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By KATHY JENTZ
AFP Correspondent

BALTIMORE  —  The Mid-Atlan-
tic Nursery Trade Show was held 
in-person on Jan. 5-7 at the Baltimore 
Convention Center. 

After going virtual last year, many 
attendees and exhibitors were con-
cerned that it would also be virtual 
again this year.

“While our foot traffic was light-
er than in pre-pandemic times, I’m 
extremely proud that we were able 

to bring together green industry sup-
pliers and buyers in Baltimore this 
year,” said MANTS Executive Vice 
President Vanessa A. Finney. “De-

By DOROTHY NOBLE
AFP Correspondent

WASHINGTON — The Food and 
Drug Administration has proposed 
changes in the pre-harvest require-
ments for covered produce. The 
revisions would apply to Subpart E 
of the Food Safety Modernization 
Act’s Produce Safety Rule.

The proposed rule can be ac-
cessed on https://www. regulations.
gov/docket/FDA-2021-N-0471. It 
contains the proposed rule, the com-
ments to date, plus access to relevant 
rules.

If finalized, the revisions would 
replace the pre-harvest microbial 
quality and testing requirements 
to the Produce Safety Rule with 
requirements for systems-based 
pre-harvest agricultural water as-
sessments. 

These assessments would be used 
to identify reasonably likely condi-
tions that would introduce known or 
reasonably foreseeable hazards onto 
the produce or food contact surfaces. 
The assessments would also be used 
to determine whether corrective or 
mitigation measures are needed to 
minimize the risks associated with 
pre-harvest agricultural water. 

FDA points out that these pro-
posed requirements are intended to 
address stakeholder concerns about 
both the complexity and practical 
implements of certain pre-harvest 
agricultural water requirements in 
the Produce Safety Rule. In addition, 
the requirements are designed to be 
adaptable to future advancements in 
agricultural water quality science. 

For sprouts, FDA is not proposing 
to change the harvest and post-har-
vest uses of agricultural water, or 
their requirements. The pre-harvest 
requirements for sprouts are specific, 
and the compliance dates has passed.

As noted, FDA has recognized 
the concerns of stakeholders. With 
this proposal, it has designed other 
requirements and measures.

The agency is soliciting com-
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Nicholas Staddon with Everde, a nursery and horticultural plant supplier, talks with attendees at this year’s Mid-Atlantic 
Nursery and Trade Show in Baltimore. The show returned to an in-person format after going virtual last year in the midst of the 
COVID-19 pandemic.
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Exhibitor: ‘Attendance was way down, but those attending were serious’

MANTS returns to in-person event
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spite the snow, flight cancellations, 
interstate closures, COVID, and other 
factors out of our collective control, 
our exhibitors and buyers went to 
great lengths to be with us and return 
to the in-person connections that are 
a hallmark of MANTS.”

MANTS 2022 hosted 5,700 on-
site attendees (including exhibitors) 
for three days of in-person meetings, 
networking and business. Attendees 
from 46 states had the opportunity to 
explore new products, technology, and 
equipment and reconnect with more 
than 825 exhibiting companies that 
had a presence on this year’s show 
floor. 

Mark Highland, president of Or-
ganic Mechanics Soil Co., based in 
Modena, Pa., gave MANTS 2022 a 
6.5 out of 10. 

“Attendance was way down, but 
those attending were serious,” said 
Highland. “It gave us more time for 
meaningful conversation, instead of 
quick sound bites and ‘off to the next 
booth’ type of show.”

Highland noted that, “It did not 
meet our expectations, but we have 
high expectations for MANTS each 
year, as 2018 and 2019 were both 10 
out of 10 years. 

However, given the conditions 
(ongoing COVID-19 pandemic and 

the Omicron surge plus significant 
regional snow events) all said, not 
too shabby. As they say: ‘MANTS 
means business,’ and it is THE East 
Coast show to attend for buyers and 
exhibitors in the green industry. One 
really good customer can make your 

MANTS show. We’ll know later this 
year if that boosts our outlook above 
6.5 out of 10 for 2022.”

Lynn Hinkle, sales manager at 
Tenax Corporation in Baltimore said 
despite the obstacles of winter weather 
and a COVID surge, they were still 
able to connect with several new pro-
spective clients.

“In addition, the show gave us the 
opportunity to visit with some of our 
existing customers,” said “We are 
always in search of new distributors,” 
Hinkle said. “Tenax is headquartered 
in Baltimore, so we always welcome 
the opportunity to participate in a lo-
cal event to promote our brand.” 

“We faced staff shortages and 
transportation challenges that cur-
tailed our presence at MANTS,” said 
April Thompson, director of market-
ing and sales of Bloom in Washington 
DC said their own staff shortages 
forced a limited presence for them 
but “all-in-all it was still worthwhile 
to attend.” 

“MANTS is a critical place for us 
to connect with customers; in a few 
days we can meet with key companies 
that would otherwise take weeks to 
cover in our territory” Thompson add-
ed. “I’d love to see the show organizers 
rethink the format to keep the energy 
and attendance up through the end of 
the show, however.  Exhibitors are not 
allowed to break camp early and yet 
there is a huge drop in traffic on the 
third day.”  

Phyllis Gricus, Landscape Design 
Studio, LLC  and freelance garden 
writer, based in Pittsburgh, Pa., said 
the smaller crowd gave people more 
time to interact with attendees.

“The show was quieter due to the 
recent weather events and COVID 
reluctance, but for those of us in at-
tendance, it was a welcoming time to 
catch up with people and do business 
at a leisurely pace,” she said. “I was 
pleased with the number of people 
respectful of wearing masks so that 
all could attend safely. I look forward 

to attending MANTS to both discover 
new products and rediscover what 
known suppliers have added to their 
product line.”

As a first time exhibitor, Chris 
Link, co-owner of PlantAddicts.com 
in Omaha, Neb., said they were able to 
make several new contact and put a lot 
of faces with names of people they had 
only dealt with via phone or computer.

“I attended MANTS to find long-
term partners for our company. I’ve 
never attended the show before, but 
I’ve heard it was an extremely large 
event,” Link said. “So we figured it 
would be a good show to attend to try 
and find new partnerships. I was very 
nervous that a lot of people were not 
attending due to COVID spiking in 
the area and poor weather, but most 
booths were still there. Overall, I was 
very happy with the event. It allowed 
me to connect with new companies 
that I had not heard of before, and it 
was great to meet people in person 
versus via email.”

Tim Babikow, president of Babi-
kow Greenhouses in Baltimore, said 
he “was pleasantly surprised in the 
turnout of exhibitors and attendees. 
More folks attended than I expected. 
My expectation for MANTS is always 
high because it is one of the best 
shows of the year, and due to all the 
contributing factors that were not in 
the show’s favor, I felt that the people 
who did attend where the decision 
makers. If someone stopped in your 
booth to talk … they were ready to 
do business!”

“MANTS is the most important 
show for us!” continued Babikow. 
“This show is in our back yard, in the 
middle of our market, and a great time 
of the year for the decision makers to 
get out and do business.

“Babikow will exhibit at MANTS 
every year and we look forward to the 
opportunities it brings.”

MANTS 2023 is scheduled to be 
back at the Baltimore Convention 
Center on Jan. 11-13, 2023.

Several MANTS exhibitors noted the smaller than normal crowd allowed more time for conversation and building relationships, 
and those who attended, for the most part, were eager to do business.
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Delivering the Confidence You Desire 
and the Value You Deserve 

for over 40 years
* Our Landscape Distribution Center has an 
Extensive Selection of Quality Plant Material 

Available for Pickup or Delivery

* Field Grown Material Available for Personal Selection

* Potted Liners

15601 Manor Rd, Monkton, MD 21111
410-771-4700     fax 410-771-8246     sales@manorview.com

www.manorview.com

Distribution Center Availability is updated several times daily 
and available on your mobile phones at www.manorview.com
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By RICHARD SKELLY
AFP Correspondent

WEST WINDSOR, N.J. — Born 
into a family steeped in farming, 
Roger Locandro Jr. has parlayed his 
experience raising vegetables, organic 
chickens and dairy farming into an ex-
tensive nursery operation with clients 
that include individual landowners who 
want specific trees in their yards, New 
Jersey’s best private and public golf 
courses, municipal parks and Fortune 
500 corporations with headquarters in 
state and elsewhere. 

His tree moving business, which 
he thought would keep him close to 
home, instead ended up taking him 
all over the country and to far-flung 
places like England and Nigeria. He 
has grown, nurtured, delivered and 
planted large trees for Donald Trump’s 
18-hole course in Bedminster, his 18-
hole course in Colts Neck, formerly 
Shadow Isle, and for the Tom Fazio-de-
signed Ridge at Back Brook in nearby 
Ringoes. He has also worked with 
distinguished golf course builder Eric 
Bergstol. 

Locandro Jr., the only son of former 
Cook College Dean of Students Roger 
Locandro, tried raising vegetables and 
organic chickens after he graduated 
from Cook College in the late 1980s 
and early 90’s. In high school, he 

worked on his parents’ farm and at a 
large dairy farm across the street in his 
native Delaware Township. He said he 
found his true calling in the nursery 
and specialty tree business. At one 
point he had a crew of 38 employees 

at Pun’kin Hollow Nursery, but now, 
he oversees four businesses and does 
so with an eye toward sustainable and 
regenerative practices. 

After years of toiling away at a 
neighbor’s dairy operation and his 

father’s original vegetable and chicken 
farm on Route 523, it became clear to 
Locandro Jr.– his father also dabbled 
in Christmas trees — that the real way 
to profits in farming was through a 
nursery operation. 

“It all began at the farm located at 
939 Sergeantsville Road off Route 523. 
That’s the original farm where I bought 
half the farm from my parents,” he said.

From the kitchen of his renovated, 
expanded 1740’s farm house, Locan-
dro talked about his family and farm’s 
history. 

“The house we’re sitting in now 
is over 430 years old,” he said with 
pride, “and that entry room with our 
Christmas trees is even older. We do 
have a copy of the original grant from 
King Edward, he’s the one who signed 
it in 1743 when they deeded the farm.”

Locandro, Jr. set up a kitchen and 
countertop space in a converted, heat-
ed horse barn yards from his house. 
The converted barn is also a place for 
his staffers to take lunch or respite 
from bad weather on the surrounding 
acreage, most of it dotted with various 
kinds of large trees.

“Originally it was just me on that 
property on Sergeantsville Road, but 
we do have to mention my wife, Holly,” 

Pun’kin Hollow Farms branches out into trees

See PUN’KIN
Page 6

Roger Locandro Jr. recalled he was hand-digging a tree one day when he had to 
hire a tree-moving company, but that company’s tree spade broke. He realized if he 
could get a tree spade, he could begin moving trees himself.

Photo by Richard Skelly

Work Smarter Not Harder
Plant, Maintain And Harvest Your Produce

• Fully adjustable operator platform and head support 
for all day comfort

• Foot- Controlled Variable Speed and steering keeps 
both hands free for higher production 

Give us a call or visit our website for more information

25 Old Leacock Rd  - Ronks Pa 17572
717-768-7619 | www.harvestpromfg.com

:Trailer or wagon style option
:30 ft aluminum conveyor with paddles 12in apart
:Conveyor can be moved from front to back with track 

system
:Conveyor can be lifted above bins for transporting 
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Revisions ...
Continued from Front Page

ments on the proposed rule; the 
deadline is April 5, 2022. Direct 
electronic comments, including 
any attachments, to https://www.
regulations.gov. All submissions 
must include the Docket No. FDA-
2021-N-0471 for the proposed rule, 
“Standards for the Growing, Har-

vesting, Packing, and Holding of 
Produce for Human Consumption.”

For written/paper comment sub-
missions by mail, hand delivery or 
courier, submit to Dockets Man-
agement Staff (HFA-350), Food and 
Drug Administration, 5630 Fishers 
Lane, Rm. 1061, Rockville, MD 
20852.

Comments will be made public 
and posted on the docket unchanged. 
If you do not wish confidential infor-
mation or your name made available 
to the public, follow the procedure 

for written paper submissions. Send 
two copies with a heading or cover 
note that states, “This document 
contains confidential information.” 
The agency will redact or black out 
the confidential material and post it 
on the docket.

FDA is hosting two virtual public 
meetings, on February 14 and 25, to 
provide an overview of the require-
ments of the proposed rule. Anyone 
wishing to register can access https://
www.fda.gov/food/workshops-meet-
ings-webinars-food-and-dietary-sup-
plements/public-meetings-pro-
posed-changes-agricultural-wa-
ter-requirements-produce-safe-
ty-rule-02142022. Links to the 
registration by the meeting dates are 
on the site. 

The website accessible at https://
www.fda.gov/food/food-safety-mod-
ernization-act-fsma/fsma-pro-
posed-rule-agricultural-water 
features a detailed overview, as-
sessment and outcomes, measures, 
reassessment, and data on records 
and exemptions, implementation, 
and background information. 

It includes links to more details, 
plus links to the technical assistance 
network inquiry, information on the 
public meetings, a fact sheet, and 
more. 

A link to the full rule, the first 
one under the “Browse Documents” 
heading, is included.

The above website’s title, “FSMA 
Proposed rule on Agricultural 
Water,” discusses the background 
for the proposed rule, and guides 
the user. It begins with the outlines 
assessment, which describes the 
factors of agricultural water systems 
and practices, crop characteristics 
and environmental conditions. 

Examples of these factors include 
the location and nature of the water 
source, the degree to which the 
system is protected from contam-
ination sources, the type of appli-
cation methods, the susceptibility 
of the produce to surface adhesion, 
extreme weather events, air tempera-
ture and sun exposure. 

The outcomes use the assessment 
to determine if corrective or mitiga-
tion practices are needed. 

A table ranks the extent of any 

hazard and presents the type and 
timing of the mitigation plus testing 
requirements. 

Corrective measures can involve 
re-inspecting, and/or treating the 
water in accordance of the Rule’s 
standards. 

Mitigation measures can mean 
repairs, changing application water 
timing and/or the method, plus other 
measures such as commercial wash-
ing. Treating the water according to 
the Rule’s standards, and exploring 
and testing alternative mitigation 
measures supported by scientific 
data also can be employed.

All these assessment outcomes 
explain the degree of risk inherent 
in order for the operator to take the 
essential steps for produce safety.

Reassessment is required each 
year there is a significant change in 
the factors listed. It would evaluate 
the impacts of the changes, any new 
hazards, and the determination if 
other measures are needed to reduce 
the potential for contamination. 

The records requirement includes 
written descriptions of the factors 
evaluated and their determinations. 
Also, supervisors must review the 
actions.

Covered farms would be exempt 
from conducting a pre-harvest agri-
cultural water assessment if they can 
demonstrate that they meet certain 
requirements such as the microbial 
quality criterion and testing require-
ments for untreated ground water. 

In addition, an exemption could 
apply if the farm has public water 
system results or certificates of 
compliance that demonstrate that 
the water meets the relevant require-
ments in the Rule. 

Treated water in accordance with 
the Produce Safety rule standards 
can also qualify.

Regarding implementation, FDA 
intends to exercise enforcement dis-
cretion while extending the compli-
ance dates with the goal of complet-
ing the compliance date rulemaking 
as quickly as possible. 

More information on the pro-
posed compliance dates will be an-
nounced in a forthcoming notice in 
the Federal Register at https://www.
federalregister.

Remember back in grade school 
and the Valentine’s Day tradition 
of passing out cards in little deco-
rated boxes at each desk around the 
classroom? 

Some schools required you to 
give a card to each fellow classmate 
or none at all, but at my school it was 
up to each kid who they wanted to 
give a card to or not. 

This resulted in some very 
uneven card totals — with the 
most-popular kids receiving cards 
from everyone and the less-popular 
ones getting just a few valentines. 

When someone realized their 
card count was a bit short, that really 
stung. 

Yet, it offered a reality check and 

real-world lesson in metrics. 
You knew exactly where you 

stood in the class popularity rank-
ings. Those same metrics now face 
us every time we open our social 
media and look at our numbers. 

Not only that, we can look at 

other’s channels and see their total 
number of followers and the amount 
of likes on any post. 

It can be really stinging to see 
what you thought was a great post 
get only a few likes and comments, 
while a competitor gets hundreds.

What are your goals in your 
social media and do these highly 
visible metrics really matter?

Can I also say I hate the word 
“metrics” so much? 

I mean, what is wrong with just 
saying “measurements” or plain old 
“numbers”? 

And don’t get me started on “key 
performance indicators aka KPI”! 

So let’s ditch the jargon and get 
real: What numbers and measure-

ments really matter in your social 
media?

Sure, it’d be great to get thou-
sands of followers and subscribers 
for all of your accounts and hun-
dreds of likes and comments on each 
post, but if they do not convert them 
to sales, they are just vanity.

Here’s what does matter is con-
versions. Are you posts bringing 
people to your location or web site? 
Are they making purchases?

The next measurement you want 
to look at is who your followers are. 

If they are the key decision-mak-
ers, it doesn’t matter if you only have 

Which metrics really matter

GREEN 
MARKETING

By KATHY JENTZ

See JENTZ
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Gypsum Products

Gypsum Supplies Plant Available Nutrients!
• Soluble calcium flocculates tight clay soils

• Sulfur in the sulfate form ready for plants to use 

Great for plants needing 
calcium with neutral to 

low pH such as Tomatoes 
- Potato - Cucumber - 

Melons - Fruit - 
Christmas Trees

www.usagypsum.com  Denver, PA 717-335-0379



The Mid-Atlantic Grower, February 8, 2022            5

By CHELSEY MACBRIDE-GILL 
and STANTON GILL

(Editor’s note: Chelsey Mac-
Bride-Gill is the farm manager for 
Falcon Ridge Farm and Stanton Gill 
is the Regional Specialist in IPM 
and Entomology, CMREC, Uni-
versity of Maryland Extension and 
Professor with Montgomery College 
Landscape Technology Program.)

If you are a melon grower grow-
ing squash, cucumbers or pumpkins 
you are probably extremely famil-
iar with a group of pests called the 
cucumber beetles. 

Cucumber beetle is a common 
name given to members of two 
genera of beetles, Diabrotica and 
Acalymma, both in the family 
Chrysomelidae.

The striped cucumber beetle 
(Acalymma vittatum) and the spotted 
cucumber beetle (Diabrotica undec-
impunctata howardi) occur through-
out the continental United States. 

So, as a cut flower grower, why 
should you be concerned about these 
two beetles? 

Well, besides feeding on cu-
cumbers and other melon crops the 
adults love to feed on the petal rays 
of dahlias, zinnias, sunflowers and 
occasionally marigolds. 

The adults chew chunks out of 
the petal rays making the beautiful 
cut flower look ragged and bedrag-
gled. The adults are active from late 
spring into the fall, when many of 
these plants are in flower.

Life cycle  
Adult cucumber beetles overwin-

ter as adults in protected areas near 
buildings, in fencerows, or in wood 
lots. They become active in mid-
spring, when temperatures begin to 
increase. Currently, there is no good 
method for predicting when activi-
ty will begin. Generally, it is when 
temperatures reach 70 -75 degrees F 
for a couple of days in a row.

Beetles quickly locate host plants 
in the spring. The adults feed and 
females deposit eggs in cracks in 
the soil at the base of cucurbits.  We 
have not directly seen the beetles, 

nor could we find any refereed 
published journal articles noting the 
laying of eggs on the roots of sun-
flowers or dahlias or zinnias.  Yet 
adults show up most years on these 
flowers. The adults can fly very well 
and over great distances. The larvae 
can feed on the roots of corn and 
some ornamental grasses. If some-
one is growing melons crops within 
a 1-to-2-mile radius from your cut 
flower operation then adults can fly 
into your fields. 

The eggs hatch and the larvae 
feed on the roots. These larvae 
will pupate in the soil, later in the 
summer the next generation of 
beetles will emerge. The second 
generation of beetles will also feed 
on the cucumber and melon plants, 

sunflowers, dahlias and zinnias and 
marigolds. These adults overwinter 
until the following spring. 

Problem
Since the adult cucumber beetles 

are feeding on the petal rays if you 
use an insecticide, you will likely 
be killing pollinators and beneficial 
organisms that visit your cut flow-
ers. Systemic insecticides applied as 
soil drench avoid the spraying but 
unfortunately, the chemical rarely, if 
ever, moves into the petal rays. 

Solutions
While tending the Cultivate 2018 

conference in Ohio, we talked with 
Jan Meneley of AgBio Company of 

HORTICULTURAL IPM

CHELSEY 
MacBRIDE-GILL

STANTON
GILL

Spotted cucumber beetles locate host plants in the spring. Adults feed and females 
deposit eggs in cracks in the soil at the base of cucurbits.

Photo by Stanton Gill

Cut flower growers should be wary of cucumber beetles

See GILLS
Page 7

MARYLAND
NURSERY, LANDSCAPE
A N D  G R E E N H O U S E
A S S O C I AT I O N,  I N C.

    R E G I S T E R  T O D A Y      

Chesapeake
Green   2022
AN ANNUAL HORTICULTURE SYMPOSIUM 

Maryland Nursery, Landscape, and Greenhouse Association and the University of Maryland Extension present

Thursday, February 17  
and Friday, February 18
Maritime Institute  
Linthicum Heights, MD

Registration and more information may be found on the MNLGA website, www.MNLGA.org
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Jentz ...
Continued from Page 4

Pun’kin ...
Continued from Page 3

50 of them — they are worth far 
more than 50,000 followers who have 
no say in their company’s buying 
decisions.

Then look at where they are 
located. If you are retail-only, then 
your local area followers are the most 
important ones. 

You may have tons of subscribers 
from overseas, but if they cannot 
visit and purchase from you, they are 
not your key demographic.

Look at the total engagement 
numbers. Maybe they are not com-
menting and liking, but perhaps 
they are sharing and passing on your 
links. 

Perhaps your followers are not 
that likely to hit a little “heart” or 
“thumbs up,” yet if they hit that link 
in your post and spend time on it, 
that is the most important measure-
ment to know.

Finally, don’t obsess over num-
bers. 

Check them weekly or monthly, 
not daily or each time you log on. 

Slowly, over time, you will see 
them increase and your conversions 
build up. It is about courting the few 
loyal and engaged followers, not the 
overfull box of valentines.

(Editor’s note: Kathy Jentz is 
the editor/publisher of Washington 
Gardener Magazine, the publication 
for Mid-Atlantic home gardeners. 
She can be reached at KathyJentz@
gmail.com.)

he said, noting he met her when he was 
26 and she was 21. A native of Hawaii, 
she came to New Jersey in the early 
1990s to look after her father and step-
mother, who were living in Plainsboro.

“I met Roger while I was bartending 
at the Stockton Inn, and I thought I was 
moving back to Hawaii,” Holly said. 
“But then I fell in love, and here I am 
35 years later and still in New Jersey.”

Locandro has three sisters: Chris-
tine who is in Florida; Teresa, who is 
in Georgia and a younger sister, Julia, 
who lives in Stockton. 

“We were the labor on the farm,” he 
said, recalling his youth at his father’s 
Pun’kin Hollow Farm, “and I appreci-
ate he’s happy and proud his grandson, 
Roger III, is involved in all of this with 
the nursery operations now.”

In high school, Locandro Jr. worked 
on Richard Gulick’s nearby dairy farm. 
There he developed basic plumbing, 
carpentry and electrical skills. Given 
his grandparents and great-grandpar-
ents’ legacy, he knew he wanted to 
pursue the agricultural life after his 
eventual graduation from Cook College 
in 1987. 

But first, he had to get his grades up 
for entry into the Rutgers Ag program, 
so he spent time at Mercer County 
Community College doing that and 
eventually transferred to the four-year 

college. Since then, he’s earned several 
other Masters’ degrees, including one 
in Public Administration, which came 
in handy in his time as a Mayor and 
Committeeman for still-rural Delaware 
Township. 

Even before he struggled with his 
organic chicken farm in the 1990’s, he 
began to slowly enter the tree business 
when he purchased a used automatic 
tree spade and tree moving truck in 
1983 from Gus Riccioni.

“I met him because his son and 

I were in 4-H and FFA together at 
Hunterdon Central High School,” he 
recalled. “He lent me the $12,000 to 
buy my first tree spade and that was 
a used truck spade in 1983 so it was a 
1970-something truck.” 

After losing a quarter of a million 
dollars with his organic chicken farm 
over a number of years, he began to 
see that much better profits could be 
had by jumping into the specialty tree 
business. He has very definite opinions 
about how overly restrictive regulations 

at the local, county, state and federal 
level make vegetable, livestock or dairy 
farming much less profitable than it 
should be in places like the Garden 
State.

“We were raising our own grain for 
the chickens but we still couldn’t devel-
op a big enough market or sell enough 
chickens to make that farm profitable” 
he said. So, seeing the light at the end 
of the tunnel, he began his transition 
into the tree growing business in the 
1980s and kept expanding the nursery 
part of his farming operation. He re-
called he was hand digging a tree one 
day when he had to hire a tree moving 
company, but then that company’s tree 
spade broke. He realized if he could get 
a tree spade, he could begin moving 
trees himself.

“By 1987 with my tree spade, mov-
ing trees, I was billing about $1,200 a 
day,” he said, noting he was finishing 
up at Cook College at that time. He de-
cided to continue for a Master’s Degree 
later that year. 

“I used to have 38 guys working 
with me and we ran 20 tree spades,” 
he said. “And one time, in a 12-week 
period in North Carolina, we moved 
over 10,000 trees.” 

“I began moving trees to pay for my 
education,” he said, noting though his 
father was an administrator at Cook 
College, enabling him free tuition, 
he still had other costs, like housing, 
books and of course, food. He worked 
for Doeler Landscaping out of Law-
renceville while in college and contin-
ued working at his father’s farm.

Roger Locandro Jr. sits in a vehicle next to his son Roger Locandro III.

Photo by Richard Skelly

Over 45 Years In The Industry
For over 45 years, Kurt Zuhlke & Assoc., Inc. has 
been a part of the many innovative packaging 
concepts utilized by the produce industry.

High Quality Products And Services
Our packaging is designed to protect produce, 
provide excellent visibility to the consumer, reduce 
shrinkage and enhance the product. We also offer 
professional labeling design and application.

From Farmers To Repackers
Whether you are ordering a case or a truck load, 
you can rest assured that we have the ability and 
capacity to service your orders quickly.

ProducePackaging.com
for all your produce packaging needs

® 1-800-644-8729
Kurt Zuhlke & Assoc., Inc.
20 Market St., Bangor, PA

1-800-644-8729
Kurt Zuhlke & Assoc., Inc.
P.O. Box 609, Bangor, PA

Over 50 Years In The Industry
For over 50 years, Kurt Zuhlke & Assoc., Inc. has 
been a part of the many innovative packaging 
concepts utilitzed by the produe industry.

www.ProducePackaging.com  - info@ProducePackaging.com

Keeping it Green 
Made of Earth friendly

recycled PETE 
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Westminster, Colo. AgBio carries a 
sticky trap that you bait with a prod-
uct that is highly attractive to adult 
cucumber beetles. The cucumber 
beetle lure is a proprietary mixture 
of cucumber beetle pheromones and 
kairomones (attractants). The bait 
and yellow color of the trap work 
together to pull the adult toward the 
sticky material covering the trap. 
Jan sent several of the traps and we 
tried them out at two field trials sites 
in 2019 and 2020 in Maryland with 
dahlia growers. The traps appeared 
to be effective in pulling in the adult 
beetles. In addition, a ton of fungus 
gnat adults and several fly species 
were attracted to the yellow-col-
ored sticky trap. You will need to 
change the trap once every week or 
it becomes too cluttered. Since using 
the baited traps, we have not had any 
damage to the petal rays of the dahlia 
planting beds at both sites. 

Trece Company has a bait ma-
terial for cucumber beetles called 
Cidetrac D (for Diabrotica) which 
is a curcurbitacin product from the 
powdered root of buffalo gourd. This 
bitter material attracts Diabrotica and 
repels many beneficials. It can be 
mixed with spinosad (or Mycotrol) 
and sprayed as a bait spray to attract 
and kill Diabrotica (cucumber bee-
tles - 3 spp) with minimum damage 
to beneficials. Bait spray is large 
droplets that are widely scattered and 
can be on surrounding vegetation.

Using entomopathogenic fungi 
combined with trap attractants
At the 2021 University of Mary-

land Biological Control conference 
for nurseries and greenhouses, Dr. 
Michael Brownbridge talked about 
entomopathogenic fungi. 

He mentioned that trials are being 
conducted where you use an attrac-
tant trap that pulls beetles in, such 
as Japanese beetle or even cucum-
ber beetle. It falls into a tub-like 
chamber that is covered with the 
entomopathogenic fungus, Beauveria 
bassiana GHA strain. To escape the 
beetle must walk across felt treated 
with Beauveria bassiana coating its 
body with the conidia. In trials with 
Japanese beetle, they are finding 
more than 80 percent of adults are 
infected with the fungi and die. 

We are going to try this out in 
Maryland in 2022 to see how this 
works for cucumber beetle adult 
control. 
Attracting the beetles to bait plants

Cucumber beetle adults love 
alfalfa plants and some growers 
actually grow a strip of alfalfa or in 
pots, then vacuum when they see cu-
cumber beetles on the plants. This is 
assuming you have a strong vacuum 
and do not want to spray anything. If 
you are willing to spray then treat the 
trap plants with a contact insecticide 
such as Spinosad.

If you have insect problem 
perplexing you on cut flowers send 
us an e-mail at dfplantquestions@
gmail.com.
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•Damp for lime / litter spreaders 
•Granular for fertilizer spreaders 
•Pelleted free flowing fast acting
•Bedding additive / conditioners

•Grip X anti-skid barn dry
•Organic Approved Products

Bags, Super sacks & bulk
717-335-0379 / Denver PA

www.usagypsum.com

USA Gypsum®
Quality Products & Service 
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Member FDIC | Equal Housing Lender

Need a new barn this spring? 
Contact the lenders with Fixed Rates!
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