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‘I don’t
like it, but
what can
we do?’

Rising fertilizer prices
have farmers bracing
for spring planting

Agricultural officials in Maryland said sales at farmers’ markets, such as the Baltimore Farmers’ Market & Bazaar, pictured
above, have begun to rebound following the disruption of the pandemic in 2020. But some vendors — even if they still attend
the markets — have pushed some of their sales through websites, aggregators and other avenues to better serve customers.
Photo courtesy Baltimore Farmers’ Market & Bazaar

Vendors bringing homes the bacon
Pandemic has market
farmers diversifying
their sales avenues
By JONATHAN CRIBBS
Associate Editor

Before the pandemic, David Driever never gave the notion of home delivery a second thought. It wasn’t part

Pray For
America!

of Windswept Farms’s business model
and it never would be.
But things, as we learned in 2020,
change.
When the COVID-19 pandemic arrived early that year, confining people
to their homes and emptying grocery
store shelves, demand for Driever’s
meat products skyrocketed. Many of
his regular customers, won over by
items such as his award-winning bacon, were courted at regional farmers

markets. Now he’s delivering directly
to their homes.
“It was not in my plan, but it’s
working out, and I’m not opposed
to it,” the Westminster, Md., farmer
said. “It breaks up a little bit of the
monotony.”
He’s not alone among farmers in
the region. Although Driever said

COURTLAND, Va. — As fertilizer costs continue to rise, farmers are
working hard to plan and budget for
the 2022 growing season.
Fertilizer is a necessity for farmers,
allowing them to achieve the high
yields needed to meet demand and
keep their operations afloat. According to the American Farm Bureau
Federation, fertilizer costs have risen
as much as 300 percent in some areas — adding significant pressure to
farmers’ pocketbooks.
“It’s just so outrageously high. It’s
pretty unreal,” said Richard Kitchen,
a Southampton County farmer and
member of Virginia Farm Bureau Federation’s Cotton Advisory Committee.
Kitchen grows cotton, peanuts,
corn, soybeans and wheat at Plank
Road Farms in Courtland. He said
while he isn’t using much fertilizer
during the winter, he’ll have to be
strategic in the spring.
“It’ll be a lot of sharpening the
pencil and deciding what is going to be
the best crop mix for the 2022 growing
season,” Kitchen said. “Maybe that
means not growing as many acres of
crops that require a lot of fertilizer.”
AFBF explained that increased
global demand; energy costs; increased prices of raw nutrients like

See HOMES
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Keystone show brings equipment, supplies aplenty
By DOROTHY NOBLE
AFP Correspondent

YORK, Pa. — Recognized as the
largest commercial farm equipment
and service provider trade show in

Pennsylvania, the 2022 Keystone
Farm Show brings the York Fairgrounds a flurry of activity on Jan.
4-5.
The show attracts farmers and
landscape contractors from the seven

Mid-Atlantic states, five New England
states, and Ohio.
The eight buildings and two commercial tents of exhibitors fill the
space at the grounds, located at 334
Carlisle Avenue in York.

More than 400 exhibitors that
represent about 600 equipment manufacturers and service providers typSee KEYSTONE
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MHIB’s short
film honored
at EQUUS
film festival

ANNAPOLIS, Md. — A seven-minute documentary film produced jointly
by the Maryland Horse Industry Board
and the Maryland Horse Foundation
has won the award for Best Overall
Documentary Short Film at the 2021
EQUUS Film & Arts Fest.
The film, “Why Horses: A Welcome
to the Maryland Horse Industry,” delves
into a horse’s ability to feed souls and
to strengthen bodies through exercise
and connection to nature.
The documentary is written and
narrated by Alejandra Abella, an Annapolis equestrian who serves as an
education advisor to the MHIB, and is
directed by Torrey Pocock and Bryan
Krandle of Riggo Productions.
This film was made possible by
funding from the Rural Maryland
Council.
“We are so proud and honored that
‘Why Horses’ was recognized at this
year’s EQUUS Film & Arts Fest,” said
Ross Peddicord, MHIB Executive Director. “Maryland is fortunate to have
such talented creatives in our state that
have been able to capture the importance of Maryland’s horse industry in
film, photo, podcasts, books, artwork,
and other mediums.”
This short film was created to promote horses throughout October 2021,
which Gov. Larry Hogan proclaimed
“Maryland Horse Month.”
This video serves as an educational
resource to show the positive effects
horses have on human lives, including
companionship, empowerment, responsibility, commitment, compassion, discipline, teamwork, character-building,
and humility.
The video is available on MHIB’s
YouTube channel and on the Maryland
Horse Foundation’s website. The film
also provides information on MHIB’s
Horse Discovery Center network and
its “Horses For Courses’’ school curriculum.
In addition, three other Maryland
entries won awards in their respective
categories.
Two books, “Show Strides: Testing
Friendships” by Rennie Dyball and
“Chincoteague Pony Tales” by Lois
Szymanski, took home top honors as
well as a news segment from WJZ-CBS
Baltimore that spotlighted the plight of
See FILM
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The recipient of the 2021 Frederick County Shepherd of the Year award went to Jim and Kristan Latham of Thurmont, Md.
Photo courtesy Mary Ellen Clark

Frederick County Sheep Breeders
elect new officers, honor Lathams
FREDERICK, Md. — Each year the
Frederick County Sheep Breeders look
back at the year in reflection during its
annual meeting, which was held virtually this year last month.
Members use this time to take note

of successes, as well as what they
would like to improve for the group and
community going forward.
During this meeting they reviewed
the financial statement, functional
reports, 2022 schedule of events, and

elected a new officer team.
Outgoing President Patty Sanville
led the meeting by greeting attendees
See SHEEP
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GUEST EDITORIAL

USDA’s useless, costly food label

Beginning in January, we’ll see many
more products in grocery stores carrying the
USDA’s ‘bioengineered’ food label.
The new labeling scheme was mandated
by the National Bioengineered Food
Disclosure Standard, which Congress passed
in July 2016.
Much has been written about the law,
but there are two points most relevant to us
as consumers as the enforcement deadline
approaches: The labeling regulations will cost
billions of dollars, and the labels themselves
will provide zero useful information about the
safety or nutritional content of the foods we
buy.
This is quite frustrating, but there’s an
important lesson to learn from this ordeal.
Allowing environmental activists to dictate
public policy has serious consequences, as
we’re all about to find out again this month.
To briefly recap a complicated story, the
anti-GMO movement launched a massive
effort almost 10 years ago to pass food
labeling laws in dozens of U.S. states.
There was an intense public relations battle
between activist groups and scientists over
the need for GMO food labels.
“We have a right to know what we’re
eating,” one side argued, while the other
claimed that labels should provide useful
information to consumers. Since genetically
engineered crops don’t pose a health
risk to consumers, there is no scientific
justification to label foods made from them.
Vermont was the only state to approve a
“right to know” law in 2014, but this was
superseded by the NBFDS two years later.
The federal legislation technically settled
the legal dispute, although nobody was
happy with the compromise. The new labels
use neutral language, annoying anti-GMO
groups who hoped to use labeling to stoke the
public’s fear of biotechnology, as they did in
Europe.
The science community was displeased as
well because the regulations set out by the
NBFDS are insanely confusing to everyone.
Here’s just one example, brought to us
by ACSH advisor Dr. Henry Miller and
attorney Drew Kershen. Under the NBFDS,
two identical bottles of corn oil, derived from
the same field and identical in processing and
quality, could be labeled differently. This is
because food companies can choose not to
label products derived from bioengineered
ingredients if the final product (like cooking
oil) doesn’t contain any “detectable”
genetically engineered material. So, one
maker of corn oil may choose to label its
product and another may not, yet both would
comply with the NBFDS. Insanity.

Here’s the best part. The NBFDS will cost
somewhere between $569 million to $3.9
billion — and that’s just in 2022. After that,
the USDA Agricultural Marketing Service
has noted, ongoing annual costs will range
from $51 million to $117 million annually.
“AMS stated that the annualized costs
in perpetuity would be $68 million to $234
million at a 3 percent discount rate and
$91 million to $391 million at a 7 percent
discount rate,” according to a 2019 report
from the Government Accountability Office.
Parenthetically, it’s possible that the
labeling regulation could limit consumer
access to certain products.
The ongoing supply chain issues are
hindering the food industry’s ability to
implement the labels, which means noncompliant products would have to be pulled
from grocery store shelves until they could be
properly labeled.
As Agripulse reported recently: “The
challenges [sic] we are having right now is
you cannot change a label overnight. That
typical process of changing a label generally
takes at least two years,,” said Betsy Booren,
senior vice president of regulatory and
technical affairs at the Consumer Brands
Association. “With COVID, we are having
challenges with the supply chain and labor,
getting materials, whether that’s packaging
materials, the printing of packaging materials.
Certain ingredients are being subbed out
because their suppliers are having the same
supply chain and labor issues.”
Miller and Kershen argued that “Congress
should pass a new law that repeals the
NBFDS and preempts states’ ability to create
their own food-labeling requirements.”
But the ultimate solution to these sorts of
regulatory pitfalls is an informed public that
can see fringe environmental activism for
what it is — utter foolishness.
That means journalists have to consistently
report what the evidence says about biotech
crop safety, which they still don’t.
It was only this past year that the New
York Times published an essay repudiating its
many years of botched reporting on this issue.
We also need public universities and
high schools to quit using anti-GMO
documentaries and textbooks in the
classroom. Yes, this really happens.
We get the government we deserve, as the
cliché goes.
If nothing changes, we’ll continue to
deal with ham-fisted science and technology
policies that serve no useful purpose but cost
a whole bunch of money we don’t have.

—American Council on Science and Health
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The periparturient egg rise
The periparturient egg rise
(PPER) is a natural phenomenon
whereby small ruminants suffer a
temporary reduction in immunity to
internal parasites (worms + coccidia)
around the time of birthing. These
elevated fecal (worm) egg and
(coccidia) oocyst counts serve as
the primary source of infection for
susceptible offspring.
The reason for the periparturient
egg rise is not fully understood but
is believed to be the result of both
hormonal and nutritional factors.
It occurs from two weeks before

SHEPHERD’S
NOTEBOOK
By SUSAN SCHOENIAN
Sheep and Goat Specialist
University of Maryland
parturition up to eight weeks after.
About 30 days post-partum seems

to be most common.
All sheep/goat producers need to
have a strategy for dealing with the
periparturient egg rise.
Traditionally, it was recommended
that ewes/does be dewormed in their
last month of pregnancy.
When ewes/does are dewormed
prior to parturition, they should be
gently handled and not handled too
close to their due dates.
Some producers wait until after
lambing/kidding to deworm, while
ewes/does are still in the jugs.
This is still an effective strategy,

but the principles of targeted
selective treatment should be
applied, meaning only ewes/
does meeting certain criteria be
dewormed.
This includes ewes/does with
FAMACHA scores of 4 or greater
and/or body condition scores of 2 or
less.
Ewes/does with three or more
offspring usually have higher counts,
so they should be dewormed, too.
See SCHOENIAN
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USDA program to create more market opportunities
USDA Secretary Tom Vilsack
recently announced that the USDA
is deploying $100 million under the
new Food Supply Chain Guaranteed
Loan Program to make available
nearly $1 billion in loan guarantees;
these loan guarantees will back
private investment in processing and
food supply infrastructure that will
strengthen the food supply chain for
the American people.
The USDA is making the funding available through the American
Rescue Plan Act.

KEEPING
THE FARM
By TERRY ROSTA
Acting State Director
Virginia Rural Development
The program is part of the
Biden-Harris Administration’s efforts

to address food system challenges
dating back decades and further
exacerbated by the COVID-19 pandemic.
These investments will help
essential processing and supply chain
infrastructure that will ultimately
deliver more opportunities and fairer
prices for farmers, they will give
people greater access to healthier
foods, and they will help eliminate
bottlenecks in the food supply chain.
“The pandemic exposed vulnerabilities and created extreme disrup-

tions in America’s food supply chain.
“The reduction in meat processing
capacity is just one example of the
supply chain bottlenecks that affect
small and midsize farmers,” Vilsack
said. “Under the leadership of President (Joe) Biden and Vice President
(Kamala) Harris, USDA is investing
in ways to improve America’s food
supply chain.
“The funding we’re announcing
See ROSTA
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Delaware Agriculture Week
Jan. 10 - 27, 2022
Registration opens Dec. 15, 2021
We are expanding Delaware Ag Week to Delaware Ag Month from Jan. 10-27, 2022! Join us for a mixture
of live, hybrid and virtual gatherings with local and national industry experts to explore the latest innovations
in agriculture. Earn credits for pest management, nutrient management and Certified Crop Advising.
Delaware Ag Month features all the valuable sessions you’ve come to expect from this 20-year tradition,
including agronomy, fruits and vegetables, woodland management, animal science and more.
After 20 years, the Delaware Department of Agriculture, University of Delaware Cooperative Extension and
Delaware State University Cooperative Extension are still committed to their partnership to bring relevant,
research-based information to help improve the viability of Delaware’s agriculture industry!

Learn more and register online at
These institutions are equal opportunity providers.

www.sites.udel.edu/DelawareAgWeek

6

January 4, 2022, The Delmarva Farmer

Forecasting can change a lot in just one day
Did you follow the markets last
week?
March corn reached $6.18 on the
Dec. 28 and slid back to $6 on Dec.
29. May corn close at $6.02 on the
Dec. 29. December 2022 corn closed
at $5.46 on Dec. 29.
Since the December 2022 future
did not follow the recent rally, Allendale suggests this is a solid sign that
the recent corn rally is not based on
2022 planting intention talks.
January beans slid from $13.75 on
Dec. 28 to $13.46 on Dec. 29.
March beans closed at $13.56 on
Dec. 29 while November 2022 beans
closed at $12.69. July wheat closed at
$7.78 down from $8.12 on Dec. 27.
What is going on?
First, money managers are back
in the market after the Christmas
holiday.
On Dec. 15, the Chicago Mercantile Exchange, CME, handled
119,037 futures contracts and 48,562
options.
This volume fell to 59,245 futures
and 16, 492 options on Dec. 23.
Future contracts increased from 47,
372 on Dec. 27 to 67,194 on Dec. 28
and options increased from 15,198 to
16,761.
So what was the joker? COVID!
If you follow the news at all, the
recent shutdowns are now controlling the news.
Since there is no observance for

GRAIN
MARKETING
By JOHN HALL
Commodities Analyst
New Years with CME, grains will
trade normal times through the
weekend.
Last week I wrote that the market
driving issues were inflation, energy
prices, fertilizer prices, South America’s weather, and Omicron.
The Russians at the Ukraine border needs to be added to the list.
Since rainfall in South America and planting intentions do not
become a fundamental drivers until
late January and into February, expect the markets to follow the world
news and be volatile in the near
term.
Another issue to watch would be
actions by Congress.
Wall Street likes adding money
to the economy and the “Build Back
Better” program surely does that.
Since I believe very few of our
politicians understand financial
issues, I found this article worth
reading: “U.S. Federal Debt” by Carl

‘You can only postpone
reality for so long’

Despite an honest-to-goodness
flood of evidence to the contrary,
more than 100 million American
adults continue to deny the existence
of climate change.
That’s roughly one third of the
country.
Congress is little better. Currently, 109 House members and 30 senators, or about 26 percent of all members, have cast “doubt on the clear,
established scientific consensus that
the world is warming,” according to
the Center of American Progress, a
policy research institution headquartered in Washington, DC.
The good news is that this astonishing total is down from 150 just
three years ago; the bad news is that
it’s still 139.
The really bad news, however,
is that the majority of congressional climate deniers represent rural
America, arguably the economic
sector with the most to lose in today’s climate upheaval.
Not even 22 “extreme weather
events” in 2020, where damage “exceeded $1 billion each,” turned their
heads.
As such, it’s doubtful that 2021,
which will be record-breakingly
grim again, will thaw their frozen
minds.

FOOD &
FARM
FILE
By ALAN GUEBERT
That means another year of
unpredictable risks with no plan —
other than governmental aid — after
disaster strikes for farmers, ranchers,
and eaters in 2022.
And beyond 2022, in fact, because very few American farmers,
ranchers, suppliers, commodity
groups, ag lenders, elected officials
or government agencies have an
idea, let alone an entire plan, on how
to deal with the increasing risks climate change will bring each passing
year.
Worse, today’s collective inaction
means most of the damaging change
for years ahead is already baked
in. Indeed, any chance to minimize
climate change’s effects, noted deleSee GUEBERT
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Zulauf Ohio State University and
Gary Schnitkey, Krista Swanson,
and Nick Paulson, Illinois, published
on Dec. 20, 2021and found at farmdoc daily..
This graph (on Page 18) dispute that the debt to GDP has not
changed.
The article points out that since
the mid-1970s, the US has pursued
a policy of increasing national debt,
whether measured in dollars or relative to GDP.
They note that the recent Covid
assistance has been large, but not out
of character.
They go on to say that interest
rates are the killer! Hello!
How do you control inflation?
Slow the supply of money and raise
interest rates! Can we control inflation with more stimulus money?
Last time I discussed using depreciation costs as a way to estimate
your machinery fixed costs in your
crop budget.
Depreciation is the loss in value
do to wear and tear and old technology. IRS allows for accelerated
depreciation which reduce taxes.
Because of this, I know some
growers that keep two sets of depreciation records.
One set shows the accelerated
version for tax purposes while the
other shows depreciation based on
useful life.

In either case, you must account
for this loss in value on your balance
sheet.
I have mentioned using the DIRTI
to calculate machinery costs in prior
columns.
George Stevens, a Maryland farm
management specialists from the
past coined the term DIRTI: Depreciation, Interest, Repair, Taxes, and
Insurance. Depreciation using DIRTI
would be the initial cost less salvage
value divided by years of service.
Most farmers would rather use
published custom rate charges. It is
surely easier. However, if you have
a well thought out chart of accounts,
your records might have the numbers
for you.
Pull the depreciation from your
balance sheet and then take an
appropriate portion of repairs and
maintenance, fuel, and labor from
your income statement. You could
also estimate interest and taxes.
Take this total and divide it by the
number of acres you cover.
Custom rate charges are based on
running equipment at capacity.
I believe using custom rate
charges can get you into trouble.
With todays big expensive equipment you must cover more acres than
most farmers realize to bring down
See HALL

Page 18

Here with us

“We, too, all formerly lived in
the lusts of our flesh, indulging
the desires of the flesh and of the
mind, and were by nature children
of wrath, even as the rest. But God,
being rich in mercy, because of His
great love with which He loved us,
even when we were dead in our
transgressions, made us alive together with Christ.”
—Ephesians 2:3-5a
One of my favorite Christmas
songs is “Here With Us” by Joy
Williams.
Her lyrics reflect simple truths
that I often forget when I consider
Jesus’ existence before the dawn of
time.
Williams wrote, “It’s still a
mystery to me that the hands of God
could be so small. How tiny fingers
reaching in the night were the very
hands that measured the sky. ... It’s
still a mystery to me, how His infant
eyes have seen the dawn of time,
how His ears have heard an angel’s
symphony, yet Mary had to rock her
Savior to sleep. Hallelujah! Heaven’s love reaching down to save the
world. Hallelujah! Son of God, servant King, here with us ... Jesus the
Christ, born in Bethlehem, a baby
born to save the souls of men...”
When I face the sins I commit, I
am broken by the reality that a tiny,
innocent baby was born to be the
sacrificial lamb on my behalf.

FAITH
OF OUR
FARMERS
By C.C. ALLEN
He truly did reach down to save
the world because before knowing
Him: 1) We were spiritually dead
in our sins which separated us from
God, disabling us from entering
into a right relationship with Him.
2) We were deceived and incapable
of recognizing our sin condition.
3) We were willfully disobedient
regarding what we knew to be right
and rebelled against God. 4) Our
spiritual defilement rendered us unfit
to enter His holy presence. 5) We
were bound for eternal destruction
as children of wrath.
But He is here with us — our
Christmas journey is not over!
Jesus was born to dwell in our
hearts that we might live to do His
good works which God prepared for
us to do ahead of time.
If you struggle this week, remember our Savior forgives our sins,
longs to be trusted, and loves us
unconditionally. Hallelujah!
His love has reached down to save
the world!
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VIEWPOINT

Veterinarians believe in vaccines

By MELISSA L. WEBER
(Editor’s note: Melissa L. Weber
is a freelance science writer from
Columbus, Ohio, who often works
with the Animal Influenza Ecology
and Epidemiology Research Program at The Ohio State University
College of Veterinary Medicine.)
I work with veterinarians who

research influenza — the flu — in
Ohio. They spend days at county
fairs taking nasal swabs from pigs
and blood samples from people who
work with pigs.
They follow the spread of disease
from animals to people and from
people to animals. Pigs that get the
flu run fevers, become lethargic, and
sometimes have respiratory symptoms, just like people. Veterinari-

ans often recommend vaccinating
animals to prevent flu and other
diseases.
More than 10 years ago, these veterinarians told me a pandemic was
due. They expected something like
the 1918 flu, which caused millions
of deaths worldwide. They thought
an influenza outbreak would start
in animals and move to people — a
typical zoonotic disease.

They also were concerned about
the coronavirus, which veterinarians
have studied in animals since the
1950s.
A swine coronavirus outbreak
in the early 2000s caused the death
of thousands of piglets across the
country.
See WEBER
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Schoenian ...
Continued from Page 5

It’s a good idea to deworm
yearlings and first-time moms/
fresheners, as well as high producing
dairy females.
The rest should be left untreated.
Lambing/kidding at certain times
of the year will lessen the magnitude
of the periparturient egg rise.
In most climates, this would be
winter or fall.
Ewes/does birthing in the
spring are impacted most by the
periparturient egg rise, since this
is also when hypobiotic worms are
resuming their life cycles, after being
inactive during the winter.
Another way to reduce the impact
of the periparturient egg rise is to
increase the level of protein in the
late gestation diet.
Research has shown this to reduce
fecal egg counts in pregnant ewes.
By-pass protein seems to be
especially beneficial.
By-pass protein is protein that
“escapes” the rumen and is digested
further down the digestive tract.
All feedstuffs have some by-pass
protein.
You can check nutrient
composition tables to see which
feedstuffs have higher percentages of
by-pass protein.
Keeping periparturient ewes/does
in confinement (zero grazing) can be
an effective strategy for managing
the periparturient egg rise.
This is common with ewes/does
that birth during the winter months
but can be done any time of the year.
Most parasites do not survive well
in bedding, dirt, or on slats.
BioWorma (available as a feed
additive or nutritional supplement)
can be fed to ewe/does during the
periparturient period to help reduce
the infection of pastures.
BioWorma is a fungus that traps
and kills worm larvae in the manure
of livestock.
Selection is a more permanent
solution to the periparturient egg
rise.
Periparturient fecal egg count is a
heritable trait, and it is correlated to
parasite resistance in the offspring.
The magnitude of the
periparturient egg rise is less in more
resistant breeds.

EXPERIENCE
Nobody has delivered more new high-yielding Enlist E3®
genetics to the marketplace than Stine. That means you
can count on your local Stine representative to provide
you with the product knowledge and seed genetics to
maximize profits on every acre of soybeans you plant.

MORE NEW ELITE GENETICS FASTER.
NEIGHBOR-FRIENDLY WEED CONTROL.
EXCEPTIONAL YIELD AND VALUE.
Partner with the undisputed leader in
Enlist E3® soybean genetics.

Introducing the Stine® Seed app.
The path to higher yields is now at your fingertips.

visit STINESEED.COM
IMPORTANT: This card is not intended to provide adequate information for use of these products. Read the label before
using these products. Observe all label directions and precautions while using these products.
TM ® SM Trademarks and service marks of Dow AgroSciences, DuPont or Pioneer, and their affiliated companies or
their respective owners. The transgenic soybean event in Enlist E3® soybeans is jointly developed and owned by
Dow AgroSciences LLC and M.S. Technologies L.L.C.
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CRHS ag teacher Ruskey selected for national award
NEW ORLEANS — Lauren Ruskey,
an agricultural educator at Caesar
Rodney High School in Camden-Wyoming, Del., was one of six agricultural
educators nationwide who received
the 2021 National Association of
Agricultural Educators Ideas Unlimited award, presented during the 2021
NAAE Convention, Nov. 30 – Dec. 4,
in New Orleans.
The award is presented to NAAE
members to recognize them for their
innovative ideas that optimize student
success and development.
Ruskey came across a publication
created by Chantel Wilson that used
stuff animals and “edible” treats to
teach students about the effect that
parasites have on sheep and goats.
Immediately inspired, Ruskey worked
hard to create her own version of this
idea but including other common
disorders that affect sheep and goats.
After purchasing nearly a dozen
stuffed goats, Ruskey began to alter
them to represent the following health
issues: pink eye, lice, enterotoxaemia,
selenium/vitamin E deficiency, barber
pole worms, foot rot and many more.
Ruskey said her goal was to give
non-traditional students a physical
representation on how these health

Lauren Ruskey, center, an agricultural educator at Caesar Rodney High School in Camden, Del., received the 2021 National
Association of Agricultural Educators Ideas Unlimited award, presented during the 2021 NAAE Convention in New Orleans.

See RUSKEY

Photo courtesy Alan Green, NAAE
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GRO-MOR
Plant Food Company, Inc.

NEED MORE $$$$
IN YOUR POCKET??

Can you afford to guess when it comes to feeding your crops, corn, soybeans, alfalfa,
small grains and produce? GRO-MOR has the programs that produce PROFITS.
Corn 7-21-7, 10-10-10, 9-18-9, 5-15-15 • Alfalfa and Beans 5-15-15 • Add 5-15-15with Your Roundup Ready Spray
CUSTOMERS REPORT INCREASED YIELDS OF 7 TO 15 BUSHEL!
Sulfur available for all analysis. * Environmentally Safe.
We use only 100% Orthophosphoric Acid.
Call For Our Spring Prices.
281 Farmland Road, Leola, PA 17540-9503
Telephone: 717-656-4166 • Toll Free: 800-322-0060
(Member of Dunn & Brad and BBB)

Check Our Web Page for More Information:
WWW.GRO-MOR.COM • DEALERSHIPS AVAILABLE.

Atchison III named N.J.’s
assistant secretary of ag
TRENTON, N.J. — New Jersey
Secretary of Agriculture Douglas
Fisher recently announced the appointment of Joe Atchison III of Cherry Hill, N.J., as the Assistant Secretary
of Agriculture.
Atchison has been the Director of
the Division of Marketing and Development and will continue in that role
as well.
“Having worked for the Department of Agriculture for over 16 years,
Joe has a wealth of experience in
department operations and has served
admirably in his capacity as division
director,” Fisher said. “We look forward to working more with him in this
leadership role.”
Atchison directs a division which
handles promotion of New Jersey’s
agricultural products via several
programs, most notably, Jersey Fresh
fruits and vegetables; conducts Food
Safety Modernization Act and other
critical inspections
He also administers several regulatory programs including organic and
dairy registration; administers USDA

Specialty Crop Block and other promotional grants; licensing and bonding; coordinates the New Jersey State
Ag r icult u ral
Convent ion;
a nd ove r se e s
several equine
prog ra ms i nclu d i ng Ne w
Jersey Sire
Stakes.
“I’m honored
to be named
Assistant Secretary of AgriFrank Minch
culture and look
forward to continuing to work with
the Secretary, the State Board, the
dedicated people at the New Jersey
Department of Agriculture and our
state and federal partners to promote
and support our farmers and advance
the agricultural industry in the Garden
State,” Atchison said.
Atchison is a Rutgers University
School of Business graduate, where
he earned a bachelor’s degree in Marketing and Management

Be sure to ‘like’
The Delmarva Farmer on Facebook!
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The future of meat
While livestock producers have
faced numerous challenges in the
past, the ones that lie ahead may
be the most difficult of all: global
warming and cell-cultivated meats.
A critical issue facing livestock
producers over the next decade
or so is the way that developers
of cell-cultivated meats use the
contribution of animal agriculture
— particularly beef — to global
warming as a key element in their
bid to replace most land-based meat
production with meat cells grown in
large bioreactors.
If growing meat in a bioreactor
sounds like something out of a sci-fi
movie, it’s not.
Aryn Baker describes the current state of the development of this
process in her article, “The Cow that

Might Feed the Planet,” published in
the Nov. 8/Nov. 15, 2021 print issue
of Time magazine.
This is an article that should send
shivers down the backs of meat
producers.
Baker points out that more than
70 firms or firms-in-development
are in the race to solve the technical
challenges that would make cell-cul-

tivated “beef, pork, duck, tuna, foe
gras, shrimp, kangaroo and even
mouse (for cat treats) to market.”
Will some or even most of these
firms fall by the wayside?
Certainly, but it only takes one
or two to succeed to provide a
significant challenge to the current
agricultural model including grain,
oilseeds, and hay grown primarily as
animal feed.
Cell-cultivated meats differ from
the more familiar plant-based meat
substitutes because the end product
consists of cells that carry the same
DNA as the animal they were taken
from.
This is not a “fake meat” and that
makes the challenge more serious.
To create their product, cells
are extracted from a living animal,

and then multiplied in vats full of
nutrients.
The meat cells are then separated
out of the growing medium and combined with animal fat grown in separate bioreactors to make a product
that the developers hope will cook
and taste just like the hamburger
we buy in the grocery store. Ribeye
steaks are much further down the
line.
The science is fairly straight forward even if the path to an economically viable product remains to be
found.
With enough time and money,
success is likely.
One troubling factor for farmers

Market Manager Andeana Gonzalez said, the parking lot of the railroad
station here may be the best location.
“We have a lot of neighbors,” she
said at the market on Dec. 12, noting
people were walking and driving from
the area, including two nuns who were
walking back to the Sisters of Charity
convent next door.

Besides the convent, the market is
across the railroad tracks from the College of St. Elizabeth and its prep school
with their classic Gothic architecture
towering over the tents.
Gonzalez said the market has 19
full-time vendors and several others
who come on alternate weeks or less
often.

This is a larger market than it was at
the Morris Museum last year.
“We try hard to give everyone what
they want, Gonzalez said.
One of the vendors doing a brisk
business on the 12th was Aqua Sprouts,

POLICY
PENNINGS
By Dr. HARWOOD D. SCHAFFER

See SCHAFFER
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Morris Winter Market starts new season at new site
By JANE PRIMERANO
AFP Correspondent

CONVENT STATION, N.J. — The
Morris County Winter Farmers Market
has moved around the central county several times, but Grow It Green
Morristown may have found the ideal
location.

®

See MARKET
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PLANT.
PICK.
PROFIT.

ANTHEM XR II

ABRAMS 62 Day Broccoli
Plant provides high quality crown with smooth, firm, tight dome shape with flat bottom. Dark
green crown color with uniform medium fine bead. Vigorous plant which hold the head up well.

ANTHEM XR II 72 Day Bicolor Sh2 Sweet Corn
Anthem XR II brings together the benefits of Anthem XR in tandem with Roundup
Ready® 2 Technology and control of select insect pests available in Performance
Series® sweet corn varieties. HR: Ps (Rp1G)

SAILFISH 65 Day Sweet Bell Pepper
An early red bell pepper for fresh market, with high quality, blocky smooth
fruit, and excellent red color. HR: Tm:0 / IR: Xcv 1-10, Pc

For More Information Call Or Visit Us Online

(800) 952-7333
www.seedway.com

ABRAMS

SAILFISH
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Federal watchdog: Trump’s USDA overpaid corn farmers
DES MOINES, Iowa (AP) — The
Trump administration overpaid corn
farmers by about $3 billion in federal
aid in 2019 and farmers in the South
were paid more for the same crops
than those elsewhere in the country,
a federal watchdog agency has found.
The Government Accountability
Office said in a report released on Dec.
21 that international disputes resulting
from tariffs imposed by President
Donald Trump hurt farmers but that the
USDA’s county-by-county methodology for computing the extent of damage
was flawed, leading to overpayment
and inconsistent compensation.

Sheep ...
Continued from Page 2

and managing the agenda.
The new officer team consists of
President Mary Ellen Clark of Thurmont, Vice President Polly Matzinger
of Frederick, Treasurer Kristan Latham
of Thurmont and Secretary Dawn Viandsof Frederick.
The newly elected directors include;
Charlotte Dutton of Thurmont, Debbie
Wagner of Frederick and Karren Sowell of Thurmont.

“Though corn yields are higher in
the Midwest and West, corn producers
received an estimated average of $69
per acre in the South, $61 in the Midwest, $34 in the Northeast, and $29 in
the West,” the report said.
GAO also estimated that payments
to corn producers were approximately
$3 billion more than USDA’s estimate of trade damage to corn, while
payments to soybeans, sorghum, and
cotton producers were lower than their
estimated trade damages.
National Corn Growers Association
CEO Jon Doggett said the USDA’s
higher compensation for corn farmers

in 2019 included items the GAO did not
consider in its analysis, including the
trade damage value for corn ethanol
and a high protein livestock feed byproduct of ethanol production.
“Both 2018 and 2019 were terrible
years for farmers who experienced net
losses due to decisions in Washington
and adverse weather conditions. In fact,
farmers suffered a $6.3 billion loss in
2018 alone during that time because of
the tariffs.”
The GAO report was requested by
the Senate Agriculture Committee
chaired by Michigan Democratic Sen.
Debbie Stabenow.

“This report confirms that the
Trump USDA picked winners and
losers in their trade aid programs and
left everyone else behind,” Stabenow
said in a statement. “Making larger
payments to farmers in the South than
farmers in the Midwest or elsewhere,
regardless of whether those farmers
actually experienced a larger loss, undermines our future ability to support
farmers when real disasters occur.”
GAO said it audited the UDSA’s
Market Facilitation Program.

As part of this reflection they also
acknowledged the contributions of the
members to each other, the Frederick
County area, and broader.
The FCSB honor this each year with
the Shepherd of the Year award.
The recipient of the 2021 Frederick
County Shepherd of the year went to
Jim and Kristan Latham of Thurmont.
The year was very busy for them,
not only with their own daily chores,
but in the community and beyond.
There are very few moments available that are not consumed by taking
caring of animals, maintaining the
farm, the family, and supporting fellow members. Involvement in the

community includes a strong faith and
fellowship in their church community.
Always willing to lend a hand to larger
service to support friends and family.
Their lives have been localized in
Frederick County for nearly 30 years
at this point where they established
themselves in our community. With a
large family there is little time left for
themselves. Community agriculture organization events such as 4-H and FFA
have been the primary time consumers
on top of everything else they do.
Sporting events, showing sheep
across the state, lending a hand in fundraising, educating others about sheep,
repairing machinery, making hay, al-

ways doing something. Their roots are
strongly established in agriculture from
a lifetime of work, which has also been
passed on to their children. You could
say that is has become a labor of love.
The Lathams’ contribution to the
community is notable and appreciated.
Since 2003 they have been a part of our
Frederick county agriculture community when they purchased their farm
in Thurmont with Kristan’s sister and
brother-in-law.
Their children started in 4-H in
2005, when they opened the flood gate
to sheep (Border Leicesters, Hampshires, Suffolks, Lincoln Longwools,
and commercial) dairy cattle, beef
cattle, market hogs, and rabbits.
They are natives of Ohio where they
grew up in 4-H and attended college.
After graduate school for Kristan in
California, they moved to Maryland.
Three of their daughters have or are
attending college at Ohio State University, majoring in agriculture; Aislinn,
Brietta, and Kallan.
It has yet to be determined where the
youngest, Trennen, will end up.
“We congratulate Jim and Kristan
and look forward to their continued
support for our organization and community in the coming years,” Clark
said.

ATTENTION
ORDER NITROGEN
NOW

Save Money, Buy Now

See CORN
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Film ...
Continued from Page 2

a young horse named Cyrus who went
viral on social media
Additionally, several Marylanders
received runner-up awards including:
a short film called “Woodrow and My
Dad” directed by Ivy Schexnayder;
a podcast named “Tiny Horse Talk”
produced by Patricia Milligan; a book
entitled “Horse Gods: The Dressage
Rider’s Betrayal” by Lisa Trovillion;
and another book called “Roll Cyrus
Roll: The Adventures of Cyrus the
Colt” by Chris Brown.
In its ninth year, the EQUUS Film &
Arts Fest is the premier global event for
award-winning equine films, including
documentaries, features, and both fiction and nonfiction narratives.
This year’s festival was held virtually from Nov. 12-21. Starting next
year through 2027, the festival will
be presented at the World Equestrian
Center in Ocala, Fla.
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Timac Agro acquires Rainbow Plant Food
READING, Pa. — Madison Timac Agro USA, a global specialist in
innovation for high-efficiency plant
nutrition, announced it has completed
the acquisition of Rainbow Plant Food,
based in Americus Ga, from Nutrien
Ltd.
This acquisition will allow Timac
Agro USA to locally manufacture
its most renowned patented granular
technologies to serve American growers in their quest for productivity and
profitability.
Rainbow Fertilizers will continue to
offer the Super Rainbow,
Rainbow and International Rainbow
grades and operate as an independent

brand within the Timac Agro USA
portfolio.
“Rainbow is iconic and tied to the
land, as the hometown brand of the
family farmer. This brand recognition
is invaluable and the ability to maintain
and continue its legacy is critical for our
future endeavors”, said Alex Goullier,
Chief Executive Officer, Timac Agro
USA. “Keeping the Rainbow brand
consistent will allow our relationship
with dealers and farmers to grow
even more due to Rainbow’s historical
footprint in the Cotton Belt and the
Southeast. Timac Agro USA has been
largely successful in this geographical
area as well, because of the work of

our agronomic technical consultants
on the farm, partnering with growers
and retailers at the local level, to help
ensure productivity and success.”
Rainbow is an important piece of
Timac Agro USA’s growth strategy.
“Besides adding the Rainbow brands
to our portfolio, this addition will
allow us to manufacture some of our
most innovative granular technologies,
such as NutriRhize and, in the future,
Sulfammo, here in the United States”,
said Goullier. “Rainbow will become
the first Timac Agro granulation unit
in the country, among 14 other NPK
granulation manufacturing facilities
we have around the world.”

STOP
SDS
IN ITS
TRACKS

WORLD-CLASS
PERFORMANCE

BEST-IN-CLASS
LOCAL SERVICE

Richard Cotton of Cotton Cattle Co. livestock farm in Asbury spoke to farmers at the New Jersey Farm Bureau convention about
the need for a livestock processing facility for direct market producers.
Photo by Richard Skelly

Cotton offers views on prospect of
a new livestock processing facility
By RICHARD SKELLY
AFP Correspondent

WEST WINDSOR, N.J. — Speaking at the New Jersey Farm Bureau
annual convention, agribusiness entrepreneur Richard Cotton offered his
take on the prospect of creating a livestock processing facility in northwest
New Jersey.
Cotton operated Cotton Cattle Co.

livestock farm with his son, Bryce in
Asbury.
They direct-market grass-fed meats
to consumers and participate in two
community farmers’ markets in Hoboken and Summit.
“For us, grazing animals, beef, pork,
even poultry sets us up pretty well in
the northern part of New Jersey,” he
said, given soils there aren’t as productive for fruit and vegetable production

as they are in central and southern
New Jersey.
“What we don’t have that we did
have in the old days is the infrastructure to run an industry, whether it’s
processing animals or processing vegetables,” Cotton said.
Over the years, Cotton has been
See COTTON
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CONTACT
TYLER FRANKLIN
804.445.4333
Easton, MD
410.443.0840
tidewaterseed.com

TIDEWATER SEED
AN AXIS SEED

INDEPENDENT REGIONAL COMPANY

Easton, MD
tidewaterseed.com
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Johnston’s I&G Farms forges ahead with white corn
By STEVE SEARS

AFP Correspondent

JACKSON, N.J. — In Irene Johnston and her team at I&G Farms have
been busy.
“I’m winding up my Christmas
holiday season because we grow a lot
of poinsettias,” Johnston says.
Irene and her husband, Greg,
bought an old chicken farm and started I&G Farms back in 1974. “We just
had a passion,” she recalls. “We had
the base, which is 10 1/2 acres, and
then we built a bunch of greenhouses
— that’s where the base is, the garden
center — and then we grow the mums
there and the poinsettias.” The Johnston’s then bought a 40-acre piece of
land right on Route 527. “And then
the neighbor who has 30 acres said
they would want to go into Farmland
Preservation as well. So, we farm both
pieces of land.”
Jason Johnston, in his mid- 40s,
farms with his mom, and a reliable,
veteran staff that has worked at I&G
Farms for over 25 years. Greg passed
away in September, 2020.
In addition to their very popular
Jersey White corn, There’s also a
greenhouse crop of tomatoes. “We
See I&G

Tomatoes are grown with the aid of stakes at I&G Farms in Jackson.
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Photo courtesy I&G Farms

NJDA’s Minch appointed
new division director
TRENTON, N.J. — New Jersey
Secretary of Agriculture Douglas
Fisher recently announced the appointment of Frank Minch, of Raritan
Township, as director of the New
Jersey Department of Agriculture’s
Division of Agricultural and Natural
Resources. Minch has been with the
NJDA since 2001.
“I am pleased to announce that
Frank Minch has accepted the position
as director of the Agricultural and
Natural Resources Division,” Fisher
said. “He has extensive knowledge of
natural resource issues and has been
an effective leader in the department
in many capacities over the years.
“I know Frank has the knowledge,
drive and ability to lead the Agricultural and Natural Resources Division
and continue building on the successes
of past directors.”
Since 2013, Minch has served as
executive secretary of the State Soil
Conservation Committee, which has
oversight responsibility for the 14 soil
conservation districts and the State
Soil and Water Conservation Cost
Share Program.
He also has managed the development of the Animal Waste Management Program and served as a liaison
to the Department of Environmental
Protection, Department of Community Affairs, Department of Transportation and USDA-Natural Resources

Conservation Service.
Minch joined the New Jersey Department of Agriculture in 2001 as an
Erosion Control Specialist
supporting the
SSCC Executive Secretary
a nd t he Soi l
Conser vation
Districts.
“I look forward to continuing the reFrank Minch
lationships we
have built over the years and developing new connections with growers,
producers, and other agencies in the
effective management of natural
resources vital to the agricultural
industry in the Garden State,” Minch
said. “This Division also covers a wide
array of programs from aquaculture
and farmland assessment to state
planning and agricultural education.
These diverse programs touch on
all aspects of agriculture in the state
and I am fortunate to work with an
experienced, knowledgeable and dedicated team.”
The Division of Agricultural and
Natural Resources plays a critical role
in promoting resource conservation
See MINCH
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Va. program ‘one-stop shop’ for farmland transition
RICHMOND, Va. — t’s a match!
A familiar online resource has been
updated to better connect beginning
and expanding farmers with retiring
farmland owners who want to keep
their land in agricultural production.
The revamp of the Virginia Farm
Link program was announced at the recent Virginia Farm Bureau Federation
2021 Annual Convention and featured

Cotton ...
Continued from Page 11

involved with dairy production, swine
production, various cooperatives and
working on the agricultural business
side of farming, he said even with major challenges in farming,
“I’ve never been more excited about
the opportunities for agriculture in
New Jersey,” he said.
Much of Cotton’s excitement for
the future has to do with the shift from
selling commodity products to direct
marketing to consumers, he said.
“If we’re going to make sure agriculture stays in New Jersey, we have to
engage young people, and if we don’t
utilize technology and things that are
near and dear to their hearts we’re
going to lose them in the business,”
Cotton said.
He added nothing makes him happier than to see young people coming
back from college to help out at the
family farm “to stay involved in our
communities and be inspired by what
they do.”
By setting up the right series of
public-private partnerships, and using
state-of-the-art technology to attract
young people to jobs in a processing
facility Cotton said New Jersey could
tap itself into a billion-dollar beef, pork
and chicken industry.
Cotton cited all the farm operations that used to grow tomatoes for
Campbell Soup in Camden and the
cranberries for Ocean Spray juices in
Bordentown.
Young people are attracted to and
comfortable with new technologies,
he added, so integrating technology
into the picture would be a good way to
attract a steady stream of talent to work
in a processing facility in northwest
New Jersey.
Cotton said a public-private partnership or series of partnerships with
involvement from Rutgers Cooperative
Extension, the New Jersey Department
of Agriculture and large and small
livestock farmers should soon lead to
the creation of a livestock processing
facility to handle the needs of all Garden State livestock farmers.
“I do believe that the northern part
of New Jersey could be the protein
center for high-quality beef, pork, and
chicken for nearby markets in New
York and Philadelphia, so the way we
raise it, the way we process it, has to be
a little bit different, and those models
are out there” he argued.
If the much-needed processing facil-

in a recent VFBF Young Farmers
podcast.
Stefanie Taillon, senior assistant
director of VFBF governmental relations, said the program started at Farm
Bureau in the early 2000s as an Excel
spreadsheet of available agricultural
lands.
Now the program is housed at the
Virginia Department of Agriculture

and Consumer Services Office of
Farmland Preservation.
The purpose of the partnership
program is to keep Virginia’s prime agricultural working lands in production,
and assist farmers who are in search of
farm transition and succession planning resources.
“The Virginia Farm Link program
is a resource designed to help folks

looking to transition their land, who
perhaps don’t have a son or daughter to
pass the land on to,” Taillon said. “We
hope it’ll be a one-stop shop for all your
farm transition needs.”
Profiles are created through the Virginia Farm Link database for landown-

ity is created in the right way, Cotton
said, “there’s room for both camps of
people; people who just want to get one
or two cattle slaughtered and the other
people who are producing much larger
quantities and want to market their
label and their brand.”
Given today’s climate of food insecurity and meat processing plants being
shut down by COVID last year, Cotton
said, “I couldn’t have asked for the stars
to have been lined up any better for
some of these opportunities.
“Where I am, raising animals is
a great way to take advantage of the
opportunity with all the preserved
farmland we have,” Cotton said, adding. “But now we have to look at who
are going to be the people to run these
operations?
“If young people are going to stay
on the land and raise their families and
pay their taxes, it has to be viable.”

Direct marketing of his beef products to consumers changes the game on
how you position your product, market
your product and ultimately distribute
your product, Cotton said.
The trend of people buying local
food from their local farms isn’t going
away, he said, and it has the supermarket industry worried, “because we
don’t think this paradigm shift away
from going to the grocery store is going
to change anytime soon. So how do we
create products for direct delivery and
how can we do distribution for the farm
retail stand?”
Cotton also noted the state is already
looking into a marketing campaign
similar to the highly successful Jersey Fresh program that would work
for New Jersey-raised beef, pork and
poultry.
He noted that two major interstate
highways run through Warren County

near Asbury, where his operation is
based, and those highways also make
parts of the county ideal for a beef, pork
and poultry processing facility.
Cotton said whether it’s a non-profit
or for-profit facility, it has to be near
good sewer, water, high voltage electric and have relatively easy access for
trucks.
“There is no doubt you have to be
in a location that not only is accessible
[to nearby highways] and has all those
functions — but is also acceptable in
the community,” Cotton said. “That’s
a challenge for New Jersey — but I
think we have some answers for that. I
believe we have to take the opportunity.
We have the ability to grow safe healthy
food for those food deserts in the inner
cities [and tap into other nearby] huge
markets for us, to invest in and grow an
industry so we can have safe, healthy
food that is produced here.”

See PROGRAM
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AFBF rep urges farmers to communicate with legislators
By RICHARD SKELLY
AFP Correspondent

WEST WINDSOR, N.J. — Busy as
they are and exhausted as they may be
at the height of their respective seasons
here in the Garden State, Cody Lyon
from American Farm Bureau urged
the state’s farmers to make time for
themselves as citizens.
More specifically, Lyon urges farmers to make themselves available to
tell their adventures and stories to
lawmakers at the local, county, state
and federal levels.
Lyon presented a talk, “Advocacy in
Action” at the Westin Hotel on Nov. 15.
He covered some basic things farmers
and ag entrepreneurs can do to ensure
their voices are heard by lawmakers.
Farmers can become opinion leaders themselves for legislators unfamiliar with various issues, and that a farmer can become a legislative staffer’s
“go-to person” for more information
on many different agriculture-related
issues, he said.
Lyon has been with the American
Farm Bureau Federation for 16 years
and serves as director, of its advocacy
and political affairs programs.
“My job is to monitor the trends,
See COMMUNICATE
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American Farm Bureau’s Cody Lyon presented a talk, “Advocacy in Action,” last month. He covered some basic things farmers
and ag entrepreneurs can do to ensure their voices are heard by lawmakers.
Photo by Richard Skelly

56th Annual Convention
Mar-Del Watermelon
Association
Friday, Feb 4th &
Saturday, Feb 5th, 2022
Hyatt Regency Chesapeake Bay Resort
Cambridge, Maryland
** Grower Seminars and Queen Contest**

For more Information and
Registration Forms,
Please visit our website @
www.mardelwatermelon.org
Or Contact our Secretary at 410-749-9587

Ag BMP to protect Bay
fully funded in Va.’s
proposed state budget
RICHMOND, Va. — Cantaloupe
Lawmakers in the General Assembly
have heard the unified voice of Virginia farmers and conservationists who
have long advocated for full funding
to implement agricultural best management practices that protect natural
resources.
The outgoing Gov. Ralph Northam
recently announced that his two-year
budget proposal will provide historic
funding for the Chesapeake Bay and
clean water infrastructure. The proposed budget will provide nearly $286
million to fully fund the Virginia Natural Resources Commitment Fund,
which helps farmers and landowners
implement clean water and conservation practices, like stream fencing and
cover crops.
Agriculture and conservation communities have called for full funding of Virginia’s agricultural BMP
cost-share “needs assessment”—a
data-driven funding calculation. The
cost-share program supports various
practices in conservation planning
on cropland, pastureland, hay land
and forestland. Additionally, funding
will provide technical assistance for
farmers and landowners to implement
conservation practices.
“For almost 12 years, we have been

asking for the ‘needs assessment’ for
agricultural best management practices be fully funded,” said Martha
Moore, vice president of governmental
relations for Virginia Farm Bureau
Federation.
As Virginia’s agriculture and conservation communities celebrate this
announcement, this is not the end of
the road.
“While this will be included in
Gov. Northam’s outgoing budget, now
we have to work on keeping it in the
budget,” Moore said.
The inclusion of full funding for
BMPs in the proposed state budget
is the result of intensive grassroots
efforts, she added, thanking Farm
Bureau leaders who attended regional
legislative briefing meetings and met
with lawmakers. Farmers will have
another chance to emphasize the need
for those funds as they get face time
with lawmakers at VFBF’s Legislative
Day at the Capitol on Jan. 24.
“This day would be a great opportunity to continue to advocate for
keeping these monies in the budget,”
Moore said.
Virginia farmers are key partners
See BMP
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most of his business continues to be
done at farmers markets, some markets in Maryland saw farm vendors
who didn’t return last year after they
established closer relationships with
their customers, said Amy Crone, the
Maryland Agricultural Commission’s
direct-farm market representative.
“A lot of farmers are really reevaluating the value of a farmers’
market as a sales outlet for them,” she
said. “Even as few as five years ago,
farmers would say the majority of
my sales happen at farmers’ markets.
Today, with the new online tools that
are available. … I think that calculus
has changed a little bit.”
When the pandemic arrived, it
upended the business of many local
farmers, who, in addition to serving
individual customers, were selling
to restaurants and other bulk buyers
which all closed immediately.
The change for many farmers
demanded an about-face, and many
found themselves doing things they
swore they never would, such as
launching websites and beginning
delivery services.
Beckie Gurley, owner of Calvert’s
Gift Farm in Sparks Glencoe, Md.,

said she quickly began changing what
she planted in the fields to favor homebound customers. Kale, for instance,
would no longer be sold by the case.
But the biggest shift occurred with
her second business, Chesapeake
Farm to Table, an online aggregator
of Baltimore-area farms that serviced primarily restaurants before the
pandemic. That flipped, practically
overnight, requiring the business to
hire new employees — drivers mostly — and buy new software and other
items, as the orders poured in.
“The small farmer proved that
we’re an integral, important part of
the food system,” she said. “We could
turn on a dime.”
Before the pandemic, Driever said
about 95% of his products were sold
at farmers markets, such as the Baltimore Farmers’ Market & Bazaar, the
state’s largest market, where he said
he is its main meat vendor. Post-pandemic, he estimated his market business to be 80 to 85%. The pandemic
bankrupted one of his regular markets
in Pennsylvania.
As the pandemic eased for the first
time in the spring of 2020, farmers’
markets — declared essential by
Maryland Gov. Larry Hogan — reopened in many cases with fewer
vendors and customers. The Baltimore
market, which typically had about 140
vendors, opened with just 20.
“In Baltimore, there’s people scared

to death (of the virus) still today,” he
said.
Initially, farmers’ markets were
seeing a lot less foot traffic, said
Heather Hulsey, who runs the Maryland Market Money Program at the
Southern Maryland Agricultural
Development Commission. (The
program provides matching funds for
Marylanders using federal nutrition
benefits at local markets and farm
stands.)
Hulsey worked with other market
supporters to push Hogan to declare
markets essential so they could open.
In the beginning, however, local
jurisdictions were holding farmers’
markets to stricter standards than grocery stores despite the fact that viral
transmission is less likely outdoors.
Locals in some cases even called the
police on farmers’ markets for staying
open, she said.
And when the markets reopened,
some of them, such as Baltimore’s,
only invited critical vendors such as
meat and produce farmers.
“The city (of Baltimore) required
them to have all kinds of extra precautions,” Hulsey said. “They were
super, super overkill about the rules,
and because of that, people stopped
shopping there.”
But since that period, most farmers’ markets have rebounded, she said.
In 2019, money from her program was
usable at 36 markets in the state.
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That fell to 16 in 2020, and now
it’s at 46 locations, including several
farm stands.
But she agreed that some farmers
may rely less on farmers’ markets
now, post-pandemic, than they did in
the past.
“I think there is something to be
said there about direct-to-consumer
sales being more strong,” she said.
Still, Gurley said her experience
with the markets in 2021 was refreshing. There appears to be a resurgence of interest from customers
after farmers’ market performance,
for her, began to dwindle around 2017,
principally, she believes, because so
many markets were opening.
Sales for Calvert’s Gift Farm were
up this year at the markets she attends
in Towson, Bel Air and Takoma Park.
It’s all part of the farm’s “three-legged
approach” which is stronger now than
it’s ever been — sales directly to the
consumer, including deliveries, farmers’ markets, and restaurants, which
are served through Chesapeake Farm
to Table, she said.
The night before he spoke with
a reporter, Driever had made three
deliveries. He requires a $50 minimum order, and he waits until he has
multiple orders in a region before he
delivers. That can take up to a week,
he said.
“Last year, my farm changed immensely,” he said.

The Morris Winter Market in its new location. It is nows across the railroad tracks from the College of St. Elizabeth and its prep school.
Photo by Jane Primerano

Market ...
Continued from Page 9

a hydroponic farm in Bernardsville,
Somerset County, owned and operated

by twin brothers, Stephen and Keith
Mitzak.
Steve was manning the tent on Dec.
12. He explained he and his brothers
(another brother, Kevin, is the oldest)
would help their mother, Eileen, in her
backyard garden. While he pursued
accounting as a profession, he wasn’t

happy with a desk job and he and his
twin started the farm.
They have another two partners,
Anthony Rusin and Katie Towers and
their father, Dan, helps out.
The hydroponic space was originally in the basement, “I got the smallest
possible setup,” he said.

Eventually they moved into two
greenhouses, each 28 by 98 feet. The
brothers also grow vegetables in traditional plots.
Other farmers are vendors at the
market as is a coffee company, candle
maker and a wide variety of other
businesses.
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Communicate ...
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see what’s happening and see how you
as constituents of lawmakers can be
effective.”
Lyon said he wanted to focus on
things farmers can do “to make sure
you are in the right position and best
position to engage lawmakers in implementing policies you want to see done.”
At AFBF, he and others rely on the
state farm bureaus and their advocates
to influence “policies we want to see
done,” he said, quickly adding, “one of
the most important things you can do
is sign up for our advocacy program.”
Other proactive steps farmers and
ag entrepreneurs and family farm
enthusiasts can do include posting on
FaceBook, Instagram and other social
media, make phone calls, write letters
and send e-mails, attend in-district
meetings with legislators, contribute to
political action committees, visit your

I&G ...

Continued from Page 12

have huge, big pots, and we take soil
from the farm, and we put it in the
back greenhouse, and then this way,
we can have tomatoes for our opening

state and federal representative at his/
her office or, “host a campaign event or
an on-site visit or farm tour,” he said.
Farm tours or campaign events at
a farm, Lyon said, “are unbelievably
important in reaching the people who
are making decisions on your behalf,
so they can see, hear, smell and understand what you deal with on a daily
basis.”
Establishing and defining relationships with local, state and federal legislators are among the best things you
can do as an advocate, he added.
At AFBF, staffers work “to continuously enhance our alignment with
state farm bureaus and enhance those
relationships, who the state farm bureaus engage with, all of these things
continue to change” he said, so they
aim to stay on top of all these changes.
The bottom line, he said, is “we
want to provide state farm bureaus with
the tools and skills they need to remain
effective and we want to make sure that
you as advocates are the ones who are
being heard.”
Lyon said all New Jersey farmers

would do well to have some media
training and savvy and argued that advocacy training is altogether different.
AFBF has about 375 to 380 “go
team” members around the country.
These people, he said, are farmers
and their families and staffers use social media to get the farming point of
view out there to the general public and
lawmakers. If you have a problem or
issue and are able to get an appointment
to see your state or federal representative, you should be prepared to stay on
topic, Lyon said.
Lyon said aides to federal legislators
in Washington complain to him and
others at AFBF that farmers come into
offices and they’re just not prepared to
make their respective cases.
“Congressional aides have told us
they come in and they go off topic and
just aren’t prepared, so if [farming] advocates were better trained, we would
have a better meeting and a better outcome from the meeting to understand.
If you’re coming in to meet with a legislator about taxes or a Farm Bill, if you
branch out to other topics, the staff gets

confused, they don’t quite understand
why you’re there to talk to them.”
He added, “your job is to tell a personal story to support your argument;
tell the staffers how they can be of
assistance, what actions they can take.
“What’s the purpose? Because, on
average, they represent 700,000 people,
so what are your connections on that
issue? That helps them sell it to other
members of Congress as well.”
Meet with your state and federal
lawmakers enough in their offices and
explain your stories to them and you
can become their go-to expert, he said,
“or that person the Congressional staff
will call when they have a question.”
Lyon also urged members to attend
district meetings for their Congressional and state representatives, or, where
possible, set up meetings at their offices
or even offer to host these people at
your farm.
“Have meetings,” he said. “Meetings on the farm, at the county farm
bureaus, go to their district meetings,
communicate with them, back and
forth.

for the produce, which is the end of
June,” Johnston says. “And we start
picking slowly around then, and then
do the cherry tomatoes as well.” I&G
Farms also grows three different kinds
of eggplant, bell peppers, frying peppers, zucchini, yellow squash, string
beans, flat beans, yellow beans, plum
tomatoes, and much more
I&G Farms also grows flowers and

plants, among them 30,000 mums.
“That right there is a job in itself,”
Johnston said. “We’re planting and
spacing, and they’re on drip, above
ground outside. And then we do the
thousands of poinsettias; they’re all
different sizes.
“We do quite a few of them. We’re
just about sold out because we do a
lot of fundraisers and churches and
restaurants, and my truck is on the
road every day now.”
After the holidays. I&G Farms the
last week of January starts receiving
its cuttings for the 12 inches hanging
baskets, tomato seeds get sown in the
greenhouse. “And then we’re busy
every day after that,” Johnston says.
“It’s not a job,” she adds. “It’s a lifestyle. It’s not like you clock in at nine
and you finish at five. It’s just ongoing;
you’re living what you do, basically.”
I&G Farms does it well, and their
customers appreciate it. Johnston is
grateful to say that this year her farm
was nominated in two Asbury Park
Press “Best of the Best” categories,

Local Produce and Garden Center.
“And we won both,” she says. “My
customers came through. It’s like a
tribute.”
Irene Johnston loves what she does,
and she’s grateful for her son and her
team. “My son is great. I used to be
the one in the greenhouse most of the
time, but then he took over and he’s
doing really good really good – really
good. And I oversee everything.” She
then reflects.
“This year was a big step for us,”
Johnston said. “Greg would just to
take off and go farming, and he never
wrote anything down, and we had to
pick it up. I told everybody, I said,
‘Look, we have the equipment. We
have the land. We have the store, and
you have the knowledge; you worked
with him all those years. So come on,
we’ve got to do this. Everyone’s a big
family.”
I&G Far ms is located at 150
Whitesville Road (Route 527) in Jackson. Visit www.iandgfarmsjackson.
com for more information.

Maryland Shellfish Aquaculture

Waiting for the Ice to Thaw to
Start an Oyster Farm?

Let MARBIDCO assist by providing you with an affordable
shellfish aquaculture loan to help purchase your shell/
substrate, oyster seed, spat-on-shell or larvae, equipment and/
or remote setting gear. Qualifying borrowers will receive
25%-40% forgiveness of the principal balance (for good loan
repayment performance).
For a loan application or more information, please visit the
MARBIDCO website at: www.marbidco.org, or call 410-2676807. For information about the Maryland Department of Natural
Resources Shellfish Aquaculture Leasing and Permitting Program, please call 410-260-8648, or visit dnr.maryland.gov/
fisheries/Pages/aquaculture/getting-started.aspx.
Maryland Agricultural and Resource-Based
Industry Development Corporation
1410 Forest Drive, Suite 21, Annapolis, MD
21403

Minch ...
Continued from Page 12

measures and service programs to
the agricultural community and the
public.
The Natural Resources Conservation section provides interagency
coordination and assistance in the
following areas:
The State Soil Conservation Committee works with the Soil Conservation Districts in the implementation of
the Soil Erosion and Sediment Control
Program, and Soil and Water Conservation Cost Share Program.
The planning section works with
the Department of State, Office of
Planning Advocacy in the review of
municipal planning and development
proposals.
This section also works with producers on Farmland Assessment, Uniform Construction Code, Sales Tax,

Highlands agricultural development
and Motor Vehicle matters.
The ag resource section regulates
the Department’s Animal Waste Management rules, water allocation and
drought assistance, composting and
source separated food waste.
The Office of Aquaculture Coordination provides technical and
marketing assistance as well as permitting assistance for the aquaculture
industry.
The Agricultural Education program provides outreach and support
of agricultural education programs
and FFA Chapters in secondary school
districts.
The Agricultural Statistics Service
provides data and information on the
agricultural industry in New Jersey.
Minch earned a Bachelor of Science degree from Rutgers University,
majoring in Environmental Planning
and Design.
He lives in Hunterdon County with
his wife, Pam and two children, Kevin
and Erin.
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Penn State educator Del Voight provides a range of soil expertise on fertility, crop and pest management.
Photo by Bob Ferguson

Keystone ...
Continued from Page 2

ically showcase their products at this
particular show.
The exhibitors feature small and
large farm equipment, supplies of
materials including fertilizers and
pesticides, lighting, feed, fuel, fencing, roofing, sanitizers, storage, tires,
tools and more.
Analytical, banking, consulting,
credit, genetic, insurance, nutrition,
realty, and veterinary services offer
specialized assistance to agriculture
and landscaping.
In addition, co-ops, farm boards
and organizations along with farm
periodicals provide timely farm in-

formation.
This show again offers Penn State
educational seminars.
These, plus respirator fit testing are
located by a hallway in the Utz Arena.
The sessions are approved for
pesticide applicator credits for Pennsylvania and Maryland.
The schedule for Tuesday, Jan. 4 is:
• 10 a.m. to 10:30 a.m., Dwane
Miller, “Pesticide misapplications and
why they fail.” (core)
• 10:30 a.m. to 11 a.m., Andrew
Frankenfield, “How to avoid pesticide
mixing disasters.” (core)
• 11 a.m. to 11:30 a.m., Jeff Graybill, “Agronomic diseases of 2021.”
(category)
• 11:30 a.m. to 12 p.m., Liz Bosak,
“Problem weed identification.” (category)
T he sche du le d a ct iv it ie s on

Wednesday, Jan. 5 are:
• 10 a.m. to 10:30 a.m., Brittany
Clark, “Risk communication.” (core)
• 10:30 a.m. to 11 a.m., Del Voight,
“Nematodes.” (category)
• 11 a,m., to 11:30 a.m., Leon
Ressler, “Protecting our family from
pesticides.” (core)
• 11:30 a.m. to 12 p.m., Heidi Reed,
“Cover crops as a weed management
tool.” (category)
In addition, on Jan. 6, from 9 a.m.
to 2 p.m., respiratory fit testing will
be conducted free of charge and will
be on a first-come, first-serve basis.
The participant’s face must be clean
shaven. Due to COVID-19, you must
bring your own personal respirator to
be fit tested.
The website, keystonefarmshow.
com, provides links to tickets, the
exhibitor list with a exhibitor map.

CONTACT
MIKE REW
443.235.7376
TIDEWATER SEED
AN AXIS SEED

INDEPENDENT REGIONAL COMPANY

Easton, MD
tidewaterseed.com
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ADD MORE
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BOTTOM
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GAO recommended that the USDA
Office of the Chief Economist revise
its internal review process to ensure
transparency of its documentation and
that the agency conduct a review to
ensure proper baseline methods are
used in analysis.
Dr. Seth Meyer, the USDA chief
economist, responded to the report in
an Oct. 21 letter. He said the USDA
analysis was based on a widely accepted trade model and methodology
that the USDA’s Office of Inspector
General found to be reasonable, and
was applied consistently across a range
of commodities for the 2018 and 2019
trade mitigation packages.
He said the USDA Office of the

Chief Economist did not make the
policy decision, and it provided options
to policy makers.
“The policy decisions to select
between a variety of alternatives that
GAO has flagged as problematic were
made by senior USDA leaders under
the previous administration and not
OCE,” he said.
Trump imposed higher tariffs on
certain products from China, Europe,
Canada and other key trading partners
in 2018.
China, Canada, Mexico, the European Union, Turkey, and India responded with tariffs targeting U.S. products,
including agricultural commodities. In
2018 and 2019, many U.S. agricultural
exports declined and the Trump administration poured money into support for
farmers including the Market Facilitation Program that was the subject of
the GAO audit.
Corn, cotton, sorghum, soybean and

wheat farmers were paid more than
$21.7 billion in 2018 and 2019.
Dairy and hog farmers were paid
more than $900 million, and specialty
crops including tree nuts, cherries,
cranberries, ginseng and table grapes
were paid $346 million.
Before he lost the November 2020
election, Trump made it clear he was
courting farmers’ votes with federal
aid. In a late October 2020 campaign
appearance in Omaha, Nebraska,
Trump said he believed farmers were
better off getting government payments
than relying solely on their farming
receipts.
In 2019, one-third of U.S. farm
income came from direct government
payments and last year it was nearly 40
percent of their income.
Some farm groups questioned the
way the federal money was being distributed to commodity and livestock
farmers..

ber when interests rates approached
today’s credit card rates.
With todays high price for
ground, principal payments become
significant on a 30 year loaned and
can choke your cash flow. Here is an
example.
Let’s buy a 200 farm for $10,000
per acre or $2 million dollars. Let’s
assume we put 10% down and finance the remainder for 30 years at 5
percent. If you finance $1,800,000 at
5 percent for 30 years, your payments would be $9,663 per month
or $115,956 annually. The cash flow
cost per acre would be $579.78 plus
taxes.
Cash flow becomes the challenge.
Good records start with a well
planned chart of accounts. Planning
the chart of accounts can allow your
record system to become a great
management tool.

Paying bills and inputting transactions is straightforward. The key is
to post the transaction to the correct
account(s) so the computer program
can produce meaningful reports.
Remember the analogy of spokes
in a wheel I shared in the beginning.
A good record system “accounting system” should be able to look at
each spoke “enterprise” separately
and determine if it is carrying its
share of the weight of the center hub
of the wheel.
(Note: I research material from
Allendale, DTN, USDA, University
Land Grants and other credible
sources in compiling this article. It
is not merely my opinion, but rather
a consensus of experts in the trade.
Looking for a marketing coach or
someone to discuss strategies with?
Contact me at jehgrain@gmail.com,
or call 410-708-8781.)

AGRONOMIC
BENEFITS

ROOT
ENHANCEMENT
CREATED BY
TRICHODERMA

Hall ...
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CONTACT
BRODIE USILTON
410.708.9507
TIDEWATER SEED
AN AXIS SEED

INDEPENDENT REGIONAL COMPANY

Easton, MD
tidewaterseed.com

the costs to custom rate levels.
The last number in the crops budget is land charge. Rental costs are
straightforward.
But what about owned land? Several growers do not consider ownership costs as part of land costs.
If you own your land free and
clear, you still have ownership costs:
taxes, upkeep , etc.
If you have a mortgage, second
mortgage, or another type of lien you
have ownership costs.
The interest and principal of
the mortgage must be considered.
Interest has been minimal the last
few years, but many of us remem-

Fertilizer ...
Continued from Front Page

nitrogen, phosphorus and potassium;
supply chain disruptions; and trade
duties are all contributing to sky-high
prices.
Kitchen added that many farmers
had stellar growing seasons with larger yields in 2021.
Combined with higher commodity

Schaffer ...
Continued from Page 9

is the argument the developers of
cell-cultivated meat are using to
justify their product.
In her article, Baker points out,
“Livestock raised for food directly
contributes 5.8 percent of the world’s
greenhouse-gas emissions, and up
to 14.5 percent if feed production,
processing, and transportation are
included.
“Industrial agriculture, particularly beef, drives deforestation, and
cows emit methane during digestion
and nitrous oxide with their manure,
greenhouse gases 25 and 298 times
more potent than carbon dioxide,
respectively over a 100-year period.”
Can the challenge to today’s meat
production model be any clearer?
The current system came to characterize animal agriculture over the
last 50 to 70 years as a a number of

BMP ...
Continued from Page 14

in the efforts to restore the quality and
bounty of the Chesapeake Bay, said
Del. David Bulova, D-Fairfax, chair
of the Chesapeake Bay Commission.
“By fully funding agricultural conservation practices and technical support,
these investments ensure farmers
have what they need to participate in

Ruskey ...
Continued from Page 8

issues present in a herd. Using box
lids as goat pens, each pen contained
environmental factors that could contribute to the issues when appropriate.
Giving students the true “veterinary” experience, they read an
article briefly describing the 10 common issues that affect the health of
these animals. Then students fill in
a graphic organizer with information
regarding how the issues develop,
what symptoms and event prevention
of the specific health issues.
In the veterinary exam portion of
the lesson, Ruskey pulls out the white
lab coats, gloves and aprons for the
students to experience. Students are
given a scenario to set the tone of the
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prices, farmers were in a good position
to make extra income — money that
could be saved or reinvested back into
the farm.
“Unfortunately, a lot of those profits are going to be diminished because
you’re already going to be spending
this money just to buy fertilizer so
we’re able to farm next year,” he
lamented. “So where normally we’d be
excited, it’s knocking us back a notch.”
In Westmoreland County, Sparky
Crossman said high fertilizer prices
are just another thing for farmers to

contend with, alongside unpredictable
weather, pests and other factors that
come into play when growing crops.
“When commodity prices go up,
fertilizer, seed and everything tend
to follow,” he explained. “It goes up
quickly and stays there for a while,
and it’s a long time coming back until commodity prices start dropping
again.”
Crossman owns Laurel Springs
Grain Corporation in Mount Holly,
where he grows corn and grain on
about 500 acres.

He noted that corn requires the
most nitrogen, and according to
AFBF, nitrogen costs have risen more
than 159 percent compared to September 2020.
He said farmers will have to “tighten their belts.”
Crossman added that he may reduce the amount of fertilizer he uses
in 2022. “It probably wouldn’t hurt me
for a year or so, but if prices stay up
there a long time, it would really hurt
everyone. ... I don’t like it, but what
can we do?”

firms came to dominate the processing of animals grown in large barns
or finished off in large feedlots.
More troubling for livestock
producers is that “four of the world’s
five largest meat companies (JBS,
Cargill, Tyson, and BRF) are already
embracing the technology.”
The challenge from cell-cultivated meat is not limited to livestock
producers
. If the future of meat moves in
the direction seen by Baker’s article, crop farmers face diminished
demand for their production.
And that, in turn will have an
impact on the viability of many rural
communities.
What will happen to the many
smaller communities across the
agricultural belt if the processors
purchase or merge with these new
cell-cultivated meat firms and no
longer need many of their current
slaughter/packing plants to provide
the products they sell to grocers?
The impact could very well be
devastating.

The farm-level survivors in all
this are likely to be smaller operators
who are already raising their animals
in a more sustainable, regenerative mixed crop/animal production
system with a specialized marketing
niche.
As we finish this column, we are
left with some questions.
• What nutrient source does this
new technology use in the bioreactors? Is it corn and soybeans?
• Will the quantity be same as
currently used for animal production?
• If the process does use grain
and oilseeds in anything near current
levels, then what does that do to the
argument about the extra greenhouse-gas emissions that move the
impact of animal agriculture from
5.8 percent to 14.5 percent?
• What wastes — cell multiplication in a bioreactor certainly results

in poo of some sort — do the bioreactors produce and are they handled
in an environmentally responsible
manner?
This is a critical question as these
systems gear up to the capacity
needed to supplant much of current
animal production.
While the two of us don’t have
a clear vision of the path forward,
we do know that the sooner farmers
of all stripes sit down and begin to
chart out a more sustainable future,
the better.
Simply attacking cell-cultivated
meat and meat companies is not a
viable long-term strategy..
(Editor’s note: Harwood D.
Schaffer is a research assistant
professor in the Agricultural Policy
Analysis Center, Institute of Agriculture at the University of Tennessee.
Schaffer co-authors this column with
Daryll Ray, who retired in 2015.)

Virginia’s clean-up plan for the bay.”
Secretary of Agriculture and Forestry Bettina Ring said collaboration between the General Assembly,
farmers and conservationists is key to
ensuring the protection of important
watersheds and lands.
“These bold investments in our
farmland and forests in rural and
urban areas further demonstrate the
critical role they play in protecting
our environment, building healthier
communities and growing our economy,” she said.
data and they set out to observe the
goats, diagnose them based on their
organizers and provide the producer
with feedback on how to prevent the
issues.
Ruskey said this lesson is incredibly relevant to agriculture education
because it gives students the chance
to learn by doing. It is a great way to
expose the non-traditional students
who many do not have much experience with large animals in a way that
is non-threating and safe.
This activity seamlessly integrates
academic areas and agriculture education. Students are asked to interpret a
scientific test, make observations and
to draw a conclusion like they would
in a typical science classroom.
Most importantly, Ruskey added,
students are asked to do all this in a
collaborative setting, teaching them
interpersonal skills that will help them
for the rest of their lives.

CONCERN FOR COMMUNITY
No matter the conditions, we are here for our members.

TRACK USAGE
CHOPTANKELECTRIC.COOP
PAY BILLS
1-877-892-0001
REPORT OUTAGES
AND MORE WITH SMARTHUB
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The cowboy arts
I’m a shop rat. Always have been.
If I wasn’t working on my cattle
or other FFA projects I was more
than likely to be found in our shop.
I was also a vocational student
which meant in my last three years
in high school I spent an hour every
day in the school’s ag shop.
This was in addition to two
automotive classes I took and one
woodworking class in junior high
school.
Nearly every piece of furniture in
our house has either been refinished
or reupholstered by me.
I’ve worked on all our cars
and trucks and consider myself a
proficient welder.
By watching You Tube videos and
reading books I’ve taught myself
blacksmithing, silver soldering,
plastic molding, engraving, and
how to use a milling machine, wood
and metal lathe and a key making
machine which I restored.
I even took classes in jewelry
making which helped me in making
belt buckles and repairing old bits
and spurs.
For years I restored items for a
very high end antique store.
Having said that I hate the
household arts.
I don’t have the “thyme” for

Guebert ...
Continued from Page 6

gates to the Glasgow climate summit
last November, relies on keeping today’s rising temperatures at or below
a 1.5 degrees-Centigrade increase by
2030.
To do so, the Glasgow scientists
stressed, will take a radical and massive international effort beginning
now.
American agriculture needs a
similar plan to meet the production
challenges it will face in the longrun and, more importantly, limit the
rising production risks it faces now.
For example, you’re an ag lender
and a farmer or rancher comes to
you for a standard, 20-year mortgage
on a $2 million land loan.

Weber ...
Continued from Page 7

The veterinarians mentioned several disease outbreaks in Asia with
names like MERS (Mid East Respiratory Syndrome) and SARS. They
said, “When you hear a new virus is
moving from person to person, not
just animal to person, that’s when
we’re in trouble.”
More than 800,000 people in the
U.S. have died from COVID-19,
caused by the SARS-CoV-2 coronavirus. This is a heartbreaking

cooking and couldn’t stand working
at Starbucks and doing the same old
“grind” every day. (Puns intended.)
By far, the thing I enjoy the most
is leatherworking and I’ve collected
hundreds of leather working tools
along the way.
I taught myself and it was the
second most difficult skill I’ve
learned. (Engraving was the hardest.)
It took me years before I was
proud enough of my work to stamp
my name on it.
Now I’ve restored saddles for
museums and leather bound French
clock boxes that held $25,00 clocks.
One of my miniature saddles
brought $50,000 and a scrapbook I
made was auctioned off for $18,000.
But leatherworking does have its
drawbacks. For example, one of my
best friends bartered a swap with a
well known leatherworker for a floral

tooled belt and I was with him when
he picked it up.
It was antiqued, fully tooled,
the edges were smooth and it was
a beautiful belt that I know took at
least 10 hours to complete.
But upon closer inspection my
friend found where the leatherworker
had sewn off the edge of the belt.
It was a big boo-boo and I would
have scrapped it and started over, as
I’ve had to do many times.
To make a long story short my
friend refused the belt and the
leatherworker, who was obviously
embarrassed, made him a new one.
That’s the thing with
leatherworking: It’s just not that
forgiving. In most other trades if you
make a mistake you can back up and
redo it, or do something cosmetically
to hide your error.
Not so with leatherworking.
Years ago I made what I
considered to be a beautiful leather
tooled binder with ornate silver
engraving on the cover.
To give the leather a nice patina
I covered it with neatsfoot oil and
set it outside in the sun for two days
before applying the final finish.
But when I went to retrieve the
binder I was shocked to find that the
neighbor’s dog had turned it into a

chew toy.
The worst example of a lot of
time being completely wasted was
experienced by a great saddle maker
I know by the name of Ron Butler.
He’s no relation to my Wyoming
idol Don Butler who passed away a
few years ago.
Don was the best designer and
tooler of leather I’ve ever seen.
And Ron Butler might be in
second place. He is that good. Ron
had just completed hours of tooling
on the fender of a saddle and it was
gorgeous.
After tooling it Ron and his
lovely wife spent hours dyeing all
the spaces between the flowers and
the leaves which in itself is an art
because it’s very easy to get the dye
on the flowers, leaves and scrolls.
Ron’s very young grandson seems
to want to follow in Ron’s footsteps
because he paid close attention to
everything Ron did.
The next morning Ron went to
his shop only to discover that his
grandson had taken his permanent
markers and crayons and colored all
the flowers and leaves every color of
the rainbow on the finished fender.
And he had definitely not stayed
within the lines!
I’m told Ron almost “dyed.”

Do you factor climate change into
the loan repayment cost and schedule?
If not, why not because it certainly will impact repayment.
Equally important, if you want to
factor climate change into the repayment, how would you do it?
How do you price the growing
threat of extended droughts, historic floods, warmer winters, hotter
summers and, well, who knows what
else?
And, remember, your shareholders, as well as your clients, are very
invested in your answer.
If you have no answer, you too
could be an ag banker today because
most ag lenders have no working
plan on how to mitigate — or more
precisely, price — climate change
risk into the massive short- and longterm lending that is agriculture’s
lifeblood.

In fact, the $325 billion Farm
Credit System (FCS), American ag’s
biggest lender with 42 percent of all
U.S. farm loans, is confronting this
reality right now.
Its regulator, the Farm Credit
Administration, is doing the same.
Neither the regulator nor the regulated, however, have clearly identified
the impacts climate change will have
on FCS’s enormous ag loan portfolio
or their solutions.
These problems, and FCA’s
failure to respond to this existential
threat, were laid bare in a comprehensive, 19-page letter from the
Institute for Agriculture & Trade
Policy late last year.
The letter, authored by IATP
Senior Policy Analyst Steve Suppan,
urged FCA to make several rule
changes that would, for example,
allow it to move swiftly into “climate-stressed capital markets” to

improve its “liquidity” position if the
need arises.
And the need will arise. Quoting
a USDA economist’s recent view
on government foot-dragging over
climate change, Suppan pointed out:
“You can only postpone reality for
so long.”
Then, as every farmer and rancher knows, reality bites. So what’s the
cost of that bite?
There’s no way to calculate it, offers Suppan in a telephone interview.
But he adds quickly, “It’s a lot less
than the cost of doing nothing.”
***
(Editor’s note: Readers are
invited to reach Alan Guebert at
agcomm@farmandfoodfile.com
or write us at editorial@americanfarm.com. Mr. Guebert’s views
are his own and do not necessarily
reflect those of American Farm
Publications.)

statistic. The veterinarians have told
me our best defense against a virus
is a vaccine.
Vaccines help your immune
system by teaching it to recognize
threats and develop antibodies that
fight infection. Some vaccines use
weakened viruses to create this
response; other vaccines use treated
viruses that are no longer viable.
Several of the most common vaccines developed for COVID-19 use a
newer technology called messenger
RNA, or mRNA.
Researchers have studied mRNA
for decades, and their work paid off
during this crisis. These mRNA vaccines tell your cells to create a small

piece of harmless protein found on
the surface of the virus. Your body
learns to recognize this protein as
an invader. This causes the immune system to produce antibodies
and other immune cells to fight
COVID-19.
People who get an mRNA vaccine don’t receive the actual virus,
so they can’t become infected with
COVID-19. They can’t spread the
virus immediately following vaccination because they didn’t get a
viable virus.
They may experience symptoms
like fever or tiredness as their body
works to create antibodies.
People may get COVID-19

even after vaccination, and they
may infect others. But the good
news is: Vaccinated people who
get COVID-19 don’t get as sick as
unvaccinated people. They may
not spread COVID-19 as readily as
unvaccinated people, either.
Everyone who is eligible can get a
vaccine to protect themselves, their
families, and their communities.
When I was in 4-H, we pledged our
heads to clearer thinking, our hearts
to greater loyalty, our hands to larger
service and our health for better living for our clubs, our communities,
our country and our world. I continue to honor that pledge by getting
vaccinated against COVID-19.

‘IT’S THE
PITTS’
By LEE PITTS

Rosta ...
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For dates of Dec. 23-29

Continued from Page 5

today will leverage approximately a billion dollars in public and
private-sector investments that will
significantly expand meat and poultry processing capacity and finance
critical food supply chain infrastructure.”
Through the Food Supply Chain
Guaranteed Loan Program, USDA
will partner with lenders to guarantee loans of up to $40 million to
help eligible entities expand meat
and poultry processing capacity
and finance other food supply chain
infrastructure.
Lenders may provide the loans to
eligible cooperatives, corporations,
for profits, nonprofits, Tribal communities, public bodies and people in
rural and urban areas.
USDA Rural Development (RD)
will administer the loans. Funding
may be used to:
• Start-up or expand food supply
chain activities such as aggregating,
processing, manufacturing, storing,
transporting, wholesaling or distributing food.
• Address supply chain bottlenecks.
• Increase capacity and help
create a more resilient, diverse and
secure U.S. food supply chain.
USDA is accepting electronic
applications from lenders through
the Food Supply Chain Online
Application System until funds are
expended.
Paper applications will not be
accepted. To access the online application system, lenders must submit a
request to rdfoodsupplychainloans@
usda.gov.
For more information, visit
https://www.rd.usda.gov/foodsupplychainloans or see the notice
published within the Dec. 9 Federal
Register.
USDA Rural Development encourages applications for projects
that advance the recovery from
the COVID-19 pandemic, promote
equitable access to USDA programs
and services, and reduce the impacts
of climate change on rural communities.
For more information, visit
https://www.rd.usda.gov/priority-points.
This funding announcement
follows the Biden-Harris Administration’s September announcement
about the steps it is taking to address
concentration in the meat-processing
industry.
It adds a new commitment of
$100 million for guaranteed loans
on top of the previously announced
$500 million investment to expand
meat and poultry processing capacity.
These efforts are part of the
USDA’s Build Back Better Initiative,
a comprehensive plan to invest $4
billion to strengthen the resiliency of
America’s food supply chain while
promoting competition.
For more information, visit www.
rd.usda.gov.

Andy Highland
New Midway, Md.
60, 26, 0.36, trace

Bill Grantham
Kearneysville, W.Va.
71, 28, 0.54, 0.00

MAEF Headquarters
Havre de Grace
64, 28, 0.25, 0.00

Henry Bergfelter
Vernon, Del.
No Report
Kathy Ostrowski-Morris
Churchton, Md.
No Report

Bruce Bradley
Huntingtown, Md.
No Report

Allen Beachy
Lincoln, Del.
67, 26, 0.39, trace

Kevin George
Easton, Md.
66, 30, 0.44, 0.00

Richard Colburn
Cambridge, Md.
64, 28, 0.21, 0.00

(Key: Reports, in order, are: High temperature; Low temperature; Rain and Snow totals for the week)
High and low temperatures are reported in degrees measured in Fahrenheit.
Precipitation measurements are reported in inches fallen for the given week.

Next reports due on
Friday, Jan. 7 (by 10 a.m.).

2021 PHOTO CONTEST WINNER

Program ...
Continued from Page 13

Jay Hastings, seen smiling in the reflection, watches his harvest at Westwind
Farms in Delmar, Del.
(Photo submitted by Lisa Dorey)
The above winning entry — which originally ran in the Jan. 19, 2021 issue of The Delmarva
Farmer — was selected as a the winner of the year’s entries for The Delmarva Farmer’s annual
Photo Contest. Lisa Dorey, who submitted the photo, will receive a $100 check in a child’s
name of her choice.

ers facing retirement, and farm seekers
in search of business arrangements
through which they can acquire land,
equipment and experience. Farmers
seeking land are matched with farmland owners in the database, according
to needs outlined in their profiles.
The program also provides assistance with preparing business transition plans and facilitation of transfers;
information on innovative farming
methods and techniques; and research
assistance for agricultural, financial
and marketing needs.
“Access to land and capital are the
top barriers to farming,” Taillon explained. “We want to make it easy and
fair for everyone, so providing these
opportunities is a goal for Farm Link.”
Jennifer Perkins, coordinator of the
VDACS Office of Farmland Preservation, can help users navigate the site
and offer assistance in building profiles.
“If you do not have a need to post
land or look for farming opportunities,
the Farm Link site also offers farm
transition guidance and can help you
get started with succession planning
and having those conversations with
your family,” Perkins said. “It’s never
too early to begin.”
The program is free for participants.
Costs are covered in part by funding
from the Virginia agriculture license
plate program. For more information,
visit virginiafarmlink.org or @VAFarmLink on social media.
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DILLS LIVESTOCK
AUCTION
DOVER, DE
DEC 22 2021
CATTLE
Cows, per pound
Poor .07
Bulls, per pound
Heavy .53
Light .50
Feeders, per pound
500-1000 lbs. .71-1.20
250-500 lbs. .50-.57
Light Dairy .50-.80
Heavy Dairy .80-1.40
Longhorn .31-.67
Zebu 1.40
Calves, by the head
Good 30.00-80.00
Rough 10.00-22.00
NO HOGS
GOATS
By the head
Stag 115.00-365.00
Nanny 95.00-330.00
Billy 135.00-355.00
Pigmy 85.00-290.00
Kids 55.00-80.00
SHEEP, per pound
Ewes 1.20-3.55
Rams 1.55-3.25
POULTRY
Large roosters 6.00-31.00
Banty roosters 6.00-32.00
Banty hens 6.00-32.00
Muscovy drakes 10.00-15.00
Muscovy hens 4.00-12.00
Call ducks 27.00
Other ducks 2.00-8.00
Turkeys 12.00
Geese 20.00
Pheasants 10.00-21.00
Quail 1.00-7.00
Barn pigeons 3.50-5.00
Fancy pigeons 6.00
Peafowl 70.00-150.00
RABBITS
Small 5.00-25.00
Large 4.00-10.00
EGGS
Small 1.50-1.75
Medium 2.00-2.25
Large 2.00-2.75
HAY
Good 4.00-6.25
Fair 3.00-3.75
Straw 2.00-4.50
Round Bales 17.00-55.00
4x4 square bale 65.00-100.00
Shelled corn 3.00
PONIES
700.00
500.00
550.00
370.00
625.00
Donkeys
300.00
300.00

MIDDLEBURG
LIVESTOCK AUCTION
MIDDLEBURG, PA
DEC 28 2021
Compared to last week's sale
slaughter steers sold 1.002.00 higher.
Slaughter holsteins sold 2.004.00 higher. Slaughter heifers
sold 1.002.00 higher. Slaughter cows
sold 2.00-4.00 higher. Cattle
supplies included
132 steers and heifers,
108 cows, 12 bulls and 42
feeder cattle.
All prices per cwt.
Slaughter Steers:
High Choice and Prime 2-3

1220-1685 lbs 135.00-144.00.
Choice 2-3
1200-1650 lbs 125.00-138.00.
Select 2-3 1135-1410 lbs
115.00-124.00.
Slaughter Holstein Steers:
High Choice and Prime 2-3
1290-1610 lbs 109.00-115.00.
Choice 2-3
1225-1600 lbs 93.00-111.00.
Select 2-3
1110-1670 lbs 70.00-94.00.
Slaughter Heifers:
High Choice and Prime 2-3
1145-1540 lbs 133.00-139.50.
Choice 2-3
1125-1390 lbs 125.00-136.50.
Select 2-3
1255-1530 lbs 120.00-125.00.
Slaughter Cows: Pct Lean
Avg. Dress High Dress
Low Dress
Premium Wt
70-75
66.00-70.50
Breakers
75-80
60.00-67.00
Boners
80-85
54.00-62.50 64.00-69.00
51.00-52.00
Lean
85-90
44.00-54.00 54.00-59.00
31.00-40.00
Slaughter Bulls: Yield Grade
1
1285-2130 lbs 69.00-92.00.
High Dress
1560-1920 lbs 96.00-100.00.
Low Dress
1000-2455 lbs 46.00-58.00.
Feeder Cattle: All prices per
cwt.
Steers:
Medium and Large 1
600-650 lbs 125.00.
Medium and Large 2
350-400 lbs 105.00;
700-800 lbs 80.00-110.00.
Dairy Breed Steers and Bulls:
Large 3
200-300 lbs 75.00-87.00;
300-400 lbs 62.00-67.00;
400-500 lbs 50.00-60.00.
Dairy Breed Heifers:
Large 3 400-600 lbs 67.0072.00.
Heifers:
Medium and Large 1
800-900 lbs 90.00-95.00;
900-1000 lbs 95.00-97.00.
Medium and Large 2
300-400 lbs
92.00-125.00;
550-600 lbs
57.00-82.00;
650-750 lbs
77.00-80.00.
Bulls:
Medium and Large 1
700-800 lbs 90.00-92.00.
Medium and Large 2
200-250 lbs 110.00;
350-450 lbs 70.00;
550-700 lbs 77.00-870.00;
800-850 lbs 82.00.
Compared to last week's
sale holstein bull calves sold
steady-5.00 lower.
All prices per cwt.
Holstein Bull Calves:
Number 1
95-120 lbs 110.00-135.00;
85-90 lbs 80.00-105.00.
Number 2
95-120 lbs 90.00-120.00;
85-90 lbs 50.00-105.00.
Number 3
70-115 lbs 20.00-85.00.
Utility 70-90 lbs 5.00-10.00.
Holstein Heifer Calves:
85-125 lbs 20.00-40.00.
Beef Type
Bulls and Heifers:

-------Breakers
75-80
59.00-67.00 68.00-71.00
----------Boners
80-85
63.00-73.00 71.00-80.00
Compared to last week
----------slaughter steers sold 3.00Lean
85-90
5.00 higher. Holstein
46.00-62.00 63.00-73.00
steers sold 1.00-2.00 higher.
30.00-38.00
Slaughter heifers sold 5.00Slaughter Bulls: Yield Grade
7.00 higher.
1 1036-1760 lbs 75.00-95.00.
Slaughter cows sold 3.00-5.00 Feeder Cattle: All prices per
higher. Supply included 116
cwt.
steers and
Steers: Medium and Large 1
heifers, 303 slaughter cows, 9 350-450 lbs 125.00-127.50;
bulls, and 147 feeder cattle.
550-750 lbs 122.50-125.00;
All prices per cwt.
800-850 lbs 112.50.
Slaughter Steers:
Medium and Large 2
High Choice and Prime 2-3
250-300 lbs 107.50;
1458-1646 lbs 142.00-151.50. 450-500 lbs 100.00
Choice 2-3
Holstein Steers: Large 3
1322-1616 lbs 129.00-138.00. 200-300 lbs 87.50-107.50;
Select 2-3
300-400 lbs 100.00-109.00;
1398-1762 lbs 120.00-133.00. 450-550 lbs 87.50-105.00;
Slaughter Holstein Steers:
550-650 lbs 74.00-80.00;
High Choice and Prime 2-3
700-800 lbs 81.00-90.00;
1450-1618 lbs 111.00-115.00. 800-900 lbs 81.00-99.00;
Choice 2-3
900-1000 lbs 94.00-99.00.
1272-1552 lbs 106.00-108.00. Heifers: Medium and Large 1
Select 2-3
200-300 lbs 107.50-140.00;
1190-1468 lbs 87.00-98.00.
350-450 lbs 117.50;
Slaughter Heifers:
500-700 lbs 110.00-120.00.
High Choice and Prime 2-3
Medium and Large 2
1304-1526 lbs 137.00-150.50. 200-300 lbs 82.50-95.00.
Choice 2-3
Bulls: Medium and Large 1
1260-1492 lbs 119.00-132.00. 200-250 lbs 120.00;
Select 2-3
700-750 lbs 107.50.
1210-1660 lbs 104.00-110.00. Medium and Large 2
Slaughter Cows: Percent Lean 600-800 lbs 90.00-97.50;
Avg.Dressing High Dressing 950-1000 lbs 87.50.
Low Dressing
Return to Farm Calves:
Premium White
65-75
Compared to last week hol72.50-73.50 ----------- --- stein bull calves sold
10.00-15.00 higher. All prices
per cwt.
Holstein Bull Calves:
Number 1
96-120 lbs 130.00-170.00;
84-94 lbs 95.00-125.00.
Number 2
Commodity
Price Basis
Commodity
Price Basis
96-120 lbs 95.00-140.00;
84-94 lbs 50.00-100.00.
Scoular - Windsor, VA
Kalmbach Feeds - Shippensburg, PA Number 3
Soybeans
$13.52 10.00
Corn
$6.32
30.00
78-120 lbs 25.00-80.00.
Utility
70-100 lbs 5.00-20.00.
Laurel Grain Company - Laurel, DE
Associated Grain, Inc. - Exmore, VA Holstein Heifer Calves:
Corn
$6.62
60.00
Corn
$5.28
0.00
76-100 lbs 10.00-25.00.
Beef Type Calves Bulls/
Soybeans
$13.26 -40.00
Heifers:
PA Grain Processing, Clearfield, PA
Wheat
$7.74
-15.00
80-100 lbs 210.00-355.00.
Corn
$6.17
15.00
Slaughter Hogs:
No Market Test.
Smithfield Grain- East - Waverly, VA
The Mennel Milling Co - West Point, VA Feeder Pigs: No Market Test.
Corn
$6.42 40.00
Slaughter Sheep: All Prices
Corn
$5.31
-20.00
per cwt.
Soybeans
$12.34
-40.00
Triple-M-Farms - Lebanon, PA
Lambs: Choice 1-3
Wheat
$7.65
-20.00
40-60 lbs 330.00-450.00;
Corn
$5.98 -5.00
60-80 lbs 360.00-420.00;
Soybeans
$12.77 . -65.00
80-100 lbs 310.00-385.00;
Augusta Farmers Coop- Weyers Cave, VA 100-120 lbs 270.00-345.00.
Soybeans
$12.78
0.00
Yearlings: No Market Test.
The Scoular Company-Richmond,VA
Ewes: Good 1-3
Corn
$5.84
0.00
Soybeans
$13.52 . 10.00
80-100 lbs 270.00;
100-150 lbs 200.00;
150-250 lbs 135.00-165.00.
Utility: No Market Test.
Rams: 200-300 lbs 115.00120.00.
Slaughter Goats:
Broiler growers in the United States weekly program placed
All Prices per head.
Kids: Selection 1
186 million chicks for meat production during the week end20-40 lbs 155.00-195.00;
ing December 25, 2021, down 2% from a year ago. Cumulative 40-60 lbs 190.00-295.00;
60-80 lbs 310.00-320.00;
placements from the week ending January 9, 2021 through
80-100 lbs 310.00-355.00.
Selection 2
December 25, 2021 for the United States were 9.46 billion.
20-40 lbs 135.00-150.00;
Cumulative placements were up slightly from the same period 40-60 lbs 150.00-285.00;
60-80 lbs 295.00.
Nannies:
a year earlier.
Selection 1
80-120 lbs 260.00-350.00.
Holstein/Angus Cross:
70-100 lbs 120.00-200.00.
Slaughter Hogs: Compared
to last week's sale slaughter
hogs sold 5.00-10.00
higher. Colored hogs sold
5.00-7.00 higher. Sows sold
steady.
All prices per cwt.
Barrows and Gilts:
52-56 percent lean
250-300 lbs 80.00-92.00;
300-350 lbs 87.00-92.00.
48-52 percent lean
250-300 lbs 77.00-87.00;
300-450 lbs 55.00-72.00.
Colored Hogs:
52-56 percent lean
250-300 lbs 82.00-95.00.
Sows: Good 1-2
300-500 lbs 50.00-65.00;
500-700 lbs 62.00-70.00.
Utility:
300-600 lbs 42.00-45.00.
Boars: 200-300 lbs 30.0042.00;
500-900 lbs 2.00-6.00
Roasters:
100-120 lbs 72.00-115.00;
140-160 lbs 65.00-70.00.
Feeder Pigs: Sold by the head
on estimated weights.
US 1-2:
20-40 lbs 50.00-60.00;
40-60 lbs 40.00-55.00;
60-80 lbs 45.00-62.00.
US 2
20-40 lbs 45.00-50.00;
40-60 lbs 40.00-50.00.
Utility: 20-40 lbs 10.0032.00.
Slaughter Sheep: All prices
per cwt.

Lambs: Choice 1-3
20-40 lbs 330.00-360.00;
40-60 lbs 375.00-420.00;
60-80 lbs 365.00-375.00;
80-100 lbs 305.00-350.00;
100-140 lbs 250.00-285.00.
Good and Choice 1-3
40-60 lbs
265.00-270.00.
Yearlings:
100-250 lbs 225.00.
Ewes: Good 1-3
150-250 lbs 140.00-195.00.
Rams: 100-200 lbs 115.00185.00.
Slaughter Goats: Sold per
head on estimated weights.
Kids: Selection 1
15-20 lbs 90.00;
20-40 lbs 150.00;
40-60 lbs 140.00-200.00;
60-80 lbs 205.00-235.00;
80-100 lbs 315.00.
Selection 2
40-60 lbs 80.00-115.00;
60-80 lbs 120.00-215.00;
80-100 lbs 225.00.
Selection 3
20-40 lbs 85.00.
Nannies: Selection 1
80-130 lbs 195.00-280.00;
130-200 lbs 255.00-365.00.
Selection 2
80-130 lbs 190.00-265.00.
Selection 3
130-200 lbs 230.00.
Billies: Selection 1
100-150 lbs 300.00;
150-250 lbs 485.00-580.00.
Wethers: Selection 2
100-150 lbs 280.00.

GREENCASTLE
LIVESTOCK AUCTION
GREENCASTLE, PA
DEC 27 2021

WEEKLY BASIS - DECEMBER 31

BROILER REPORT
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80-130 lbs 245.00-330.00;
130-200 lbs 350.00.
Billies: Selection 1
100-150 lbs 270.00-360.00;
150-250 lbs 435.00.
Wethers: Selection 2
100-150 lbs 295.00.

DEWART LIVESTOCK
AUCTION
DEWART, PA
DEC 27 2021
Compared to last week's sale
slaughter cows sold 2.003.00 higher.
Cattle supply included 25
steers and heifers, 87 slaughter cows, 3 bulls,
31 feeder cattle. All prices
per cwt.
Slaughter Steers: No Market
Test.
Slaughter Holstein Steers:
Choice 2-3
1260-1472 lbs 84.00-86.00.
Select 2-3
998-1622 lbs 71.00-84.00.
Slaughter Heifers: No Market Test.
Slaughter Cows:
Premium White
65-75
60.50-67.00
66.50-74.50
Breakers
75-80
54.00-64.20
65.00-66.50
Boners
80-85
58.50-63.50
64.50-69.00
Lean
85-90
43.00-52.00
54.00-55.00
31.00-40.00
Slaughter Bulls: Yield Grade
1
928-1276 lbs 73.50-82.50.
High Dress
1376 lbs 96.00.
Feeder Cattle: Sold by the
cwt.
Steers: Medium and Large 2
400-450 lbs 82.50.
Holstein Cross Steers/Bulls:
Large 3
200-250 lbs 85.00-120.00;
550-600 lbs 82.50;
700-800 lbs 60.00-75.00;
900-1000 lbs 53.00-73.00.
Dairy Breed Heifers:
Large 3
200-300 lbs 82.50-115.00;
850-950 lbs 52.50-86.00;
950-1000 lbs 54.00-67.50.
Heifers:
Medium and Large 2
200-300 lbs 110.00-120.00.
Bulls: No Market Test.
Holstein Bull Calves: Compared to last week holstien
bull calves sold steady
5.00 higher. Calves sold by
cwt.
Holstein Bull Calves:
Number 1
96-120 lbs 110.00-137.50;
84-94 lbs 90.00-120.00.
Number 2
96-120 lbs 95.00-120.00;
84-94 lbs 65.00-105.00.
Number 3
80-120 lbs 40.00-80.00.
Utility 80-120 lbs 5.0020.00.
Holstein Heifer Calves:
80-100 lbs 10.00-40.00.
Beef Bull Calves:
86-120 lbs 220.00-410.00.
Angus/Holstein Cross:
80-116 lbs 185.00-320.00.
Feeder Pigs: Sold by the

head.
No Market Test.
Slaughter Hogs: Sold by the
cwt.
Slaughter Hogs: No Market
Test.
Roasters: No Market Test.
Sows:
300-500 lbs 50.00-57.50;
500-700 lbs 50.00-62.50.
Utility: 300-500 lbs 42.5045.00.
Boars: No Market Test.
Sheep and Lambs: Sold by
the cwt.
Lambs:
Choice 1-3
60-80 lbs 380.00-405.00.
Yearlings: No Market Test.
Ewes:
Good 1-3
100-150 lbs 202.50;
150-250 lbs 155.00.
Rams: 200-300 lbs 175.00.
Goats: Sold by the head with
actual weights.
Kids: Selection 1
40-60 lbs 130.00-190.00;
60-80 lbs 210.00-275.00;
80-100 lbs 280.00.
Selection 2
40-60 lbs 130.00.
Nannies: Selection 1
80-130 lbs 300.00;
130-200 lbs 360.00.
Selection 2
80-130 lbs 155.00-180.00;
130-200 lbs 200.00-230.00.
Selection 3
80-130 lbs 120.00.
Billies:
Selection 2
100-150 lbs 280.00.
Wethers:
Selection 1
100-150 lbs 440.00.
PA WEEKLY
LIVESTOCK
SUMMARY FOR
DEC 20-27 2021
This
Last
+/Week
Week
Last
Week
Cattle: 1506
3053
-1547
Calves: 1237
2054
-817
Feeder Cattle:
370
0
370
Hogs:
791
1021
-230
Lambs/Sheep:
2241
3496
-1255
Goats: 2418
3194
-776
SLAUGHTER CATTLE:
STEERS:
Low
High
Trend
High Choice and Prime 2-3 :
$136.00 $143.00 -$1.70
Choice 2-3:
$126.75 $136.63 $0.79
Select 2-3:
$104.00 $125.00 -$4.50
HOLSTEIN STEERS:
Low
High
Trend
High Choice and Prime 2-3 :
$110.75 $112.50 -$5.54
Choice 2-3:
$94.67 $97.67 -$4.93
Select 2-3:
$71.33 $82.00 -$4.93
HEIFERS:
Low
High
Trend
High Choice and Prime 2-3 :
$129.50 $140.75 $2.88
Choice 2-3:
$124.00 $130.50 $4.13

Select 2-3:
$92.50 $101.00 -$1.44
COWS:
Low
High
Trend
Breakers 75-80 % lean
$58.08 $64.92 -$1.07
Boners 80-85% lean
$53.58 $64.08 $2.12
Lean 85-90% lean
$45.08 $55.50 $2.04
BULLS:
Low
High
Trend
High Dressing
$92.75 $98.50 -$15.88
Avg Dressing
$77.75 $87.25 -$1.88
Low Dressing
$62.00 $70.50 $2.75
FEEDER CATTLE
STEERS M&L 1
301-350 lbs
$120.00
$137.00
351-400 lbs
$120.00
$137.00
401-450 lbs
$115.00
$120.00
451-500 lbs
$120.00
$135.00
STEERS M&L 2 FEEDER
HOLSTEIN STEERS
HOLSTEINS L3
250-300 lbs
$60.00
$85.00
301-350 lbs
$52.00
$65.00
351-400 lbs
$50.00
$92.00
401-450 lbs
$67.00
$80.00
451-500 lbs
$50.00
$80.00
FEEDER HEIFERS
HEIFERS: M&L 1
250-300 lbs
$100.00
$115.00
301-350 lbs
$100.00
$115.00
351-400 lbs
$100.00
$115.00
401-450 lbs
$95.00
$102.00
451-500 lbs
$100.00
$122.00
FARM CALVES:
Low
High
Trend
Number 1 Holstein Bull
95 to 120 lbs
$117.00 $144.40 -$2.55
Number 1 Holstein Bull
70 to 90 lbs
$80.50 $108.00 -$11.75
Number 2 Holstein Bull
95 to 120 lbs
$84.00 $122.00 $4.00
Number 2 Holstein Bull
70 to 90 lbs
$58.00 $102.00 $5.50
Number 3 Holstein Bull
80 to 120 lbs
$26.00 $59.00 $4.00
Utility 50 to 120 lbs
$7.00
$18.00
$1.00
Number 1 Holstein
Heifer 80-120 lbs
$25.00 $35.00
$7.80
Number 2 Holstein
Heifer 70-120 lbs
$22.50 $28.75
$3.43
Beef Type Calves:
70-120 lbs
$172.50 $290.00 -$17.50
SLAUGHTER HOGS:
Barrows and Gilts
Low
High
Trend 2 to 56 percent lean
200-400 lbs
$69.00 $87.00 $0.33
48 to 52 percent lean
200-400 lbs
$67.00 $76.50 -$5.00
SOWS:
Low
High
Trend

US 1-3
$53.33
US 1-3
$59.33
Low
Boars
$8.50

300-500 lbs
$68.33 $0.33
500-700 lbs
$68.67 -$1.00
High
Trend
300-500 lbs
$10.50 -$2.25
LAMBS
Low
High
HCP 2-3 40-60 lbs
$480.00 $490.00
HCP 2-3 60-80 lbs
$400.00 $455.00
Choice 2-3
40-60 lbs $297.50 $397.50
Choice 2-3
60-80 lbs $296.67 $385.67
Choice 2-3
80-100
lbs
$286.67 $328.33
Choice 2-3
100-120 lbs
$270.00
$297.50
SHEEP
Low
High
Good 2-3 80-130 lbs
$166.67 $201.67
Good 2-3 130-200
lbs
$175.00 $182.50
Utility 1-2
80-130 lbs
$117.50
$122.50
Utility 1-2
130-200
lbs
$135.00 $135.00
GOATS - KIDS
Low
High
Sel 1 Kids
20-40 lbs
$80.00 $160.00
Sel 1 Kids
40-60 lbs
$162.50 $226.75
Sel 1 Kids
60-80 lbs
$219.38 $277.50
Sel 1 Kids
80-100 lbs
$260.00
$304.38
Sel 2 Kids
20-40 lbs
$125.00 $130.00
Sel 2 Kids
40-60 lbs
$126.25 $173.75
Sel 2 Kids
60-80 lbs
$135.00 $200.00
Sel 3 Kids
40-60 lbs
$80.00 $90.00
GOATS - NANNIES
Low
High
Sel 1 Nannies
80-130
$241.25 $278.13
Sel 1 Nannies
130-200
$281.25 $375.00
Sel 2 Nannies
50-80
$125.00 $130.00
Sel 2 Nannies
80-130
$178.33 $246.67
Sel 2 Nannies
130-200
$200.00 $220.00
Sel 3 Nannies
80-130
$155.00 $165.00
GOATS - BILLIES
Low
High
Sel 1 Billies
100-150 lbs
$308.33
$368.33
Sel 1 Billies
150-250 lbs
$440.00
$590.00
Sel 2 Billies
100-150 lbs
$190.00
$215.00
Sel 2 Billies
150-250
lbs
$200.00 $330.00
GOATS - WETHERS
Low
High
Sel 1 Wethers
100-150 lbs
$240.00
$313.33
Sel 1 Wethers
150-250
lbs
$352.50 $355.00
Sel 2 Wethers
100-150 lbs
$270.00
$275.00
Sel 2 Wethers
150-250 lbs
$315.00
$315.00

HOLLERING HILL
LIVESTOCK AUCTION
NATHALIE, VA
DEC 23 2021
CATTLE
Jersey
Feeders
500-1000 .60-.91
250-500 lbs. .90-.92
HOGS
Sows
400-800 lbs. .75-.97
200-400 lbs. .34
Pigs
20-40 lbs. BH 10.00-17.00
Pot Bellies
BH 35.00-47.00
GOATS
Small Nanny – none
Medium Nanny 220.00265.00
Large Nanny 250.00-275.00
Small Billy 135.00-140.00
Medium Billy 150.00-260.00
Large Billy 260.00-300.00
Wethers BH 170.00-355.00
POULTRY
Large Roosters 6.00-13.50
Hens 2.50-19.00
Banty Roosters .50-9.00
Banty Hens 1.00-9.00
Muscovy Drakes 9.00-13.00
Muscovy Hens 9.00-13.00
Other Ducks 7.00
Turkey Gobbler 35.00
Quail 5.00
Barn Pigeons 4.00
Fancy Pigeons 5.00
White King Pigeons 4.50
RABBITS
Small .75-10.00
Medium 1.00-25.00
Large 4.00-17.00
EGGS
Hatching Eggs 1.00-3.75
HAY
Good 4.00-11.50
Round Bales, Straw 12.00
Large Square Bales 87.00120.00
Cob Corn 8.00-9.50
Shelled Corn 10.00

DILLS LIVESTOCK
AUCTION DOVER, DE
DEC 22
NO AUCTION DEC 29
CATTLE
Cows, per pound
Poor .07
Bulls, per pound
Heavy .53
Light .50
Feeders, per pound
500-1000 lbs. .71-1.20
250-500 lbs. .50-.57
Light Dairy .50-.80
Heavy Dairy .80-1.40
Longhorn .31-.67
Zebu 1.40
Calves, by the head
Good 30.00-80.00
Rough 10.00-22.00
NO HOGS
GOATS
By the head
Stag 115.00-365.00
Nanny 95.00-330.00
Billy 135.00-355.00
Pigmy 85.00-290.00
Kids 55.00-80.00
SHEEP, per pound
Ewes 1.20-3.55
Rams 1.55-3.25
POULTRY
Large roosters 6.00-31.00
Banty roosters 6.00-32.00
Banty hens 6.00-32.00

Muscovy drakes 10.00-15.00
Muscovy hens 4.00-12.00
Call ducks 27.00
Other ducks 2.00-8.00
Turkeys 12.00
Geese 20.00
Pheasants 10.00-21.00
Quail 1.00-7.00
Barn pigeons 3.50-5.00
Fancy pigeons 6.00
Peafowl 70.00-150.00
RABBITS
Small 5.00-25.00
Large 4.00-10.00
EGGS
Small 1.50-1.75
Medium 2.00-2.25
Large 2.00-2.75
HAY
Good 4.00-6.25
Fair 3.00-3.75
Straw 2.00-4.50
Round Bales 17.00-55.00
4x4 square bale 65.00-100.00
Shelled corn 3.00
PONIES
700.00
500.00
550.00
370.00
625.00
Donkeys
300.00
300.00

STAUNTON
LIVESTOCK AUCTION
STAUNTON, VA
DEC 17 2021
Feeder Cattle 629 head
Feeder Steers 234 head
Feeder Steers Medium and
Large 1
300- 400 167.00-177.00
400- 500 173.00-180.00
500- 600 163.00-175.00
600- 700 155.00-159.00
700- 800 134.00-145.00
Feeder Steers Medium and
Large 2
300- 400 161.00-164.00
400- 500
165.00
500- 600 150.00-160.00
600- 700 146.00-149.50
700- 800 121.00-130.00
Feeder Heifers 325 head
Feeder Heifers Medium and
Large 1
300- 400
145.00
400- 500
146.00
500- 600
143.00
600- 700 132.25-140.25
Feeder Heifers Medium and
Large 2
300- 400
131.00
400- 500
142.00
500- 600 125.00-134.00
600- 700 123.00-129.75
Feeder Bulls 70 head
Feeder Bulls Medium and
Large 1
300- 400 163.00-179.00
400- 500 150.00-167.00
500- 600 142.00-144.00
600- 700 135.00-139.00
700- 800 119.00-124.00
Feeder Bulls Medium and
Large 2
300- 400
157.00
400- 500
134.00
500- 600 138.00-140.00
600- 700
133.50
700- 800 107.00-114.00
Slaughter Cattle 41 head
Slaughter Cows 33 head
Slaughter Cows Breaker 7580% Lean
850-1200
61.00
1200-1600 57.00-63.00
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EQUIPMENT

EQUIPMENT

CASE 580C
Case 580C, 4901 hours,
207 cu in Diesel engine, excellent running
condition in good working
order, starts easy, 24”
hoe bucket, shuttle trans,
4 speed forward/reverse.
A real work horse. Well
maintained - recent
maintenance includes
many new hoses, hyd
piston seals, newer battery, new hydraulic pump,
new clutches in shuttle,
seals in loader control
valve, new brakes and
brake cylinders. It gets
less than 100 hours per
year on it here at the
farm. Upgrading to a
bigger machine. Asking $12,500. Call or text
Brad 908-240-0721.

TERRA FORCE TILLER
Terra-force tiller, 102”, 3 pt
hitch, heavy duty. Used
very little, pictures avail.
$4,500. Call Darrell Hornstra Ag Solutions of VA.
804-514-9845.

RAIN FLO MULCH
LAYER
Rain Flo mulch layer with
drip line. $2,900. Shed
kept. Pictures available.
Call Darrell Hornstra Ag
Solutions of VA. 804514-9845.

KUBOTA B2710
TRACTOR
Kubota B2710 HSD
tractor 4WD with loader,
213 hours, completely
serviced in October.
$14,500. Call Rick 410490-3614 in Berlin, MD.

KINZE 640 GRAIN CART
Kinze 640 grain cart with
tarp, good condition,
$14,000. Call 410-4909464.

CONDO FOR RENT
Condo for rent in Duck,
NC. Ocean front, 4
BR/3BA, various weeks
available. Pictures available. Call Darrell 804514-9845.

IH 856 TRACTOR
IH 856 tractor with cab not
installed. Gasoline. Good
T-A, independent PTO,
new paint. Pictures avail.
$7,500. Call Darrell Hornstra Ag Solutions of VA.
804-514-9845.

CASE IH 3650
Case IH 3650 round baler,
soft core, 5’x6’ bale size.
Pictures avail. $4,900.
Call Darrell Hornstra Ag
Solutions of VA. 804-5149845.

JD 920 MOCO
JD 920 MOCO with flails.
S.N. T989017. Field
ready. Sold cattle and
don’t need. Pictures
avail. $8,500. Call Darrell Hornstra Ag Solutions
of VA. 804-514-9845.
LIBERTY GRAIN
TRAILER
Liberty grain trailer, approx 8 ft wide and approx
34 ft long. Needs cylinder repair. Includes tarp.
Pictures avail. $5,500.
Call Darrell Hornstra Ag
Solutions of VA. 804-5149845.
BATCH DRYERS
New and used GT recirculating batch dryer. Call
now for winter discounts.
Buy now, pay later. Call
anytime. 1-877-4220927.
JD 1210A GRAIN CART
JD 1210A grain cart with
auger. Good shape.
Pictures avail. $3,900.
Call Darrell Hornstra Ag
Solutions of VA. 804-5149845.

EQUIPMENT

EQUIPMENT

JOHN DEERE
TRACTORS

JD 6120M w/loader 93 HRS.........................................$120,000
JD 6150M w/Tiger 22 ft, 50 rotary.................................$79,500

COMBINES
Low Rates Available On Used Combines

JD S770, 4WD, 508s, 693e HRS..................................$450,000
JD S660, 4WD, 913 HRS..............................................$265,000
JD S660, 4WD, 1372 HRS............................................$210,000
JD S660, 4WD, 2173sm 32929e HRS..........................$125,000
JD 625 Flex Head.............................................................$20,000
JD 922 Flex Head...............................................................$9,000
JD 213 Flex Head...............................................................$5,000
JD 643 6 row corn head.....................................................$4,500

HAY AND FORAGE EQUIPMENT

Krone Big Pack 1290, 4200 bales.................................$150,000
JD 946 MOCO, rolls, 2 pt hitch, 2005...........................$18,000
JD MOCO 926, impeller, 2004.......................................$16,000
JD 42 bale ejector, installed for........................................$4,250
JD 530 round baler, twine.................................................$3,000
New Idea 400 bar rake......................................................$1,200

CORN/SOYBEAN PLANTERS

JD 1990 30ft air seeder..................................................$110,000
JD 1590 drill, reconditioned...........................................$49,000
JD 1750, 6 row, liquid fertilizer (2014)..........................$35,000
JD 7200, 12 row, liquid fertilizer....................................$18,000
JD B series drill, complete parts unit...................................$500

MISCELLANEOUS

Great Plains turbo-max 3000TM.................................$60,000
Frontier RB2310, hyd angle..........................................$3,750
JD MX7..........................................................................$3,500
Riata RA 1108 arena rake..............................................$2,000

GLADHILL TRACTOR
5509 Mt. Zion Rd. P. O. Box 777
Frederick, Maryland 21705

301-663-6060 • 1-800-245-0691
www.gladhilltractor.com

FOR SALE
CHUNK FREE ASPHALT
MILLINGS
Chunk free asphalt millings. Loads average 22
tons. $400-$575 depending on location. 443614-9065. We also have
recycled concrete and
coarse millings (similar to
#57 stone) in addition to
regular blue stone products. Call for pricing and
availability. WE SERVICE
A LARGE PORTION OF
THE SHORE.

FOR SALE
AG FEED TANKS
For sale 4 used North
East Ag Feed tanks. 16
ton capacity, excellent
condition. $1,200/each.
Located in Millington,
MD. Call Dennis 443515-7113.

FREE
LIGHT POLES - FREE
Approximately 15 salt
treated 35ft light poles.
For free, will load. Call
410-310-7448.

EQUIPMENT

EQUIPMENT

Valtra

USED EQUIPMENT
Tractors & Skid Loaders
MF 4609 4x4 Cab Ldr 90 HP
MF 255 2WD
MF1736 4X4 Cab Ldr
Bobcat 743
Bale Wagons & Hay Tools
NH 1037 Balewagon
NH 575 Baler
NH H7230 Fixer upper
Vicon 423 13' Hay Rake
NHBR740 Rd Baler Silage
Rossi 17' Tedder Hydro Flow
Combines
NH TR70 w/heads
Miscellaneous
Dump Bed Kit for KAW 550 Mule
Brillion 12' Soil Commander
25' Pasture Drag
HLA 8' HD Snow Plow
Brillion SSP-10' 3pt Ag Seeder
Mowers
Gravely Pro-stance 60
Gravely Pro-walk 36G
Landpride 72" Finish Mower
Woods MD315 15'
Woods BW180 15' Mower

“Give Us A Try Before You Buy”
J. DAVID MULLINIX & SONS, INC.
(410) 489-4363 - FAX (410) 489-7634
14420 Howard Rd., Dayton, MD 21036
www.mullinixandsons.com
NOTICE
NOTICE
We are seeking agricultural workers, waterman
or protein processing
workers for an interview
(~ 60 min) to learn more
about health and vaccine
attitudes in rural communities. Participants
will receive a $50 gift
card and interviews can
be conducted in Spanish
or Haitian Creole. Email
us at immunizationMarDel@gmail.com or
call/text 301-458-0633.

LIVESTOCK
ANGUS COWS & BULLS
FOR SALE
Contact Roseda Farm
410-472-2697, www.
roseda.com, or email
roseda@roseda.com

LIME
AG LIME SPREADING
Hi-Mag & Hi-Cal dry lime
Call Toll Free Day & Eve.
CONESTOGA VALLEY
LIME SPREADING INC.
LANCASTER, PA.
1-800-724-3277
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FROM PLANTING TO HARVEST...
HOOBER HAS YOU COVERED
PINE LAND FARMS

RICHARDSON FARMS

HARTLAND FARMS

DAVID DENNY

JOHNSON FARMS

BEAVER RUN FARMS

Marion Station, MD

Queen Anne, MD

Deerfield, NJ

Thank you to all of our
customers and employees
for a great 2021 amidst very
challenging circumstances.

www.youtube.com/c/HooberInc

LITTLE BOHEMIA CREEK FARM

FOXHILL FARMS

SAYRE BALDWIN, INC.

LIPPY BROTHERS

Bridgeville, DE

New Oxford, PA

See all these
machines in action
in the Hoober 2021
year-in-review video!

We appreciate your business
and look forward to serving your
parts, service, precision ag and
product needs in 2022.

Warwick, MD

Quarryville, PA

White Marsh, MD

LAPP FARMS

Capron, VA

Cochranville, PA

STONEBACK FARMS
Quakertown, PA

Hampstead, MD

INTERCOURSE, PA

MIDDLETOWN, DE

ASHLAND, VA

MIFFLINTOWN, PA

SEAFORD, DE

WAKEFIELD, VA

CHAMBERSBURG, PA

NEW WINDSOR, MD

717-768-8231 302-378-9555 804-798-1500
717-436-6100 302-629-3075 757-899-5959
717-264-3533 410-635-2404
BUY PARTS ONLINE AT HOOBER.COM

POCOMOKE, MD

PARTS & SERVICE

302-629-3075
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2015 JD 835 #63779A
urethane conditioner,
rockshaft swivel hitch
$20,900 QA

2017 JD 5085E #72607A
1800 hrs., partial powershift, MFWD,
540 PTO, narrow tire width
$33,500 OX

2018 JD R4038 #55503A
2821 hrs., 100’ boom, stainless,
boom leveling, traction ctrl.
$258,400 CH

2016 JD 5055E #75589A
372 hrs., MFWD, 540 PTO,
12F/12R, power reverser
$41,400 OX

2012 Kinze 3600 #69564A
16R30”, wing fold frame, vac. meter,
row command
$74,000 PO

2018 JD XUV855M #75340A
2711 hrs., 4WD, diesel
$10,900 WE

CIH 340 #72963A
25’
$19,500 CL

1992 JD 455 #78624A
25’, 7.5” spacing, folding
$15,000 SA

2015 JD S680 #70485A
2347/1609 hrs., PRWD, prem. cab,
AutoTrac rdy., GS3 CommandCenter
$187,000 SA

2016 NH SP345F #55331A
1900 hrs., 4WD,
autoguidance
REDUCED TO $189,000 QA

2020 JD 9420R #72991A
850 hrs., 4600 CommandCenter, 5 outlets, 4600 processor, prem. light pkg.
$369,000 CL

2013 JD S670 #45650A
2855/2021 hrs., PRWD, spreader, sidehill, GreenStar 3 2630 display
$145,000 WH

2020 JD TS 4X2 #74196A
4 hrs., 2WD, gas,
like new condition
$8,750 CH

IH 496 #72761A
23’, 3 section folding,
7.25” spacing
$6,500 CL

2012 JD 7330 #54804A
7538 hrs., MFWD w/susp., IVT,
prem. plus cab pkg.
$79,500 SA

2013 JD 1790 #65713A
31R15”, vac meter system, markers,
row command
$85,000 SA

2000 NH TS100 #70319A
2WD, 540/1000 rear PTO,
power shift
$28,900 SA

JD 1770NT #45729A
12R30”, flex fold, vac. meter sys.,
row command
$88,000 WH

2012 JD 5085M #70556A
1350 hrs., MFWD,
part. powershift, 540 PTO
$52,000 OX

2004 JD 9660STS #75647A
3550 hrs., contour master feederhouse,
3 cameras, 2630 display, iTC rec.
$48,000 OX

2008 JD 637 #72827A
26’, 9” spacing, hyd. wing control,
rear hitch
$21,000 CL

2019 Kinze 1105 #45933A
scales, directional spout, new tarp,
wheels and tires in 2021
$85,850 PO

2012 JD 4830 #75321A
2775 hrs., 100’ booms, AutoTrac rdy.,
stainless steel, eductor system
$130,000 HA

2012 CIH 7230 #55775A
2633/1873 hrs., PRWD, duals,
chopper, monitor
$122,000 CL

2018 JD 1590 #64947A
15’, row blockage monitor
$48,500 EM

Visit atlantictractor.net/used to view all of our pre-owned inventory!
Chestertown, MD

(877) 421-0569
Clayton, DE

(877) 421-4683
E. New Market

(877) 384-2014

Edgewater, MD

(877) 384-2026
Hanover, PA

(877) 978-2176
Hunt Valley, MD

(877) 969-2118

Mechanicsville, MD

Pocomoke, MD

Waldorf, MD

(877) 959-6195

(877) 421-4891

(877) 960-0583

Newark, DE

Queen Anne, MD

Westminster, MD

(877) 384-2028
Oxford, PA

(877) 421-4764

(877) 421-5045
Salisbury, MD

(877) 361-0705

(877) 709-6209
Whiteford, MD

(877) 361-0753

Monday-Friday: 7:30am - 5pm, Saturday: 7:30am - 12pm
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SERVICES

MERCHANDISE

WORKING CATS
LOOKING FOR
EMPLOYMENT
Do you have a rodent
problem? Free services
available. Needing to
place cats in a safe habitat in exchange for rodent
control. Fully vetted,
large selection, full set up
provided. Call 302-5478720.

RECYCLED ASPHALTRECYCLED CONCRETE
5 sizes to choose from.
Great for parking lots,
driveways & Chicken
houses. Also available,
Race track sand, Horse
stall mix. Dependable
Sand & Recycling. Call
(410) 822-6363

YODERS BOOM
MOWING AND FIELD
CUTTING
Ponds, ditches, CREP,
hedge rows, driveways,
woods edge, overgrown
fields, free estimates in
MD & DE, in our 20th
Year of Service. Call Ken
at 443-480-0772.

BOB AND MILLIE’S
DISCOUNT SIGNS
Bob & Millie's Discount
Signs The Cheapest
Guys In Town / Free Delivery On All Sign Orders
/ Bobthesignman@
yahoo.com. Real
Estate - ConstructionBanners - Yard Signs Decals - Magnetic Signs /
lots More / www.appletreesigns.com / End Of
The Lane Farm Signs
410-708-1341.
FELINE RODENT
REMOVAL
Are rodents ruining your
crops and nesting where
they shouldn't be? Our
working cats are willing to provide RODENT
REMOVAL in exchange
for food and lodging. All
cats are fully vetted, full
set-up provided. Please
call (302) 442-1095 to
schedule an "interview"
with our working cats!

SEED

Seed
Cleaning
• On Your Farm
• Small Grain, Non
GMO Soybeans
• Treating w/Raxil
or Dividend
• PA, MD, DE, NJ

Ag Seed
Cleaning
717-949-8212

EMPLOYMENT

WAREHOUSE
MANAGER/DELIVERY
(RIDGELY)
We are looking for the
right person to help our
company grow. We are
looking for somebody
responsible and dedicated. The job consists of
managing the warehouse
and cleaning equipment
for resale. The job also
consists of making deliveries and receiving deliveries with forklift . Sale
opportunities are available
for extra commission. Job
requires heavy lifting. Clean Drivers license
/ DOT card required no
CDL needed , You may
sometimes be required to
work late and on weekends. Please submit
your resume and contact
information and any type
of background information. us@requipllc.com
or call 443 953 0700

HAY & STRAW

HAY & STRAW

HAY & STRAW
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HAY & STRAW

HAY AND STRAW
From one bale to tractor trailer load. Cecil H.
Gannon & Sons, Inc.
Call days 410-822-0069
Nights: (410) 822-8381,
(410) 822-5162 , (410)
820-8453

HORSE QUALITY HAY
FOR SALE
Horse quality hay for sale.
Alfalfa or grass. Small or
large round bales. Call
410-714-3482.

Don’t forget to renew in 2022! If your subscription is
running out never miss an issue by calling Megan
800-634-5021
We wish you and yours a safe, happy and healthy New
Year!
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AUCTIONS

AUCTIONS

AUCTIONS

AUCTIONS

AUCTIONS

Having an
upcoming
auction? List
it with us
and reach
people in MD,
DE, VA and
PA. Call
Emily for
future
issue dates
and rates.
800
634-5021

AUCTIONS

AUCTIONS

AUCTIONS

AUCTIONS

AUCTIONS

AUCTIONS

Farm Equipment Dispersal Auction
For Ben Cunningham Farms

10569 Cunningham Farm Rd., Greenwood, Del. 19950

January 27, 2022 @ 9:00 AM

More Details Soon.
Tractors, Combines, Spray rig, Hay & Tillage Equipment

Shenandoah Valley Livestock Sales
Harrisonburg, Virginia
In the heart of Beautiful Shenandoah Valley
Sales every Wednesday and Saturday
Special State Graded Feeder Cattle Sales the

First Saturday of Every Month

A good supply of Quality Feeder Cattle at Every Saturday Sale
C/IH 7140 Magnum, mfd, Duals and ft weights; MX135,C/A 2WD; JD
9600 combine & 643 lo/tin oil bath corn head, N row Corn head; C/IH 1680
w/ Cummins & late model 22' Bean head. 30 foot Great Plains Drill; Case
IH 900 planter, 6 row 30" with corn and bean drums; 1431 New Holland
discbine; #166 New Holland hay inverter; Esch 2 star Tedder; New Holland
158 rake; Case IH rake; Tandem rake hitch w hydraulic control's; 4 bottom
IH plow; IH 15 foot flail chopper; IH spreader truck w/Dt 466, floater tires
and New Leader spreader body, lime/fertilizer; Wilmar 745 sprayer, w/ JD
engine, 60' booms; seed wagon; JD drill, nice cond, w/alfalfa seed box's and
field cultivator on front; 3pt plastic player; Trucks, Pickup Trucks and Trailers
and lots of truck parts; Freightliner 3 axle, 40' flat bed and step deck & low
boy trailers.
Online provided by Proxibid, Some Consignments may be accepted
(unreserved items only please), Call Ed 610-662-8149 text or cell
Leaman Auctions Ltd. AY002063
Terms: Cash, C-Cards,
329 Brenneman Rd. Willow Street, Pa. 17584
and Checks accepted
717-464-1128 office or E/MAIL info@Leamanauctions.com with proper ID. CCard's
J. Edward Leaman cell 610-662-8149 AU 002034L
will be subject to a
FOR UPDATES AND PHOTOS USE THE
handling fee.
AUCTIONS TAB AT Leamanauctions.com

Saturday Sales Times

Sheep, Goats and Hogs - 12:30 pm • Cattle Sale - 1:30 pm
State Graded feeder Cattle Sales - 6:00 pm

Wednesday Sale Times 6 pm
Graded Sales - 7:30 pm
Phone Bidding Available for all graded Sales.
(Order Buying Available)
For more information, please contact
Michael Ritchie at 540-820-1117
or visit us on the web at www.shenvalleylivestock.com or on Facebook.

Shenandoah Valley Livestock Sales
1044 Edom Road - Harrisonburg, VA 22802
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Wicomico Young Farmers
27th Annual Consignment Auction

January 8, 2022 at 9AM

EMPLOYMENT

EMPLOYMENT

EMPLOYMENT

Willard Agri-Service, one of Mid-Atlantic’s successful
full-service fertilizer and crop protection dealers seek qualified
candidates for the following positions:

Corner of Wallertown Rd. and Main Street Ext.
24169 Main Street Ext.,
Mardela Springs, MD 21837

Willard Agri-Service of Greenwood
22272 S. Dupont Highway
Greenwood, DE 19950
302.349.4100
Available Positions
Applicator- To apply fertilizer and crop protection. Preferred CDL and Ag
Background.
Truck Driver- To transport fertilizer and chemicals.
Must be a Class A or B CDL with tanker endorsement.

Terms of sale and updated list of consignments are available at
www.facebook.com/wicomicoyoungfarmers

Willard Agri-Service of Lynch
11523 Lynch Road
Worton, MD 21678
410.778.1000
Available Position
Truck Driver- To transport fertilizer and chemicals. Must be a Class A or B
CDL with tanker endorsement.

To consign, call:
Megan: (443) 359-3568
Liz: (443) 859-1645

AUCTIONS

AUCTIONS

AUCTIONS

Auctioneers’ Directory
A. CURTIS ANDREW
AUCTION, INC.
25631 Auction Rd.,
Federalsburg, MD 21632
Auctioneers: Curtis Andrew•Mike Roe,
CAI, GPPA, CES•Miles Roe
410-754-8826
auctioneer@acurtisandrewauction.com
Licensed Auctioneers in MD/DE/VA
www.acurtisandrewauction.com

PIRRUNG
AUCTIONEERS, INC.
Contact Jim VanHise
Robbinsville, NJ
609-331-0311
Jim Pirrung 585-728-2520
www.pirrunginc.com
PirrungAuctioneers@frontier.com

Leaman Auctions Ltd.
AY002063
329 Brenneman Rd.
Willow Street, PA 17584

Toll free 844-Leamans (844-532-6267)
Local 717-464-1128
www.Leamanauctions.com or Auctionzip.com
ID# 3721
Ed's cell 610-662-8149 AU 002034
Auctions in PA, NY, MA, NJ, DE, MD and WVa,
Onsite, Online and Live Simulcast Auctions

Willard Agri-Service of Mt Airy
1203 Rising Ridge Road
Mt Airy, MD 21771
301.829.2900
Available Position
Truck Driver- To transport fertilizer and chemicals. Must be a Class A or B
CDL with tanker endorsement.

Willard offers an excellent salary and
benefits.
Qualified candidates should apply in
person at any of the above locations
or email a resume to
hr@willardag.com.

Mid-Atlantic
Equipment Auction
Wilson’s Auction Sales, Inc.
U.S. Rt. 113 P.O. Box 84
Lincoln, DE 19960
302-422-3454
Fax: 302-422-0462
www.wilsonsauction.com
wilsonsauction@aol.com

Pete Richardson
Auction Sales, Inc.

35640 Woodyard Rd.,
Willards, MD
All Equipment Auctions are
online with world-wide exposure!
410-546-2425
www.prauctions.com
email: pete@prauctions.com

Alfred’s Auction Service LLC
Alfred J. Finocchiaro, CAI GPPA
609-448-SOLD (7653)
609-847-0071 (CELL)
www.alfredsauctions.com
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KENNY BROTHERS PRODUCE, LLC
Bridgeville, DE
“Come Grow With Us”

We are expanding our grower base and are looking for additional growers to fulfill our customer demands. We are a cucumber
grading facility. Our crop is graded through our plant then shipped
out to pickling companies across the US for further processing.
KBP is offering the following…
1.
Grow with KBP
2.
Rent ground to KBP (Spring/Fall/both Seasons)
3.
KBP Custom Planting, Harvest & Spraying
If you are interested to learn more about our operation please
contact Dean Smith at 302.236.7613 (cell) or 302.337.3007
(office). We look forward to hearing from you!

Need Help? Place an ad in the
classifieds! Your ad will also reach potential employees online as well! Call Emily for rates & dates
800 634 5021
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BUILDINGS

BUILDINGS

BUILDINGS

BUILDINGS

Manager (Facilities Manager):

University of Maryland, Central Maryland Research
and Education Center- Clarksville Facility, Ellicott
City, MD 21042. Duties: Responsible for the management and coordination of internal and external
research and projects at two (2) Research Facilities.
Working with Researchers & staff to facilitate projects in the areas of horticultural crops, agronomic
crops and cropping systems, nutrition, reproductions, physiology herd health, animal behavior and
the effects of herd management practices upon
overall farm nutrient management. Organizing,
mapping and coordinating agronomic plots, both
research and production. Min. Qual.: Bachelor’s
Degree in Plant Science, Dairy/Animal Science or
an agricultural related field, prefer 6 years agricultural work experience, four (4) years in field research
and/or animal husbandry (preferably dairy cattle)
and two years in a supervisory capacity. Applications should be submitted via our website at https://
ejobs.umd.edu/ (Position #103081). Best consideration date/closing date: January 31, 2022. Contact,
Sherry Corbin, 410-742-1178.EOE/AA.

BUILDINGS

for over 40 years
The finest Quality at an
affordable price
Call Harvey Byler at
302-653-0300
www.bylerbuilders.net

BUILDINGS

BUILDINGS

* Agricultural
* Chemical & Manure Storage
* Commercial
* Equestrian

Hit the nail on the head by running
the 3rd week of every month when we
offer 50% ALL building ads. Call Emily
or Tiffany for rates
(800) 634-5021

The Delmarva Farmer, January 4, 2022

Delmarva Farmer
Business Directory

31

Find the services you need with speed, just look here in the directory.

Need a Diesel Mechanic?
Diesel Rebuilding
Service Plans
Maintenance

Our Specialty...
INTERNATIONAL
HARVESTOR

The brands you trust!

717-529-3959

Kirkwood, PA 17536

Hours: M-F: 6am. – 4:45pm. Closed S&S

Advertise your business
here forJohnjust
$40 per/
Swartzentruber
We are expanding our grower
base
and are looking for addition(540)
691-3753
al growers to fulfill our customer demands. We are a cucumber
week.
grading facility. Our crop is graded through our plant then shipped

Looking for a seasonal
job in the
Agriculture
Simplified
Installalation
Valley Hoop
KENNY BROTHERS
PRODUCE,
LLC
Install
yourself and save
Sector?
Structures
Install
available
Bridgeville, DE
“Come Grow With Us”

depending on location,
or constructor of your
choice.

BEAT
Tube: companies
24’-36’ W across the
outSingle
to pickling
US forTHE
furtherPRICE
processing.
Sentry Series 40’-180’ W
KBP is offering the following…INCREASE FROM METAL
SHORTAGE. ODER NOW
1.
Grow with KBP
Natural
Lighting
2.
Rent ground
to KBP (Spring/Fall/both
Seasons)
FOR DELIVERY
ANYTIME
Air Ventilation
3. Excellent
KBP Custom
Planting, Harvest &
Spraying
THIS
YEAR
Look
no further, Choices
we have job opportunities! Seeking workers to assist in
Foundation
If you
are
interested
to learn more
about
ouryear’s
operation
please
Prepare
for next
hay
storage
- put
mixing/loading agricultural products/crop
protection
products,
fueling
contact
Dean
302.236.7613
(cell)
orMust
302.337.3007
equipment
andSmith
assist at
in odd
jobsup
when
needed.
bePut
available
a simple
structure.
hay in to
drywork
Check
out
the
options!
long hours
during
primeto
application
season.
Knowledge
in custom
(office).
We look
forward
hearing
from
you!
with less
hassle,
better feed and
save!

Call Emily (800) 634-5021
emily@americanfarm.com
Any length
application
is available!
a plus, having a CDL would be better - but not required.
Serious inquiries call: Monday-Friday 9AM – 4PM 302-349-5055

Valley
Hoop
Advertise
your
business
American
Farm
Publications,
Inc.
Structures
This Space
Available!!
Natural Lighting
Simplified Installation
Better Performance
Easy Relocation

here for just $40 per/
Add
your
information
here in the
The
Delmarva
week. Farmer
Sale
5% off buildings odered by
March 15th

The New Jersey Farmer
Shore
Home
& Garden
Sentry
Series 40’-180’
W
Call7913
Emily
(800)
634-5021
Tiffany
or EmilyPark
today!!
Industrial
Rd.
emily@americanfarm.com
Easton,
MD 21601
800-634-5021
800 • 634 • 5021
Manufactured by:
Sioux Steel Company

Put Livestock, Hay, Machinery,
Directory
for only $40
per
week,
etc., in
a dry location
with call
a
Single Tube: 24’-36’ W
simple structure

Check out the options!
Call for pricing and info!
John (540) 691-3753
Email:
valleyhoop@ibyfax.com

American Farm Publications

*Delmarva Farmer
*New Jersey Farmer
www.americanfarm.com
800-634-5021

EXPERTISE TO GET THE
JOB DONE RIGHT!

From design through final construction, ABC York, Inc. is a single source company you can
count on. For agricultural and commercial operations the answer is as easy as ABC York.

PRODUCTS:

Advertise your business
here for just $40 per/
week.
Call Emily (800) 634-5021
emily@americanfarm.com

✔
✔
✔
✔
✔

Grain Dryers
Grain Bins
Material Handling
Augers
Parts

SERVICES:
✔
✔
✔

System Design
Millwright
Service

176 Bowman Rd., York, PA 17408 • Toll Free (888) 236-6795 • www.abcyork.com

Advertise in the Business Directory for only $40
per week! Call Tiffany or Emily (800) 634-5021
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NEW YEAR
N E W B EG I N N I N G S

Start the new year with a trusted lending partner.
Give us a call today to discuss your financial needs and learn
how Farm Credit can help prepare you for what lies ahead.

888.339.3334 | mafc.com |

