percent an-
imal feed, 53-percent rice, 78 percent 
of soybean oil, 85-percent corn oil, 
and 85 percent of U.S. poultry. This 
report also states that 23 percent of 
its volume goes to China, 19 percent 
goes to Japan, and 8 percent goes to 
Mexico — the three top U.S. grain 
buyers.

Allendale summarized the impact 
the damages and power outages 
could have on the markets: “For 
corn, we would estimate a steady 19 
million bushels of Gulf-delivered 
product each week at this time. This 
assumes a 66 percent share of all 
ocean exports out of the Gulf. 

This means 19 million for week 
No. 1, 38 million for week No. 2, 
57 million for week No. 3 and 76 
million for week No. 4. The volume 
quickly adds up with each week the 
port is down.

It does not appear there will be 
any substantial price rally until the 
port is operational.

(Note: I research material from 
Allendale, DTN, USDA, University 
Land Grants and other credible 
sources in compiling this article. It 
is not merely my opinion, but rather 
a consensus of experts in the trade. 
Looking for a marketing coach or 
someone to discuss strategies with? 
Contact me at jehgrain@gmail.com, 
or call 410-708-8781.)

with the opportunity to discuss what 
could be done to help.

“It’s to educate the people up in 
Annapolis who are making the rules,” 
said Mike Knauer, a Dorchester 
County Farm Bureau board member, 
who was part of organizing a county 
farm tour on Aug. 26. “It’s like any-
thing, the more you educate, the more 
they’ll know when it’s time to vote on 
something.”

According to Colby Ferguson, the 
Maryland Farm Bureau’s governmen-
tal relations director, 10 Maryland 
county Farm Bureaus have had or are 
planning farm tours through October.

“Our main focus was to really look 
at the hot button topics,” he said. 

Ferguson said getting legislators to 
the farm is key to help them visualize 
an issue when it comes up for debate 
during the 90-day legislative session.

“I can’t get them out on the farm 
when we actually have a problem” (in 
Annapolis), he said. “The more legis-
lators that see the problem, the easier 
it is to remind them when we get there 
in January and February.”

Ferguson added even having 
farm-friendly legislators on the tours 
is helpful because they can relay 
their experience to their lawmaking 
collegues.

The Dorchester County farm tour 

visited Mary Lou Brown’s poultry 
farm in Hurlock, Chip Fleming’s 
grain farm in Cambridge, Luthy 
Farms’ miscanthus growing operation 
in Cambridge and Layton’s Chance 
Vineyard and Winery in Vienna. 

Along with sharing the details of 
how their farm operates, issues like 
solar farm siting, improving broad-
band internet access, hauling and stor-
ing poultry litter for field application.

Brown’s daughter, Ashley Brown, 

said cellular and internet connectivity 
is vital on their poultry farm now with 
so much technology involved. 

Hurlock, Md., poultry farmers Mary Lou Brown, third from left, and her daughter Ashley discuss their farm with attendees of the 
recent Dorchester County legislative farm tour.

Photo by Sean Clougherty

Tours ...
Continued from Front Page
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GROWING SEED JUST FOR YOU!GROWING SEED JUST FOR YOU!
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(non-irrigated) averaged (non-irrigated) averaged 
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our Accomac office handles more 
WREs than any other local service 
center in Virginia,” said Jenny Tem-
pleton, NRCS’ district conservation-
ist on the Shore. “We’re not short on 
wetlands out here. We currently have 
15 WREs and they cover about 600 
acres. The largest is 152 acres and 
the smallest is 3.5 acres.

“For a lot of our landowners, 
a WRE makes perfect sense in 

that they get a payment for taking 
marginal acreage out of produc-
tion while still retaining quite a bit 
of control over the property. The 
restoration plan primarily focuses on 
wildlife such as waterfowl, deer and 
quail, but is tailored to individual 
goals. Landowners can let the ease-
ment expire after 30 years or ensure 
that the land can be passed down to 
their kids and grandkids.”

NRCS funds the complete cost 
of wetland restoration and makes a 
payment to the owner to purchase 
development rights. 

Under a 30-year WRE, the agen-
cy supplies 75 percent of restoration 

costs and 75 percent of what would 
be paid for a permanent easement. 

The Virginia team handles all 
aspects of the application, so a local 
contact is always available to pro-
vide updates. 

“NRCS has separate funding 
pools for both easement types,” said 
Virginia NRCS Easement Specialist 
Leticia Jackson. “There’s a ranking 
process for applications and funding 
is not guaranteed, but the line can be 
a little shorter and less competitive 
for a WRE.”

Landowners specifically inter-
ested in preservation rather than 
wetland rehabilitation are also invit-

ed to investigate Agricultural Land 
Easements. 

Like its predecessor, the Farm 
and Ranch Lands Protection Pro-
gram, this component of the NRCS’ 
Agricultural Conservation Easement 
Program works through partner 
organizations to acquire easement 
rights from the landowners. NRCS 
pays 50 percent of the fair market 
value to the partner, which uses its 
existing land-protection programs to 
safeguard prime working lands by 
limiting their nonagricultural uses. 

“NRCS has worked with the Vir-
ginia Outdoors Foundation, The Na-
ture Conservancy and Northampton 
County to protect more than 1,000 
acres of prime farmland through 
FRPP but currently has no active 
agricultural land easements on the 
Shore,” says State Conservation-
ist Dr. Edwin Martinez Martinez. 
“We’d like to break new ground in 
Fiscal Year 2022 by working through 
willing partners to acquire our first 
ALE.”

Contact Templeton at 757-302-
4435 and jennifer.templeton@usda.
gov to learn more about these ease-
ment options or take the first step in 
determining whether your property 
contains eligible wetlands. 

The Accomac NRCS office is 
located at 22545 Center Parkway and 
is open Mondays through Fridays. 

“I think we’ll keep seeing a 
steady rise in interest in WREs,” 
Templeton said. “Our communities 
have a definite conservation mind-
set, although I think some of our 
smaller landowners may not think 
they own enough land to qualify for 
a program like this. One great thing 
about WRE is that you don’t have to 
be a big-timer to participate.”

Markon ...
Continued from Page 5

Mill showcase features several innovative practices
WHITE HALL, Md. — The Mill’s 

11th Annual Crop Showcase was held 
on Aug. 25 at Clear Meadow Farm 
with about 200 farmers and ag pro-
fessionals in attendance. 

The annual event is an opportunity 
for regional farmers and agribusi-
nesses to tour field plots for the latest 
practices and products that The Mill 
agronomists are recording observa-
tions on. 

Using progressive technologies in 
precision ag equipment, application 
and nutrient modeling, agronomists 
partner with Clear Meadow Farm to 
set up test areas in fields and monitor 
the plots throughout the growing sea-

sons to gather data. 
The crop showcase offers a day for 

growers to fellowship, have lunch and 
tour the plots to learn what the objec-
tives are for the year, and discover the 
early observations. 

Once harvest is completed, The 
Mill offers winter growers meetings 
to share the final data and how that 
may influence recommendations for 
future management decisions.

For 2021 there are nine fields with 
trial objectives. The wagon tour pro-
vided participants to observe:

• A corn trial to determine the 
benefit of adding cover crops into 
a rotation after small grain versus 

double crop soybean production, both 
agronomically and economically;

• A soybean field to determine 
the effects of planting dates with 2 
repetitions of 3 dates between April 
9 to May 15 since the last few years 
have seen trends of growers planting 
full-season beans earlier;

• A corn field with solid average 
historical yield data managed to push 
yield barriers with a target of 350 
bushels per acre while comparing both 
the performance and economics of 
pushing for maximum yields;

• A soybean field to use biological 
products for residue management in-
stead of tillage;

• A corn field with a fungicide trial 
using no fungicide, full season fungi-
cide, and several fungicides reapplied 
in-season with a sprayer, a drone or a 
combination of both;

• A seed variety plot featuring 
short corn;

• A corn nutrient trial to determine 
the viability of reducing overall nutri-
ent use by in-furrow amount applied 
as well as the impact of reducing total 
phosphorus application by using a 
phosphorus stabilizer; and

• A forage plot with 15 varieties 
planted the Fall of 2018 to observe the 
differences in performance of multiple 
varieties of forage seed.

Be sure to ‘like’ 
The Delmarva Farmer 

on Facebook!

ATTENTION
ORDER NITROGEN 

NOW

Save Money, Buy Now



The Delmarva Farmer, September 7, 2021            19

the pest is believed to have possibly 
made its way to the United States in 
cargo containers aboard shipping ves-
sels. They attach and lay eggs on ob-
jects which then causes disbursement 
around the world. 

The 436th CES and USDA Animal 
and Plant Health Inspection Service, 
Plant Protection and Quarantine, 
have partnered up to conduct testing 
on Spotted Lanternfly mitigation and 
present data to the Armed Forces Pest 
Management Board.

“We’re the base that does the most 
aircraft disinsection and we usually 
benchmark anything that has to do 
with aircraft disinsection,” said Ken 
Barnes, 436th CES infrastructure su-
perintendent. “So any questions that 
get asked about aircraft or what to do, 
they come to us.”

Three chemicals were tested includ-
ing 10-percent d-Phenothrin, Calling-
ton Aircraft Insecticide and Callington 
1-Shot. 

Only the 10-percent d-Phenothrin is 
authorized to be used on military air-
craft requiring insecticide application 
for Japanese beetles.

“The basis behind this test is to see 
which of the three chemicals [we have] 
will be authorized for aircraft disinsec-
tion. None of them are universally ap-
proved for [Spotted Lanternflies, Jap-
anese beetles and Zika],” said Barnes. 
“That’s driving what the USDA is 
doing here because the [Armed Forces 
Pest Management Board] wants to fig-
ure out, once the supply of 10-percent 
d-Phenothrin aerosol runs out, what are 
we going to use next?”

Currently, 436th CES pest man-
agement personnel spray 10-percent 
d-Phenothrin to disinsect aircraft 
for Japanese Beetles and mosquitoes 
possibly carrying the Zika virus, how-
ever, that product is no longer being 
produced.

New Castle and Kent Counties in 
Delaware are under a Spotted Lan-
ternfly quarantine, meaning numerous 
areas within those counties have been 
identified as having infestation. 

The insects used in tests conducted 

at Dover AFB were gathered by USDA 
personnel from a large population lo-
cated in Wilmington, Del.

“The goal of the cooperative pro-
gram at the USDA is mitigation at this 
point, more than eradication,” said 

Lianmarie Colon Torres, USDA plant 
health safeguard specialist. “There are 
strategies in terms of treatment and 
trapping that the USDA has been doing 
for a couple of years to contain popula-
tions outside of the quarantine areas.”

Three 1,200 cubic foot shipping 
containers were used to simulate an 
aircraft cargo area where six modified 
plastic food containers, each containing 
Spotted Lanternflies, were placed in 
each shipping container, then exposed 
to a specific insecticide prior to closing 
the door and left for 15 minutes. 

Mortality counts were taken at pre-
determined time intervals. 

“It seems like the [insects] are very 
susceptible to most of the aerosols 
we’ve experimented with,” said Colon 
Torres. “We are seeing mortality in 
all of our experiments but the 1-Shot 
seems to have 50 to 60 percent mor-
tality per experiment.”

According to Colon Torres, the 
1-Shot is a mixture of d-Phenothrin 
and Permethrin.

The project leader for testing, Dr. 
Phil Lewis, USDA-PPQ, Forest Pest 
Method Lab, is working to recommend 
one product to the pest management 
board that can be used for disinsection 
on military aircraft. 

“I think [Spotted Lanternflies] are a 
big issue and it’s going to be a big prob-
lem for years to come as it continues 
to spread,” said Lewis. “Usually new 
infestations of invasive pests are found 
by homeowners.”

The results of the testing provided to 
the pest management board will have 
an effect DoD-wide for pest mitigation 
practices.

“We are looking for established 
populations around here,” said Barnes. 
“We don’t have any on base but there 
are areas outside the perimeter of our 
base that have the tree of heaven.”

Barnes urged anyone to report 
Spotted Lanternfly sightings to the 
436th CES Entomology section at 302-
677-6151.

More information about the in-
sect can be found on the Delaware 
Department of Agriculture website 
at https://agriculture.delaware.gov/
plant-industries/spotted-lanternfly/ or 
USDA website at https://www.aphis.
usda.gov/aphis/ourfocus/planthealth/
plant-pest-and-disease-programs/
pests-and-diseases/sa_insects/slf

Emily Wallis, USDA biological science laboratory technician, arranges petri dishes 
containing Spotted Lanternflies at Dover Air Force Base. During experiments, the 
insects were exposed to three different insecticides to test their effectiveness. 

Photo courtesy Roland Balik

Teams ...
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New Jersey horse contracts Eastern Equine Encephalitis
TRENTON, N.J. — A 7-year-old 

Atlantic County mare is the first 
reported case of Eastern Equine En-
cephalitis, a serious mosquito-borne 
illness in horses, in New Jersey for 
2021. 

The mare had not been vaccinated 
against EEE and was humanely euth-
anized on Aug. 19,.

“We continue to encourage horse 
owners be vigilant in vaccinating their 
animals against these diseases spread 
by mosquitoes,” New Jersey Secretary 
of Agriculture Douglas Fisher said. 
“Vaccinated animals are much less 
likely to contract deadly diseases such 
as EEE and West Nile Virus.”

EEE causes inflammation of the 
brain tissue and has a significantly 

higher risk of death in horses than 
West Nile Virus infection. 

West Nile Virus is another serious 
mosquito-borne viral disease that 
affects a horse’s neurological system. 

The diseases are transmitted by a 
mosquito bite. 

The virus cycles between birds and 
mosquitoes with horses and humans 
being incidental hosts. 

EEE infections in horses are not a 
significant risk factor for human infec-
tion because horses (like humans) are 
“dead-end” hosts for the virus. 

Reported animal West Nile Virus 
cases in New Jersey this year have 
been limited to wild avian species, 
three Cooper’s hawks and one Amer-
ican crow. 

In general, most regions in New 
Jersey have a reported mosquito pop-
ulation at or slightly above the five-
year averages (information found at 
http://vectorbio.rutgers.edu/reports/
mosquito/). 

The first EEE positive mosquito 
pool was detected in Gloucester 
County this year (https://www.nj.gov/
health/cd/statistics/arboviral-stats/). 

Livestock owners are strongly en-
couraged to vaccinate against WNV, 
EEE and other mosquito-borne dis-
eases. 

Effective equine vaccines for EEE 
and WNV are available commercially. 
Horse owners should contact their vet-
erinarians if their horses are not up to 
date on their vaccinations against both 

EEE and WNV.
For more information about EEE in 

horses, visit the New Jersey Depart-
ment of Agriculture web site at: http://
www.nj.gov/agriculture/divisions/ah/
diseases/diseaseworksheets.html.

EEE and West Nile virus, like other 
viral diseases affecting a horse’s neu-
rological system, must be reported to 
the state veterinarian at 609-671-6400 
within 48 hours of diagnosis. 

The New Jersey Animal Health 
Diagnostic Laboratory is available to 
assist with EEE and WNV testing and 
can be reached at 609-406-6999 or via 
e-mail  jerseyvetlab@ag.nj.gov. 

Learn more about the NJ Animal 
Health Diagnostic lab at www.jer-
seyvetlab.nj.gov.
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I’ve researched why people drive 
the brand of pickup they do and 
I’ve reached the conclusion that it’s 
genetic. 

If both your father and your 
mother drove Fords you will too. 
This is called “being homozygous” 
for the Ford gene. If both your 
parents drove a Chevy or a GMC so 
will you. 

If one parent drove a Chevy and 
the other a Ford you probably drive 
a Ram. 

Having two parents with 

different truck genes means you are 
“heterozygous” or “trans”, which has 
nothing to do with the transmission. 

If somehow you drive a Toyota 
pickup yet both parents were 
homozygous for the Chevy gene, this 
is called a “mutation” or “mutant.” 
No offense.

I’ve loved trucks all my life. 
My old man was a long haul 

trucker and he never owned anything 
but a Kenworth, or “KW,” as they’re 
known in the trade. If I were a 
trucker I’d drive a KW too because 
that’s what I learned to drive in. 

But I gotta admit I’ve seen a lot of 
Peterbilts and Mack trucks that made 

my heart go pitter-patter.
I also love fire trucks because 

both my grandpa and my great-
grandpa were fire chiefs for decades 
on our volunteer fire department. 

I went with grandpa once to a 
trade show where he was looking to 
buy a new fire truck for our town. 

We looked at Peterbilts, Macks, 
Sutphens and Seagraves but it was 
the American LaFrance that grandpa 

It’s genetic

IT’S THE 
PITTS

By LEE PITTS

• If the new boss’s hat isn’t sweat 
stained, you can pretty much figger 
whose will be.

• Phrases like, “My dad never 
paid me a dime till I was twen-
ty-five”, or “I haven’t had a day off 
since dad’s funeral in 2017”, should 
put you on guard.

• Expensive equipment doesn’t 
guarantee you’ll be paid well. That 
just might be where the money’s all 
gone.

• This should send up a warning 
flag, “My son is all-state in every 
sport in school, president of the 
senior class, engaged to the banker’s 

daughter, building a hot rod and 
learning to fly an airplane. He’ll be 
helping you with the chores.”

• If the words “day off” or “in-
surance” bring a quizzical look to 

the boss’s face, you better think it 
through.

• You may want to reconsider 
when the new boss says, “I never 
had any use for dang new-fangled 
gadgets like milking machines, PTO 
post hole diggers or a round baler. 
They just breed sloth.”

• It should be a tip off if the pro-
spective employer complains that he 
can’t manage to keep a hired man on 
the place.

• Be suspicious if the boss’s own 
dogs run for cover at the sound of his 
voice. 

• If the boss himself lives in a 

1999 New Moon single-wide, don’t 
expect much from his offer of “hous-
ing furnished.”

• And if the term “retirement 
plan” is mentioned, you can rest 
assured it’s not your’s he’s talking 
about.

But the best hired man learns that 
critical skill for gettin’ along with a 
good boss — when to listen to him 
and when not to.

The most successful arrangement 
I’ve seen, that lasted for years, was 

ON THE 
EDGE OF 

COMMON 
SENSE

By BAXTER BLACK

Hints for the hired man 
See PITTS
Page 21

See BLACK
Page 21

Browning, lead author of a paper to 
be published in the journal Ecological 
Indicators.

To find out, she and collaborators 
from more than a dozen ARS locations 

and state universities analyzed pheno-
logical data generated by three differ-
ent sensor platforms: Landsat satellite, 

PhenoCam towers and eddy covari-
ance stations. The latter measures the 
exchange of gases like CO2 between 
the soil, air and vegetation within a 
defined area.

Based on the results, the team 
devised an evaluation tool, called the 
“metric assessment framework,” that, 

for the first time, shows where and how 
phenological estimates derived from 
the three sensors complement, diverge 
from or duplicate one another. 

For example, Landsat-based es-
timates for growing season length 
were significantly longer than those 
generated from PhenoCam and eddy 
covariance data, while the latter two 
sensors provided high-resolution, on-
the-ground details and metrics not 

possible with an orbiting satellite.
Browning said the framework’s use 

should improve the selection of sensor 
instrumentation used by producers, 
land managers and decision makers to 
model, monitor and forecast the plant 
phenology of agroecosystems across 
the country, helping ensure their peak 
productivity and continued health and 
use for future generations as well as 
food security challenges to come.

Pulse ...
Continued from Page 10

Controllers in the poultry house 
notify them through cell phone alarms 
if there is a problem but cell service is 
often spotty on the farm and internet 
service is worse.

“It’s probably one of the biggest 
issues I’d like to see improve,” she 
said. When an alarm sounds letting 
you know a house’s ventilation has 
stopped, “you’ve got to be there in 
minutes,” Ashley said. “You literally 
have to be on top of that.”

Fleming discussed his transition to 
Certified Organic production, grow-
ing corn for Perdue AgriBusiness. 

Four years ago, he had about 130 
acres come out of a conservation 
program that could go straight into 
organic production and Perdue’s 
nearby grain facility in Hurlock began 
accepting organic grain. 

“I thought there were too many 
things lining up not to try it,” he said. 

He said the venture has remained 
profitable for him though coordinating 
hauling and deliveries of poultry litter 

amidst the rush of spring planting sea-
son has its challenges which prompted 
discussion among the tour group about 
cost share options for on-farm storage 
that would widen his hauling window. 

At Luthy Farms, attendees saw 
miscanthus, a new crop for the area. 

Three years ago, John Luthy, said 
he was approached by poultry com-
panies to consider growing Giant 
Miscanthus grass to be used as poul-
try bedding and decided to plant 140 
acres. 

Now, he’s up to about 1,800 acres 
of miscanthus in various stages of 
growth with plans to add another 250 
acres this fall.  

“Dad thought I was crazy when I 
told him I was planting everything to 
grass,” Luthy said. “It took a lot of risk 
out of ag farming for me.”

The perennial crop is harvested 
every winter and has a 25 to 30-year 
life span, he added.

Lenny Pfeffer, Dorchester coun-
ty council member, said while he’s 
helped friends on their farms a few 
times, he attended the tour to learn 
more about agriculture, which domi-
nates the county’s landscape. 

“We live in a county that is ag 
rich, the majority of our county is 

in agriculture and we have to be 
well-informed about the community 
we live in,” Pfeffer said. “I’m glad 
their doing it and I hope they do more 
in the future.”

While each county may have 
unique issues to discuss with public 
officials, Ferguson said farmers in 
every county battle crop damage from 
wildlife, mainly from deer. 

Ferguson estimated crop damage 
from wildlife is a $60 million annual 
cost to farms statewide. 

Aside from crop damage, motor 
vehicle accidents could cost residents 
twice that but the damage is so pre-
dictable, insurers factor it in to pre-
miums to cover that.

“That doesn’t make it any less dan-
gerous,” Ferguson said. “Everyone has 
or knows someone who has hit a deer.”

The issue is funding, he added, 
with the state Department of Natural 
Resources not equipped to man-
age the deer population effectively. 
That’s prompting Farm Bureau and 
state agencies to explore options for 
assistance.

“We’re looking at possible funding 
scenarios to start up our own cost 
share program,” Ferguson said.

In southern Dorchester County, the 

deer issue is specifically with Sika 
deer moving out of the marshland of 
the Blackwater National Refuge. 

After talking about his family’s 
vineyard and winery operation, Wil-
liam Layton showed an aerial video 
of extensive Sika deer damage on 
cropland.

“Everybody has deer damage but 
it seems to everybody I’ve talked to, 
Sika deer damage is way worse than 
whitetail deer damage,” Layton said. 
“They just mow everything to the 
ground.”

Layton added he had hunters take 
50 Sika deer this year but still lost 10 
acres in crop damage.

Public officials on the Dorchester 
tour urged farmers to stay active ad-
vocating for their industry. 

“The squeaky wheel does get the 
grease so please make your feelings 
known on the issues,” Pfeffer told the 
group early in the tour.

Del. Johnny Mautz, R. Dist. 37-B, 
said he anticipates significant pressure 
from environmental groups in the 
coming session and it’s important to 
stay active in talking to legislators.

“We’re going to need everyone’s 
help in grassroots where the rubber 
meets the road,” he said.

Tours ...
Continued from Page 15
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For dates of Aug. 27 to Sept. 2

High and low temperatures are reported in degrees measured in Fahrenheit. 
Precipitation measurements are reported in inches fallen for the given week.

 WEATHER WATCHERS

(Key: Reports, in order, are: High temperature; Low temperature; and Rain total for the week)(Key: Reports, in order, are: High temperature; Low temperature; and Rain total for the week)

Andy Highland
New Midway, Md.
93, 57, 9.06

MAEF Headquarters
Havre de Grace
90, 61, 3.80

Bill Grantham
Kearneysville, W.Va.
96, 55, 4.35

Kathy Ostrowski-Morris
Churchton, Md.
No Report

Bruce Bradley
Huntingtown, Md.
No Report

Richard Colburn
Cambridge, Md.
93, 66, 3.70

Kevin George
Easton, Md.
95, 62, 3.27

Henry Bergfelter
Vernon, Del.
98, 60, 3.16

Allen Beachy
Lincoln, Del.
98, 54, 2.79

 2021 PHOTO CONTEST ENTRY

Next reports due oN 
Friday, sept. 10 (by 10 a.m.).

Send ag-related photos to The Delmarva Farmer Photo Contest, Attn: “DF PHOTO CONTEST 
2021” P.O. Box 2026 Easton, MD 21601, or e-mail them to editorial@americanfarm.com. (in 
a .JPG or .EPS format) with “DF PHOTO CONTEST 2021” in the subject line. Please identify 
people and animals in photos, and include photographer’s name and where photos were taken. 
Winner will be chosen at the end of the year and receive a $100 check in a child’s name of his/
her choice. 

Lewis Frock, 4, makes the rounds at Swift Farms Inc. in Westover, Md. 

(Photo submitted by Jennifer Frock)

Black ...
Continued from Page 20

Pitts ...
Continued from Page 20

and I settled on. (It had nothing to do 
with France; LaFrance was the last 
name of the founder.) 

I still collect fire truck ephemera 
and one of my unattained goals in 
life was to either have a six horse 
hitch of Clydesdales pulling a 
Concord stage, or an old fire truck I 
could drive in local parades and blare 
the siren. Both, no doubt, would 
stampede the Paso Fino riding group 
and terrorize the piccolo players in 
the band.

Today’s pickups are fabulous 
but my all time favorite is the 1952 
Chevy — preferably blue with baby 
moon hubcaps. 

It’s a step-side truck which made it 
easier to get in and out of the bed. 

This is a big deal for old geezers 
like me who need either a ladder or 
a forklift to get in the bed of today’s 
trucks. 

I don’t understand why it took so 
long for truck manufacturers to come 
up with a tailgate you could use like 
a stepstool but I think they’ll be very 
popular with truck buyers.

When women were polled on 
which make of truck made men look 
more sexy 16 percent said a Ford, 
while 13 percent said a Chevy. 

Although I admit to not knowing 
much about how women think I 
would have thought they’d prefer an 
old Dodge Power Wagon or a 1925 
model TT International which was 
made by the International Harvester 
Corporation. 

Although I can see why a woman 
wouldn’t want their man driving a 
truck made by a farm equipment 
manufacturer. 

As for what truck women look 
sexier driving there’s nothing quite as 
sexy as a female behind the horn of 
a Ram.

I enjoy reading a column called 
“Mr. Truck” which is written by an 
expert on the subject and he recently 
wrote that the future in trucks is a 
hybrid, although Mr Truck never 
struck me as a “save the earth” type 
of guy. 

I’m not sure a hybrid is the image 
most men want to convey. I’m also 
curious if the Tesla truck is going 
to be very popular because it looks 
more like a minivan that’s been in 
a crash or an isosceles triangle on 
training wheels. Will that really 
appeal to cowboys, roustabouts, 
roughnecks or city slickers who drive 
four-wheel drive trucks that never 
leave the pavement? 

And how about the demographic 
who drive a diesel so they can “fuel 
up” at the truck stop, or tough guys 
who have studs on their rims but not 
in their tires, or old guys like me who 
have a roll of toilet paper on their 
dash you can see through a cracked 
windshield? 

Right now it’s just not genetically 
possible for there to be Tesla or 
hybrid-truck drivers, but with all the 
mutating of genes I see these days I 
wouldn’t be surprised to see a lot of 
mutants on the road in the future.

between a couple ol’ compadres of 
mine named George and Jake. 

George summed up their perfect 
relationship this way: “Wouldn’t no-
body else work for Jake and nobody 
else would hire me. I’ve got a job for 
life.”

Event ...
Continued from Page 2

senters spoke about the nutrient need 
of corn at different stages of maturity 
and how nitrogen stabilizers help to 
ensure the nitrogen is there when the 
crop needs it. 

McCullough demonstrated the 
Granular technology platform and how 
modeling can help meet crop nutrient 
needs at the right rate and time.

Laura Starr of The Nature Conser-
vancy discussed the basics of carbon 
credits and the different programs and 
companies that are purchasing credits. 

Farmers asked many questions 
about pricing, measurement and ver-
ification. Before lunch, Aaron Givens 
of the Delaware Department of Agri-
culture spoke about the state’s Nutrient 
Management Commission’s effort to 
collect 4R practice implementation data 
in partnership with the 4R Alliance to 
ensure growers were getting credit for 
these practices in the Chesapeake Bay 
Model.
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Commodity Price Basis

Scoular - Windsor, VA 
Soybeans $12.97  5.00

Laurel Grain Company - Laurel, DE
Corn   $5.48       25.00
Soybeans $12.33    -60.00
Wheat                  $6.62      -60.00

Smithfield Grain- East - Waverly, VA
Corn  $5.63 40.00
Milo/Sorghum     $5.73      50.00

Triple-M-Farms - Lebanon, PA
Corn  $5.73      50.00
Soybeans $13.07  . 15.00

Commodity Price Basis

Kalmbach Feeds - Shippensburg, PA
Corn  $5.54        30.00

Associated Grain, Inc. - Exmore, VA
Corn  $5.23    0.00

PA Grain Processing, Clearfield, PA
Corn  $5.74         50.00

The Mennel Milling Co - West Point, VA
Corn  $5.08   -15.00
Soybeans $12.15      -45.00
Wheat  $7.46    25.00

Augusta Farmers Coop- Weyers Cave, VA
Soybeans $12.56     0.00
Corn  $5.32 0.00

Down Slightly
BROILER REPORT

Broiler growers in the United States weekly program placed 
185 million chicks for meat production during the week ending 
August 28, 2021, down slightly from a year ago. Cumulative 
placements from the week ending January 9, 2021 through Au-
gust 28, 2021 for the United States were 6.35 billion. 

Cumulative placements were up slightly from the same period 
a year earlier.

LYNCHBURG 
WEEKLY FEEDER 

CATTLE SALE
LYNCHBURG, VA
AUGUST 30, 2021

STAUNTON 
LIVESTOCK AUCTION 

STAUNTON, VA 
AUGUST 27, 2021

WINCHESTER 
LIVESTOCK AUCTION 

WINCHESTER, VA 
AUGUST 30, 2021 

HOLLERING HILL 
LIVESTOCK AUCTION 

NATHALIE, VA 
AUGUST 26, 2021

CATTLE
Cows, good .65-.80
Fair .43
Jersey, calf
BH 12.00-27.00
Feeders
500-1000 lbs. .75-1.13
250-500 lbs. 1.12
HOGS
Pigs 20-40 lbs. 14.00-23.00
Boar .10
Pot Belly BH 1.00
SHEEP
Rams BH 155.00-187.00
Lambs, good 155.00-200.00
GOATS
Small Nanny 
BH 55.00-85.00
Med Nanny 
BH 87.00-152.00
Large Nanny
BH 127.00-145.00
Small Billy 57.00-90.00
Med. Billy 95.00-190.00
POULTRY
Large Roosters 7.00-17.00
Hens 3.00-15.00
Banty Roosters 1.00-6.00
Banty Hens 2.00-7.00
Other Ducks 4.25-8.50
Quail 1.00-2.50
Fancy Pigeons 20.50
Peacock 135.00
Baby Chicks 1.00
RABBITS 
Small 2.00-11.00
Medium .50-9.00
Large 3.00-9.00
HAY
Good 4.00-15.00
Fair 3.50-4.00
Round Bales, good 20.00

1    325          325      156.00         
156.00
1    405          405      164.00         
164.00
2    488          488      157.00         
157.00
15    571          571      155.00         
155.00
14    627          627      145.00         
145.00
1    805          805      129.00         
129.00
3    927          927      129.00         
129.00
Feeder Steers Medium and 
Large 1-2
10    602         602      
$148.00$        148.00  
23    717         717      
$153.50$        153.50
Feeder Steers Medium and 
Large 2
1    355         355       163.00         
163.00
3    433         433       154.00         
154.00
2    478         478       147.00         
147.00
1    545         545       138.00         
138.00
12    646         646       148.00         
148.00
1    675         675       140.00         
140.00
2    773         773       136.00         
136.00

5    812         812       126.00         
126.00
3    1037        1037      129.00         
129.00
Feeder Heifers Medium and 
Large 1
8    340         340       148.00         
148.00
5    374         374       155.00         
155.00
18    425-447     446    140.00-
146.00     140.32
15    530         530       134.50         
134.50
17    590         590      
$136.50$        136.50    
10    615-618     617    126.00-
135.50     133.61
5    720-733     730    124.00-
128.00     127.21
10    703         703      
$133.50$        133.50    
1    775         775        92.00          
92.00
2    835         835       110.00         
110.00
Feeder Heifers Medium and 
Large 2
3    330         330    120.00-
141.00     134.00
2    360-375     368    145.00-
148.00     146.53
6    480         480       136.00         
136.00
1    530         530       103.00         
103.00
11    532         532      
$134.50$        134.50   
5    558         558       130.00         
130.00
8    618-635     620    121.00-
123.00     122.74
2    760         760       120.00         
120.00
Feeder Heifers Medium and 
Large 3
4    581         581       117.50         
117.50
Feeder Bulls Medium and 
Large 1
3    322         322       160.00         
160.00
7    362         362       173.00         
173.00
17    405-427     424    160.00-
166.00     165.09
10    473         473       162.50         
162.50
18    549         549       149.00         
149.00
14    638         638       132.00         
132.00
1    710         710       123.00         
123.00
Feeder Bulls Medium and 
Large 2
1    325         325       150.00         
150.00
5    383         383       163.00         
163.00
2    440         440       157.00         
157.00
3    487         487       152.00         
152.00
4    540-545     541    135.00-
142.00     140.24
1    605         605       132.00         
132.00
Feeder Bulls Medium and 
Large 3
2    578         578       120.00         
120.00
1    715         715        76.00          
76.00
Winchester VA Livestock 
Auction
Weekly Auction for Mon Aug 
30, 2021
All prices per hundredweight 
unless otherwise stated
Slaughter Cattle   70 head
Slaughter Cows   64 head

Slaughter Cows Breaker 75-
80% Lean
850-1200     60.00-65.00
1200-1600     63.00-70.00
Slaughter Cows Boner 80-
85% Lean
800-1200     55.00-65.00
1200-2000     60.00-68.00
Slaughter Cows Boner High 
Yielding
1200-2000     72.00-77.00
Slaughter Cows Lean 85-90% 
Lean
850-1200     40.00-52.00
Slaughter Bulls   6 head
Slaughter Bulls YG 1-2
1000-1500           70.00
1500-2500     60.00-82.00

Feeder Steers Medium and 
Large 1
4    357         357       179.00         
179.00
18    465-477     466    154.00-
170.50     168.62
27    540-545     545    145.00-
155.75     155.36
20    634         634       147.75         
147.75
5    715         715       139.75         
139.75
Feeder Steers Medium and 
Large 2
7    343         343       186.50         
186.50

13    461         461       168.75         
168.75
28    545         545       153.75         
153.75
1    595         595       132.00         
132.00
13    630         630       144.00         
144.00
3    726         726       139.00         
139.00
Feeder Steers Medium and 
Large 3
3    361         361       167.00         
167.00
5    462-480     466    120.00-
140.00     135.88
4    532         532       126.00         
126.00
1    610         610       122.00         
122.00
2    715         715       129.00         
129.00
Feeder Steers Small 1
8    471         471       149.50         
149.50
10    551         551       130.00         
130.00
5    652         652       132.50         
132.50
1    735         735       120.00         
120.00
Feeder Heifers Medium and 
Large 1
6    385-389     388    153.00-
159.50     158.43
3    441         441       139.00         
139.00
24    451         451       148.25         
148.25
2    512         512       129.00         
129.00
55    554         554       134.00         
134.00
27    646         646       135.00         

135.00
7    753         753       126.50         
126.50
Feeder Heifers Medium and 
Large 2
17    370         370       162.00         
162.00
2    407         407       140.00         
140.00
19    454         454       144.00         
144.00
68    543-547     547    128.00-
138.50     137.89
21    634         634       133.25         
133.25
6    731         731       125.00         
125.00
Feeder Heifers Medium and 
Large 3
4    366         366       136.00         
136.00
15    450         450       137.00         
137.00
15    551         551       133.00         
133.00
4    630         630       114.00         
114.00
1    650         650       104.00         
104.00
2    732         732       108.00         
108.00
Feeder Heifers Small 1
2    382         382       138.00         
138.00
11    460         460       136.00         
136.00
9    515-538     535    128.00-
134.00     133.36
4    641         641       120.00         
120.00
Feeder Bulls Medium and 
Large 1
3    345         345       191.00         
191.00

1    365         365       182.00         
182.00
12    413         413       179.50         
179.50
22    493         493       152.50         
152.50
1    510         510       145.00         
145.00
20    553         553       144.25         
144.25
5    627         627       134.00         
134.00
Feeder Bulls Medium and 
Large 2
8    336         336       195.50         
195.50
22    416-435     417    174.00-
182.00     181.62
13    460-499     496    141.00-
150.50     149.82
18    565-575     566    125.00-
139.75     138.92
5    621         621       136.00         
136.00
Feeder Bulls Small 1
2    355         355       182.00         
182.00
2    445         445       147.00         
147.00
6    491         491       135.00         
135.00
6    554         554       128.00         
128.00
Lynchburg, VA Livestock 
Auction
Weekly Auction for Mon Aug 
30, 2021
Slaughter Cattle   182 head
Slaughter Cows   174 head
Slaughter Cows Breaker 75-
80% Lean
850-1200     64.00-70.00
1200-1600     69.00-72.00
Slaughter Cows Breaker High 
Yielding
1200-1600     72.00-84.50
Slaughter Cows Boner 80-
85% Lean
800-1200     63.00-73.00
1200-2000     64.00-72.00
Slaughter Cows Boner High 
Yielding
1200-2000     73.00-79.00
Slaughter Cows Lean 85-90% 
Lean
750- 850     33.00-40.00
850-1200     40.00-57.00
Slaughter Bulls   8 head
Slaughter Bulls YG 1-2
1000-1500     75.00-81.00
1500-2500           89.00
Slaughter Bulls High Yielding
1500-2500     91.00-95.00
Cows Returned To Farm   16 
head
Medium and Large 1-2
700-1000  100.00-120.00
Medium and Large 3
700-1000    65.00-89.00
Cows With Calves At Side   3 
pair
Medium and Large 1-2 with 
calves 300 lbs
1100-1275 1025.00-1150.00 
per pair

Feeder Cattle   399 head
Feeder Steers   197 head
Feeder Steers Medium and 
Large 1
300- 400   153.00-159.00
400- 500   160.00-169.50
500- 600   155.00-170.00
600- 700   140.00-153.00
800- 900   136.00-156.25
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GREENCASTLE
LIVESTOCK AUCTION

GREENCASTLE, PA 
AUGUST 30, 2021

DILLS LIVESTOCK 
AUCTION 

DOVER, DE 
SEPTEMBER 1, 2021

MIDDLEBURG 
LIVESTOCK AUCTION 

MIDDLEBURG, PA 
AUGUST 31, 2021

WYTHE COUNTY 
LIVESTOCK AUCTION 
WYTHE COUNTY VA

AUGUST 26, 2021

Feeder Steers Medium and 
Large 2
300- 400          185.00
400- 500   152.00-180.00
500- 600   135.00-136.00
600- 700          137.00
Feeder Heifers   166 head
Feeder Heifers Medium and 
Large 1
300- 400          145.00
400- 500          136.00
500- 600          135.00
600- 700   126.00-132.00
700- 800   125.00-135.50
800- 900   110.00-130.00
Feeder Heifers Medium and 
Large 2
300- 400          134.00
400- 500          138.00
500- 600   122.00-134.00
600- 700   125.00-128.00
700- 800   124.00-134.00
Feeder Bulls   36 head
Feeder Bulls Medium and 
Large 1
200- 300          182.50
300- 400   171.00-175.00
400- 500   140.00-160.00
500- 600   118.00-154.00
600- 700   120.00-130.00
Feeder Bulls Medium and 
Large 2
300- 400          150.00
400- 500          142.50
500- 600   120.00-127.00
Slaughter Cattle   33 head
Slaughter Cows   30 head
Slaughter Cows Breaker 75-
80% Lean
850-1200     55.00-61.00
1200-1600     60.00-70.00
Slaughter Cows Boner 80-
85% Lean
800-1200     41.00-50.00
1200-2000     45.00-52.00
Slaughter Cows Lean 85-90% 
Lean
750- 850     30.00-35.00
Slaughter Bulls   3 head
Slaughter Bulls YG 1-2
1500-2500           86.00
Slaughter Bulls High Yielding
1500-2500           93.00

Feeder Cattle   232 head
Feeder Steers   110 head
Feeder Steers Medium and 
Large 1
200- 300          125.00
300- 400          153.00
400- 500   131.00-149.00
500- 600   137.00-142.00
600- 700   120.00-140.00
700- 800   131.00-134.00
800- 900   115.00-131.00
900-1000           90.00
1000-1100           90.00
Feeder Steers Medium and 
Large 2
400- 500          137.00
500- 600   136.00-146.00
600- 700   117.00-135.00
700- 800          138.00
800- 900          135.00
Feeder Holstein Steers   10 
head
Feeder Holstein Steers Large 
2-3
400- 500     62.00-80.00
500- 600          102.00
800- 900     63.00-97.00
900-1000           85.00
Feeder Heifers   82 head
Feeder Heifers Medium and 
Large 1
200- 300          128.00

300- 400   119.00-128.00
400- 500          132.00
500- 600   111.00-127.00
600- 700   114.00-115.00
700- 800   113.00-115.00
800- 900    91.00-100.00
Feeder Heifers Medium and 
Large 2
300- 400   116.00-120.00
400- 500          124.00
500- 600          117.00
600- 700    97.00-115.00
700- 800          107.00
800- 900           90.00
Feeder Bulls   30 head
Feeder Bulls Medium and 
Large 1
300- 400          149.00
400- 500   132.00-141.00
500- 600   129.00-132.00
600- 700   111.00-122.00
700- 800          103.00
800- 900           97.00
900-1000           81.00
Feeder Bulls Medium and 
Large 2
300- 400          135.00
400- 500   137.00-138.00
500- 600   124.00-134.00
600- 700   118.00-124.00
700- 800   104.00-125.00
800- 900           81.00
Slaughter Cattle   85 head
Slaughter Cows   65 head
Slaughter Cows Breaker 75-
80% Lean
850-1200     58.00-63.00
1200-1600     61.00-65.00
Slaughter Cows Breaker High 
Yielding
1200-1600     70.00-72.00
Slaughter Cows Boner 80-
85% Lean
800-1200     55.00-62.00
200-2000     61.00-65.00
Slaughter Cows Boner High 
Yielding
1200-2000           69.00
Slaughter Cows Lean 85-90% 
Lean
750- 850     42.00-49.00
850-1200     49.00-55.00
Slaughter Bulls   20 head
Slaughter Bulls YG 1-2
1000-1500     84.00-87.00
1500-2500     81.00-88.00
Slaughter Bulls High Yielding
1000-1500           90.00
1500-2500     90.00-95.00
Cows Returned To Farm   23 
head
Medium and Large 1, 2-10 
years old
880-1510   540.00-1050.00 
per head
Cows With Calves At Side   4 
pair
Medium and Large 1, 
3-7 years old with calves 
25-500 lbs
950-1050   825.00-1300.00 
per pair
Calves Returned To Farm   11 
head
Holstein Bulls
70- 100     35.00-40.00 per 
head
100- 130           45.00

Slaughter Steers: 
High Choice and Prime 2-3  
1385-1615 lbs 139.50-148.50. 
Choice 2-3  
1210-1660 lbs 128.00-139.50. 
Select 2-3  
1210-1660 lbs 110.00-125.00.

Slaughter Holstein Steers: 
High Choice and Prime 2-3  
1505-1605 lbs 106.00-113.00. 
Choice 2-3  
1235-1725 lbs 94.00-106.00. 
Select 2-3  
1210-1365 lbs 74.00-87.00.
Slaughter Heifers: 
High Choice and Prime 2-3   
1185-1530 lbs 130.00-138.50. 
Choice 2-3  
1130-1336 lbs 121.00-134.00. 
Select 2-3  
980-1605 lbs 97.00-120.00.    
Slaughter Cows:  
Premium Wt         70-75       
71.00-76.00   
Breakers           75-80       
60.00-69.00   
71.00-72.00   
Boners             80-85       
60.00-68.00   
68.00-74.00   
55.00-57.00
Lean               85-90       
52.00-58.00   
63.00-67.00   
45.00-48.00  
Slaughter Bulls: Yield Grade 
1  
1215-1826 lbs 85.00-98.00. 
Low Dress
990-2000 lbs 75.00-85.00.
Feeder Cattle: All prices per 
cwt.
Steers: Medium and Large 1  
450-500 lbs 140.00. 
Medium and Large 2  
300-350 lbs 130.00; 
600-800 lbs 112.00-157.00; 
950-1000 lbs 102.00.
Dairy Breed Steers: 
Large 3  
200-300 lbs 67.00-85.00; 
600-700 lbs 74.00-105.00; 
900-1000 lbs 86.00-92.00.
Dairy Breed Heifers: 
Large 3  
200-300 lbs 55.00-62.00; 
600-700 lbs 72.00-75.00;
900-950 lbs 90.00.
Heifers: Medium and Large 1  
550-600 lbs 122.50. 
Medium and Large 2  
200-300 lbs 117.00-135.00; 
650-750 lbs 110.00-120.00.
Bulls: Medium and Large 1  
250-300 lbs 150.00; 
350-450 lbs 135.00-140.00; 
450-500 lbs 132.00. 
Medium and Large 2  
250-350 lbs 130.00-132.00; 
450-500 lbs 127.00. 
No trend available. All prices 
per cwt.  
Holstein Bull Calves:
Number 1  
95-120 lbs 100.00-125.00; 
85-90 lbs 50.00-80.00. 
Number 2  
95-120 lbs 70.00-100.00; 
85-90 lbs 35.00-.00. 
Number 3  
70-115 lbs 15.00-30.00. 
Utility 70-90 lbs 5.00-10.00.
Holstein Heifer Calves: 
80-95 lbs 15.00-50.00
Beef Type Bulls and Heifers: 
80-120 lbs 230.00-260.00
Holstein/Angus Cross: 
70-105 lbs 100.00-160.00.
Slaughter Hogs: 
No trend available. All prices 
per cwt.
Barrows and Gilts:  
52-56 percent lean  
250-300 lbs 69.00-75.00. 
48-52 percent lean 
200-250 lbs 61.00-70.00; 
250-300 lbs 59.00-70.00; 
300-400 lbs 72.00-74.00.
Colored Hogs: 

52-56 percent lean 
250-300 lbs 70.00-75.00.

Sows: Good 1-2  
300-500 lbs 50.00-69.00; 
500-700 lbs 62.00-75.00.
Utility: 300-600 lbs 27.00-
44.00.
Boars: 
300-500 lbs 20.00; 
500-700 lbs 5.00.
Roasters: 
100-140 lbs 65.00-85.00; 
140-160 lbs 70.00-80.00.
Feeder Pigs:  Sold by the head 
on estimated weights.
US 1-2:  
20-40 lbs 57.00-87.00; 
40-60 lbs 70.00; 
60-80 lbs 75.00-80.00.
US-2  
15-20 lbs 25.00; 
20-40 lbs 25.00-50.00; 
40-60 lbs 60.00-75.00;
60-80 lbs 50.00-65.00.
Utility: 20-40 lbs 25.00-
35.00.
Boar 40 lbs 52.00.
Slaughter Sheep:  All prices 
per cwt.
Lambs: Choice 1-3  
20-40 lbs 290.00; 
40-60 lbs 240.00-295.00; 
60-80 lbs 245.00-260.00; 
80-100 lbs 245.00-260.00; 
100-120 lbs 225.00-235.00.
Yearlings: No Market Test.
Ewes: Good 1-3 
80-215 lbs 100.00-137.00.
Rams: Good 1-3  
145-205 lbs 125.00-140.00.
Slaughter Goats:  
Sold per head on estimated 
weights.  
Kids: Selection 1   
15-20 lbs 40.00-75.00; 
20-40 lbs 120.00-190.00; 
40-60 lbs 135.00-200.00; 
60-80 lbs 170.00-215.00; 
80-100 lbs 245.00. 
Selection 2 
20-40 lbs 70.00-125.00; 
40-60 lbs 75.00-105.00; 
60-80 lbs 90.00-155.00;
80-100 lbs 175.00. 
Selection 1  
20-30 lbs 65.00-105.00;
50-60 lbs 145.00.
Nannies: Selection 1  
80-130 lbs 225.00; 
130-200 lbs 230.00-315.00. 
Selection 2
80-130 lbs 115.00-165.00; 
130-200 lbs 150.00-220.00.
Selection 3  
80-130 lbs 120.00-150.00; 
130-200 lbs 115.00-175.00.
Billies: 
Selection 1  
100-150 lbs 205.00; 
150-250 lbs 380.00-490.00.
Selection 2  
100-150 lbs 165.00-245.00.
Whethers: 
Selection 1  
100-150 lbs 270.00. 
Selection 2  
100-150 lbs 160.00.

Slaughter Steers: 
High Choice and Prime 2-3  
1400-1610 lbs 142.00-153.50. 
Choice 2-3  
1244-1746 lbs 132.00-140.00. 
Select 2-3  

1168-1430 lbs 120.00-130.00.
Slaughter Holstein Steers: 
High Choice and Prime 2-3  
1376-1442 lbs 109.00-115.00. 
Select 2-3  
116-1298 lbs 88.00.
Slaughter Heifers: 
High Choice and Prime 2-3  
1418-1468 lbs 137.00-140.00. 
Choice 2-3  
1190-1346 lbs 127.00-137.00. 
Slaughter Cows:
Premium White      65-75       
78.50-79.50    
Breakers           75-80       
68.00-73.50    
75.00-77.00     
Boners             80-85       
67.00-74.00    
74.50-82.00     
Lean               85-90      
54.00-63.00    
64.00-73.50     
35.00-46.00
Slaughter Bulls: 
Yield Grade 1  
1262-1812 lbs 89.00-99.00. 
High Dress
1556-2294 lbs 97.00-106.00 
Low Dress 
1312-2432 lbs 55.00-76.00.
Feeder Cattle:  All prices per 
cwt.
Steers: Medium and Large 1  
350-400  lbs 128.00; 
800-850 lbs 110.00. 
Medium and Large 2  
650-700 lbs 69.00; 
800-850 lbs 96.00-100.00.
Holstein Steers: Large 3  
200-300 lbs 74.00-107.00; 
300-400 lbs 100.00; 
600-700 lbs 64.00; 
700-800 lbs 72.00-85.00; 
800-900 lbs 75.00-86.00.
Heifers: Medium and Large 1  
300-400 lbs 112.50-121.00; 
400-500 lbs 125.00; 
500-600 lbs 118.00-120.00; 
600-700 lbs 118.00-120.00. 
Medium and Large 2  
350-400 lbs 90.00.
Bulls: Medium and Large 1  
350-400 lbs 150.00-160.00; 
400-500 lbs 120.00-135.00; 
550-600 lbs 120.00-121.00.
Return to Farm Calves: Com-
pared to last week holstein 
bull calves sold 
steady. All prices per cwt.
Holstein Bull Calves:  
Number 1  
96-120 lbs 105.00-135.00; 
84-94 lbs 60.00-110.00. 
Number 2  
96-120 lbs 85.00-110.00; 
84-94 lbs 40.00-65.00.
Number 3  
78-120 lbs 15.00-40.00. 
Utility 
70-100 lbs 5.00-15.00.
Holstein Heifer Calves:  
80-120 lbs 35.00-40.00.
Beef Type Calves Bulls/
Heifers: 
80-100 lbs 205.00-250.00.
Slaughter Hogs:  No Market 
Test.
Feeder Pigs: No Market Test.
Slaughter Sheep:  All Prices 
per cwt.
Lambs: Choice 1-3  
20-40 lbs 255.00; 
40-60 lbs 255.00-277.50; 
60-80 lbs 272.50-290.00; 
80-100 lbs 260.00-290.00; 
100-120 lbs 215.00-260.00; 
120-140 lbs 245.00-260.00.
Yearlings: No Market Test.
Ewes: Good 1-3  100-200 lbs 
115.00-137.50.
Utility 100-200 lbs 97.50-

115.00.
Rams: 150-250 lbs  125.00-
190.00.
Slaughter Goats:  All Prices 
per head.
Kids: Selection 1  
20-40 lbs 70.00-85.00; 
40-60 lbs 105.00-220.00; 
60-80 lbs 235.00-280.00; 
80-100 lbs 255.00-335.00. 
Selection 2  
40-60 lbs 165.00; 
60-80 lbs 210.00.
Nannies: Selection 1  
80-130 lbs 245.00-280.00; 
130-200 lbs 280.00-290.00. 
Selection 2 
80-130 lbs 185.00-270.00; 
130-200 lbs 270.00-275.00. 
Selection 3  
80-130 lbs 120.00.
Billies: Selection 1  
100-150 lbs 290.00; 
150-250 lbs 430.00-450.00.
Wethers: Selection 1  
100-150 lbs  260.00-305.00. 
Selection 2  100-150 lbs 
270.00.

CATTLE, per pound
Good .25-.45
Bulls, per pound
Heavy 1.00
Feeders, per pound
500-1000 lbs. .52-.87
250-500 lbs. .41-1.14
Calves, by the head
Good Bull 65.00-215.00
Good 30.00-40.00
Rough 2.00-15.00
150.00 lbs. .75
HOGS
Sows, per pound
Heavy .40
Light .20
Pigs, by the head
Small 20.00-27.00
Medium 32.00
GOATS
By the head
Stag 55.00-325.00
Nanny 55.00-290.00
Billy 30.00-247.00
SHEEP
Per pound
Ewes .78-1.55
Lambs, per pound
Good 1.10-2.65
POULTRY
Baby chicks .50-4.00
Large Roosters 6.00-20.00
Old Hens 1.00-18.00
Banty Roosters 1.00-18.00
Banty Hens 1.00-18.00
Young Muscovy 3.00-6.00
Muscovy Hens 12.00
Other Ducks 3.00-8.00
Turkeys 3.00-15.00
Pheasants 6.00-22.00
Quail .50-2.00
Barn Pigeons 3.00-6.00
Peafowl 60.00
RABBITS
Small 1.00-44.00
Medium 2.00-6.00
Large 2.00-6.00
EGGS
Small .50-1.00
Medium 1.00-1.50
Large 1.50-1.75
HAY 
Good 4.50-6.75
Round Bales 42.00-48.00
4x4 90.00
Donkey 410.00
Ponies 550.00-750.00



 24            September 7, 2021, The Delmarva Farmer

Classifieds
September 7, 2021 | www.americanfarm.com | 1.800.634.5021

The Delmarva Farmer

EQUIPMENT EQUIPMENT EQUIPMENTEQUIPMENT EQUIPMENT EQUIPMENT

All Tractors Are Shed Kept
LEADER’S FARM EQUIP.

Rt. 26 S. of Everett, PA - along the road to Mench

814-652-2809 Closed Sundays
Call before you come

www.leadersfarmequipment.com
Visit our website for pictures & prices

JD EQUIPMENT
3010, Narrow, 8 spd, Diesel, 434 hrs

showing
4320, ROPS, 4x4, Ldr, Hydro, 2318

hrs
5085M, CAH, 4x4, Ldr, 16 spd P-rev,

1641 hrs.
5425, ROPS, 4x4, Ldr, 3081 hrs
6330, CAH, 4x4, Triple link

suspension, 24 spd Auto-Quad,
4371 hrs

6430 premium, CAH, 2wd, 16 spd
P-quad, 2904 hrs

7230, CAH, 4x4, 16 spd P-quad,
3511 hrs

7330 Premium, CAH, 4x4, Duals, 20
spd autoquad, 5578 hrs

7410, CAH, 4x4, 3 lever Powerquad
w/ RH rev, R&P bar axle w/ cast
center, 5096 hrs

IH EQUIPMENT
385, ROPS, 4x4, 8 spd, 4132 hrs
886, ROPS w/ 4 post canopy, 2wd,

IH 360 motor, 4529 hrs
966, Cab, 2wd, 5168 hrs.
1066, Wide front, 2 owners, 4450 hrs

OTHER TRACTORS
Kubota L39, Canopy, 4x4, Glide shift,

Ldr, Backhoe, 222 hrs
Steiner 430 Max, 4x4, Gas, Hydro,

Snowblower, Stump grinder,
Finish mower, 519 hrs

McCormick MTX140, CAH, 4x4,
16 spd sequential powershift,
40kph/26mph, 5367 hrs

NH TC40A, ROPS w/canopy, 4x4, Ldr,
810 hrs

NH T6020, CAH, 4x4, Integrated auto
steer, Ldr, One owner, 2798 hrs

BALERS
CIH RBX442 rd baler, Twine only,

Electric double tie
Econo-Wrap EW-450A, 3pt, Wraps

up to 4x5 bales, runs off tractor
remotes, 20”/30” plastic

NH BC5060 sq baler, Hyd bale tension,
Hyd 72BT thrower, Like new

New bale wrappers
OTHER EQUIPMENT

Adams 304, 2 ton Fert. spreader,
High speed, Ground drive

MK Martin snow blower, 72”,
540 PTO, 3pt

EZ-Go Golf Carts
Skid steer weld on frames and plates
Frontier 60” root grapple, fits JD QA

300/400 series
Stout 72” grapple bucket, Dual

cylinder, Closed bottom
Quicke 7’ grapple bucket, Euro quick

attach
Wildcat 66” grapple, Dual cylinder
(2) New Stout 72” material bucket

with skid steer quick attach
JD 71” manure forks, Skid steer

quick attach
John B.M T800 dump trailer, 6’x10’,

8 ton cap, Grain door
Brillion ripper, 5 shank, Spring reset,

Shank saver, Coulters, 3pt

Brillion disc chisel, 5 shank, spring
reset

JD 710 disc chisel, 7 shank, Harrow,
Scrapers

Rhino 156 chisel plow, gauge wheels,
7 shank with springs

Brillion 14’ cultipacker
Brillion 14’ cultipacker, end transport
Used 10’ disc
Kewanee 88 cultimulcher, 14’

working width
IH 1200 sickle mower, 7’, Rear hitch

for crimper, Fast hitch
New Tar-River BDR-165 drum mower,

2 drums, 5’5” cut, Min HP: 28,
Hyd lift kit available

New Tar-River BDR-185 drum mower,
2 drums, 6’1” cut, Min HP: 35,
Hyd lift kit available

NH 474 Haybine, Rubber rolls, 7’
NH DB310R discbine, Rubber rolls,

Center pivot, 2pt swivel hitch,
10’4” cut, 1000 PTO

Woods S106 ditch bank mower,
Stump jumper, Chains, 540 PTO

Bush Hog 2815, 15’ batwing, 540
PTO, Chain guards, Stump jumper

JD HX15 batwing, 15’, 1000 PTO,
Stump jumpers, Chain guards

Ford I4-225 blower
NH 256 rake
Ag Shield Recon 300, hay conditioner

crimper, Tedder attachment, 7’3”
working width, Steel rollers

Pequea TT4000, 4 star tedder, Hyd
fold & tilt, 18’2” working width

New Farmco Feeders & Hay Wagons
(3) Kilbros 350 gravity wagon
Hawkline 5’ tiller
Millcreek 77 manure spreader,

Ground drive, 58 bushel
NI 3726 manure spreader, Single

beater, 260 bushel capacity
JD 1750 planter, 6 row, Dry fert,

Vacuum, Max Emerge Plus row
units, One owner

NH 310 single row picker, 8 roll
husking bed

NI 323 single row picker, 8 roll
husking bed

NI 325 picker, 2 row- narrow, 12 roll
husking bed, Hyd swing tongue

JD forage chopper, Narrow row head,
2 row

JD 950, 15’ cultimulcher
Bobcat WC-8B wood chipper,

Operating wt: 1660 lbs, Up to 5’
diameter material

King Kutter 7’ blade
Land Pride RB1572 blade, 72”, 3pt,

Manual angle, Cat 1
SunBurst 5’ box blade
JD slab weights, 10 and 20 series,

100 lbs
Bush Hog M646 loader, 7’ bucket,

Joystick, fits McCormick MTX &
CIH MX

TRACTORS
JD 8295R, 4WD, Cab, 600 HRS..................................$310,000
JD 6215R, 4WD, Cab, 1441 HRS................................$159,000
JD 8420 Duals, ONLY 5150 HRS!...............................$120,000
JD 6120M w/loader 93 HRS.........................................$120,000
JD 8410, duals, nice! 7327 HRS...................................$110,000
JD 420, runs great, narrow front 1957..............................$3,900

COMBINES
Low Rates Available On Used Combines

JD S660, 4WD, 913 HRS..............................................$265,000
JD S660, 4WD, 1372 HRS............................................$210,000
JD S660, 4WD, 2173sm 32929e HRS..........................$125,000
JD 625 Flex Head.............................................................$20,000
JD 922 Flex Head...............................................................$9,000
JD 213 Flex Head...............................................................$5,000
JD 643 6 row corn head.....................................................$3,000

HAY AND FORAGE EQUIPMENT
JD 946 MOCO, rolls, 2 pt hitch, 2005...........................$18,000
JD MOCO 926, impeller, 2004.......................................$16,000
Pequea TT4000 tedder......................................................$6,000
JD 435 round baler............................................................$4,500
JD 42 bale ejector, installed for.........................................$4,250
New Idea 400 bar rake.......................................................$1,200
NH 479 haybine, complete, for parts...................................$800

SKID STEER LOADERS
JD 318D, Cab, new bucket, 1798 HRS.........................$21,500

CORN/SOYBEAN PLANTERS
JD 1990 30ft air seeder..................................................$110,000
JD 1750, 6 row, liquid fertilizer (2009)..........................$29,500
JD 7200, 12 row, liquid fertilizer....................................$18,000
JD 450 drill, 17 disc, exc. condition.................................$9,450
JD B series drill, complete parts unit...................................$500

MISCELLANEOUS
Frontier RB2310, hyd angle..........................................$3,750
JD MX7..........................................................................$3,500
JD 48 loader w/ bucket..................................................$3,000
Riata RA 1108 arena rake.............................................$2,000
JD bale spear for 265 loader.............................................$500

GLADHILL TRACTOR
5509 Mt. Zion Rd. P. O. Box 777
Frederick, Maryland 21705

301-663-6060  • 1-800-245-0691
www.gladhilltractor.com

JOHN DEERE
EQUIPMENT EQUIPMENT

2005 JD 9660 COMBINE
2005 JD 9660 combine.  
3100 separator hours, JD 
630 cutterbar and HT30 
header cart included.  
$60,000 for package.  
Call 410-829-0042.  

CASE IH 3650
Case IH 3650 round 
baler, soft core, 5’x6’ bale 
size. $4,900.  Pictures 
available.  Call Darrell 
Hornstra, Ag Solutions of 
VA.  804-514-9845.

CASE IH 1020
Case IH 1020 head 30 ft 
grain table, with a Hurst 
header cart. $13,000 for 
all.  Excellent condition.  
Call 410-829-2245

EQUIPMENT FOR SALE
International 2010A 10 
wheeler with 20 ft dump 
body; Agco Allis 9695 
4x4 tractor.  Only 2,500 
original hours; JD 7240 
11 row vacuum planter,  
Equipment is shed kept 
and in excellent condi-
tion.  Call 410-924-6907 
for more information.  

1995 JD 9500 COMBINE
Lots of new parts, dealer 
maintained, also included 
918 flex platform and 
643 cornhead.  All in field 
ready condition.  Equip-
ment has been stored 
undercover.  $35,000 
OBO.  Call 301-653-
6955.

EQUIPMENT EQUIPMENT

JD GRAIN DRILL
JD Grain Drill SN39658 
with firming wheels.  
21x7 double disk open-
ers.  $3,900.  Pictures 
available.  Call Darrell 
Hornstra, Ag Solutions of 
VA.  804-514-9845.

JD 920 MOCO
JD 920 MOCO with flails. 
SNT989017.  Field ready.  
Sold cattle and don’t 
need.  $8,500.  Pictures 
available.  Call Darrell 
Hornstra, Ag Solutions of 
VA.  804-514-9845.

EQUIPMENT FOR 
SALE

Farmall C for sale.  Ask-
ing $1,200.  Ford model 
600, excellent condition.  
Asking $2,800 (negotia-
ble) Call 443-235-3030 
for more information.

Tractors & Skid Loaders
MF 4609 4x4 Cab Ldr 90 HP

MF 255 2WD
Deutz 3006 2WD

Bale Wagons & Hay Tools
NH 1037 Balewagon

NH 575 Baler
NH H7230 Fixer upper

Pequea 18' kicker wagon
Vicon 423 13' hay rake  

Combines
NH TR 86 w/heads
NH TR70 w/heads

Miscellaneous
Dump Bed Kit for KAW 550 mule

Brillion 12' Soil Commander
25' Pasture Drag

Mowers
Gravely Pro-stance 60
Gravely Pro-walk 36G

Landpride 72" finish mower
Woods MD315 15'

“Give Us A Try Before You Buy”

J. DAVID MULLINIX & SONS, INC.
(410) 489-4363 - FAX (410) 489-7634

14420 Howard Rd., Dayton, MD 21036
www.mullinixandsons.com

USED EQUIPMENT
ValtraValtra
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CASE IH 1394 CAB 
TRACTOR W/ AIR

4990 hours.  S.N.# 
11502277, 65 HP, used 
for spraying.  $9,500.00.  
Pictures avail.  Call Dar-
rell, Ag Solutions of VA 
804-514-9845.

JD 608C CORNHEAD
Opposing knife rolls, had 
deck plates, brush chains, 
very nice.  $29,500.  NO 
PAYMENT FOR 1 YEAR!  
(30) other corn heads 
available.  Call 800-919-
3322.

JD 625F HYDRAFLEX
JD 625F Hydraflex grain 
head, FANCY.  Full finger 
auger, good cutterbar, 
$21,500.  NO PAYMENT 
FOR 1 YEAR!  (35) other 
JD 600 and 900 series 
heads.  800-919-3322.

FARM EQUIPMENT FOR 
SALE

Lely Lotus 600 Tedder 19 
foot.  Can be converted 
to raking mode.  Sold the 
cows, don’t need.  Call 
Darrell Ag Solutions of 
VA.  804-514-9845.

EQUIPMENT FOR SALE
Terra-force tiller 102” 
heavy duty.  Used very 
little, pictures available.  
$4,500.  Call Darrell Horn-
stra, Ag Solutions of VA.  
804-514-9845.

FOR SALE 
New and used GT recir-
culating batch dryer. Call 
now for winter discounts. 
Buy now pay later. Call 
anytime 1-877-422-0927

1998 CASE IH 2388 
Combine with rear wheel 
assist.  Drive tires 95%. 
$20,000 update in Oct. 
2018, $5,000 in Oct. 
2019.  Includes 20 ft. 
1020 flex head, this 
combine has been well 
taken care of and always 
stored in shed.  4717 
engine hrs.; 3385 rotor 
hours.  $35,000.00 with 
head.  Call Darrell Ag 
Solutions of VA 804-514-
9845.

www.hoober.com/jcb 
MIDDLETOWN, DE

302-378-9555
SEAFORD, DE

302-629-3075
NEW WINDSOR, MD

410-635-2404

INTERCOURSE, PA
717-768-8231
MIFFLINTOWN, PA

717-436-6100
CHAMBERSBURG, PA
717-264-3533

ASHLAND, VA
804-798-1500

WAKEFIELD, VA
757-899-5959

POCOMOKE, MD 
PARTS & SERVICE

302-629-3075
BUY PARTS ONLINE AT HOOBER.COM

 

  

MIDDLETOWN, DE
242866  KU  F2690 Lawn Tractor
73124  CIH  3406 Corn Head
268936  Kuhn Krause 1205-1630 Gladiator
253194  CIH  ECOLO-TIGER-875 Subsoiler
256669  CIH  TT335VTB-31 True Tandem
500386  Kuhn Knight 3130 Mixer
251650  CIH  RM330-25 True Tandem
242500  Kuhn FC302G Mt Mower Cond
75677  Krause 4422-22 Packer
68514  UM  1225-33 Soil Cond

SEAFORD, DE
247095  Kuhn Knight RA142 Mixer
54897  CIH  1250-12 Planter
278949  Reddick S4P 3Pt Sprayer
284375  IH  5088 Tractor
76139  CIH  350-WAG 4WD Cab
54673  CIH  1020-20 Platform
247593  CIH  SR175-SSLC Skid Steer
239343  HLA  84IN-SSLS3.1YDHV Bucket
501307  CIH  1245-16-31 Planter
261890  Drago N8 Corn Head

ASHLAND, VA
284558  CIH  3950 Disc
284557  UM  RHII-26 Soil Cond
284730  IH  C50 2WD ROPS
225707  WD  RM550 Rotary Cutter
209270  KU  B7510HSD 4WD ROPS
284538  LP  FDR1660 Finish Mower
284537  KU  B7500DT 4WD ROPS
247340  KU  SVL90-2HC Skid Steer
261103  J&M TB6000A Header Cart

WAKEFIELD, VA
284247  LP  FDR1660 Finish Mower
229960  CIH  8460 Rnd Baler

WHAT’S COMING IN?
WHAT’S ALREADY HERE?

CHECK HERE EVERY WEEK!

WE CAN HANDLE IT!
NEED A LIFT? NEED A LIFT? 

INVENTORY IS IN HIGH-DEMAND CALL AND RESERVE YOURS TODAY!

HOOBER IS YOUR FULL LINE JCB AGRICULTURAL DEALER

FASTRAC 
HIGH-SPEED TRACTORS

Fastest Production Tractor 
In The World

Powerful Breakout Force 
& Excellent Traction

WHEEL LOADERS

Show Other Skid Steers 
The Door!

SIDE-ENTRY SKID STEERS

TELESCOPIC SKID STEER

Can Your Skid Steer  
Do This?

TELESCOPIC HANDLERS

Take Your Productivity 
To New Heights

ARTICULATED  
TELESCOPIC HANDLERS

Proven Reliability, 
Structural Strength

00%%FINANCING
FOR 48 MONTHS!

AMERICANFARM.COM
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2011 GP 2400TC #69823A                             
turbo chopper

$19,500 PO

1993 JD 6500 #63485A                                                                
2300 hrs., 60’ boom, poly,                           

guid. rdy.
$18,250 QA

2008 CIH 7010 #54693A
4205/3214 hrs., PRWD, 

axle rear wheel drive                                                                  
$48,000 CL

1986 JD 643 #69759A
6 row, 30” row spacing

    $6,000 PO

2002 JD 9650STS #63150A
3800/2500 hrs., PRWD, 
chopper, contour master                                                   

$42,500 QA

2015 JD 6150R #45776A
4780 hrs., MFWD w/susp., part. ower-

shift, guid. rdy., deluxe cab
$98,000 WH

2013 JD 8310R #BV000058                                               
4800 hrs., IVT, CommandCenter 7” color 

display, StarFire 3000 rec.
$159,995 HA

2015 JD R4045 #43802A                                               
2772 hrs., 120’ boom, boom leveling, 

guidance rdy.
REDUCED TO $179,000 CE

2017 JD 5085E #72607A                                                
1800 hrs., partial powershift, MFWD, 

540 PTO, narrow tire width
$33,500 SA

2003 JD 637 #54352A                                                                   
32’, 3 section folding,                                              

7.25” spacing
REDUCED TO $22,000 CL

2015 JD 204K #68422A                       
6375 hrs., ROPs, aux. hyd.,                    

365/70R18
$35,000 CH

2018 JD R4038 #74032A
3200 hrs., dry spinner 200 cu. ft., guid. 

rdy., traction ctrl., StarFire 6000 SF1
$173,277 CE

2009 JD 612C #70549A                                                            
12R, 30” spacing,                                                               

Yetter stalk devastator
$29,800 EM

2018 JD R4038 #72605A   
2000 hrs., 100’ booms, boom leveling, 

stainless, rec/display, BoomTrac Pro
$285,000 CL

Friesen 220 #69801A
tender cart
$9,500 PO

2019 Fendt 1038 #75173A                   
815 hrs., 380hp, IVT, MFWD w/susp., 

guid. rdy., duals, 4 rear weights
$279,000 WE

2014 JD 7250R #BV000057
3000 hrs., MFWD w/susp., IVT, StarFire 

3000 rec., CommandCenter display
$149,995 SA

2013 JD S670 #45650A                                  
2855/2021 hrs., PRWD, spreader, side-

hill, GreenStar 3 2630 display
$149,995 WH

2016 NH SP345F #55331A                                                                     
1900 hrs., 4WD,                                          

autoguidance
REDUCED TO $189,000 QA

2010 JD 7830 #69239A                                       
11597 hrs., MFWD, IVT,                                                

guid. rdy., 3 outlets
$65,000 QA

2003 Takeuchi TB025 #72042A
3310 hrs., short arm w/bucket,                           

standard track, ROPs
$16,500 ED

2013 JD  S680 #54281A
2237/1545 hrs., PRWD, chopper, Auto-

Trac rdy., GS 3 CommandCenter
REDUCED TO $175,000 CL

J.I. Case 2670 #69303A
4167 hrs., 1000 rear PTO

$9,500 OX

2007 JD 8130 #45918A                                     
4500 hrs., MFWD, power shift,                                                       

guid. rdy., rec./display
#119,835 WH

2015 MacDon FD75-35 #54801A
35’, flex/draper, fits 2009                                 
CIH combines and newer

$59,000 CL

Visit atlantictractor.net/used to view all of our pre-owned inventory!

Waldorf, MD
(877) 960-0583

E. New Market
(877) 384-2014

Oxford, PA
(877) 421-4764

Salisbury, MD
(877) 361-0705

Chestertown, MD
(877) 421-0569

Edgewater, MD
(877) 384-2026

Pocomoke, MD
(877) 421-4891

Whiteford, MD
(877) 361-0753

Clayton, DE
(877) 421-4683

Newark, DE
(877) 384-2028

Queen Anne, MD
(877) 421-5045

Monday-Friday: 7:30am - 5pm, Saturday: 7:30am - 12pm

Mechanicsville, MD
(877) 959-6195

Hanover, PA
(877) 978-2176

Hunt Valley, MD
(877) 969-2118

Westminster, MD
(877) 709-6209



The Delmarva Farmer, September 7, 2021            27

EQUIPMENT EQUIPMENT EQUIPMENT EQUIPMENT EQUIPMENT EQUIPMENT

SUMMER SAVINGS

(2004) JD  9560  COMBINE  3221 
ENGINE HRS ,  2386 SEP HRS

5 FT RHINO ROTARY CUTTER

SEVERAL FUNNEL BODY WAGONS

JD  400  20FT ROTARY HOE

JD 5100E, 2015, 100 HP, 123 HRS.

JD  15 FT ROTARY HOE

7 FT FRONTIER GROOMING MOWER

325  Walt Messick Rd.  Harrington, DE
302-398-3729 
800-237-1272

5 FT BRILLION SEEDER 

693 CORNHEAD 1998 

JD 1560  15 FT GRAIN DRILL WITH  
S I METERS

(2002)  JD 925 PLATFROM 

1995 JD 922 PLATFORM

NOTICES NOTICES NOTICES

Would you like to 
receive 

The Delmarva Farmer’s 
Early Edition?

Find out about late breaking news, or 
top stories before the paper arrives in 

your mail box!
It’s Easy and It’s FREE!!!

Simply call or email Megan and 
provide her with your email address 

and we’ll send you The Delmarva 
Farmer’s Early Edition!

410-822-3965 or 
megan@americanfarm.com
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HAY & STRAW HAY & STRAW HAY & STRAWSEED SEED SEED

Clark Seeds Inc.
1467 Seven Hickories Road, 

Clayton, DE 19938

Cover Crop 
Seed

Buckwheat - Daikon
Hairy Vetch - Rape

Clover - Turnips
Wheat - Barley

Custom Mix Prices 
Available Over The 

Phone
Multicultural Mixes 

Available
Bulk Pricing 

Available

Bulk Mixes Done Fast

302-653-9249
SEED

Seed 
Cleaning

• On Your Farm
• Small Grain, Non  
  GMO Soybeans
• Treating w/Raxil  
   or Dividend
• PA, MD, DE, NJ

Ag Seed 
Cleaning

717-949-8212

HAY & STRAW

HAY AND STRAW
From one bale to trac-
tor trailer load. Cecil H. 
Gannon & Sons, Inc. 
Call days 410-822-0069 
Nights: (410) 822-8381, 
(410) 822-5162 , (410) 
820-8453

HAY & STRAW
Round baling services 
in Woodstown/Elmer NJ 
area.  Net wrapped 4x5 
bales.  $8 per bale.  Also 
looking for grass fields 
to rent.  Call Josiah at 
609-501-7078 for more 
information.

LIME

AG LIME SPREADING 
 Hi-Mag & Hi-Cal dry lime
Call Toll Free Day & Eve. 
 CONESTOGA VALLEY 
LIME SPREADING INC. 
 LANCASTER, PA. 
 1-800-724-3277

LIVESTOCK

ANGUS COWS & 
BULLS FOR SALE

Contact Roseda Farm 
410-472-2697, www.
roseda.com, or email 
roseda@roseda.com

LIVESTOCK SALE
Registered Hereford 
cows, bulls, calves, steer, 
embryos.  Sat. Oct. 2nd.  
654 Cold Springs Rd. 
Gettysburg, PA 240-447-
4600; 240-405-6049.  
www.stoneridgemanor.
com  

MERCHANDISE

RECYCLED ASPHALT-
RECYCLED CONCRETE
 5 sizes to choose from. 
Great for parking lots, 
driveways & Chicken 
houses. Also available, 
Race track sand, Horse 
stall mix. Dependable 
Sand & Recycling. Call 
(410) 822-6363

IRRIGATION

IRRIGATION PARTS
Over 240,000 parts to 
help you manage your 
irrigation and waste 
water.  We custom build 
aluminum/cast aluminum, 
black/galvanized steel, 
and PVC fittings.  Call 
800-246-3685.  Schum-
acher Irrigation, Inc.  
Your irrigation super-
store. 

WANTED

WANTED - GRAIN 
TRUCK

Wanted good, used 6 
wheel dump grain truck.  
Late 1990’s or newer.  
Prefer diesel.  Will also 
consider a cab and chas-
sis.  Please call 410-310-
3875

FARM SPACE NEEDED 
NJ AREA

Do you have a little extra 
space tucked away in 
a quiet place on your 
farm?  Donation based 
prayer and retreat space 
in a natural setting needs 
a place to plant roots.   
Contact Jmariebythe-
sea@gmail.com 

SERVICES

WORKING CATS 
LOOKING FOR 
EMPLOYMENT

Do you have a rodent 
problem?  Free services 
available.  Needing to 
place cats in a safe 
habitat in exchange for 
rodent control.  Fully 
vetted, large selection, 
full set up provided.  Call 
302-547-8720.

YODERS BOOM 
MOWING AND FIELD 

CUTTING
Ponds, ditches, CREP, 
hedge rows, driveways, 
woods edge, overgrown 
fields,  free estimates in 
MD & DE, in our 20th 
Year of Service.  Call 
Ken at 443-480-0772.

BARN CATS
Barn Cats are the "Clint 
Eastwoods" of cats… 
hearty, healthy, tough, 
and ready to earn their 
keep! Barns Cats help 
"naturally" and affordably 
control rodent problems.
By placing these Barn 
Cats, they are given a 
job and a second chance 
to do what they do best. 
Barn Cats save you 
money by eliminating and 
discouraging rodents from 
scavenging and nesting 
near your feed, crops, 
and home, without poi-
sons or messy traps and 
glue pads.We provide you 
with healthy, vaccinated, 
and fixed cats while you 
provide food, water, shel-
ter, and basic humane 
care for Barn Cats in ex-
change for a rodent-free 
barn and property.
Please call our Cat De-
partment Manager Lynn 
at (302) 442-1095 to set 
up an "interview" with our 
working cats!

SERVICES SERVICES

CHEAP CHARLIE’S 
SIGNS

Cheap Charlie’s Signs 
has the cheapest sign 
prices in town.  Banners 
* Real Estate * Decals 
* End of the Lane Dairy 
Farm Signs * Construc-
tion * Magnetics * Yard 
Signs * Parking Lots.  
We refurbish old signs.  
Free mailing on all sign 
orders.  Bobthesign-
man@yahoo.com; 
410-708-1341; www.
appletreesigns.com

AMERIWIND
Respiratory Problems?  
Wet Bedding?  Big 24 
foot fans work.  We build 
and install.  Ameriwind.
net.  610-987-0488.

AGXPLORE
Use nutrient manage-
ment aids, nutrient 
blends, PGR’s and soil 
colloid balancing to grow 
higher yielding/profit 
crops.  Call, email or text 
Grant Troop.  GTroop@
AgExplore.com; 717-
278-7794

delmarvafarmer.com/facebook
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MECHANIC WANTED

Central Sod Farms of MD, Inc. one of the 
largest family owned farm producers in the Mid 
Atlantic is looking for an experienced farm me-
chanic with knowledge of agricultural equip-
ment, tractor trailers as well as understanding 
of hydraulic and electrical systems.  This will be 

a full time year round position based 
out of our Centreville, MD yard with a 
starting pay of $24 - $28 per hour. For 

more information call us at 
410-827-5000 or email 

team@centralsodmd.com.

HELP WANTED
Equipment operator on 
grain and produce farm.  
Valid drivers license 
required.  Wage based 
on experience.  Call 302-
462-5310.

FARM HANDS 
NEEDED

Wood Duck Landing 
Farm.  Princess Anne, 
MD.  Farm Hands 
needed at our vegetable 
farm.  $15.00 per hour.  
Call Kelly at 240-444-
6768 or email kellyed-
wards0707@gmail.
com

REAL ESTATE REAL ESTATE REAL ESTATE

15 wooded acres, 
great homesite, Onley, 
VA.  Eastern Shore.  All 
mature woods, great 
hunting.  Asking $72,000.  
Call 757-710-0070.

90 acres, Atlantic coast 
Eastern Shore VA.  45 
acres tillable with pond 
and 45 acres, 30 year old 
Loblolly timber, subdi-
vided for 24 homesites 
or build forever dream 
home.  4 miles to Bay.  45’ 
above sea level.  Asking 
$539,000.  Call 757-710-
0070

120 acres on Eastern 
Shore, VA.  115 tilable 
with pond.  Has minor 
subdivision.  4 miles to 
Bay.  Close to stores 
and restaurants.  Asking 
$698,00.  Call 757-710-
0070

EMPLOYMENT EMPLOYMENT

District Manager
Kent Soil & Water Conservation 

District
Chestertown, Maryland

The District Manager position is 
available in the Kent SWCD office. An em-
ployee in this position is responsible for the 
daily running of the office. Salary is $53,000, 
with comprehensive benefits package. Appli-
cation and job specification may be found on 
www.kentsoilandwaterconservationdis-
trict.org or from the Kent Soil & Water Con-
servation District, 122 Speer Road, Suite 4, 
Chestertown, MD 21620, (410) 778-5150, 
ext. 3.  Best consideration date is Septem-
ber 21, 2021 Screening for illegal drugs 
will be required prior to appointment. EOE 

Have Something To Sell?Have Something To Sell?

For a quick easy way For a quick easy way 
to place your ad visit to place your ad visit 

our website!our website!

 Prefer to speak to  Prefer to speak to 
someone directly? someone directly? 

Call Emily in Call Emily in 
classifieds atclassifieds at

 410-822-3965 410-822-3965

www.americanfarm.comwww.americanfarm.com

The Delmarva Farmer Newspaper can help!The Delmarva Farmer Newspaper can help!

The 4th week of every 
monthReal Estate ads are 

1/2 price!  
Call for more details 

800-634-5021

WAREHOUSE 
MANAGER/DELIVERY 

(RIDGELY)
 We are looking for 
somebody responsible 
and dedicated.  The 
job consists of manag-
ing the warehouse and 
cleaning equipment for 
resale.  The job also con-
sists of making deliveries 
and receiving deliveries 
with forklift Job requires 
heavy lifting.  Clean 
Drivers license / DOT 
card required no CDL 
needed , You may 
sometimes be required to 
work late and on week-
ends.   Please submit 
your resume and contact 
information and any type 
of background informa-
tion.  us@requipllc.com  
or call 443 953 0700
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AUCTIONS AUCTIONS AUCTIONS AUCTIONS AUCTIONS AUCTIONS

Consignment Auction
Saturday, September 11th @ 10:00 am 
Tractors, Trucks, Combines, Farm & 

Lawn & Garden Equipment, Tools and 
Misc. Items

Location: Walter’s Farm 8571 S. Dupont Hwy. Felton, 
DE 19943.  8 miles south of Dover, DE just north of the 
Canterbury light
Consignments Accepted Thursday September 2nd 
through Thursday Septmeber 9th from 8:00 am to 
5:00 pm ... or call Sam for more info.

Terms: Cash or Approved check day of sale.
Not responsible for accidents.
Lunch by Burrsville Ruritan 
Auctioneer: Sam Walters III

(302) 284-4619
(302) 270-1637

Personnel has the right to accept or reject 
consignments

Shenandoah Valley Livestock Sales
Harrisonburg, Virginia

In the heart of Beautiful Shenandoah Valley

Sales every Wednesday and Saturday
Special State Graded Feeder Cattle Sales the 

First Saturday of Every Month
A good supply of Quality Feeder Cattle at Every Saturday Sale

Saturday Sales Times
Sheep, Goats and Hogs - 12:30 pm • Cattle Sale - 1:30 pm

State Graded feeder Cattle Sales - 6:00 pm

Wednesday Sale Times 6 pm
Graded Sales - 7:30 pm

Phone Bidding Available for all graded Sales.
(Order Buying Available)

Graded Holstein Steer Sales 2021
(Wednesdays)  March 17, April 21, May 19, August 18, 

September 15, October 20, November 17
For more information, please contact

Michael Ritchie at 540-820-1117
or visit us on the web at www.shenvalleylivestock.com or on Facebook.

Shenandoah Valley Livestock Sales
1044 Edom Road - Harrisonburg, VA 22802

BUILDINGS BUILDINGS BUILDINGS

The finest Quality at an 
affordable price

Call Harvey Byler at 
302-653-0300

www.bylerbuilders.net

for over 40 years

* Agricultural 
* Chemical & Manure Storage
* Commercial       * Equestrian

BUILDINGS BUILDINGS ROOFING ROOFING SERVICE SERVICE

BUILDINGS BUILDINGS BUILDINGSBUILDINGS BUILDINGS BUILDINGS

Classifieds
1-800-634-5021

www.americanfarm.com

December 18, 2018

LUMBER LIVESTOCK LIME TRAILER MERCHANDISE NOTICE

BUILDING BUILDING BUILDINGBUILDING BUILDING BUILDING

The finest Quality at an 
affordable price

Call Harvey Byler at 
302-653-0300

www.bylerbuilders.net
for over 40 years 

 Byler Builders, Your Golden Rule Builder, specializing in large post frame 
buildings in the Delmarva Peninsula. We strive to serve our customers by 

designing and constructing the building of your dreams. We use the highest 
quality materials and good workmanship to ensure your building stands the 
test of time. We apply the Golden Rule to make sure your building is built the 

way we would build ours.

* Agricultural 

* Chemical & Manure Storage

  * Commercial   * Equestrian

RECYCLED LUMBER
40x 45 +/- 1 inch sheets 
$5.00 per sheet.  Local 
delivery,  Call or text  856-
332-0020

ANGUS COWS & BULLS 
FOR SALE

Contact Roseda Farm 410-
472-2697, www.roseda.com, 
or email roseda@roseda.com

 AG LIME SPREADING 
 Hi-Mag & Hi-Cal dry lime
Call Toll Free Day & Eve. 
 CONESTOGA VALLEY 
LIME SPREADING INC. 
 LANCASTER, PA. 
 1-800-724-3277

2017 BIG TEX TRAILER
deck over, 20 ft. w/5 ft. exten-
sions/ramps, tear weight 
6,000 lbs., GV WR 23,900 
lbs., $9,700 Call 410-708-
8644.

RECYCLED ASPHALT-
RECYCLED CONCRETE

 2 sizes to choose from. 
Great for parking lots, drive-
ways & Chicken houses. 
Also available, Race track 
sand, Horse stall mix.
 Dependable Sand & Recy-
cling. Call (410) 822-6363

CUSTOM PROCESSING 
BEEF, VEAL & LAMB

Full service plant in Baltimore 
with vacuum sealed & roll 
stock packaging. We give 
your product a professional 
look, custom labels, and dry-
aging available! Call Evan 
Old Line Custom Meat at 
410-962-5530. 

BUILDINGS BUILDINGSROOFING ROOFING

1/2 price building ads the 3rd week of 
every month.  Call Tiffany or Emily for rates 

& dates! 
(800) 634-5021

SERVICES SERVICES
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Delmarva FarmerDelmarva Farmer
Business DirectoryBusiness Directory

Find the services you need with speed, just look here in the directoryFind the services you need with speed, just look here in the directory..

American Farm Publications
*Delmarva Farmer

*New Jersey Farmer
www.americanfarm.com

800-634-5021

Advertise in the Business Directory for only $40 
per week!  Call Tiffany or Emily (800) 634-5021

EXPERTISE TO GET THE 
JOB DONE RIGHT!

176 Bowman Rd., York, PA 17408 • Toll Free (888) 236-6795 • www.abcyork.com

From design through final construction, ABC York, Inc. is a single source company you can 
count on. For agricultural and commercial operations the answer is as easy as ABC York.

 ✔ Grain Dryers
 ✔ Grain Bins
 ✔ Material Handling
 ✔ Augers
 ✔ Parts

PRODUCTS:

 ✔ System Design
 ✔ Millwright
 ✔ Service

SERVICES:

717-529-3959
Kirkwood, PA 17536

Hours: M-F: 6am. – 4:45pm.   Closed S&S

INTERNATIONAL
HARVESTOR

The brands you trust!

Diesel Rebuilding 
Service Plans
Maintenance

Need a Diesel Mechanic?
Our Specialty...

This Space Available!! 
Add your information here in the  

Directory for only $40 per week, call 
 Tiffany or Emily today!!

800-634-5021

Valley Hoop
Structures

John Swartzentruber
(540) 691-3753

Simplified Installalation
Install yourself and save

Install available 
depending on location, 
or constructor of your 

choice.

Single Tube: 24’-36’ W
Sentry Series 40’-180’ W

Natural Lighting
Excellent Air Ventilation

Foundation Choices

Check out the options!
Any length available!

BEAT THE PRICE 
INCREASE FROM METAL 
SHORTAGE.  ODER NOW 
FOR DELIVERY ANYTIME 

THIS YEAR
Prepare for next year’s hay storage - put 
up a simple structure.  Put hay in dry 
with less hassle, better feed and save!

Valley Hoop
Structures

Manufactured by:
Sioux Steel Company

Check out the options!
Call for pricing and info!

John (540) 691-3753
Email:

valleyhoop@ibyfax.com

Single Tube: 24’-36’ W
Sentry Series 40’-180’ W

Natural Lighting
Simplified Installation

Better Performance
Easy Relocation

Put Livestock, Hay, Machinery, 
etc., in a dry location with a 

simple structure

Sale
5% off buildings odered by 

March 15th

   Look no further, we have job opportunities!   Seeking workers to assist in      
mixing/loading agricultural products/crop protection products, fueling 

equipment and assist in odd jobs when needed.  Must be available to work 
long hours during prime application season.  Knowledge in custom 

application is a plus, having a CDL would be better - but not required.
Serious inquiries call:  Monday-Friday 9AM – 4PM   302-349-5055

Looking for a seasonal job in the Agriculture Looking for a seasonal job in the Agriculture 
Sector?Sector?

Advertise your business 
here for just $40 per/

week.

Call Emily (800) 634-5021
emily@americanfarm.com

Advertise your business 
here for just $40 per/

week.

Call Emily (800) 634-5021
emily@americanfarm.com
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Working with a lender that knows agriculture matters to you. 
Your success matters to us. 

Contact Farm Credit when you’re ready for a financial partner. 

888.339.3334 | mafc.com |

KNOWING YOU
MATTERS


