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With workshop space given to them at the University of Maryland’s Wye Research and Education Center, Krisztina Christmon 
and her team have been working toward a recycling solution for several different types of agricultural plastics, including plastic 
mulch and drip tape, feed bags and bale wrapping.
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Company born out of challenge to utilize out-of-service chicken houses
Plastic recycling pushes forward

By SEAN CLOUGHERTY
Managing Editor

COLLEGE PARK, Md.  —  Kriszti-
na Christmon was on track for a career 
in entomology when two years ago, 

concern about plastic waste opened a 
new path. 

A doctoral student studying par-
asites that affect honeybees in the 
University of Maryland’s College of 
Agriculture and Natural Resources, 

Christmon was intrigued by the topic 
posed in the college’s 2020 AgEnter-
prise Challenge: Find an alternative use 

See RECYCLING
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Amendment alters bill that would have funded commission indefinitely
State to fund SMADC through ’25

By JONATHAN CRIBBS
Associate Editor

ANNAPOLIS, Md.  —  Gov. Larry 
Hogan signed a bill last week that 
funds the Southern Maryland Agri-
cultural Development Commission 

through fiscal year 2025 — an approval 
that falls short of an earlier version of 
the bill that funded it indefinitely. 

That version, which the Senate 
passed last month, would have guaran-
teed the commission’s yearly budget of 
$900,000 for the foreseeable future. It 

was then amended in committee before 
the House passed it unanimously on 
April 11. 

Hogan signed it into law April 21.

See SMADC
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By NANCY L. SMITH
AFP Correspondent

PAINTER, Va. — “Water and nu-
trients are very, very closely related,” 
said Dr. Julie Shortridge, Extension 
specialist and assistant professor of 
biological systems engineering at 
Virginia Tech, to a collection of East-
ern Shore farmers at the recent Corn 
Specialist Day at the Eastern Shore 
Agricultural Research and Education 
Center.

 “If you are thinking about getting 
the biggest yields you can, you need 
to be thinking about those two things 
together.”

“Make sure that you’re not just 
avoiding dry conditions, but also ex-
cess soil moisture,” she added. “That’s 
really important in making sure that 
those nutrients stay in the root zone 
and are available to the plant when it 
needs it.”

“When there’s too little moisture, 
the plant is not pulling as much water 
out of the ground. By that same mea-
sure, it’s not pulling as much nitrogen 
with it.” 

When there is too much soil mois-
ture, nitrogen can be lost to percola-
tion below the root zone or runoff, 
even on relatively flat fields, she said.

“The big thing is keeping water 
and nutrients in balance. The water 
conditions in your soil really impact 
how much nitrogen the plants are able 
to take up.”

Timing of nutrient application and 
water availability also is important. 
She stressed, “Know your nutrients. 
Know if you are using a product that 
may be impacted by soil moisture 
conditions at the time of application. 
If you have irrigation, you can manage 
that.”

She reported on research on using 
precision irrigation to improve both 
yield and nutrient use efficiency. She 
found corn yields were highest with 
precision irrigation. 

Excessive soil moisture had nega-
tive results. 

Precision irrigation allows growers 
to use less fuel and fertilizer, she said. 

Shortridge said it is important to 
understand what is happening in the 
soil, how much water it can hold before 
it starts to drain out, and the wilting 
point where the little water in the soil 
“is held so tightly that plants can’t 
pull it out.”

The amount of water held in the 
soil depends on soil texture. “Richer, 
loamier soils can hold more water; 
that gives you more room to play with 
when you are trying to manage the 
amount of water in your soil. Sandy 
soils tend to have a lot less water 
holding capacity.”

She said 24 inches of sandy soil can 
hold about two inches of water.

 A richer loam can hold 4 1/2 or 5 
inches. 

“That will tell you how often you 
have to water as well as how much 
you can put on at one time,” she said.

She outlined two ways to schedule 
irrigation. 

One is the calendar or “checkbook” 
method in which “you keep track of 
the water that goes in and out of your 
soil.”

 This method does not require 
purchasing any equipment,” she ex-
plained. “There are websites that 
do the math and assist in decision 
making.”

Shortridge noted that the check-
book method does not account for how 
water is used on a field, it requires 
some, it fails to account for the fact 
that crops use water in different ways 
and it is complicated for those growing 
multiple crops or who have multiple 
soil types.

RICHMOND, Va.   —  It’s common 
to drive down a rural road and see a 
vehicle sporting a “Farm Use” tag. 

However, Virginia lawmakers 
and ag advocates say it’s become too 
common with that these tags getting 
misused by the non-farming public 
for too long. 

Starting next year, the state’s De-

partment of Motor Vehicles is increas-
ing its regulation on the tags.

Farm Use tags have historically 
been used by farmers to signify that 
the vehicle in question falls under cer-
tain agricultural guidelines, such as 
the vehicle weighing less than 7,500 
pounds and operating along a highway 
for no more than 75 miles from one 

part of the owner’s land to another. 
It also allows farmers to waive 

many aspects of Virginia’s vehicle 
registration process.

In the current environment, anyone 
can go into a farm supply store and 
purchase a Farm Use placard for their 
vehicle, whether it is being used for 
farm purposes or not. Experts said that 

the misuse of these tags by non-farm-
ers has been going on for more than 
a decade.

According to those behind the 
regulator push, lawmakers began to 
take notice when more and more small 

Irrigation 
is vital to 
quality of 
nutrients

See IRRIGATION
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Julie Shortridge said it is important to understand what is happening in the soil, 
how much water it can hold before it starts to drain out, and the wilting point where 
the little water in the soil “is held so tightly that plants can’t pull it out.”
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‘Farm Use’ tag permits to become more strict in Va.

COLUMBUS, Ohio — The USDA’s 
long-term agricultural baseline pro-
jections give farmers, agribusinesses 
and policymakers a 10-year look into 
the future of farming and global trade. 

Researchers at The Ohio State Uni-
versity College of Food, Agricultural, 
and Environmental Sciences recently 
looked at the informativeness and 
accuracy of these projections, which 
many rely on when making business 
and government policy decisions.

The Farm Income Enhancement 
Program studied more than two de-
cades of baseline projections and actu-
al realized values of major agricultural 
indicators to determine the accuracy of 
the projections. Examples of indicators 
included commodity prices, yields, 
farm income, acres harvested, etc. 

Their studies focused primarily on 
corn and soybean figures, two preva-
lent crops in Ohio. 

The results suggest that most of the 
baseline projections are informative 
for the future only up to four to five 
years. However, the report shows that 
some projections are quite accurate for 
an extended period. For example, corn 
and soybean yield projections are pre-
dicted accurately for nine to 10 years 
into the future. On the contrary, more 
volatile figures, such as projections 
for the price of corn or soybeans, are 
useful for the future only up to one to 
two years. 

“The findings of our study inform 
both the users of the baselines and the 
agencies producing these projections,” 
said Ani Katchova, Farm Income En-
hancement Chair in Agricultural Pol-
icy, Trade and Marketing. “The tests 
of informativeness allow the market 
participants to use the projections for 
their decision-making reliably.”

The baseline projections are used to 
estimate spending outlays for various 
Farm Bill programs. They are also 
used to shape the federal budget. 

“As conversations about the next 
2023 Farm Bill start, the baselines will 
play a role in shaping the discussion, 
particularly concerning the recovery 

Accuracy 
in USDA’s 
projections 
inconsistent

See PROJECTIONS
Page 11
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Be strong in the Lord;
nothing is impossible with 

Him!  -Apostles

Lititz, PA
133 Rothsville Sta. Rd

800.414.4705

Richland, PA
700 East Linden St

888.414.7518

Seaford, DE
22375 Sussex Hwy

866.670.4705

Harrisonburg, VA
4310 South Valley Pike

800.735.3584

Cecilton, MD
364 Cecilton Warwick Road

888.269.0372

DISCOUNTS AND FINANCING OFFERS AVAILABLE FOR LIMITED TIME & ARE SUBJECT TO CHANGE AND/OR DISCONTINUATION AT ANY TIME. OFFERS ASSUME QUALIFIED BUYERS. 
INVENTORY SUBJECT TO PRIOR SALE. NOT RESPONSIBLE FOR TYPOGRAPHICAL ERRORS.

YOUR BEST SOURCE FOR AG EQUIPMENT & CUSTOMER SERVICE!
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AVAILABLE ON FERRIS LAWN MOWERS!*

FERRIS mowers are all about helping you finish strong and feel 
good doing it. This is why FERRIS have built lawn care equipment for 
unmatched comfort, durability, and quality of cut. FERRIS build you 
up with world-class Customer support so you can get more jobs done 
and have more energy to take on tomorrow. Call BINKLEY & HURST 
Cecilton or Harrisonburg today to learn more about FERRIS!

WORK HARD
FEEL GOOD!

SIGN ON BONUS! The Parts Sales Associate position is located in our Cecilton store 
and will assist with Parts Counter, On-line and Phone Sales, provide prompt, accurate, and courteous 
service to all walk-in and on-line Parts Customers. Strong attention toward accuracy in parts ordering, 
shipping, and inventory is needed.
BENEFITS: Commission, Health Insurance, Vacation Plan, Paid Holidays, 401(k) w/Company match & 
others! Sign on bonus granted upon 6 mos. employment. Apply Online Today! binkleyhurst.com

SIGN ON BONUS! The Ag Sales Consultant position is located in our Cecilton & 
Seaford stores. Knowledge of the field sales process, from cultivating relationships for new 
business to closing the sale is needed. Must exhibit a strong Customer focus, Communicate well – 
verbally, nonverbally and in writing.
BENEFITS: Health Insurance, Vacation Plan, Paid Holidays, 401(k) w/Company match & others! Sign 
on bonus granted upon 6 mos. employment. Apply Online Today! binkleyhurst.com
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The anti-GMO movement has lost much 
of its cultural relevance in recent years 
and it now appears that the political debate 
surrounding crop biotechnology is all but 
over. 

We’ve discussed a number of 
developments over the last year that 
point in this direction — most recently 
Europe’s softening trade restrictions in the 
face of food shortages caused by the war in 
Ukraine. 

But we can now point to some empirical 
data related to the GMO debate itself.

Writing in the Journal GM Crops & Food, 
a team of authors affiliated with Cornell’s 
Alliance For Science analyzed 103,084 online 
and print articles and 1,716,071 social media 
posts related to genetically engineered crops. 

Conclusion? Most people seem to have lost 
interest in fighting about GMOs.

“Both traditional and social media saw 
trends toward increasing favorability, with 
the positive trend especially robust in social 
media. The large decline in volume of social 
media posts, combined with a strong trend 
toward greater favorability, may indicate 
a drop in the salience of the GMO debate 
among the wider population even while the 
volume of coverage in traditional media 
increased.”

A closer look at the findings confirms 
that we’re just not bothered by crop 
biotechnology anymore, despite an intense 
push by activist groups and lawyers to keep 
the controversy alive in the courts. 

What should we expect to see if the GMO 
controversy has really run out of steam? 

Before reading this study, we would have 
said a general lack of public interest in the 
issue. 

It appears we have that and more. 
The authors pointed out that social media 

interactions about crop biotech plummeted 
over the two-year study period (2018-20), 
“falling from nearly 1.2 million to just under 
200,000 ... a decline of 82 percent,” they 
wrote.

They also noted that legacy media 
coverage of crop biotechnology surged during 
the same time span, tripling from 1,320 
articles in January 2018 to 4,502 articles 
by December 2020. Most of this coverage 
and online discussion painted GE crops in a 
favorable light, though the positivity trend 
was “relatively noisy” given wild swings 
in favorability from month to month. What 
might explain the undulation?

After dozens of state-level initiatives 
to label GE foods failed in 2015, the anti-
biotech movement needed a new angle. 
[1] They pivoted to a legal assault on 

the pesticides that are often paired with 
genetically engineered crops, primarily 
the weed killer glyphosate. Not only did 
this activist-legal complex bilk Bayer out 
of billions of dollars in damages, but they 
also kept reporters and social media users 
interested in the lawsuits. Stories of corporate 
malfeasance — “glyphosate is carcinogenic 
and Bayer lied about it” — are inherently 
compelling even if they’re false, and this one 
clearly is. 

The glyphosate hysteria kept the biotech 
controversy alive, but it was still on life 
support. America’s overall perception of the 
technology remained positive. 

The rest of the world seemed to share 
this outlook, too. News coverage and social 
media interactions related to crop biotech in 
five other countries were either favorable or 
neutral. 

The authors reported that “Geographically, 
the United States dominates the GMO 
conversation, both in terms of volume 
and reach ... The conversation is generally 
favorable in the US, Africa, and South Asia, 
though it remains divided in the Philippines, 
where GM corn has been adopted but 
international controversies remain over the 
recent adoption of GM Golden Rice.”

The paper didn’t discuss the 
burgeoning social justice campaign to 
frame crop biotechnology as a tool of 
Western “neocolonialism.” But these trends 
nonetheless offer further confirmation that 
farmers and consumers in the developing 
world want access to GE crops or aren’t 
concerned about them entering the food 
supply.

This positive perception is greatest in 
countries that have recently approved the 
use of crop biotechnology, “with farmers 
and media seeing the positive results of field 
trials,” the authors suggested. 

The takeaway seems to be that giving 
growers access to enhanced seed varieties is 
the best way to determine how they feel about 
GMOs. 

Overall, then, the world continues to shed 
its apprehension about GE crops as more 
countries embrace the technology and see 
positive results. This changing perception 
appears to be reflected in legacy media 
coverage and social media discussions about 
GMOs. Let’s give the study authors the last 
word: 

Our “results suggest that both social 
and traditional media may be moving 
toward a more favorable and less polarized 
conversation on ag biotech overall.”

 — American Council on Science & Health
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STATEMENT ON COLUMNS: The columnists’ views 
in this issue are their own and do not necessarily 

reflect those of The Delmarva Farmer.

World no longer scared of GMOs
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By MARGEE WOLFF

(Editor’s note: Margee Wolff is 
vice president of Leadership, Educa-
tion & Engagement at the American 
Farm Bureau Federation.)

Across our nation, we celebrated 
volunteers during National Volun-
teer Week (April 17-23). 

Volunteers are the lifeblood of 
Farm Bureau; they are vital to our 

success. It’s a good time to pause 
and consider the impact of volun-
teers both present and past.

I grew up on a dairy farm in 
Pennsylvania. 

The first volunteer I worked with 
was Jean Bash, the leader of the New 
Alexandria Home Economics 4-H 
Club in Westmoreland County. Mrs. 
Bash was a constant and reliable 
presence for me and for my peers. 
Teaching me how to sew a straight 

seam on my first sewing project, a 
denim poncho with gold fringe. 

Hauling the groceries we needed 
for our cooking project. Cheering 
me on at fashion review. 

Helping me pick just the right 
pattern for my wool suit at Joann 
Fabrics. Helping me enter my orange 
macrame owl in the county fair.

Now, as I look back from the per-
spective of a busy adult — one who 
tries to balance work, family and my 

own volunteer roles, I remember 
Mrs. Bash’s constant presence. 

She was always there devoting 
countless hours to teaching, coach-
ing and encouraging me and so 
many others. 

It was an amazing commitment, 
and an impressive investment. 

I think of her, and all that she 

 VIEWPOINT

Farm Bureau volunteers answering call to serve

See WOLFF
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(Writer’s note: This column 
should not be interpreted as legal or 
financial advice for the reader.)

A court may grant an easement 
by necessity as a remedy when 
an owner splits a parcel into two 
properties, and one of those new 
properties becomes inaccessible.  

The idea is that the parties did not 
intend to create a property unfit for 
occupancy. 

A recent decision by the Court 
of Special Appeals affirming a 
Garrett County circuit court decision 

highlights this issue. 
The decision is in Gunfeld Coal 

Co. v. Carey.

An easement by necessity is 
defined as an “easement created 
by operation of law because the 
easement is indispensable to the 
reasonable use of nearby property, 
such as an easement connecting a 
parcel of land to a road” (Black’s 
Law Dictionary).  

As the definition highlights, an 
easement by necessity is created 
when splitting a parcel of land, and 
one of the created parcels will no 
longer have a road to access the 
property.  

The person arguing for the 

easement must show three elements 
to prove an easement by necessity.  

First, is the requirement of unity 
of title. In other words, there was a 
time that the original owner owned 
the two pieces of property.  

Second, there must be evidence 
the title was severed; in other words, 
evidence is needed showing the title 
was split, and separate tracts were 
created.  

Third, there must be evidence that 

Easements by necessity, and when they’re created

AG LAW

By PAUL GOERINGER
UM Extension Legal Specialist 

Agricultural, Resource Economics

See GOERINGER
Page 13
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As Farmers ourselves we realize it’s not how fast you can spray a 
field but how effective you can spray it.
Not all airplanes can spray every size field effectively.
-For this we have both larger and smaller planes.
-We spray in optimum wind conditions to maximize the effectiveness of the chemical.

 (410) 430-8945
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Planters are finally starting to roll 
throughout Delmarva. 

The cool weather this spring 
has slowed the start due to low soil 
temperatures throughout much of the 
United States. The map on Page 10 
clearly shows this. 

As a result, planted progress re-
ported April 18 had corn at 4-percent 
planted compared to the 6-percent, 
five-year average for this time. 

Planting progress could affect the 
markets in the coming weeks. 

The five-year average for April 25 
is 15-percent complete. We’ll see if 
the pace pics up.

Ukraine has made most of the 
headlines in recent weeks. 

This chart to the right shows the 
effect the war there has had on the 
price of corn.

I have found reports out of 
Ukraine to vary significantly. 

We need to understand the 
planting window for spring crops in 
Ukraine is basically the same as it is 
in the U.S. Corn Belt — April and 
May.

Last week Bloomberg News re-

ported that Ukraine’s spring planting 
outlook had improved slightly since 
Russia’s military narrowed its focus 
to the country’s eastern border.

Last year 16.9 million hectares 
(41.76 million acres) of spring crops 
were planted in Ukraine. One hect-
are equals 2.47105 acres. 

This year reports have been all 
over the board. I have seen reports 
that say 14 million will be planted 
this year. I have also seen those that 
suggest 30-50 percent will not be 
planted. 

Planting this years crops in 
Ukraine is a problem, selling last 
years crops in storage has also been 

a challenge. 
Reuters News Service reported 

last week that Ukraine has not been 
able to empty its storage bins due to 
a shutdown in export facilities in the 
Black Sea. 

This inability to export has 
caused a hunger issue in several 
third world countries they normally 

Cool weather slowing region’s planting pace
GRAIN 

MARKETING

By JOHN HALL
Commodities Analyst

Each year around this time we 
open our family vegitable garden for 
another season. 

Every year we consider what we 
will plant, and we take a moment 
to discern if anything new will be 
experimented with. 

Of course, tomatoes are always 
on the list, and it is a process to pick 
which varieties and sizes will make 
their way into the limited space in 
our little garden.

It is the same way with the “gar-
den” that is our life, lived in the soil 
of our Christian Faith. 

Periodically we need to turn over 
the ground — mix it up to bring new 
life into it. 

Then, after discernment, we can 
plant — and anticipate the harvest 
from among the resources and gifts 
that God provides. 

We have just concluded the holy 
season of Lent and have now begun 
the Octave of Easter. Notice that the 
transition of those seasons — from 
Lenten reflection to Easter joy and 
expression also involved some time 
in a garden.

“And they went to a place which 
was called Gethsemane, and he said 
to his disciples, “Sit here, while I 
pray.”And he took with him Peter 
and James and John and began 
to be greatly distressed and trou-
bled. 34 And he said to them, “My 
soul is very sorrowful, even to death; 
remain here and watch.” And going 
a little farther, he fell on the ground 
and prayed that, if it were possi-
ble, the hour might pass from him.” 
(Mark 14:32-35).

There is a lesson to be learned 
from Jesus’ example of prayer and 
trusting in his Father. 

We, too, can try and actively dis-
cern what God is calling us to do. 

What do we need to accept that 
may be difficult? What sacrifices are 
we being called to make that may be 
painful? What is the Lord calling us 
to “plant” in the garden of our soul 
so that good fruit can be realized for 
His glory?

As you turn over the soil this 
year, whether in a small garden or an 
immense field, let it be a reminder of 
the garden of Gethsemane. 

Perhaps that reminder can be a 
call to prayer and discernment. 

No matter what takes you out-
doors this year to work with the land, 
whether chickens or crabgrass, beans 
or bees, I pray it will be a moment 
for you to recall God’s work in your 
life and how God is prompting you 
to live the Gospel with a sincere 
heart. 

Thank him in those moments for 
the gifts you have received, especial-
ly for the infinite gift of Jesus, his 
Son, who won salvation for us all. 

This week I hope you will contin-
ue to join me in prayers for peace in 
the world, especially in Ukraine. In 
all of this, may you glorify the Lord 
by your life.

FAITH 
OF OUR 

FARMERS

By JOHN L. DAVIS
Deacon, Sacred Heart Catholic 

Church, Chestertown, Md.

Last May, the Canadian farm 
group National Farmers Union, 
submitted a detailed response to 
the Canadian government’s earlier 
“Draft Greenhouse Gas Offset Cred-
it System Regulations.” 

The response, like the govern-
ment request, went relatively unno-
ticed in U.S. ag circles.

It shouldn’t have because the 23-
page reply by the 200,000-member 
NFU was as shocking in its brevity 
as it was bold its central tenet: “For 
the next two decades,” NFU strong-
ly urged, the nation should “shelve 
offset credit systems and emissions 
trading ... and instead focus on actu-
ally reducing fossil fuel combustion 
and emissions.”

The reason, the report explained, 
was a second hard poke in Ottawa’s 
eye: “According to ... expert anal-
yses, offset systems should not be 
first-line measures. Instead, offsets 
should only be deployed after we 
achieve deep reductions in actual 
greenhouse gas (GHG) emissions.”

In short, the NFU is saying, “Ev-
eryone knows the key to reducing 
carbon in our atmosphere tomorrow 
is to stop putting carbon in our atmo-
sphere today. 

“So why are we talking about 
offsets and credits first?”

The bluntness of a national farm 
group saying what almost every soil 
and climate scientist knows to be 
true is refreshingly honest. 

Any immediate, measurable 
impact farmers and ranchers any-
where might have on climate change 
will not be tied to building manure 
digesters on 5,000-cow dairies or 
nudging no-till corn acres a few 
percent in the coming decade.

Instead, every farm and ranch 
needs to be “reducing fossil fuel 
combustion and emissions” today.

The NFU doubled down on its 
reduce-now, sequester-later position 
in late March when it published a 
first-of-its-kind, “comprehensive as-
sessment of agricultural greenhouse 
gas emissions in Canada.” 

The report strongly supported 
reduction again.

The “assessment,” done by Darrin 
Qualman, a long-time NFU re-
searcher and self-described “civili-
zational critic,” shows that carbon 
emissions by Canadian agriculture 

FOOD &
FARM 
FILE

By ALAN GUEBERT

First steps in ag climate 
fight are honesty and 

courage, not offsets, credits

See GUEBERT
Page 7

Another garden

See HALL
Page 10
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RICHMOND, Va. — President Joe 
Biden recently announced that Perry 
Hickman has been appointed as Rural 
Development State Director in Virgin-
ia. He officially assumed the role on 
March 28. 

State directors serve as the chief 
executive officer of Rural Devel-
opment in the states and territories 
and are tasked with carrying out the 
mission of rural development to the 
benefit of everyone in rural America. 

In conjunction with the guidance 

and support of 
t he  Nat ional 
Off ice,  s t ate 
di rectors are 
responsible for 
promoting the 
m i s s ion  a nd 
strategic goals 
of Rural De-
velopment and 
provide key leadership to develop 
and support a productive, diverse, and 
inclusive state workforce.

“I am thrilled to welcome these 
talented and experienced public ser-
vants to USDA at a critical time in 
the Biden-Harris administration,” said 
Agriculture Secretary Tom Vilsack. 
“I look forward to working alongside 
these individuals to build a better 
America.”

“I am truly honored to be appoint-
ed by President Biden and serving 
as USDA Rural Development’s State 
Director of Virginia. Rural Develop-
ment is a great partner for ensuring 

economic prosperity throughout rural 
Virginia,” Hickman said “In fiscal 
year 2021, RD Virginia invested more 
than $2 billion through various pro-
grams impacting rural municipalities, 
rural business, and those who call 
rural Virginia home. 

“I look forward to speaking with 
our customers and stakeholders, and 
to surpassing that amount in fiscal 

See DIRECTOR
Page 16

grew from 67 million metric tons in 
1990 to 84 million metric tonnes in 
2019. 

That rise, however, masks two 
untracked sources–one good, one 
bad–of CO2 in Up North ag.

First, “Emissions from nitrogen 
fertilizer production and use have 
nearly doubled since 1990” and, if 
current trends continue, will “nearly 
double again by 2050.” 

In 2019, CO2 emissions “relat-
ed to nitrogen fertilizer” were 22 
million metric tonnes, or more than 
one-quarter of Canadian ag’s total 

CO2 emissions. 
Very few folks saw that coming.
Second, neither did anyone ever 

quantify how a massive shift in 
Canadian agriculture, the two-prong 
move away from nearly all tillage for 
both cropping and summer fallow, 
improved carbon sequestration. 

In short, the near-total adoption 
of no-till by Canadian farmers since 
1990 sequestered an estimated 13 
million metric tonnes CO2 in 2019.

That’s remarkable.
It’s also not enough, says Qual-

man, in a telephone interview, “be-
cause Canada’s ag emissions contin-
ue to climb. Right now our farmers 
and ranchers offset only about 7 per-
cent of what all agriculture — from 
cattle to fertilizer dealers — emit, or 
less than 1 percent of the greenhouse 

gas emissions for all of Canada.”
To some, that might sound like a 

lot of blue sky for improvement, eh?
“Not really,” says Qualman, “be-

cause the basic math doesn’t work. 
If you’re sequestering 6 million tons 
[of CO2] a year and emitting 84 
million tons, you’d be a net buyer 
of carbon credits, not a net seller, 
right?”

Right — if you’ve done the honest 
math of the actual problem.

In fact, if climate change requires 
all net CO2 emitters to cut output, 
farmers from Canada to Columbia to 
China would be net buyers of carbon 
credits, not net sellers. 

That’s just a fact, says the only 
ag energy analyst I know to have 
ever done the math for a country’s 
agriculture.

Despite the fact that “we’re 
running with scissors,” Qualman is 
optimistic that the world can avoid 
total climate disaster. 

“If we repurposed our industrial 
capacity for, say, three or four years 
of World-War-II-style commitment, 
we could rapidly change our climate 
trajectory. Rapidly.”

The question isn’t if we can do it; 
the question, he offers, is if we have 
the courage to try. 

* * *
(Editor’s note: Readers are 

invited to reach Alan Guebert at 
agcomm@farmandfoodfile.com or 
write us at editorial@americanfarm.
com. Mr. Guebert’s views are his 
own and do not necessarily reflect 
those of American Farm Publica-
tions.)

Guebert ...
Continued from Page 6

Virginia Rural Development hires new state director

Perry Hickman

YOUR FULL SERVICE DEALER WITH QUALITY SALES, PARTS & SERVICE

GET READY FOR A 
NEW SEASON 
DURING THE SPRING 
DRIVE SALES EVENT.

GET READY FOR A 
NEW SEASON 
DURING THE SPRING 
DRIVE SALES EVENT.
NNow’s the time to save on the New 
Holland equipment you need for a 
productive new season. From select 
compact and all-purpose tractors to 
mower-conditioners and balers, you’ll 
find New Holland reliability and 
performance ready to go, just in time for 
springspring. Hurry, offer ends June 30, 2022.
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Guide developed to engage women in ag industry
WASHINGTON — Amer ican 

Farmland Trust and Sustainable Ag-
riculture Research & Education pub-
lished information, tips and tools 
for effective engagement for online 
education, including hybrid settings 
for farm and ranch women on topics 
related to farm viability, resilience and 
conservation in “Reaching Women 
in Agriculture: A Guide to Virtual 
Engagement”. 

The guide was originally developed 
through a partnership with AFT and 
the University of Vermont Extension 
and has recently been updated, en-

hanced and published by SARE earlier 
in 2022. 

According to the groups, one of the 
reasons to create women-focused and 
women-only events, virtual or oth-
erwise, is to establish a comfortable 
space for women-identifying indi-
viduals to find and access resources, 
information and networking they typ-
ically do not have easy access to in the 
agricultural services world. The goal 
is to create a safe space for women to 
learn from each other and gain con-
fidence, rather than excluding men. 

“The guidance in Reaching Wom-

en is born out of AFT’s Women for 
the Land initiative and the Learning 
Circle model which arose out of early 
partnerships with the Women Food 
and Agriculture Network,” said Dr. 
Gabrielle Roesch-McNally, guide 
author and AFT Women for the Land 
Director. “Learning Circles, where 
women learn from other women in a 
setting with no visible hierarchy, have 
proven effective in engaging women 
landowners and producers in con-
versations about land management, 
particularly regarding agricultural 
best practices for soil health and wa-

ter quality. The guide provides best 
practices for conducting this work in 
a virtual setting.” 

Reaching Women incorporates 
both the characteristics of high-quality 
programs for women in agriculture 
and the emerging best practices for 
adapting farmer education and net-
working events to virtual platforms. 
It shares innovative approaches and 
lessons learned from AFT efforts and 
the efforts of our partners to engage 

By RICHARD SKELLY
AFP Correspondent

Offering up words of encourage-
ment — and caution — second gen-
eration Musconetcong Valley organic 
fruit grower Mark Canright discussed 
the pros and cons with small-scale 
growers considering a jump into com-
mercial-scale organic fruit growing.

“For a long time, I was New Jer-
sey’s only second-generation organic 
farmer.” He’s been involved since the 
1970’s, working on his father’s farm in 
Somerset County as a hungry teenager 
wondering about old fruit trees on 
parts of his father’s farm. 

Canright gave a virtual presenta-
tion at the 32nd annual winter meeting 
of Northeast Organic Farmers Associ-
ation’s New Jersey chapter in January.

He described his own Comeback 
Farm in Asbury, in the northwest 
corner of the state, as a diversified 
organic vegetable and fruit farm. He 
purchased the land, near the Muscon-
etcong River, in 2003.

“It’s the largest organic orchard 
in New Jersey, but that’s a pretty low 
hurdle because organic food is gener-
ally not being grown in New Jersey,” 
he said.

Canright also works with part-
ner-neighbors Dean Buttacavoli and 

Emily Stocker at Cabbage Throw 
Farm on a CSA program to offer a 
wide mix of fruit and vegetables. 

“I’m going to focus on the principal 
challenges you will face in organic 
orcharding,” Canright said.

The most important thing is to start 

off with disease-resistant varieties, he 
said, as so many are available at this 
point in time.

“You’re almost to second base 

Organic fruit grower Mark Canright produces apples, pears, peaches and plums on his Comeback Farm in Asbury, N.J.

Photo courtesy Mark Canright

Canright 
discusses 
organic 
orchards

See ORCHARDS
Page 12

See WOMEN
Page 11

BLACKSBURG, Va. — There are 
more than 500,000 family forest 
owners in Virginia who are making 
decisions every day that impact the 
health and productivity of forested 
land in the commonwealth.

Their forests provide clean air 
and water, store carbon, protect soil, 
provide habitats for wildlife, support 
sustainable wood products, and are 
responsible for some of the most 
breathtaking views in the eastern 
United States.

Virginia Tech’s College of Natural 

Resources and Environment and De-
partment of Forest Resources and 
Environmental Conservation are host-
ing the first ever Forest Landowner 
Extravaganza on Thursday, May 5, 
from 12:30 to 5 p.m.

The Forest Landowner Extravagan-
za will take place concurrently with 
the Virginia Forestry Summit at the 
Inn at Virginia Tech May 3-5. The cost 
of the landowner event is $10 for sum-

VT’s event aimed at forest 
landowners set for May 5

See LANDOWNERS
Page 14

800-873-3321
sales@ernstseed.com

Ernst offers mixes with switchgrass and other native Ernst offers mixes with switchgrass and other native 
grasses that can reduce runoff and absorb nutrients. These grasses that can reduce runoff and absorb nutrients. These 
grasses can be harvested for forage or livestock bedding.grasses can be harvested for forage or livestock bedding.

Time to plan your riparian buffers.Time to plan your riparian buffers.

ERNST
SEEDS https://bit.ly/ECSRiparianBuffers
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RICHMOND, Va. — Gov. Glenn 
Youngkin announced a rebrand of 
the Virginia Grown program during 
the 2022 Virginia Food and Beverage 
Expo on March 30. 

The Governor’s announcement 
was followed by the unveiling of a 
new Virginia Grown logo and a re-
freshed Virginia’s Finest logo. 

The Virginia Department of Ag-
riculture and Consumer Services 
administers these programs, which 
are designed to market Virginia’s 
agricultural products to consumers 
and retailers. 

“Given the current state of our 
nation’s economy and ongoing sup-
ply chain issues, it is imperative that 
Virginia supports our own,” said Sec-
retary of Agriculture and Forestry 
Matthew Lohr. “These focused and 
improved marketing programs are 
tools we can use to help Virginia 
farmers and agribusinesses succeed, 
both domestically and abroad.” 

A significant element of the pro-
gram rebrand is the new tiered levels 
of program participation. 

The colors bronze, silver, and gold 
will be used within the new Virginia 

Grown logo to acknowledge enhanced 
levels of production practices and en-
vironmental sustainability efforts that 
producers employ.

Another major component of the 
rebranding is the redesign of the www.
VirginiaGrown.com website. 

The updated website includes a 
new interactive platform to improve 
consumer engagement and connect 
a diverse community of food-related 
businesses: buyers, farmers/ranchers, 
fisheries, farmers markets, processors/
packers, wineries, restaurants, and 
more. 

The new platform also provides 
Virginia producers the ability to 
highlight, update, and position their 
products to consumers, processors, 
and industry buyers. Buyers can 
register their businesses on Virgini-
aGrown.com to better connect with 
food producers who are seeking to 
grow, source, or sell just what the 
buyer needs. 

“The new Virginia Grown website 
improves producer, buyer, and con-

RALEIGH, N.C. — North Carolina 
State University researchers designed 
a textile “Plant Armor” that forces 
insects to navigate a maze-like path 
if they try to reach a plant. 

The design was more effective at 
blocking insects from reaching cab-
bage plants in multiple experiments, 
compared with an alternative crop 
cover.

Based on their findings, research-
ers said the Plant Armor could provide 
a more effective, chemical-free alter-
native for insect protection.

“We found it’s possible to use this 

new technology to protect against in-
sects we didn’t think we could protect 
against,” said the study’s first author 
Grayson Cave, a doctoral candidate at 
NC State. “We’ve shown we can use 
a mechanical barrier that will protect 
against tobacco thrips and possibly 
other insects, allowing the plant to 
grow and thrive underneath.”

Previously, plant covers have been 
designed to exclude insects based on 
size alone — like a window screen 
— researchers said. However, that 
strategy can be problematic for trying 
to keep out insects as small as tobacco 

thrips, which are about the size of a 
pencil point.

“To exclude insects that are really 
small using traditional textile cover 
designs, the size of the openings would 
have to be so small that it would also 
prevent water, air and moisture from 
penetrating,” said the study’s senior 
researcher Mike Roe, William Neal 
Reynolds Distinguished Professor of 
Entomology at NC State. “We had to 
come up with another way of exclud-
ing the insects other than just based 
on pore size.”

To that end, the researchers de-

signed a three-layer, 3D cover knitted 
using clear yarn in the outermost and 
innermost layers. The yarn, which can 
be made from recycled plastic, still 
allows sunlight to pass through but 
restricts insects from reaching plants. 
A knitted inner layer is sandwiched 
perpendicular to the two surrounding 
layers, creating a maze-like structure 
within the Plant Armor.

“With our design, the insect has to 
figure out how to get through the maze 

In ‘Plant Armor’ crop cover, insects navigate textile maze

Youngkin introduces new look for Virginia Grown

See MAZE
Page 16

See LOOK
Page 11
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export to. 
South America’s harvest is our 

second market driver at this time. 
Brazil’s second and largest corn 

crop is now in the pollination and 
ear fill stage.

 Two weeks ago, market analysts 
were suggesting a bumper crop. 

However, it has reported last 
week that Mato Grosso which grows 
45 percent of the second crop has 
seen only 4 inches of rain in the last 
four weeks, when the average rain-
fall for this period is 7.4 inches. 

Goais which produces 12 percent 
of the second crop has also been dry. 
Mato Grosso do Sul and Parana have 
had normal rainfall and they grow 
30 percent of the second crop. 

That said, it will be a couple more 
weeks before we get a good handle 
on second crop corn production 
there.

Reuters News reported last 
Thursday that Brazil had harvested 
69 percent of the 2021-22 soybean 
crop which is ahead of last year’s 
59% for this time. 

That report also said yields in 
Mato Grosso, Goias and Tocantins 
were disappointing compared with 
early expectations. However, it is 
hard to get a good read on total soy-
bean output at this time. 

Since they increase acreage annu-
ally, a reduction in yield could still 
produce similar total production to 
last year.

Allendale shared a third factor 
that I was not aware. The world 
grain trade is monitoring China. 

The northeastern provinces in 
China have seen major cities locked 
down due to COVID. 

Many farmers who work in the 
cities over the winter have not been 
allowed to leave for home to start 
fieldwork. 

Fertilizer availability, during this 
transportation restricted period, is an 
issue as well. 

Recall from previous columns 
that China is the second largest pro-
ducer of corn in the world.

With all this world news, the mar-
kets have been very volatile. May 

corn closed at $8.11 on April 20, up 
70 cents for the month. 

The all-time high for this May 
corn future is $8.49. December corn 
closed at $7.42. November soybeans 
closed at $15.27, up $1.17 for the 
month. 

July wheat closed at 10.90 this 
same day.

It will be interesting to watch 
wheat. We know that world wheat 
was the initial market driver when 
Russia invaded Ukraine. 

The USDA crop rating released 
last Monday had the U.S. hard 
red wheat crop at 30 percent rated 
good-to-excellent. 

This low rating is due to the low 
moisture in the Dakotas. 

They were expected to get 20 
inches of snow last week and only 
got 12. 

This could be a solid indicator 
for Allendale’s meteorologist Drew 

Lerner which predicted that the 
Western Corn Belt could be dry this 
summer. 

Yes, weather may become the 
next volatility maker. 

Have you digested all this weather 
and world news? Were you planning 
to plant more beans this year? Were 
you able to get all the chemicals you 
needed to plant all the beans you 
wanted? 

If we see the switch of 3 million 
acres from corn to beans projected 
by USDA in their March report, I 
feel placing price floors on beans 
maybe critical at this time. 

Finally, do high grain prices 
reduce animal production. 

Yes they do! Remember that 
about one-third of all corn goes for 
animal feed. 

That said, I wanted to share a re-
port about alt-meat - the plant based 
meat replacements. 

A new study out from The Ohio 
State University, along with help 
from researchers from University of 
Kentucky and University of Wiscon-
sin-Madison, cast some doubts about 
the success of alt-meats in the United 
States. 

“We thought plant-based meat 
alternatives would be a potential 
replacement for red meat, but they’re 
not. It’s more of a compliment. 
People buy pork and beef, and at the 
same time they also buy plant-based 
meats.”

(Note: I research material from 
Allendale, DTN, USDA, University 
Land Grants and other credible 
sources in compiling this article. It 
is not merely my opinion, but rather 
a consensus of experts in the trade. 
Looking for a marketing coach or 
someone to discuss strategies with? 
Contact me at jehgrain@gmail.com, 
or call 410-708-8781.)

Hall ...
Continued from Page 6

A more accurate irrigation schedul-
ing method uses soil moisture sensors. 

Sensors are “like x-ray vision 
showing you what is happening in 
your soil.” Sensors can cost from $50 
to $300 each. “The most expensive 
piece of any of these systems is almost 
always the data logger.”

Shortridge cautioned, “The data 
you get from [sensors] will only be as 
good as the installation.” 

She recommended that growers 
“try to monitor at least a couple depths 
at a point” to provide the best data.

“The biggest challenge is under-
standing the data, understanding what 
to do with all these numbers that this 
new software system will send to 
you.” 

A sensor will only report the 
amount of water in the soil. 

“It’s not going to tell you whether 
to irrigate or not,” she said. 

Growers must also determine how 
much to water. 

“Typically, you don’t want to irri-
gate all the way back up to field capac-
ity because if you get rain in the next 
few days, [you get] those excess soil 
moisture conditions where you can 
lose nutrients,” she said. “So irrigate 
up to 70-80 percent of the total amount 
that you could. 

“Leave a little space.”

Irrigation ...
Continued from Page 2

Very Economical! Very Economical! 
Great for Hay Storage, Livestock and ShopsGreat for Hay Storage, Livestock and Shops
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By CAROL KINSLEY
AFP Correspondent

HARRINGTON, Del. — As the 
spring planting season ramps up, new 
restrictions on certain pesticide uses 
and revisions in the Worker Protection 
Standard are part of the information 
farmers have to absorb. 

Dr. Kerry Richards, coordinator for 
the University of Delaware pesticides 
safety education program, shared 
updates on both topics during the 
Delaware Farm Bureau’s Ag Safety 
Conference on March 30.

Chlorpyrifos, an organophosphate 
insecticide and miticide widely rec-
ognized by trade names Lorsban and 
Dursban, among others, as of Feb. 28, 
2022, can no longer be used on crops 
intended for food or feed.

Richards said EPA was told from 

2017 they were to ban the use of 
chlorpyrifos. EPA was told again in 
2019. Denials were challenged in the 
Ninth Circuit Court of Appeals (Cal-
ifornia). 

In April 2021, the court ordered 
EPA to grant the petition and issue a 
final rule modifying or revoking the 
tolerances of the pesticide.

“Normally, farmers get to use up 
existing stocks, but not so this time,” 
Richard said. “EPA revoked all toler-
ances for residue legally allowed in or 
on raw ag commodities and processed 
foods. If a crop is tested and residue 
is found, the crop must be destroyed.”

Until Feb. 25, there had been talk 
of a stay of decision for another year, 
Richards continued, “but they’re not 
kidding. It’s now a law.”

There is only one exception, Rich-
ards said. Existing stock may be used 

on fruit and nut trees that will not bear 
fruit within one year. Otherwise, “stop 
use immediately!”

More information is available at 
https://www.fda.gov/media/156012/
download.

Farmers cannot use household 
hazardous waste disposal programs 
for chlorpyrifos, and it’s not clear if all 
state departments of agriculture will 
be equipped to accept discards of this 
insecticide, either.

Richards said Delaware is fortu-
nate to have an Environmental Sweep 
Program (ESP) offered by the state 
department of agriculture in all three 
counties for easy and environmentally 
responsible disposal of unwanted, out-
dated or canceled pesticides. 

The service is free to qualifying in-
dividuals and businesses. You fill out a 
form, then DDA Pesticide Section staff 

will review your inventory, perform an 
on-site verification visit, and contact 
you regarding your approved quantity 
status. The selected waste contractor 
will then directly contact you for a 
pickup date. 

For details, contact Jimmy Hughes 
at (302) 698-4569 or Chris Wade at 
(302) 698-4570 or visit https://agricul-
ture.delaware.gov/pesticide-manage-
ment/environmental-sweep-program/.

Richards also reminded farmers 
of a change in rules about Paraquat, 
which can be found at https://npsec.us/
paraquat. “You cannot pour Paraquat 
into another container,” she said. 

This change came after six deaths 
involving children drinking leftover 
pesticide. There is no antidote; con-

sumer interactions in finding Virginia 
Grown fruit, vegetables, meats, nurs-
ery products, and Virginia’s Finest 
specialty products,” said Joseph Guth-
rie, Commissioner of VDACS.

VDACS developed the Virginia 
Grown domestic marketing program 

in 1995 to promote items grown or 
raised in the commonwealth. 

Since then, the marketing program 
has grown to provide additional as-
sistance to farmers, farmers’ markets, 
growers, and producers throughout 
Virginia.

The Virginia’s Finest program 
started in 1989 as a tool to enhance the 
economic opportunities and successes 
of Virginia’s specialty food compa-
nies, processors, and agricultural 
producers. 

from the pandemic,” Katchova said. 
“Therefore, evaluating the accuracy 
and informativeness of the baselines 
is important for the users of these 
projections, and for future revisions of 
the models generating the baselines.”

Katchova advises that the baseline 
projections are not the same as short-
term forecasts. While short-term fore-
casts are widely affected by shocks to 
the market, the projections are created 
on specific assumptions. 

“We foremost want to inform the 
stakeholders about using the projec-
tions as they are meant, as projections 
into the future based on conditional 
scenarios,” Katchova said. The base-
lines provide a neutral conditional 
scenario, making them ideal for eval-
uating alternative policies.  

Katchova hopes her team’s findings 
allow farmers to use the baseline pro-
jections confidently as well. 

“Farmers can feel good about put-
ting more focus on the years to come 
by utilizing the projections,” Katchova 
said. “For example, a farmer could 
determine what future crops to plant 
for many years based on the harvested 
acres and yield baseline projections.”

Katchova’s team, which includes 
PhD candidates Siddhartha Bora, 
Rabail Chandio, and Kexin Ding, 
hopes other economists are inspired 
to examine the baseline projections 
more closely. 

“Despite their importance in shap-
ing agricultural policy in the United 
States, the agricultural baselines are 
not rigorously evaluated in the litera-
ture. Our studies aim to fill this gap,” 
Katchova said. 

The researchers also put together 
recommendations and suggestions on 
how to improve the models and pro-
cesses used to produce the projections. 

The reports from the study are 
available to read and download on the 
Farm Income Enhancement Program 
website, aede.osu.edu/programs/
farm-income-enhancement-program/
publications.

Projections ...
Continued from Page 2

Look ...
Continued from Page 9

See PESTICIDES
Page 14

women in agriculture under the social 
distancing requirements associated 
with the COVID-19 pandemic.  This 
work will continues be critically im-
portant for outreach as we continue 
to integrate virtual engagement in the 

work we do even as we move beyond 
acute impacts associated with the 
pandemic. 

Rurality, large geographic expans-
es, expenses associated with childcare 
and transportation make virtual op-
tions for gathering an ongoing need 
for engaging women in agriculture.  

The guide brings everything to-
gether in profiles of work done by 
partner organizations in the agri-
cultural and natural resources field 

including Elizabeth Lillard, Women 
in Conservation Leadership, National 
Wildlife Federation; Maggie Norton, 
Practical Farmers of Iowa; Caitlin 
Joseph and Ashley Brucker (also 
authors of this guide), Women for the 
Land Initiative at American Farmland 
Trust; Cayla Bendel and Kim Cole, 
Pheasants Forever; Jean Eells, E Re-
sources Group, LLC; Lisa Kivirist, 
formerly with In Her Boots, a program 
of the Midwest Organic Sustainable 

Education Service; Wren Almitra, 
Women Food and Agriculture Net-
work and Women, Land and Legacy 

To access the guide, download or 
order a free print copy of Reaching 
Women in Agriculture at https://sare.
org/reaching-women or call 301-779-
1007.  

Reaching Women in Agriculture is 
available in quantity for free to educa-
tors for use in educational workshops, 
classes or tours. 

Women ...
Continued from Page 8

Richards reviews pesticide safety, worker protection

NEED MORE $$$$NEED MORE $$$$
IN YOUR POCKET??IN YOUR POCKET??

GRO-MORGRO-MOR
Plant Food Company, Inc.Plant Food Company, Inc.

Can you afford to guess when it comes to feeding your crops, corn, soybeans, alfalfa,
small grains and produce? GRO-MORGRO-MOR has the programs that produce PROFITS.

Corn 7-21-7, 10-10-10, 9-18-9, 5-15-15 • Alfalfa and Beans 5-15-15 • Add 5-15-15-
with Your Roundup Ready Spray

CUSTOMERS REPORT INCREASED YIELDS OF 7 TO 15 BUSHEL!
Sulfur available for all analysis. * Environmentally Safe.

We use only 100% Orthophosphoric Acid.
Call For Our Spring Prices.

281 Farmland Road, Leola, PA 17540-9503
Telephone: 717-656-4166 • Toll Free: 800-322-0060

(Member of Dunn & Brad and BBB)
Check Our Web Page for More Information:

WWW.GRO-MOR.COM •WWW.GRO-MOR.COM • DEALERSHIPS AVAILABLE.DEALERSHIPS AVAILABLE.
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without too much effort,” he said 
while cautioning it takes significant 
effort and labor to grow organic fruit 
here. 

He grows and sells organic apples, 
pears, peaches and plums from his 
Comeback Farm and fortunately, had 
refrigeration for 2021’s bumper crop of 
apples, noting he has several hundred 
pounds of easier-to-grow Enterprise 
apples in one of his walk-in coolers.

Canright said he will use beneficial 
microbe sprays and clay-based sprays, 
but cautioned how a single rain can 
wash it all off the leaves of trees.

“For fertility here, we apply some 
fish emulsion to the leaves but if 
you’re really trying to get commercial 
grade fruit volumes, you have to pay 
close attention,” he said.

Varieties of heirloom apples Can-
right grows include Black Twig, Bald-
win, Roxbury Russets and Colonel. 

“They offer exquisite flavors and 
sometimes it’s a bit of a trick to grow 
them. Apples are in full bloom in the 
month of May, so we usually miss the 
frost danger.”

“This is my first year as orchard 
manager,” he said, and even with the 
bumper crop he enjoyed in 2021 after 
late spring frosts in 2020, “there’s still 
need for improvement in my skills.

“Because it was such a plentiful 
year, even with my losses I was scram-
bling to sell it all. If I had taken really 
good care of everything, I would have 
been out of my mind to sell it all,” 
Canright said. 

Due to frosts in 2020, the trees 
were very well-rested, he said, so 
they came back strong in 2021 from 
not having used up all their energy 
in 2020.

“Keeping up with the workload 
in fruit production is significant,” he 
cautioned, and suggested interested 
farmers may wish to dip their toes into 
fruit farming first while continuing 
to raise healthy organic tomatoes that 
can command $4 a pound. 

Canright also grows some fairly 
obscure pears, including European 
pears, Anjous, Colette, Seckle and 
Asian pears. Pears, he argued, are 
one of the easiest fruits to grow or-
ganicically, “in terms of both pests 
and disease.”

“You need to ask yourself: should 
you grow organic fruit? It is more dif-
ficult and unforgiving than growing 
organic vegetables, so if your farm is 

walking a financial tightrope, I would 
say don’t go heavily into organic tree 
fruits. But if you are a backyard fruit 
grower or starting on a small scale 
commercially, I say go for it. This is 
all do-able.” 

Disease resistance qualities should 
be your guide in determining what 
trees to plant, “that way from day one 
there are some big problems that are 
off your job list.”

Asian pears are the easiest to grow 
in terms of producing a large, hefty, 
saleable crop, he argued, “and have the 
added virtue that they’re fast-growing, 
you can be picking in as little as three 
years. It took several years, but now 
my farm market customers insist on 
them.” 

Asian pears must be left hanging 
on the tree until the peak of ripeness, 
as they won’t ripen off the tree. 

“That’s why you’ll never taste a 
good Asian pear in the grocery store. 
The commercial food industry just by 
reflex picks things too early and in 
the case of Asian pears they never get 
better,” he said.

Of pears in general, Canright rec-
ommended Potomac, Shenandoah as 
easier to grow and resistant to pests 
and disease. 

Liberty apples are also high on the 
disease resistance scale.

He cautioned that peaches should 
not be at the top of your list of fruits 
you want to grow, as it can be done 
but is very challenging, fending off 
disease.

“There is a brown rot that affects 
peaches. I don’t have a picture be-
cause it gives me PTSD just to look 
at it,” he joked, and cautioned, “with 
organic peaches — even when you 
are trying really hard — you can lose 
50 percent of your crop to brown rot. 
It has the nasty habit of appearing in 
your customers’ homes after they’ve 
paid money for them and brought them 
home.”

“Plums also should not be at the 
top of your list for the same disease, 
brown rot,” Canright argued, stressing 
to tread cautiously with peach and 
plum trees. 

In summing up his talk, he stressed 
those who have worked their way 
slowly into commercial organic fruit 
production will want to consider pur-
chasing a fruit sprayer and washer. 

While offering words of caution 
to a group of committed organic veg-
etable growers who may wish to try 
organic fruit production on a commer-
cial scale, he ended with encouraging 
words: “High quality, cosmetically 
good-looking organic fruit is achiev-
able. It just takes some work!”

Orchards ...
Continued from Page 8

for out-of-service poultry houses in the 
state and region. 

The AgEnterprise Challenge is an 
initiative of the College of Agriculture 
and Natural Resources to promote 
innovation and entrepreneurship in 
agriculture, natural resources, and 
environmental sustainability.  

Open to the entire university, stu-
dent groups tackle ag and natural re-
sources specific issues in a competition 
against their peers.

Christmon’s idea, which won the 
fall challenge that year, was to use the 
vacant poultry houses for storage and 
staging of agricultural plastics as part 
of a sustainable recycling process.

Single-use plastics in farming, 
whether it’s bags for feed and grains, 
wrapping for hay bales or mulch for 
vegetable rows, have led to great im-
provements in crop production. Aside 
from state funded pesticide container 
recycling programs, there aren’t many 
options in the region for recycling ag-
ricultural plastics after their intended 
purpose.. 

“Plastic films and tubing are es-
sential for farming but at the end of 
the season most of these materials 
end up in landfills, burnt in the field, 
or buried in the soil,” Christmon said in 
winter edition of the college’s Momen-
tum magazine. “The safer alternative 
would be to recycle them; however the 
recycling infrastructure of the U.S. 
is not equipped to handle many farm 
plastics.”

With the contest’s cash prize and 
guidance from the National Science 
Foundation’s ICorp program, Christ-
mon launched Repurpose Farm Plastic 
LLC, with the commitment to help 

farmers on the Eastern Shore and be-
yond reach a viable recycling option for 
agricultural plastic by 2030.

Benjamin Rickles, a doctoral stu-
dent in UMD’s Neuroscience and Cog-
nitive Science program, came aboard 
as the company’s chief technology 
officer and they also enlisted a team of 
engineering students to help design and 
build a prototype machine to mechani-
cally clean the plastic waste to make it 
more suitable for recycling.

With workshop space afforded them 
at the college’s Wye Research and 
Education Center, Christmon and her 
team have been working with several 
different types of agricultural plastics, 
including plastic mulch and drip tape, 
feed bags and bale wrapping.

“It’s a dirty business,” she laughed.
Most recycling methods use some 

form of washing to clean the plastic 
and then dry it for recycling, both time 
consuming and costly steps, she said.

Christmon said her goal is to estab-

lish a process without washing that’s 
scalable for small communities and 
areas with considerable plastic waste 
but not enough to justify a traditional 
facility. 

Christmon said according to esti-
mates, Maryland farmers use between 
200 and 800 tons of plastics on the farm 
annually. 

Delaware and Virginia also have 
extensive acreages in plasticulture with 
large melon and tomato growing areas.

“We hope it could be a solution for 
other small states and communities,” 
she said.

She said they expect to have their 
machine ready for testing next month.

A startup company was something 
Christmon said she never envisioned in 
her education and career path. Growing 
up in Hungary, Christmon earned a 
graduate degree in the United King-
dom before coming to Maryland for 
a PhD. She said she’s still committed 
to her entomology research, but also 

seeing through on her startup’s vision 
for plastic recycling.

“I thought I would be a hard-core 
scientist solving problems with hon-
eybees,” she said. “Something just 
changed within me. It took me a year 
but I’m pretty sure this is what I’m 
supposed to do.”

Along with developing their equip-
ment, Christmon and Rickles have 
sought feedback from area farmers 
about their needs in making a recycling 
process a viable option for them. 

So far, Christmon said all the farm-
ers they have talked with a said they 
would be willing to pay the same for 
recycling as they’re paying to have it 
disposed of as trash. That helps set 
their economic parameters, she said, 
knowing what they will have to com-
pete with.

She said they are still seeking input 
from farmers who can contact them 
through the company’s website, https://
repurposefarmplastic.com.

Recycling ...
Continued from Front Page

Led by University of 
Maryland doctoral  stud-
ents, Krisztina Christmon 
and Benjamin Rickles, 
their startup company 
Repurpose Farm Plastic 
aims to give area farmers a 
viable option for recycling 
agricultural plastic. 

Photo by Edwin Remsberg
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LOVETTESVILLE, Va.  —  It’s 
baseball season, but Loudoun County 
students are swapping a different set 
of trading cards this spring — ones 
featuring local farmers.

For the sixth year, Loudoun County 
Economic Development and Loudoun 
County Public Schools’ School Nu-
trition Services teamed up to host the 
popular farmer trading cards program. 

The program distributes the cards 
to county elementary students to 

educate them about where their food 
comes from and to pique their interest 
in future agricultural careers. 

Each card highlights a different 
farmer and their business.

“It’s been a lot of fun to see how 
much the kids really do enjoy them,” 
said Tia Walbridge, Loudoun County 
Farm Bureau president. “It’s a really 
creative way to get more kids engaged 
and thinking about agriculture as 
something they might get involved in.”

This year’s set of trading cards 
feature nine Loudoun farmers with a 
variety of operations. 

Showcasing the area’s agricultural 
diversity, the farmers produce a range 
of commodities including animal 
fiber, cut flowers, hay, herbs, grains, 
livestock, microgreens, poultry, tea, 
vegetables and wool.

Chris Lutman of Lutman Farm 
grows corn, hay, soybeans and wheat 
with his family on 1,300 acres. As one 

of the featured farmers, he hopes stu-
dents will gain an interest in modern 
agriculture and understand that larger 
farms like his are “a lot more localized 
than you might think.

“Even though we’re a commercial 
operation and our grain goes into a 
big bin so to speak, it’s fed to animals 
that essentially make it back to the 

taught me, often. I also think of the 
familiar saying, “The world is run 
by those who show up.” Mrs. Bash 
always showed up.

That’s what I love about working 
with volunteers. They show up, and 
they make a difference. They give 
their time and talent freely to the 
causes that are important to them. 

During planting, during harvest, 
during the sunniest of spring days, 
Farm Bureau volunteers show up to 
host kids on their farm, lobby at the 
state capitol, attend training sessions 
or join a committee meeting on 
Zoom.

Volunteers founded Farm Bureau. 
Leaders showed up and invested 
their energy to create an organiza-
tion that endures beyond their lives. 
Generation to generation, volunteers 
have answered the call to serve on 
boards and committees to lead our 
organization. 

Volunteers power more than 
2,800 county Farm Bureaus across 

our nation. In 51 state Farm Bureaus, 
they show up at fair booths, at lead-
ership conferences and for legislative 
farm tours. 

At the national level, they plan 
programs to motivate others to 
volunteer and help them develop the 
skills and resources they need to 
make a difference in their commu-
nities. 

Volunteers show up for rigorous 
training programs such as Women’s 
Communications Boot Camp and 
Partners and Advocacy Leadership 
so they can more effectively advo-
cate for their family farms.

To all our volunteers, I say a 
heartfelt thank you. You inspire me 
daily with your commitment, your 
passion and your expertise. You 
show up. 

You make a difference. You are 
improving your communities, you 
are building consumer trust in agri-
culture, you are influencing public 
policy. 

Mrs. Bash told me many times 
that one of the greatest gifts we have 
to give is our time. She was right, 
and our volunteers give that gift 
every day. Happy National Volunteer 
Week to all!

See CARDS
Page 15

Wolff ...
Continued from Page 5

it is necessary to cross the property 
to access the other property.  

This third element must show this 
access existed when the titles were 
severed and has not changed over 
time.

This case involves land grants 
from the State of Maryland to 
veterans of the Revolutionary War 
in 1788 and involves Military Lots 
2058, 2069, 2070, 2071, and 2079.  

In 1788, the state conveyed lots 
2069 and 2070 to Henry Dobson and 
lots 2058, 2071, and 2079 to Thomas 
Mason.  

A property survey before 1788 did 
not include any roads or waterways 
going through to the lots. In 1843, 
Dobson died without heirs, and his 
property went to the state.  Later the 
state sold lot 2069 to Wiland and lot 
2070 to Winterburg.  

When Winterburg took title to 
lot 2070, a new survey showed the 
Casselman River passed through a 
portion of the lot.  

Years later, Winterburg granted 

a right-of-way for a railroad to run 
through lot 2070.  In 1965, Gunfeld 
Coal Company (Gunfeld) purchased 
lot 2070.  

Carey purchased lot 2058 and 
parts of lots 2071 and 2079 in 1988.  
Pepper purchased lot 2069 in 1992.

Gunfeld’s lot is not adjoined by 
a public road and has no deeded 
right to access. Since 1965, Gunfeld 
has not used lot 2070 for timber 
harvesting. 

When Carey purchased his lots, 
he bought an easement across lot 
2069 and another to access the 
public road. Pepper bought lot 2069 
and an adjoining lot with access to 
the public road.  

Gunfeld brought an action 
claiming an easement by necessity 
either cross Pepper’s lots to access 
the public road or across both 
Carey’s and Pepper’s lots to access 
the public road.  

The circuit court held that 
Gunfeld failed to prove the three 
elements discussed above necessary 
to establish an easement by 
necessity.  

On appeal, Gunfeld presented 
evidence that a common grantor 
created the lots in 1788. 

At the granting of title in 1788 

to lot 2070 (Gunfeld’s), the lot was 
inaccessible without the easement.  

The issue here is that Gunfeld 
failed to demonstrate that the 
easement by necessity existed in 
1788 and that there the property was 
inaccessible without the easement by 
necessity at conveyance.  

The court agreed with the circuit 
court that Gunfeld produced no 
evidence that Dobson could not 
access lots 2070 and 2069 other than 
crossing Mason’s lots.  

Additionally, Gunfeld never 
showed that when Pepper’s property 
(lot 2069) was severed from lot 2070 
in 1843, lot 2070 was inaccessible 
other than crossing lot 2069.  

At the same time, Gunfeld failed 
to show that access was not available 
to lot 2070 by the Casselman River, 
which that runs through the property. 

This case highlights a critical 
aspect for landowners who may need 
to bring a claim for an easement by 
necessity. 

If a landowner has an inaccessible 
property, the landowner should not 
wait to bring suit. 

Gunfeld waited 53 years without 
explaining why.  

Another reason to highlight this 
case is the path taken by the Peppers 
and the Careys.  

Both purchased inaccessible 
lots but worked with neighboring 
landowners to negotiate easements 
across the adjacent properties to 
access the public road.  

This negotiated approach will 
potentially be a more long-term 
benefit to both landowners and 
ensure that future owners maintain 
access to the property.

Goeringer ...
Continued from Page 5

Trading cards of local farmers hitting it out of the park

EASTON
GREENSBORO

CAMBRIDGE
DENTON

CENTREVILLE
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 CORRECTIONS
An article published in the April 

19 issue of The Delmarva Farmer, 
“MOOseum makes sure local dairy 
history is told,” mischaracterized the 
sale at which the bull Paclamar Astro-
naut was purchased. It was a sale held 
yearly in association with the National 
Holstein Convention in Washington, 
D.C. 

The article also misstated the bull’s 
sale price, which was $9,000.

mit attendees and $15 for all others.
Find registration for the Forest 

Landowner Extravaganza and more 
information about the workshops and 
tours online at https://www.forestry-
summit.com. For more information, 
contact Jennifer Gagnon at 540-231-
6391 or jgagnon@vt.edu.

“I am excited to offer this event to 
Virginia’s woodland owners as a way 
to thank them for hosting landowner 
education events on their properties 
and for continuing to seek out oppor-
tunities to keep their forests healthy 
and productive,” said Jennifer Gagnon, 
coordinator of the Virginia Forest 
Landowner Education Program. “This 
event will provide participants with 
an opportunity to get to know other 
woodland owners while learning more 
about Virginia’s forests.”

The program will begin with a 
catered lunch that will feature the 
following speakers: Gagnon; Corey 
Connors, executive director of the Vir-
ginia Forestry Association; and Paul 
M. Winistorfer, dean of the College 
of Natural Resource and Environment.

Following lunch, participants can 
choose from five educational oppor-
tunities; transportation to off-campus 
sites will be provided. 

They are: Preparing for Generation 
NEXT Legacy Planning (workshop); 
Tree Identification and Forest Ecolo-
gy at Pandapas Pond (walking tour); 
Agroforestry Options at the Catawba 
Sustainability Center (walking tour); 
Tour of Virginia Tech’s Urban Forest 
(walking tour); and Ongoing Research 
and Innovations in Forest Products 
(workshop).

Landowners ...
Continued from Page 8

sumption of paraquat is fatal.
Richards explained significant revi-

sions in Worker Protection Standards. 
Employers must provide specific in-
formation and protections to workers, 
handlers and others persons about po-
tential exposure to pesticides. Training 
is required, and verbal notification is 
not enough. 

Richards offered copies of a re-
quired poster. Farmers must also 
display application information and 
safety data sheets, and keep records of 
how much is used, where, when and 

re-entry intervals.
The rules also require handlers to 

wear PPE and take measures to protect 
others during pesticide applications. 
Workers must be notified of re-entry 
intervals and observe “application 
exclusion zone” during application, 
stopping application until other people 
are clear of that area.

If labels require a respirator, han-
dlers must go through medical evalua-
tion, fit testing and respirator training. 

“It is not enough just to see if the 
respirator is tight enough. And if you 
lose or gain weight, or your medical 
condition changes, you must do it 
again,” she said.

These regulations are available at 
http://pesticideresources.org/wps/ttt/
manual/.

Pesticides ...
Continued from Page 11Send ag-related photos to Send ag-related photos to The The 

Delmarva FarmerDelmarva Farmer Photo Contest,  Photo Contest, 
Attn: ‘PHOTO CONTEST,’ P.O. Box Attn: ‘PHOTO CONTEST,’ P.O. Box 
2026 Easton, MD 21601, or e-mail 2026 Easton, MD 21601, or e-mail 
them to editorial@americanfarm.them to editorial@americanfarm.
com. (in a .JPG or .EPS format) with com. (in a .JPG or .EPS format) with 
“PHOTO CONTEST” in the subject “PHOTO CONTEST” in the subject 
line. Identify people and animals in line. Identify people and animals in 
photos, and include photographer’s photos, and include photographer’s 
name and where photos were taken. name and where photos were taken. 
A winner will be chosen at the end of A winner will be chosen at the end of 
the year and receive a check for $100 the year and receive a check for $100 
in the child’s name of his/her choice.in the child’s name of his/her choice.

Get the picture?Get the picture?
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CHAMPLAIN, Va. — The USDA 
has announced the appointment of 
nine new U.S. soybean farmers to 
serve on the United Soybean Board and 
reappointed eight directors for an addi-
tional term. Among them was Shannon 
Tignor Ellis from Champlain, Va., who 
was officially sworn in on March 28 
during New Director Orientation in 
St. Louis, Mo. 

The new farmer-leaders will serve a 
three-year term to represent the nation-
al soy checkoff.

“Farmer-leaders on the soy checkoff 
have worked continuously to invest in 
research, education and promotion of 
U.S. soybeans, and those efforts have 
returned value to soybean farmers. I’m 
honored to be a part of that collabora-
tion and look forward to working with 
my fellow soybean farmers from across 
the country,” said Ellis.

Authorized by the Soybean Promo-
tion, Research, and Consumer Infor-
mation Act, the checkoff is composed 
of 78 members representing 29 states, 
in addition to the Eastern and Western 
regions. The number of seats on the 
board is determined based on bushels 
produced in their region. Members 
must be soybean farmers nominated 
by a Qualified State Soybean Board.

“With different uses of soy continu-
ing to grow, this is an exciting time to 
be a USB farmer-leader. I look forward 
to working with these passionate in-
dividuals who will bring additional 
perspectives and insights, expanding 
our group of creative and innovative 
thinkers,” said Ralph Lott, USB Chair 
and farmer from New York. “Together, 
we will move U.S. Soy forward and 
bring value back to the farm gate of all 
U.S. soybean farmers.”

Shannon Tignor Ellis

supermarket,” Lutman said.
In addition to being featured on the 

cards, Lutman and the other farmers 
appear in videos that allow them to 
share their farms with the students.

“It’s a great way to jumpstart their 
minds,” Lutman said. “There’s many 
different directions you can go in the 
agriculture community.”

According to the most recent Cen-
sus of Agriculture, conducted in 2017, 
Loudoun had 1,259 farms on 121,932 
acres that year, and the market value 
of all agricultural products sold was 
more than $43 million.

And while Loudoun has lost farm-
land over the years, farmers and their 
contributions remain a vital part of the 
county, noted Walbridge.

“It’s important to make sure we 
promote that you can have your 
own farm, and that you can produce 
food for your community,” she said. 
“There’s such a direct link to the 
producer of your food. These trading 
cards really do help show the kids 
that there are people right here in 
their community raising sheep, rais-
ing cows, and who you can buy your 

Cards ...
Continued from Page 13

Be sure to ‘like’ 
us on Facebook!

From left, David Baker, Delaware/Maryland USDA Rural Development state 
director,   Robin Talley, USDA’s Farm Service Agency State executive director 
for Delaware and John Sullivan, Maryland’s state executive director for FSA 
recently met to discuss mutual opportunities to work together to carry forward 
the priorities of the Biden Administration. The discussion included equity, 
inclusion, climate smart commodities and rural infrastructure.

Photo courtesy John Sullivan

Directors discuss cooperation opportunities ... Ellis appointed to serve 
on United Soybean Board

ATTENTION
ORDER NITROGEN 

NOW

Save Money, Buy Now
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I admit, I have all the tact of a 
horny pit bull in the miniature poodle 
class at the Westminster Dog Show. 

To me, tact is your saddle, reins, 
hobbles, quirt, etc. 

Or, what the saddle maker has in 
his mouth when he’s nailing a front 
jockey to a saddle tree. The way I 
see it, some people have tact, and the 
rest us tell the truth.  

When I started my livestock 
newspaper I got some big advertising 
budgets because not only would I 
work ring at the breeder’s sale, I’d 

also come packing some bull orders. 
I didn’t cultivate this following, 

nor did I advertise my services, but 

at most sales I bought at least one 
bull and the most I ever bought at 
one sale was 30 bulls.

I like to think there were several 
reasons ranchers trusted me to buy 
their bulls. 

One, I’d give an honest appraisal 
and two, I never spent more than the 
limit I was given. It also could have 
had something to do with the fact 
that I never charged a dime for doing 
it. 

It was not all fat ad budgets and 
exotic travel through such places as 

Gas, Kansas, Climax, Georgia and 
Slickpoo, Idaho. In at least one case 
I was fired off a sale for not buying 
a bull.

I always tried to arrive a couple 
hours before any sale I worked and 
this day was no exception. 

Before I’d even gotten out of my 
car an irritated consignor jumped me 
and said, “Where have you been? A 
friend of yours wants you to bid on 

See PITTS
Page 23

A good eye
IT’S THE 

PITTS

By LEE PITTS

year 2022. I am grateful to be given 
this opportunity and I will continue to 
work with Virginia rural communities 
to meet their housing, community, 
infrastructure, and business develop-
ment needs.”

Hickman grew up in Tappahan-
nock, Va., and still resides in the 
small rural community. He is a 1985 

graduate of Virginia Commonwealth 
University and received a Bachelor 
of Science Degree in business ad-
ministration and management with a 
concentration in real estate and urban 
land development.

Hickman has more than 20 years 
of combined sales experience in mort-
gage lending and telecommunications 
services. 

Hickman started his federal ca-
reer with USDA Rural Development 
in April 2008, and he has primarily 
worked in the Rural Development 
Community Programs division to 

assist rural municipalities, non-profit 
corporations, and Tribal entities that 
seek federal financial assistance to en-
hance their ability to provide essential 
services for the orderly development 
of a rural community. 

Hickman has been a Rural Devel-
opment National Office Senior Loan 
Specialist where he planned Public, 
Private, Partnership (P3) events with 
commercial lenders and other private 
sector partners. 

Annually, these P3 events account-
ed for obligating more than $200 mil-
lion of congressionally appropriated 

funds through the Rural Development 
Community Facilities Direct Loan 
Program. 

As the Virginia community pro-
grams director, Hickman managed a 
$750 million portfolio.

USDA Rural Development has a 
State Office in Richmond, and four 
Area Offices located in Wytheville, 
Lynchburg, Harrisonburg, and Court-
land. 

Currently, there are 52 full-time 
staff who serve Virginia’s agricultural 
producers, rural communities, busi-
nesses, and residents.

Director ...
Continued from Page 7

to get to the plant on the other side,” 
Roe said. “The tortuosity makes it 
more challenging to get through. The 
insect has a certain amount of time to 
find food or it will die. That time is 
relatively fast for a young insect.”

In the first of three experiments, 
researchers found it took significant-
ly longer for insects to penetrate the 
Plant Armor. They placed a cabbage 
leaf and 10 tobacco thrips inside a 
Petri dish, separated by the Plant 
Armor or another crop cover. It took 
approximately three hours for five of 
the thrips to make it through the Plant 
Armor, while it took only 12 minutes 
for them to cross a commercially 
available, single-layer crop cover. 
In the same experiment with young, 
unfed caterpillars, their design was 
nearly 90% effective at preventing un-
fed young caterpillars from crossing 
the Plant Armor in 12 hours.

“In real life, the insect has a lot of 
other choices of where to go to find 
food; this was a worst-case scenario 
where they had only one place to go,” 
Roe said. “So we expect in the natural 
environment, the protection is going to 
be much greater.”

When researchers tested how well 
they could protect potted cabbage 
plants inside a cage with unfed cater-
pillars, uncovered plants were infested 
and almost completely eaten, while 
plants covered and sealed with Plant 
Armor were not. They did not find a 
single caterpillar on the covered plants 
after 10 days.

Their last experiment was a three-
month, outdoor field trial testing how 
well the Plant Armor worked when 
they used it like a greenhouse cover. 
The researchers found plants covered 
with Plant Armor were larger on aver-
age; the weight of cabbages under the 
Plant Armor was almost three times 
larger than the control.

Researchers said more work is 
needed to determine whether they 
successfully excluded insects due to 
the thickness, pore size or maze-like 

structure of the inner layer. However, 
their work provides evidence that their 
chemical-free design can work against 
tiny critters.

“Thrips are extremely tiny,” Cave 
said. “If we could keep them out, 
we think we have a good chance of 
keeping other, larger insects out. And 
as for the neonate caterpillars — they 
have to feed immediately, and they’re 
the tiniest stage of caterpillars. This 
gives us some good, preliminary data 
that this would work toward being pro-
tective against other caterpillars too.”

Researchers think their crop cov-
er could be a good alternative for 
high-value crops like grapes. 

In future research, they also want 
to explore whether the cover could be 
used to help protect plants in extreme 
conditions — and as the climate 
changes.

“Part of what we’re doing is finding 
new, smart textiles,” said study co-au-
thor Andre West, associate professor 
of textile, apparel and technology 
management at NC State and direc-
tor of Zeis Textiles Extension. “We 
think this design could help farmers 

in extreme environments or where 
crop production is limited in certain 
areas. It could also be an alternative 
for organic farmers. Not only is the 
product itself made with some recy-
cled materials, but it could also be 
recycled again.”

The study, “Novel 3-D Spacer 
Textiles to Protect Crops from In-
sect-Infestation and that Enhance 
Plant Growth,” was published online 
in the journal Agriculture. Co-authors 
include Marian G. McCord, senior 
vice provost at the University of New 
Hampshire and adjunct professor in 
the NC State Department of Forest 
Biomaterials; Bryan Koene and Ben-
jamin Beck of Luna Innovations; and 
Jean M. Deguenon and Kun Luan, 
postdoctoral research scholars at NC 
State.

Vector Textiles holds exclusive 
license for a patent connected to the 
Plant Armor technology. 

McCord, Roe, and West are in-
ventors on the patent related to the 
technology owned by N.C. State, and 
would share in revenues derived from 
commercialization.

Maze ...
Continued from Page 9

Since its inception, the commis-
sion has been funded with money that 
Maryland and other states won in a 
massive lawsuit settlement with cig-
arette makers in the 1990s. Because 
the commission isn’t supported with 
tax dollars, Del. Rachel Jones, a Dem-
ocrat representing Calvert and Prince 
George’s counties, said it remained 
unclear to her why the amendment was 
necessary. 

She described a general “discom-
fort” within the committee to fund the 

commission indefinitely. 
“This felt like a (compromise) I 

needed to take, and that was pretty 
much the only way that I could get it 
out of committee,” she said. 

Jones, who Hogan appointed to the 
House last year, does not serve on the 
committee. By state law, money from 
the tobacco settlement may only go to 
the commission or the state department 
of health, which uses it for anti-smok-
ing and anti-tobacco-use initiatives.

Hogan’s signature was a relief for 
the commission, however, said Shelby 
Watson-Hampton, the commission’s 
director. She thanked legislators and 
advocates who supported the bill.

Had the bill failed, the commission’s 
funding would have ended at the end of 

fiscal year 2023. 
“We’re just grateful that it passed 

with level funding through 2025,” she 
said. “That’s great. We’re excited for 
that.” 

She also said she was puzzled by 
the amendment curtailing the state’s 
commitment. The state is managing a 
historic $7.5 billion surplus on the heels 
of a resurgent economy and a wave of 
federal stimulus money. 

“I can’t tell you the inner workings of 
Annapolis,” she said. “If anybody could 
explain that that would be magical. ... 
There were way bigger fish in the pond 
than us, so we’re just grateful for what 
we got.”

The funding bill comes following a 
raft of good news for the commission. 

It’s received or been partnered to more 
than $700,000 in federal grants over the 
last year. After going significantly over 
budget on a $1 million plan to build a 
regional agricultural center in Southern 
Maryland, St. Mary’s County committed 
an additional $2.6 million to the Charlotte 
Hall project. 

It would include cold storage, meat 
processing and other services for regional 
farmers. SMADC officials claim that the 
center will transform the region’s farm-
ing economy. It’s scheduled to be finished 
in the fourth quarter of next year.

The commission was created to help 
Southern Maryland agriculture transition 
out of tobacco into other crops, and it 
provides grants and other programs for 
farmers in the region.

SMADC ...
Continued from Front Page
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By DOROTHY NOBLE 
AFP Correspondent

WASHINGTON — Krysta Harden 
underscored the importance of dairy 
exports in an April 6 hearing before 
the Subcommittee on Livestock and 
Foreign Agriculture of the U.S. House 
Agriculture Committee.

The full committee is in the process 
of reviewing the 2022 Farm Bill. 

Harden is president and CEO of the 
U.S. Dairy Export Council. 

From the time of its founding 27 
years ago, U.S. dairy exports have 
grown from $764 million to $7.75 
billion last year. 

She explained that USDEC is the 
dairy industry‘s cooperator, which 
executes programs to increase U.S. 
dairy exports with the support of the 
Market Access Program and the For-
eign Market Development Program 
since its founding 27 years ago. As 
part of that work, USDEC has actively 
participated in multiple Global Based 
Initiatives.

Harden said that the support of 
Farm Bill Title III programs has been 
instrumental to that growth. More-
over, continued support is critical in 
sustaining and growing U.S. dairy 
future exports.

USDEC’s mission is to enhance 
U.S. global competitiveness. Although 
Dairy Management Inc. founded US-
DEC in 1995, and through the dairy 
checkoff program, is the organiza-
tion’s largest funder, none of those 
funds is used for advocacy efforts. 
Harden noted that USDEC works with 
the National Milk Producers Federa-

By JANE W. GRAHAM 
AFP Correspondent

The new president of the Virginia 
Cattlemen’s Association has high 
hopes for the organization as he leads 
it into a new year and expanding pro-
grams. 

David Wayne Campbell moved 
from the office of president-elect 
to president of the state-wide group 
during Beef Expo April 11-16. 

Campbell has long been active in 
VCA and served in numerous positions 
over the years. He succeeds Jason Pratt 
and has been part of the innovations 
Pratt worked toward. 

The organization was created as a 
marketing tool for Virginia beef and in 
recent years has developed to become 
a policy making voice for the industry.

Campbell pointed out in a telephone 
interview that the new by-laws are 

complete and new committees are 
in place. He wants to concentrate on 
getting the state’s cattle producers on 
the same page, emphasizing the impor-
tance of unity. He is looking forward 
to VCA’s developing a market for its 
branded beef, noting staff is in place 
to work on this new endeavor.

“I’d like to see more youth pro-
grams,” he said. “I want to try to grow 
the numbers.”

The 69-year-old beef producer can 
claim being in the beef business most 
of his life.  He said he has owned at 
least one Hereford cow since he was 
a 6 years old. 

Campbell operates the David W. 
Campbell Farms in Washington Coun-
ty, Va., where he grew up on the 
family farm. He left after finishing at 
Abingdon High School where he was 
president of the FFA Chapter his senior 
year. He benefited from the managerial 

training program offered by Southern 
States Cooperative and had a 36-year 
career with it.  He managed SS stores 
in Russell and Wythe counties in 
Southwest Virginia.

 Upon his retirement, he and his 
wife Becky built a house on the home 
farm and returned to his roots. He now 
has a diversified beef cattle farm run-
ning cattle on 450 owned and leased 
acres in Russell County. He had kept 
stockers while working off the farm.

Campbell now has a 125 head cow/
calf herd operation that includes 25 
registered Hereford cows. He uses ar-
ticicial insemination on all his heifers 
and then uses clean-up Hereford bulls. 

His commercial herd of Herefords 
is bred to various other black breeds to 
get hybrid vigor in his beef. Stockers 

Campbell moves up, taking over 
Virginia Cattlemen’s Association
New Washington Co. president wants to grow market for branded beef

See EXPORTS
Page 21

See CATTLE 
Page 21

David Wayne Campbell, the new president of the Virginia Cattlemen’s Association, communes with some of his favorite Hereford 
cows while attending to morning chores on his Russell County, Va., farm.

Photo courtesy Betsy Campbell

Expert:
Exports 
critical 
to dairy

Foreign markets
account for 17 percent 
of U.S. industry, which 
generates $750 billion 
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Grass tetany is a condition that 
occurs when magnesium levels in the 
blood and spinal fluid become too 
low to support normal bodily func-
tions. The occurrence of grass tetany 
is often isolated to the springtime, 
when cattle are grazing primarily 
lush, rapidly growing perennial 
pasture.  

Importance of Magnesium
Similar to calcium and phospho-

rus, magnesium is classified as a 
macromineral, which means that 
it is required by the body in large 
amounts relative to other minerals. 
Magnesium is required for several 
metabolic functions in the body, 
including nerve and muscle function, 
and is essential for optimal growth 
and production. There is no true 
storage of magnesium in the body 
and most of the body’s magnesium is 
tied to bone (70%) and muscle (15%) 
tissue. 

Magnesium requirements vary 
depending on several factors, includ-
ing age, physiological state, and the 
amount and availability of the mag-
nesium supplied by the diet. In late 
pregnancy, a cow requires roughly 
7-9 grams of magnesium per day, but 
this requirement more than doubles 
to 18-21 grams of magnesium per 

day during lactation.
Magnesium Deficiency

A magnesium deficiency occurs 
when the body utilizes more mag-
nesium than is available. This can 
occur when magnesium intake is 
insufficient to meet the needs of the 
animal. Magnesium deficiency can 
progress rapidly and quickly become 
life-threatening if not addressed. 

Early signs include nervousness, 
reduced feed intake, and muscle 
twitches, particularly around the 
face and ears. In the early stages of 
magnesium deficiency, animals may 
also walk with a stiff gait or stagger. 
Animals with advanced magne-
sium deficiency will lay out on their 
side with their head extended and 
have convulsions. Death is likely if 

treatment is not administered within 
four to eight hours of symptom onset. 
Producers should develop a plan 
with their veterinarian to ensure that 
they have the appropriate supplies 
and training necessary to address 
any emergent cases of grass tetany. 
Treatment usually consists of intrave-
nous administration of a salt solution 
containing magnesium.

Risk Factors for Grass Tetany
Cattle rely primarily on consump-

tion of magnesium in the diet to 
maintain appropriate blood magne-
sium levels. In calves, a small portion 
of magnesium can be released from 
muscle stores, but this ability is lost 
as the animal matures. The rumen is 
the main site of dietary magnesium 
absorption and the efficiency of 
absorption declines with age. Thus, 
the risk for developing grass tetany 
increases with age.  

High intake of potassium, nitro-
gen, calcium, and phosphorus can 
interfere with magnesium absorption 
or utilization and effectively reduce 
the amount that is usable by the 
animal. This is problematic because 
lush, rapidly growing forages tend to 
contain high levels of many of these 
nutrients, which is the primary rea-
son why grass tetany occurs during 

rapid spring growth. Additionally, 
high soil concentrations of nitrogen 
and potassium decrease magnesium 
uptake by plants, which can further 
reduce overall magnesium intake 
by animals. These factors, com-
bined with the increased magnesium 
requirement by early lactation cows, 
contribute to the elevated grass teta-
ny risk during the spring season.

Prevention of Grass Tetany
There are several approaches 

that can be used to mitigate the risk 
for grass tetany. The most common 
strategy is to provide supplemental 
magnesium in the diet through a 
mineral supplement. This can be 
accomplished by adjusting the daily 
mineral to supply additional magne-
sium. During the high-risk period for 
grass tetany, provision of 0.6 oz. of 
magnesium per head per day is rec-
ommended to help prevent magne-
sium deficiency. Because magnesium 
oxide is about 60% magnesium, 1 
oz. per head per day is necessary to 
meet this recommendation. However, 
because magnesium oxide is not pal-
atable, it should be fed with a palat-
able carrier, like grain. Alternatively, 

With spring comes risk of grass tetany

TIPS FROM 
THE PASTURE

By SARAH B. POTTS
Dairy and Beef Specialist

University of Maryland Extension

See POTTS 
Page 21

Study examines meat 
retailing opportunities

RICHMOND, Va. — More than 
two years after the abrupt arrival of 
the COVID-19 pandemic, the market 
for direct-to-consumer meat sales 
continues to flourish.

In response to food-related supply 
chain disruptions in the early months 
of the pandemic, consumers looked 
beyond traditional grocery outlets to 
find meat products. In some cases, 
shoppers turned to local farmers to 
fill that void.

“The disruptions resulting from 
the pandemic have further increased 
consumer demand and interest for 
locally produced meats,” said Tony 
Banks, senior assistant director of ag-
riculture, development and innovation 
for Virginia Farm Bureau Federation.

“This increased demand presents 
a unique opportunity for farmers 
to expand their retail sales of meat 
products directly to consumers,” he 
added. “And, as a result of supply 
chain disruptions, Congress and the 
U.S. Department of Agriculture have 
launched new initiatives to improve 
meat and poultry processing capacity 
among small- to medium-sized busi-
nesses in an effort to enhance supply 
chain resiliency.”

Despite having proposals in place 
to help increase capacity, meat pro-
cessing continues to be heavily regu-
lated due to raw meat and poultry safe 

handling concerns. These regulations 
can create barriers for farmers to di-
rect-market their meat.

To identify barriers and help farm-
ers learn the requirements to sell 
processed meat, the Virginia Foun-
dation for Agriculture, Innovation, 
and Rural Sustainability conducted a 
retail meat sales study.

The study examined three retail 
formats — farmers markets or road-
side stands, on-farm stores and on-
farm butcher shops — and identified 
required permits and regulations for 
each. 

The study also serves as a guide for 
farmers and other interested parties 
to consider the logistics of operating 
a retail enterprise.

“All three models have the poten-
tial to be profitable,” Banks noted. 
“However, each model has its own 
unique opportunities and challenges, 
and all require access to qualified 
labor, a reliable and steady supply of 
meat or poultry, and a strong commit-
ment to marketing.”

Meat processing requires a large 
amount of capital, so interested Vir-
ginia farmers can partner with their 
local government to apply for grants 
from the Governor’s Agriculture and 

See MEAT 
Page 20
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Md. farmer finds man 
trapped in manure pit

By JONATHAN CRIBBS 
Associate Editor

SMITHSBURG, Md. — A dairy 
farmer on the morning of April 13 
found a man who had been trapped in 
his manure pit overnight, the Washing-
ton County Sheriff’s Office said. 

Local fire and medical personnel 
rescued the man from the farm in 
the 12000 block of Rowe Road and 
took him to a hospital after the farm-
er reported the incident just before 
10 a.m. He had likely been in the pit 
since early in the morning but did not 
appear to have suffered serious injury, 
spokeswoman Sgt. Carly Hose told the 
Herald-Mail newspaper in Hagerstown. 

The man is not expected to face any 
charges. 

Washington County MD Fire Calls, 
a popular Facebook page that reports 
regional emergency calls, said the man 
was stuck up to his armpits. Medical 
responders were concerned about the 
risk of hypothermia as temperatures 
overnight had been in the 50s. 

First responders arrived at about 

9:45 a.m. and said they intended to cut 
a chain-link fence surrounding the pit, 
deploy a ladder, retrieve the man and 
hose him off. 

The man was removed from the pit 
by 9:57 and taken to Meritus Medical 
Center east of Hagerstown. The farmer 
did not know him. 

University of Maryland Extension 
agent Jeff Semler told the Herald-Mail 
the man was lucky to be alive. A wet 
body can develop hypothermia in a 
55-degree environment, and the man 
could have drowned or suffocated due 
to toxic gas produced by the manure. 

Manure pit deaths are not rare. 
Three brothers in their 30s lost con-
sciousness while working in a pit in 
western Ohio and died last August. 

The incident made national news 
and served as a reminder of the dan-
gers of manure pits. 

A Perdue study found 91 deaths 
nationwide and 21 severe injuries 
related to manure-generated gas from 
1974-2004. More than a third of those 
deaths occurred during pit repairs or 
maintenance. Nearly a quarter oc-
curred during rescues. 
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Forestry Industries Development 
Fund. Grant funding can be leveraged 
to construct new processing facilities, 
expand existing facilities or to plan 
and establish retail facilities, Banks 
said.

Gov. Glenn Youngkin announced 
March 10 that Madison County’s 
Hidden Pines Meat Processing LLC 
received a $40,000 AFID grant to 
expand its operations to meet “surg-
ing consumer demand for locally 
produced meats.”

The grant is expected to enable the 
company to improve their processing 
volume to over 1,100 locally raised 
beef cattle, goats, hogs and lambs 
each year.

“The pandemic has presented 
many challenges to Virginia’s agri-
cultural community. This is especial-
ly true of those livestock producers 
whose livelihoods rely on being able 
to process and sell their animals lo-
cally,” said Virginia Secretary of Ag-
riculture and Forestry Matthew Lohr. 
“By making strategic investments 
like this to help grow the common-
wealth’s meat processing capacity, 
we are creating important new market 
opportunities for our farmers, as well 
as local options for our consumers.”

Meat ...
Continued from Page 18

Ag groups still pushing for milk in schools
RICHMOND, Va. — Milk is chock-

full of necessary vitamins, and having 
plenty of milk options available during 
school meals helps ensure students 
receive essential nutrients.

That’s the message Virginia Farm 
Bureau Federation and other agricul-
ture groups are sending to the USDA’s 
Food and Nutrition Service, urging it 
to offer more milk options to schools 
participating in the National School 
Lunch Program and School Breakfast 
Program. 

Those options include 2%, whole 
and flavored milk.

“VFBF is advocating for the wider 
availability of milk options in schools 
for two reasons — the health of our 
nation’s children and the health of 
the dairy industry,” said Ben Rowe, 

VFBF national affairs coordinator. 
“Consumption of milk is critical for 
children and adolescents who may 
not generally obtain necessary levels 
of vitamin D, potassium, high-quality 
protein, calcium, vitamin A, vitamin 
B12 and other key nutrients.”

With students eating breakfast and 
lunch at school during the week, these 
meals are prime opportunities to pro-
vide nutrients to children. 

According to the National Dairy 
Council, milk is the top food source 
providing calcium, vitamin D and 
potassium for Americans 2 years and 
older.

The USDA recently announced 
f lexibility for f lavored milk in its 
new Transitional Standards for Milk, 
Whole Grains and Sodium. Under this 

ruling, both flavored and unflavored 
options are offered for skim and low-
fat milk in the NSLP and SBP through 
the 2023-24 school year.

And while VFBF and others ap-
plaud the temporary inclusion of fla-
vored milk, they also want the USDA 
to expand those offerings to include 
2% and whole milk, and include fla-
vored milk on a permanent basis. 

The USDA currently is working 
to develop long-term school nutrition 
standards based on the latest Dietary 
Guidelines for Americans for 2025 
and beyond. 

A proposed ruling with the new 
comprehensive standards is expected 
to be released this fall.

“Numerous studies have shown 
significant drops in milk consumption 

after f lavored options are removed, 
limiting intake of essential nutrients,” 
Rowe explained. “Less selection and 
consumption also contribute to height-
ened rates of food waste.”

Rowe cited a 2019 study published 
in the Journal of the Academy of 
Nutrition and Dietetics that found 
student milk consumption dropped 
from 94 percent to 57 percent when 
flavored milk options were removed 
from schools. Additionally, children 
and adolescents choose whole and 
2-percent milk more often than low-fat 
or nonfat options.

“Whole and 2-percent milk, includ-
ing flavored options, should be avail-
able to students to promote childhood 
nutrition through more consistent con-
sumption of school milk,” Rowe said.

A 2019 study in the Journal of the Academy of Nutrition and Dietetics found that student milk consumption dropped from 94 percent to 57 percent when flavored milk 
options were removed from schools. Students also chose whole and 2% milk more than low-fat or nonfat options. 
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tion to promote and advance the trade 
interests of the dairy community. She 
added that USDEC’s advocacy with 
Congress and the Administration 
related to trade policy issues is solely 
funded by membership dues.

While employing over 1 million 
workers, dairy adds $750 billion to 
the U.S. economy. But to continue its 
successful support of farmers, workers 
and consumers, international trade 
and exports are of utmost importance. 
Harden said, “Exports underpin U.S. 
dairy’s success in the present and will 
support the industry’s growth in the 
future.”

Today, Harden noted, exports ac-
count for 17 percent of U.S. milk pro-
duction. As expected global demand 
grows, exports are expected to climb. 

Milk consists of milkfat, protein 
and lactose. Our domestic consump-
tion versus the international uses of 
those different components varies. In 
addition, U.S. cows produce more of 
these essential components than the 
U.S. consumes. Consequently, export 
markets are critical to fully use all the 
components.

Since 2001, U.S. milk production 
increased by 37 percent, while ex-
ports quintupled. The value of exports 
increased even faster, jumping more 
than fivefold.

Looking more recently, since 2010 
the amount of international dairy trad-
ed has grown higher than 4 percent 
per year on average. However, U.S. 
dairy consumption growth per year 
was only 1.5 percent. 

Harden pointed out, “The well-be-
ing of the U.S. dairy industry is inex-
tricably tied to international trade and 
the global dairy demand is strongly 
reliant on the U.S. remaining a consis-
tent and reliable supplier.” She notes 
that 96 percent of the world’s popula-
tion lives outside the U.S. and is rising, 
along with their incomes. 

U.S. dairy exports have grown 
by more than domestic sales in four 
out of the past five years, Harden 
stressed. She continued, “And this is 
despite what U.S. exporters face in 
key markets with recent export sup-
ply chain headwinds and competition 
disadvantages.”

The U.S. is the third largest dairy 
exporter. The top two, the European 
Union and New Zealand, have been 
active in international markets far lon-
ger. Plus, their trade policy strategies 
are more robust. Between them, one or 
both have free trade agreements in 15 

out of the 17 largest dairy markets by 
value. In contrast, the U.S. has FTA’s 
with five. 

Harden said that maintaining trade 
relationships is crucial, and urged the 
Congress and the U.S. government 
to work together to prioritize great-
er market access. The case for free 
trade agreements is more important 
than ever. Also, customers around 
the world continue to demand more 
high-quality, nutritious, and sustain-
able dairy products. 

Harden pointed out that the benefits 
of MAP and FMD have exceptional 
cost-benefit ratios. Export revenues of 
$20 has been shown with $1 invested. 

In addition, she indicated that lan-
guage in the 2023 farm bill to combat 
the challenge of geographic indica-
tions trade barriers is supported. 

USDEC also encourages Congress 
to examine opportunities to increase 
the use of U.S. dairy ingredients to 
target food programs to draw more 
heavily on the high-quality nutrition 
that dairy offers. 

One example is powdered milk in 
ready-to-use therapeutic food. She 
pointed out the underfunded situation 
means that only one of four children 

suffering from wasting have access to 
that life-saving treatment.

Harden urged the pursuit of com-
prehensive trade negotiations with 
key Asian markets—Japan, Vietnam, 
Malaysia, Thailand, Indonesia and the 
Philippines. FTA’s she pointed out can 
level the playing field where the U.S. 
currently loses to competitors.

Existing trade agreement enforce-
ments need to ensure accountability 
with the USMCA partners. Canada’s 
proposal to alter its tariff-rate quota 
commitment falls short. Mexico’s 
burdensome regulatory proposals 
pose a threat to U.S. milk powder and 
cheese exports. 

The China Phase One agreement 
has achieved progress on dairy facility 
registrations and access to extended 
shelf-life milk but regulatory tariffs 
continue.

In addressing the United Nations 
Food Systems Summit, Harden point-
ed to the U.S. leadership in encour-
aging the benefits of a sustainable 
productivity model and innovations 
through incentives on our Net Zero 
Initiative. The dairy industry, she 
said, provides a prime example of land 
stewardship.

a complete, high-magnesium mineral 
that contains 8-10% magnesium 
can also be fed free-choice. These 
supplements should be fed through-
out the spring, starting several days 
before turnout to high-risk pastures. 
Loose forms of mineral are preferred 
over blocks.  

In addition to mineral supplemen-
tation, there are several pasture-re-
lated strategies that can also help 
reduce risk. If possible, avoid graz-
ing pastures until they are at least 
6” tall during the spring season as 
magnesium tends to be less available 
in immature plants. 

Legumes tend to be higher in 
magnesium than grasses, so their in-
corporation into the pasture can help 
offset the lower magnesium content 
in less mature, rapidly growing 
cool-season grasses in the spring.  
Studies show that high nitrogen and 
potassium fertilizers are associated 

with grass tetany, so paying close 
attention to fertilizer application 
during the early spring is also im-
portant for assessing the grass tetany 
risk level of a field.  

To that end, avoid grazing high-
risk animals on high-risk fields.  
High-risk animals include late-preg-
nant and early lactation cows, while 
high-risk fields are those that contain 
vegetative, cool-season perennial 
grasses, have recently received fer-
tilizer, and/or contain few legumes. 
Finally, it is important to remember 
that even with the best prevention 
strategies there is no substitute for 
frequent, close observation of ani-
mals. Because grass tetany advances 
rapidly, early detection is essential to 
avoid death loss.

Prevention is the best approach 
when it comes to managing grass 
tetany and a combination of min-
eral supplementation and pasture 
management can help mitigate risk. 
However, even with the best pre-
vention plan, producers should work 
with their veterinarian to develop a 
protocol to treat cases of grass tetany 
that emerge during the season.

remain a part of his farming operation 
with 180 head currently on the farm. 

Throughout his off-farm career, 
Campbell stayed involved in the beef 
cattle industry.  He was on the board 
of the Abingdon Feeder Cattle Asso-

ciation in the late 1990s and is now a 
member of the Smythe-Washington 
Cattlemen’s Association.

Campbell has been on the board 
of the VCA’s Policy committee. Four 
years ago he was elected to the VCA 
Executive Board of Directors.

The new VCA president is an elect-
ed board member of Farm Credit of the 
Virginias’ board. On local level, he 
serves as chairman of the Washington 
County Public Service Authority.

Exports ...
Continued from Page 17

Potts ...
Continued from Page 18

Cattle ...
Continued from Page 17

Visit us any time at
www.americanfarm.com!

Roof & Floor Trusses - 
The Rigidply Difference

Accessories - Finishing Touches

Lumber - Dry & Straight

Metal Roofing & Siding - 
Offering Three National Leading Brands

I
N
C.

YOUR Building 
HEADQUARTERS

Be confident your 
Investment will be 

there for your future 
generations!

www.rigidply.com
701 East Linden Street, Richland PA 17087

717-866-6581
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H-Holstein  B-Brown Swiss  X - Mixed  
J - Jersey G - Guernsey  A - Ayshire

The DHIA herd information is provided for you by these businesses

Delaware DHIA
March 2022

Dairy One DHIA for Maryland 
March 2022

United DHIA Top 60 Herds in Virginia 
March 2022Lancaster DHIA for 

Maryland 
March 2022

Dairy One DHIA 
for Virginia 

March 2022

Herd Name                     Breed    ECM Herd Name                     Breed    ECM

KENT
G. and S. Knutsen 44 78.4 H
G. and S. Knutsen 57 71.6 H
G. and S. Knutsen 13 49.6 J

NEW CASTLE
University of Delaware 76 92.1 H
Emerson, Robert L. 225 70.3 H

SUSSEX
Loyal Jake Bender 193 87.7 H
Bailey, J.E. & Sons Inc. 253 75.9 H
John A. Mills  154 59.0 J
John A. Mills  152 58.8 J

Jim Elgin  H 95.7
Mt. Airy Dairy Farm LLC H 75.1
Alvis Dairy LLC  H 73.6
Spatz Cattle Co.  J 52.2
Mole Hill Dairy LLC J 42.9

BALTIMORE
Mays Dairy  X 80.8
CARROLL
Byron D. Stambaugh H 90.5
Coldsprings Farm H 90.4
Peace and Plenty Farms H 83.5
Cedar Knoll Farms H 81.1
A. S. Flowing Springs H 78.3
Charles L. Lethbridge H 74.6
Md. Locust Crest Farm H 73.6
Cedar Knoll Farms H 70.3
R.A. Bell & Sons Inc. H 68.6
Cedar Knoll Farms B 65.7
Cow Comfort Inn Dairy X 56.0
Whispering Breeze Hols. H 54.1
Cow Comfort Inn Dairy J 53.0
Cow Comfort Inn Dairy J 53.0
Cow Comfort Inn Dairy J 52.3
Clint Lutz  J 45.3
Clint Lutz  J 44.6
Clint Lutz  X 38.9
CECIL 
Kilby Inc.  H 86.4
Long Green Farms Inc. H 84.9
Kilby Inc.  X 80.8
Wil-O-Mar Farm  H 75.9
Kilby Inc.  X 67.4
Kilby Inc.  X 66.0
FREDERICK
Mercuro Farm LLC  H 93.0 

Shafdon Farms  H 92.4
Shafdon Farms  H 90.4
Teabow Inc.  H 89.2
Shafdon Farms  H 80.6
Paul Coblentz & Sons H 75.6
Shafdon Farms  B 74.7
Josh Skipton   H 74.2
Dave & Carole Doody H 71.7
Chris and Jamie Derr H 71.3
Chris and Jamie Derr H 70.8
Mercuro Farm LLC H 68.9
Mercuro Farm LLC H 65.2
Venture Luck Farm H 64.8
Potomac-View Farm H 55.2
GARRETT
Mar-K Farms  H 89.5
HARFORD
Quietness Farm  H 72.3
Horeb Hill Farm  H 63.0
Chris Dixon  M 49.4
HOWARD
David & James Patrick H 81.3
David & James Patrick A 51.0
POTOMAC VALLEY
Ed Crossland  X 54.3
QUEEN ANNE’S
Lester C. Jones Inc. H 90.0
Kevin Leaverton  H` 79.6
Patterson Farms Inc. H 75.7
Winterstein Farms LLC X 72.9

Steve and Trish Boone H 67.8
TALBOT
Henry Snow 111  H 76.8
TIDEWATER
Robert Meredith  H 87.4
Robert Meredith  X 85.9
Richard Edwards  H 79.6
Richard Edwards  H 78.3
Richard Edwards  J 53.6
WASHINGTON
Ralph W. Shank  H         106.8
Cletus & Janice Frey X 83.6
Michael Forsythe  H 79.8
Cletus & Janice Frey X 79.3
Cool Brook Farm  X 77.8
Ralph W. Shank  X 77.5
Ralph W. Shank  A 76.2
Brent Horst  H 73.7
Ralph W. Shank  B 71.1
Pryor Brothers  H 70.8
Debaugh Farms  H 69.3
Debaugh Farms  H 67.8
David Herbst  H 67.0
Michael Forsythe  X 62.7
Cletus & Janice Frey X 60.4
Ralph W. Shank  J 60.0
Shenandoah Jerseys J 56.4
Michael Forsythe  J 53.6
Debaugh Farms  J 49.9

CECIL
Leonard & Vernon Horst H 76.0
Chesapeake Gold Farm H 75.2
Ronald Underwood H 73.9
Chesapeake Gold Farm H 70.2
Chesapeake Gold Farm X 66.6
Chesapeake Gold Farm X 61.2
Chesapeake Gold Farm X 46.3
FREDERICK
Keilholtz, J. & S.  H 78.5
Keilholtz, J. & S.  X 73.4
Keilholtz, J. & S.  X 55.7
GARRETT
Delvin Mast  H 73.6
HARFORD
Steve Trout  H 79.4
Steve Trout  H 77.0
James Archer  H 74.5
Andrew Kamyszek H 73.4
Mt. Felix Farm  X 66.5
Steve Trout  J 64.8

Herd Name                     Breed    ECM

Cave View Farms Inc.  H 98.5
Cave View Farms Inc.  H 98.2
Bowstring Holsteins   H 98.1
Ameva Farm Inc.  H 96.7
Cave View Farms Inc.  X 96.7
Home Place Dairy Inc. H 96.7
Chad & Rebecca McMurray H 96.7
Mountain View Dairy  H 95.4
Riverbend Dairy Farm H 94.7
Goldenview Dairy Inc. H 94.3
Maynard Heatwole  X 94.2
Whispering Oaks Farm H 93.9
Va. Tech   H 91.6
Jeremy Yoder   X 91.0
Willow Bend Dairy  H 90.5
Thomas E. Stanley & Sons H 90.4
West-Rock Dairy  H 90.4
Calvin Horst   H 89.5
Conner Dairy Farm Inc. H 87.8
Dave Johnson   H 87.0
Seven Oaks Farm  X 86.9
Curtis & Mark Sowers H 86.2
Va. Tech   H 86.1
Stoneybrook Dairy  H 85.8
Stoneybrook Dairy  H 85.8
Lewis A. Lamb Sons Inc. H 85.8
Allen Layman   H 85.4
Flowing Spring Farm   H 85.0
Weaver & Mark Cole  H 84.6
Storey Creek Dairy  H 84.3

Shannon Koogler  H 84.1
Burnt Chimney Dairy  H 83.8
Sunrise Acres Inc.  H 83.5
JRCC Dairy-State Farm H 83.2
Brandon Beery  H 83.0
Laird Farm   H 82.9
Birch Lane Dairy  H 82.8
Barny Bay Dairy Inc.  H 82.5
Daniel Layman  H 82.3
Burnt Chimney Dairy  H 81.4
Burnt Chimney Dairy  H 81.3
Kyle Leonard   H 81.0
Turner Dairy   H 80.7
Long-Acre Farm  H 79.5
James L. Will   H 79.3
Dogwood Farm LP LLP H 79.0
J&B Farms Inc.  H 78.8
Shenmont Farms  X 78.8
Franklin Clear View Dairy X 78.2
D., A. & G. Holsinger  H 78.1
Mel-Paul Holstein’s  H 78.1
Lewis and Margaret Wenger H 77.5
Mountain Breeze Farm H 77.5
Matthews-Farms  H 76.8
Sunny Meadow Farm  X 76.4
Peaks View Dairy LLC H 76.2
Jennings Gap Dairy  X 75.4
Pleasant Pasture Dairy X 73.7
Forkland Farms Corp.  H 73.6
Monta Vista Inc.  H 72.6

Maryland DHIA-Provo
February 2022 

Name   Breed HECM
Dairy Cattle Research H 33,098
Philip Beachy  H 32,963
Glen-Toctin Farm H 29,387
Savage-Leigh Farm H 27,804
Vales-Pride Holstein H 27,030
Cessna Bros. Farm H 27,009
Lavon Yoder  H 26,042

Mike & Anita Haines H 23,840
Thomas Muller Jr.  H 22,856
Tobie Kinsinger FM.3 H 22,490
Tobie Kinsinger FM.2 H 22,099
P. & H. Kinsinger H 22,090
David E. Yoder  H 19,063
Vales-Pride Ayrshire A 24,527
Room-to-Grow  A 1,657
Walnut Ridge Guernsey G 27,410
Walnut Ridge Jerseys J 29,569
Mike & Anita Haines 2 J 19,054
Spring Valley Jerseys J 18,508
Eli Swartzentruber J 13,993
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High and low temperatures are reported in degrees measured in Fahrenheit. 
Precipitation measurements are reported in inches fallen for the given week.

(Key: Reports, in order, are: High temperature; Low temperature; Rain and Snow totals for the week)(Key: Reports, in order, are: High temperature; Low temperature; Rain and Snow totals for the week)

Andy Highland
New Midway, Md.
77, 30, 0.87, 0.00

MAEF Headquarters
Havre de Grace
77, 37, 1.00, 0.00

Bill Grantham
Kearneysville, W.Va.
78, 33, 0.95, 2.25

Bruce Bradley
Huntingtown, Md.
No Report

Richard Colburn
Cambridge, Md.
72, 38, 0.90, xxx Kevin George

Easton, Md.
75, 37, 1.09, 0.00

Henry Bergfelter
Vernon, Del.
70, 30, 1.15, 0.00

Allen Beachy
Lincoln, Del.
80, 36, 1.45, 0.00

 2022 PHOTO CONTEST ENTRY

Next reports due oN 
Friday, april 29 (by 10 a.m.).

Send ag-related photos to The Delmarva Farmer Photo Contest, Attn: “DF PHOTO CONTEST 
2022,” P.O. Box 2026 Easton, MD 21601, or e-mail them to editorial@americanfarm.com. (in 
a .JPG or .EPS format) with “DF PHOTO CONTEST 2022” in the subject line. Please identify 
people and animals in photos, and include photographer’s name and where photos were taken. 
Winner will be chosen at the end of the year and receive a $100 check in a child’s name of his/
her choice. 

Emerson Larimore, 7, and his duck, Bill, bask in some spring sunshine at Em-
Brook Farms in Harrington, Del. 

(Photo submitted by Laura Larimore)

Pitts ...
Continued from Page 16

my bull today.”
So I called my friend and he said, 

“Yeah that guy has been pestering 
me for two months telling me I 
needed to give him an $8,000 bid 
for that bull. I’ll tell you what, just 
placate him and look at the bull and 
call me back and tell me what you 
think.”

I’d bought a lot of bulls for my 
buddy and I knew the chance he’d 
pay $8,000 for one were the same as 
it snowing in Phoenix in the middle 
of July. 

I also knew that my friend liked 
his bulls a little on the framey side 
and that he was also very hard to 
please.

I called him back and said, “The 
bull is structurally correct, heavily 
muscled, has a powerful toolbox, and 
has exceptional numbers. The only 
negative thing is that he’s probably a 
frame score 5.” 

I swear, that’s all I said.
The next thing you know I was 

fired from the breeder’s annual 
production sale, never got another 
ad, was taken off his Christmas card 
list and if I saw him in public he 
wouldn’t even speak to me. 

I found out from a fellow road 
agent that the reason my friend had 
given the bull consignor for not 
buying his bull was, “Lee Pitts told 
me the bull wasn’t any good.” 

I knew the breeder was irate so 
the next time I was in his neck of 
the woods I dropped by. I was met 
at the front door by a good looking 
teenager and I asked to see her 
father. 

I was led to the kitchen table 
where I extended my hand in 
friendship and to lighten the mood, 
I said to the bull buyer, “Your 
daughter who let me in sure is a 
beautiful girl.”

“That’s not my daughter,” he 
replied, “that’s my son.”

So we were off to a great start. 
Open mouth, insert other foot. 

I’d considered offering up a good 
excuse for not buying the bull like, 
“I was emotionally wobbly that day.” 

Or, “I was having technical 
difficulties,” (it works for the cable 
companies). 

Or, “I tried to bid but the 
auctioneer never saw me.” Instead, 
in a moment of higher consciousness 
I realized there’s no gentle way to 
prick a balloon. 

So I bared my soul and told the 
truth. Midway through my mea culpa 
a lady walked into the kitchen and 
served a plate of brownies which 
were some of the best I’d ever 
sampled. 

Again, trying to lighten the mood 
I said, “Your wife sure is a good 
cook.”

“That’s not my wife,” he said, 
“that’s my daughter.”

I think this example clearly 
illustrates another reason why 
cattleman trusted me to buy their 
bulls: I have such a good eye.

For dates of March April 15-21 WEATHER WATCHERS

Tag ...
Continued from Page 2

SUVs and sedans around Virginia, 
as well as non-farmer pickups, were 
using Farm Use placards. The new 
legislation — which will go into effect 
July 1, 2023, comes after years of talks 
between lawmakers and Virginia Farm 
Bureau. 

It requires Virginia farmers to 
apply for farm use placards through 
the DMV. The placards will have an 
alphanumeric identification number 
and are nontransferable.

Virginia Gov. Glenn Youngkin 
signed the  Republican-led House and 
Senate bills related to the tags into law 
early this month. HB179 and SB186 
were identical bills sponsored by Del. 
Robert Bloxom Jr., R-Mappsville, and 
Sen. Emmett Hanger Jr., R-Mount 
Solon.

Andrew Smith, associate director 
of governmental relations for Virginia 
Farm Bureau, says the DMV could 
charge $15 for the placard, and ask 
farmers to disclose the size of their 
farms and kind of crops they produce 
to help verify legitimacy.

“It’s really important to preserve 
this exemption,” Smith said. “The 
legislature, the executive branch, 
saw the importance of preserving it 
because farmers typically only use 
these vehicles a few weeks out of the 
year. Harvesting and planting season 
is primarily when they use it so it’s 
really important. We were able to do 
something to cut out the abuse.”
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AUCTIONS

WEEKLY BASIS - APRIL 22

Commodity Price Basis

Scoular - Windsor, VA 
Soybeans $17.44 30.00

Laurel Grain Company - Laurel, DE
Soybeans $16.47 -65.00
Wheat  $9.67 -100.00

Smithfield Grain- East - Waverly, VA
Corn  $7.57 30.00
Wheat  $8.34 50.00

Triple-M-Farms - Lebanon, PA
Corn  $6.75 -110.00
Soybeans $16.22 -90.00

Commodity Price Basis

Kalmbach Feeds - Shippensburg, PA
Corn #2  $6.82 -45.00

PA Grain Processing - Clearfield, PA
Corn #2  $8.16   30.00

The Mennel Milling Co - Roanoke, VA
Wheat  $10.70 0.00

The Mennel Milling Co - West Point, VA
Corn #2  $7.39 -45.00
Soybeans #2 $16.74 -40.00
Wheat  $10.50 -20.00

Cargill US - Harrisonburg, VA
Corn#2  $7.88 0.00

Up Slightly

BROILER REPORT

Broiler growers in the United States weekly program placed 
188 million chicks for meat production during the week ending 
April 16, 2022, up slightly from a year ago. Cumulative place-
ments from the week ending January 8, 2022 through April 16, 
2022 for the United States were 2.79 billion. Cumulative place-
ments were down slightly from the same period a year earlier.

EIGHTY FOUR 
LIVESTOCK AUCTION

EIGHTY FOUR, PA
APRIL 18, 2022

LYNCHBURG WEEKLY 
FEEDER CATTLE SALE

LYNCHBURG, VA
APRIL 18, 2022

NEW HOLLAND 
SHEEP & HOG AUCTION

NEW HOLLAND, PA
APRIL 18, 2022

FEEDER CATTLE 973 Hd.
STEERS
Medium & Large 1
300-400 lbs. 189.00-215.00
400-500 lbs. 194.00-208.00
500-600 lbs. 171.00-210.00
600-700 lbs. 151.00-184.00
700-800 lbs. 130.00-161.00
800-900 lbs. 130.00-145.00
1000-1100 lbs. 130.50
Medium & Large 2
300-400 lbs. 200.00-214.00
400-500 lbs. 151.00-185.00
500-600 lbs. 150.00-200.00
600-700 lbs. 155.00-170.00
700-800 lbs. 148.00-154.00
800-900 lbs. 137.00-139.00
HEIFERS
Medium & Large 1
300-400 lbs. 148.00-155.00
400-500 lbs. 156.75-168.00
500-600 lbs. 150.75-157.50
600-700l lbs. 132.00-141.00
700-800 lbs. 132.00
Medium & Large 2
300-400 lbs. 141.00-150.00
400-500 lbs. 143.00-159.00
500-600 lbs. 120.00-155.00
600-700 lbs. 110.00-128.00
700-800 lbs. 110.00-119.00
BULLS
Medium & Large 1
400-500 lbs. 161.00-206.00
500-600 lbs. 143.00-164.00
600-700 lbs. 139.50-149.00
Medium & Large 2
300-400 lbs. 175.00-211.00
400-500 lbs. 161.00-180.50
500-600 lbs. 149.00-162.50
600-700 lbs. 135.00-150.50
SLAUGHTER CATTLE
COWS
Breaker 75-80% Lean 
850-1200 lbs. 70.00
1200-1600 lbs. 66.00-75.00
Boner 80-85% Lean 
800-1200 lbs. 63.00-75.00
1200-2000 lbs. 63.00-77.00
Lean 85-90% Lean 
750-850 lbs. 53.00
850-1200 lbs. 55.00-70.00
BULLS
YG 1-2
1500-2500 lbs. 92.00-112.00

WINCHESTER 
LIVESTOCK AUCTION

WINCHESTER, VA
APRIL 18, 2022

STAUNTON LIVESTOCK 
AUCTION

STAUNTON, VA
APRIL 15, 2022

FEEDER CATTLE 469 Hd.
STEERS
Medium & Large 1
380 lbs. 166.00
462-480 lbs. 143.00-165.00
546 lbs. 164.00
554 lbs. 170.00
639 lbs. 165.00
690 lbs. 154.00
705 lbs. 152.00
758 lbs. 160.00
Medium & Large 2
376 lbs. 185.00
463-495 lbs. 148.00-166.00
548 lbs. 175.00
630 lbs. 171.00
755 lbs. 152.00
Medium & Large 3
335 lbs. 151.00
421 lbs. 148.00
547 lbs. 159.00
655 lbs. 139.00
Small 1
580 lbs. 139.00
HEIFERS
Medium & Large 1
437 lbs. 154.00
466 lbs. 149.50
523 lbs. 142.00
555 lbs. 144.00
655 lbs. 131.00
741 lbs. 131.00
Medium & Large 2
354 lbs. 164.75
444 lbs. 151.50
463 lbs. 154.00

544-547 lbs. 147.50-148.50
640 lbs. 134.00
655 lbs. 136.75
765 lbs. 132.00
Medium & Large 3
370 lbs. 160.00
449 lbs. 150.00
555-560 lbs. 140.00-146.50
612-645 lbs. 128.00-130.00
732 lbs. 127.00
Small 1
467 lbs. 139.00
537 lbs. 135.00
655 lbs. 127.00
735 lbs. 128.00
BULLS
Medium & Large 1
345 lbs. 158.00
423 lbs. 165.00
467-486 lbs. 149.00-171.50
578 lbs. 160.00
643 lbs. 148.00
Medium & Large 2
351 lbs. 184.00
412-421 lbs. 137.00-178.00
455-487 lbs. 140.00-172.50
555-563 lbs. 140.00-155.50
621 lbs. 146.00
Small 1
375 lbs. 148.00
425 lbs. 153.00
525 lbs. 119.00
SLAUGHTER CATTLE 137 
Hd.
COWS
Breaker 75-80% Lean 
1200-1600 lbs. 75.00-84.50
Boner 80-85% Lean 
800-1200 lbs. 63.00-93.00
1200-2000 lbs. 73.00-84.00
Lean 85-90% Lean 
750-850 lbs. 54.00-73.00
850-1200 lbs. 65.00-77.50
BULLS
YG 1-2
1000-1500 lbs. 89.00-95.00
1500-2500 lbs. 103.00-105.00

CATTLE 169 Hd.
FEEDER
STEERS
Medium & Large 1
629 lbs. 148.00
776 lbs. 157.50
DAIRY STEERS
Large 3
495 lbs. 110.00
HEIFERS
Medium & Large 1
360-395 lbs. 125.00-147.50
450 lbs. 132.50
500-525 lbs. 130.00-154.00
557-591 lbs. 130.00-136.00
635 lbs. 115.00
671-673 lbs. 131.00-133.00
760 lbs. 118.00
935 lbs. 81.00
Medium & Large 2
215 lbs. 122.50
285 lbs. 115.00
330 lbs. 110.00
405 lbs. 127.50
565 lbs. 129.00
BULLS
Medium & Large 1
365 lbs. 155.00
655 lbs. 128.00
731-740 lbs. 120.00-130.00
845 lbs. 116.00
Medium & Large 2
300 lbs. 132.50
410-420 lbs. 112.50-122.50
500-525 lbs. 126.00-132.00
760-790 lbs. 93.00-127.00
DAIRY HEIFERS
Large 3
442 lbs. 50.00
685 lbs. 78.00
SLAUGHTER CATTLE
COWS
Breakers 75-80% Lean 
1100-1645 lbs. 85.00-96.00
Boner 80-85% Lean 
920-1790 lbs. 78.00-86.00
Lean 85-90% Lean 
1025-1110 lbs. 71.00-78.00
BULLS
#1 

1145-2175 lbs. 105.00-127.00
#2
1625 lbs. 96.00
FEEDER DAIRY CALVES
BULLS
#1 
90 lbs. 180.00
95 lbs. 275.00
105 lbs. 150.00-180.00
125 lbs. 190.00
#2
80-85 lbs. 147.50-165.00
90-95 lbs. 140.00-155.00
#3
70-75 lbs. 55.00-120.00
80 lbs. 55.00
95 lbs. 100.00
Utility
115 lbs. 50.00
HEIFERS
#2
55 lbs. 60.00
65 lbs. 20.00-65.00
SLAUGHTER SHEEP/
LAMBS
EWES
Utility 1-2
174 lbs. 115.00
SLAUGHTER GOATS
KIDS
Selection 1
60 lbs. 117.50
NANNIES/DOES
Selection 1
95 lbs. 180.00
BUCKS/BILLIES
Selection 1
45 lbs. 115.00
WETHERS
Selection 1
110 lbs. 275.00

TOTAL 4056 Hd.
SLAUGHTER SHEEP/

LAMBS
Wooled & Shorn Choice & 
Prime 1-3
44-45 lbs. 440.00-480.00
50-58 lbs. 425.00-440.00
60-63 lbs. 417.00-475.00
72-75 lbs. 400.00
80-89 lbs. 390.00-395.00
Wooled & Shorn Choice 1-3
40-45 lbs. 375.00-420.00
50-59 lbs. 350.00-405.00
60-68 lbs. 340.00-387.00
70-79 lbs. 345.00-385.00
80-89 lbs. 327.00-370.00
90-99 lbs. 335.00-375.00
100-140 lbs. 292.00-370.00
128-147 lbs. 245.00-280.00
150-160 lbs. 237.00-290.00
Wooled & Shorn Good & 
Choice 1-2
40-45 lbs. 352.00-360.00
50-53 lbs. 320.00-335.00
62-69 lbs. 275.00-300.00
78 lbs. 335.00
80-86 lbs. 300.00-315.00
94-95 lbs. 285.00-325.00
101-115 lbs. 225.00-300.00
128 lbs. 220.00
167 lbs. 175.00
HAIR BREED
Choice & Prime 1-3
50-58 lbs. 410.00-440.00
Choice 1-3
35 lbs. 435.00
44-48 lbs. 380.00-405.00
50-59 lbs. 350.00-405.00
60-68 lbs. 335.00-365.00
70-79 lbs. 335.00-380.00
83-89 lbs. 320.00-340.00
91-96 lbs. 300.00-340.00
102-135 lbs. 250.00-335.00
Good & Choice 1-2
31-38 lbs. 275.00-325.00
43 lbs. 320.00
53-55 lbs. 320.00-325.00
70 lbs. 255.00
105-126 lbs. 225.00-265.00
173 lbs. 165.00
EWES

Utility 1-2
128 lbs. 70.00-120.00
205 lbs. 95.00
HAIR EWES
Good 2-3
93 lbs. 155.00
100-148 lbs. 135.00-180.00
159-189 lbs. 125.00-170.00
Utility 1-2
104-128 lbs. 100.00-125.00
182 lbs. 110.00
BUCKS
1-2
210-220 lbs. 125.00
255-290 lbs. 120.00-130.00
300 lbs. 100.00
Hair Bucks 1-2
143-145 lbs. 145.00-155.00
175 lbs. 180.00
SLAUGHTER GOATS
KIDS
Selection 1
20 lbs. 80.00
30-39 lbs. 100.00-115.00
40-49 lbs. 135.00-180.00
50-59 lbs. 170.00-215.00
60-69 lbs. 260.00-310.00
70-79 lbs. 295.00-340.00
80-89 lbs. 290.00-310.00
90 lbs. 315.00
Selection 2
30lbs. 100.00
40-49 lbs. 100.00-120.00
50-59 lbs. 115.00-155.00
60-69 lbs. 175.00-225.00
Selection 3
40 lbs. 45.00
NANNIES/DOES
Selection 1
50 lbs. 140.00
70-79 lbs. 170.00-230.00
80-89 lbs. 220.00-255.00
90-99 lbs. 280.00-285.00
100-149 lbs. 230.00-305.00
150-160 lbs. 370.00-405.00
Selection 2
70-79 lbs. 135.00-165.00
80-89 lbs. 130.00-170.00
90-99 lbs. 235.00-245.00

100-120 lbs. 175.00-250.00
Selection 3
90-99 lbs. 120.00-175.00
BUCKS/BILLIES
Selection 1
50-59 lbs. 125.00-165.00
60-69 lbs. 125.00-175.00
80-89 lbs. 265.00-295.00
90-99 lbs. 305.00-325.00
100-149 lbs. 300.00-385.00
150-199 lbs. 400.00-505.00
200-225 lbs. 525.00-550.00
Selection 2
50 lbs. 115.00
70 lbs. 150.00
80-89 lbs. 210.00-225.00
90-99 lbs. 235.00-285.00
100-149 lbs. 265.00-275.00
150-199 lbs. 365.00-395.00
200-210 lbs. 415.00-485.00
Selection 3
80 lbs. 70.00
90-99 lbs. 155.00-170.00
120 lbs. 150.00-165.00
WETHERS
Selection 1
60 lbs. 165.00
70-79 lbs. 335.00-360.00
80-89 lbs. 340.00-395.00
90-99 lbs. 350.00-365.00
100-149 lbs. 355.00-395.00
150-175 lbs. 450.00
Selection 2
80-89 lbs. 200.00-285.00
90 lbs. 270.00
140 lbs. 330.00
150-175 lbs. 350.00-435.00
Selection 3
90-99 lbs. 130.00-180.00

FEEDER CATTLE 505 Hd.
STEERS
Medium & Large 1
333 lbs. 186.00
420 lbs. 197.00
478-486 lbs. 160.00-196.00
552 lbs. 191.00
615-635 lbs. 168.00-179.00
733-739 lbs. 169.00
815-840 lbs. 129.00-142.00
903 lbs. 145.00
Medium & Large 1-2
603 lbs. 177.00
726 lbs. 152.00
Medium & Large 2
381 lbs. 173.00
413 lbs. 193.00
472 lbs. 184.00
533 lbs. 170.00
642 lbs. 165.00
745 lbs. 156.00
755 lbs. 107.00
845 lbs. 112.00
Medium & Large 3
320-333 lbs. 145.00-160.00
450 lbs. 160.00
555 lbs. 121.00
640 lbs. 125.00
HEIFERS
Medium & Large 1
337 lbs. 146.00
387 lbs. 148.00
432 lbs. 156.00
450-495 lbs. 130.00-156.50
535-540 lbs. 141.00-145.00
555-578 lbs. 120.00-143.00
630-644 lbs. 133.00
680 lbs. 132.00
730 lbs. 118.00
760 lbs. 130.00
835 lbs. 118.00
Medium & Large 2
321 lbs. 154.00
392 lbs. 152.00
426 lbs. 157.00
468-493 lbs. 124.00-155.00
525-527 lbs. 118.00-152.00
630 lbs. 133.00
875 lbs. 111.00
Medium & Large 3
458 lbs. 143.00
525 lbs. 118.00
573 lbs. 125.00
660 lbs. 110.00
700-715 lbs. 80.00-97.00
BULLS
Medium & Large 1
368-390 lbs. 155.00-174.00
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GREENCASTLE 
LIVESTOCK AUCTION

GREENCASTLE, PA
APRIL19, 2022

FRONT ROYAL FEEDER 
CATTLE SALE

FRONT ROYAL, VA
APRIL 20, 2022

MIDDLEBURG 
LIVESTOCK AUCTION

MIDDLEBURG, PA
APRIL 19, 2022

DILLS AUCTION 
MARKET

WYOMING, DE
APRIL 20, 2022

NEW HOLLAND 
LIVESTOCK AUCTION

NEW HOLLAND, PA
APRIL 18, 2022

CATTLE 207 Hd.
FEEDER
STEERS
Medium & Large 1
225 lbs. 155.00
Medium & Large 2
265 lbs. 114.00
300 lbs. 120.00
DIARY STEERS
Large 3
115-145 lbs. 55.00-125.00
185 lbs. 92.00
265 lbs. 115.00
335 lbs. 110.00
440 lbs. 76.00
540 lbs. 52.00
605 lbs. 70.00
675 lbs. 73.00
742 lbs. 73.00
935 lbs. 76.00
HEIFERS
Medium & Large 1
170 lbs. 130.00
Medium & Large 2
260 lbs. 100.00
BULLS
Large 3
880 lbs. 99.00
935 lbs. 99.00
DAIRY HEIFERS
Large 3
775 lbs. 78.00
920-935 lbs. 95.00-100.00
SLAUGHTER CATTLE
STEERS
Choice & Prime 2-3
1340-1635 lbs. 137.00-142.00
Choice 2-3
1275-1725 lbs. 130.00-139.00
Select 2-3
1110-1395 lbs. 122.00-130.00
DAIRY STEERS
Choice & Prime 2-3
1175-1560 lbs. 115.00-121.00
Choice 2-3
1025-2105 lbs. 100.00-115.00
Select 2-3
1245-1340 lbs. 88.00-105.00
HEIFERS
Choice & Prime 2-3
1345-1550 lbs. 134.00-137.00
Choice 2-3
1125-1590 lbs. 123.00-135.00
Select 2-3
1130-1720 lbs. 90.00-123.00
COWS
Premium White 65-75% Lean 
1275-2030 lbs. 78.00-94.00
Breaker 75-80% Lean 
1445-1800 lbs. 70.00-80.00
Boner 80-85% Lean 
1153-1775 lbs. 68.00-79.00
Lean 85-90% Lean 
1075-1545 lbs. 55.00-67.00
BULLS
2-3
1050-1700 lbs. 86.00-99.00
DAIRY HEIFERS
Choice 2-3
1310-1540 lbs. 104.00-112.00
Select 2-3
1190-1570 lbs. 94.00-101.00
FEEDER DAIRY CALVES
BULLS
#1
75 lbs. 100.00
80-85 lbs. 220.00-235.00

NEW HOLLAND 
DAIRY AUCTION

NEW HOLLAND, PA
APRIL 20, 2022

421 lbs. 185.00
455-474 lbs. 185.00
515 lbs. 164.00
558 lbs. 165.00
613 lbs. 159.00
655 lbs. 137.00
728 lbs. 130.00
Medium & Large 2
343 lbs. 177.00
379 lbs. 168.00
440 lbs. 186.00
476 lbs. 179.00
533-544 lbs. 150.00-157.00
645 lbs. 143.00
667 lbs. 157.00
765 lbs. 120.00
868 lbs. 99.00
Medium & Large 3
320 lbs. 180.00
SLAUGHTER CATTLE
COWS
Breaker 75-80% Lean 
850-1200 lbs. 64.00-75.00
1200-1600 lbs. 65.00-76.00
Boner 80-85% Lean 
800-1200 lbs. 55.00-68.00
1200-2000 lbs. 53.00-67.00
Lean 85-90% Lean 
850-1200 lbs. 45.00-55.00
BULLS
YG 1-2
1000-1500 lbs. 114.00
1500-2500 lbs. 95.00-100.00
SLAUGHTER HOGS
Barrows & Gilts 1-3
270-300 lbs. 77.00
300-400 lbs. 65.00-78.00

CATTLE 1233 Hd.
SLAUGHTER
STEERS
Choice & Prime 3-4
1515-1860 lbs. 138.00-146.00
Choice 2-3
1335-1465 lbs. 136.00-141.00
Select 2-3
1290 lbs. 109.00
1630-1780 lbs. 123.00-
135.00 
DAIRY STEERS
Choice & Prime 3-4
1665-1760 lbs. 134.00-141.00
Choice 2-3
1616-1755 lbs. 117.00-122.00
2010 lbs. 114.00
Select 2-3
1310 lbs. 98.00
1425 lbs. 90.00
HEIFERS
Choice & Prime 3-4
1320-1350 lbs. 138.50-141.00
1470 lbs. 134.00
Choice 2-3
1218-1315 lbs. 132.50-136.00
1160 lbs. 144.00
COWS
Breakers 75-80% Lean 
1555-1905 lbs. 72.00-78.00
Boner 80-85% Lean 
1145-1545 lbs. 67.00-78.00
Lean 85-90% Lean 
1010-1565 lbs. 57.00-66.00
BULLS
#1
2220 lbs. 107.00
#1-2
1010-2060 lbs. 99.00-117.00
#2
1700-2100 lbs. 105.00-111.00
DAIRY HEIFERS
Select 2-3
865-1325 lbs. 95.00-102.00
FEEDER DAIRY CALVES
BULLS
#1
80-85 lbs. 200.00-245.00
80-85 lbs. 430.00-450.00 
(beef cross)
90-95 lbs. 195.00-230.00
90-95 lbs. 340.00-470.00 
(beef cross)
100-105 lbs. 210.00-250.00
100-105 lbs. 325.00-410.00 
(beef cross)
110-115 lbs. 225.00-250.00
100-115 lbs. 385.00-425.00 
(beef cross)

120-125 lbs. 185.00-242.00
120-125 lbs. 300.00-360.00 
(beef cross)
130 lbs. 205.00
#2
75 lbs. 180.00-215.00
80-85 lbs. 150.00-235.00
90-95 lbs. 170.00-325.00
100-105 lbs. 190.00-235.00
100 lbs. 200.00-235.00 (beef 
cross)
110-115 lbs. 180.00-235.00
110-115 lbs. 250.00-320 lbs. 
(beef cross)
120-125 lbs. 160.00-180.00
120 lbs. 300.00 (beef cross)
#3
70-75 lbs. 70.00-110.00
80-85 lbs. 150.00-205.00
90-95 lbs. 130.00-185.00
90 lbs. 200.00 (beef cross)
100-105 lbs. 150.00-210.00
110-115 lbs. 140.00-200.00
Utility
50 lbs. 10.00
60-65 lbs. 5.00-12.00
70-75 lbs. 15.00-50.00
80-85 lbs. 100.00-135.00
90-95 lbs. 100.00-140.00
100-105 lbs. 100.00-150.00
HEIFERS
#1
80 lbs. 130.00
90-95 lbs. 130.00-155.00
#2
75 lbs. 50.00-100.00
80-85 lbs. 90.00-130.00
100 lbs. 100.00
100 lbs. 160.00 (beef cross)
Utility/Non-Tubing 
60 lbs. 15.00
85 lbs. 20.00

CATTLE 655 Hd.
SLAUGHTER
Choice & Prime 2-3
1460-1736 lbs. 141.00-147.00
Choice 2-3
1312-1936 lbs. 130.00-139.00
Select 2-3
1060-1374 lbs. 121.00-134.00
DAIRY STEERS
Choice & Prime 2-3
1490-1592 lbs. 119.00-126.00
Choice 2-3
1340 lbs. 116.00
Select 2-3
1348 lbs. 104.00
HEIFERS
Choice & Prime 2-3
1464 lbs. 136.00
Choice 2-3
1246-1360 lbs. 129.00-136.00
COWS
Breakers 75-80% Lean 
1584-1854 lbs. 79.00-83.00
Boner 80-85% Lean 
1178-1548 lbs. 64.00-74.00
Lean 85-90% Lean 
810-1454 lbs. 56.00-64.00
BULLS
#1
1628-2126 lbs. 85.50-95.00
DAIRY HEIFERS
Choice 2-3
1296-1654 lbs. 109.00-116.00
FEEDER DAIRY CALVES
Bulls
#1
82-88 lbs. 205.00-240.00
86 lbs. 80.00-150.00 (cross-
bred)
90-98 lbs. 200.00-260.00
96-98 lbs. 365.00-380.00 
(crossbred)
100-108 lbs. 225.00-260.00
102-104 lbs. 325.00-340 lbs. 
(crossbred)
110-118 lbs. 225.00-255.00
112 lbs. 290.00 (crossbred)
124 lbs. 220.00
#2
72 lbs. 90.00
84-88 lbs. 150.00-155.00
92-96 lbs. 170.00-180.00
100-104 lbs. 170.00-210.00
110 lbs. 190.00

#3
90 lbs. 30.00
100-104 lbs. 165.00-170.00
Utility 
56 lbs. 5.00
80 lbs. 10.00
96 lbs. 15.00
HEIFERS
#1
68 lbs. 65.00 (jersey)
84 lbs. 135.00
86 lbs. 100.00 (jersey)
88 lbs. 250.00 (beef cross)
90 lbs. 125.00
96 lbs. 180.00-280.00 (beef 
cross)
100 lbs. 290.00 (beef cross)
102 lbs. 130.00
Utility/Non-Tubing
76 lbs. 20.00

80 lbs. 300.00-400.00 (beef 
cross)
90-95 lbs. 205.00-242.00
90 lbs. 390.00-395.00 (beef 
cross)
100-105 lbs. 150.00-235.00
110-115 lbs. 215.00-235.00
115 lbs. 350.00 (beef cross)
120-125 lbs. 195.00-205.00
135 lbs. 145.00 (cross bred)
#2
75 lbs. 180.00-215.00
80-85 lbs. 165.00-235.00
95 lbs. 190.00-205.00
100 lbs. 205.00
110-115 lbs. 150.00-220.00
#3
60 lbs. 85.00
75 lbs. 160.00
85 lbs. 160.00
95 lbs. 170.00
100 lbs. 185.00
HEIFERS
Medium & Large 1
75 lbs. 90.00
85 lbs. 310.00 (beef cross)
95 lbs. 250.00 (beef cross)
100 lbs. 85.00
110 lbs. 85.00
120 lbs. 270.00 (beef cross)
135 lbs. 210.00 (beef cross)

CATTLE 
COWS
Good .51-.73
Fair .10
Mini b/h 600.00
BULLS
Heavy .89-1.06
FEEDERS
500-1000 lbs. 1.08-1.54
250-500 lbs. 1.04-1.60
Light .79-1.30
Heavy .73-1.06
Rough .36-.91
CALVES
Good Bull 85.00-295.00
Good 105.00-225.00
Rough 50.00-70.00
HOGS
SOWS
Heavy .67-.80
Light .56
BOARS
Heavy .03-.05
St Hogs #1 .55
250-310 lbs. .72
PIGS
Medium 60.00-62.00
GOATS
Nanny 105.00-245.00
Billy 85.00-410.00
Pigmy 110.00-155.00
Kids 55.00-245.00
Family 285.00
SHEEP
Ewes .91-1.90
Rams 1.20
Wether 1.02
LAMBS
Good 3.25-3.90
RABBITS
Small 3.00-8.00
Medium 4.00-16.00
Large 6.00-20.00
HAY
Good 2.50-5.00
Fair 1.50-2.50
Rough 1.00-2.50
Straw 2.50
Round Bales 15.00-67.00
HORSES
800.00 a piece
Mule 2500.00

FEEDER CATTLE
STEERS
Medium & Large 1
390 lbs. 190.00
461 lbs. 199.00
563 lbs. 184.00
578 lbs. 184.00

650 lbs. 166.50
733 lbs. 150.00
771 lbs. 139.00
893 lbs. 137.00
1000 lbs. 110.00
Medium & Large 1-2
565 lbs. 164.00
647 lbs. 169.00
709 lbs. 149.00
835 lbs. 143.00
Medium & Large 2
345 lbs. 180.00
350 lbs. 92.50
470 lbs. 172.00
510-525 lbs. 131.00-147.00
620 lbs. 131.00
655 lbs. 4141.00
782 lbs. 124.00
895 lbs. 121.00
Medium & Large 3
610 lbs. 117.00
Medium & Large 4
650 lbs. 133.00
Small 1
395 lbs. 115.00
Small 2
385 lbs. 115.00
HEIFERS
Medium & Large 1
250 lbs. 121.00
373 lbs. 131.00
464 lbs. 152.00
564 lbs. 146.00
555 lbs. 152.00
646 lbs. 137.00
710-725 lbs. 101.00-107.00
702 lbs. 105.00
Medium & Large 1-2
340 lbs. 122.00
559 lbs. 115.00
Medium & Large 2
365 lbs. 122.00
444 lbs. 138.00
557 lbs. 144.00
Medium & Large 2-3
773 lbs. 89.00
Medium & Large 3
415 lbs. 86.00
468 lbs. 71.00
515 lbs. 85.00
639 lbs. 71.00
Small 1
325 lbs. 110.00
375 lbs. 50.00
BULLS
Medium & Large 1
315 lbs. 143.00
449 lbs. 163.00
555 lbs. 153.00
602 lbs. 154.00
780 lbs. 101.00
803 lbs. 101.00
Medium & Large 2
355 lbs. 141.00
440 lbs. 131.00
565 lbs. 78.00
885 lbs. 71.00
Medium & Large 3
240 lbs. 30.00
341 lbs. 150.00
405 lbs. 100.00
480-483 lbs. 96.00-111.00
713 lbs. 60.00

CATTLE 349 Hd.
REPLACEMENTS
FRESH/MILKING COWS
Supreme O 1700.00-2400.00
Approved O 1100.00-1650.00
Approved O 1200.00-1350.00 
(crossbred)
Medium O 800.00-900.00
Medium O 825.00-1050.00 
(crossbred)
BRED COWS
Supreme 1800.00-1950.00
Approved T1 1400.00
Approved T2 1375.00
Medium T1 800.00
Common T1 550.00
SPRINGER COWS
Supreme T3 1700.00-2000.00
Approved T3 1150.00-
1300.00
BRED HEIFERS
Supreme T1 1375.00-1750.00
Supreme T2 1500.00-1975.00
Approved T1 1100.00-

1250.00
Approved T2 1075.00-
1475.00
Approved T2 1175.00-
1300.00 (jersey)
Medium T1 800.00-900.00
Medium T1 625.00-675.00 
(crossbred)
Medium T1 750.00 (jersey)
Medium T2 975.00
Common T2 700.00-825.00
SPRINGING HEIFERS
Supreme T3 1500.00-1950.00
Approved T3 1075.00-
1325.00
Approved T3 1100.00 (cross-
bred)
Medium T3 975.00
OPEN HEIFERS
Medium O 300 lbs. 450.00
Medium O 400-499 lbs. 
550.00-725.00
Medium O 400 lbs. 425.00 
(crossbred)
Medium O 500-599 lbs. 
775.00-925.00
Medium O 600-699 lbs. 
875.00-1025.00
Medium O 600 lbs. 575.00 
(crossbred)
Medium O 700-799 lbs. 
900.00-1150.00
Medium O 700 lbs. 725.00 
(crossbred)
Medium O 800-800 lbs. 
925.00-1225.00
Medium O 800 lbs. 700.00 
(jersey)
Medium O 900-999 lbs. 
1025.00-1250.00
Medium O 1000-1099 lbs. 
1125.00-1275.00
Medium O 1100-1199 lbs. 
1025.00-1175.00
Medium O 1200 lbs. 1175.00
Medium O 1300 lbs. 1050.00
Common O 400 lbs. 475.00
Common O 500 lbs. 525.00
Common O 600-699 lbs. 
625.00-775.00
Common O 700-799 lbs. 
650.00-700.00
Common O 1000-1099 lbs. 
700.00-925.00
Common O 1300 lbs. 900.00
Cull O 600 lbs. 335.00
BULLS
250 lbs. 300.00
300-375 lbs. 650.00-750.00
400 lbs. 775.00-925.00
900 lbs. 950.00-1050.00
1100 lbs. 1275.00
1400 lbs. 1500.00

GREENCASTLE 
LIVESTOCK AUCTION

GREENCASTLE, PA
APRIL 21, 2022

CATTLE 373 Hd.
SLAUGHTER
STEERS
Select 2-3
1352 lbs. 117.00
DAIRY STEERS
Choice 2-3
1412-1806 lbs. 101.00-113.00
Select 2-3
1370 lbs. 103.00
COWS
Breaker 75-80% Lean 
1608-1874 lbs. 75.00-84.00
Boner 80-85% Lean 
1036-1564 lbs. 63.00-78.00
Lean 85-90% Lean 
1058-1558 lbs. 55.00-73.00
BULLS
#1
1024-1512 lbs. 84.00-99.00
DAIRY HEIFERS
Choice 2-3
1526-1546 lbs. 108.00-112.00
DAIRY CALVES
BULLS
#1 80-88 lbs. 220.00-235.00
90-98 lbs. 205.00-230.00
92 lbs. 345.00 (beef cross)
100-106 lbs. 230.00-240.00
120-126 lbs. 175.00-210.00
#2 78 lbs. 100.00
84-88 lbs. 180.00-205.00
90-98 lbs. 190.00-200.00
100-104 lbs. 185.00-220.00
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LIVESTOCK LIVESTOCK LIVESTOCKREAL ESTATE REAL ESTATE REAL ESTATE

Steel and Aluminum Bodies, We Sell What WE Build, ALL CUSTOM!
Serving your truck equipment needs for over 30 years!

Services:
Frame Alterations
Hydraulic Systems
Tarp Systems
Truck Equipment Parts
Snow Plow Installation/Parts

Specializing in:
Landscape Bodies
Box Dumps
Flat Bed Bodies
Stake Bodies
Grain Bodies

Wayne’s Welding, Inc
3140 Goldsboro Rd 

Henderson, MD 21640
welder@dmv.com

www.waynesweldinginc.com
443-262-9982 - 443-262-9988 Fax

Shenandoah Valley Livestock Sales
Harrisonburg, Virginia

In the heart of Beautiful Shenandoah Valley

Sales every Wednesday and Saturday
Special State Graded Feeder Cattle Sales the 

First Saturday of Every Month
A good supply of Quality Feeder Cattle at Every Saturday Sale

Saturday Sales Times
Sheep, Goats and Hogs - 12:30 pm • Cattle Sale - 1:30 pm

State Graded feeder Cattle Sales - 6:00 pm

Wednesday Sale Times 6 pm
Graded Sales - 7:30 pm

Phone Bidding Available for all graded Sales.
(Order Buying Available)

For more information, please contact
Michael Ritchie at 540-820-1117

or visit us on the web at www.shenvalleylivestock.com or on Facebook.
Shenandoah Valley Livestock Sales

1044 Edom Road - Harrisonburg, VA 22802

SERVICE SERVICE SERVICE

Sell it 
in the 

classifieds!  
Call Tiffany at  800-634-5021 to list today
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Classifieds
April 13, 2021 | www.americanfarm.com | 1.800.634.5021
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EQUIPMENT EQUIPMENT

John Herr & David Leaman
www.herrleaman.com – for pricing & pictures
Box 191 • 1950 Beaver Valley Pike • New Providence, PA 17560

Mon.-Fri. 8-5 • 717-786-1606 • FAX 717-786-4773
12 Miles South of Lancaster, PA along Rt. 222

Selling Only Tractors Sold New in North America

CLOSED SATURDAY AND SUNDAY

Majority of tractors are Serviced, Dynoed, reconditioned &
sold with full warranty on engine & drive train

FINANCINGAVAILABLE

QUALITYQUALITY
USEDUSED
FARMFARM

EQUIPMENTEQUIPMENT

BUYBUY
SELLSELL
TRADETRADE

HERR & LEAMANHERR & LEAMANHERR & LEAMAN

2010 JD 6430, cab, mfwd, 24 spd, pq, w/ LH reverse, loaded,

2692 1 owner hrs

2015 JD 5055E, MFWD, 12 spd., L.H.R. open station, 576 hrs.

JD 5225, MFWD, p. reverser, 542 loader, 1,243 hrs.

JD 7710, cab, MFWD, p.q., 6,535 hrs.

2015 JD 5075M, MFWD, open station, 16 spd w/ LH rev.,

161 hrs.

JD 8320, mfwd, ps, 4 hyd, 540/1000 pto, 6,327 hrs.

JD 5310, cab, 2WD, JJ 521 loader, less than 500 hrs.

89 JD 4455, cab, 2 wd, quad, 2,344 hrs.

JD 4555, cab, 2wd, p. shift, duals, 5,287 hrs., very nice

JD 4055, cab, quad, 2wd

JD 4650, cab, mfwd, p. shift, duals, weights, 5468 hrs, very nice

JD 4650, cab, mfwd, p. shift, duals, weights, 6700 hrs, nice

JD 4250, cab, 2wd, p. shift

JD 4050, 4 post, 2wd, q. range, nice

1965 JD 4020D, wf, avg. condition

JD 2510 gas WF 3 pt

Case IH 9150, duals, 3 pt & pto

Case IH 275 Magnum, duals, weight, 3,181 hrs.

2010 Case IH 165 Puma, cab, mfwd, cab & axle susp.,

18 spd p. shift

Case IH Maxum 115, cab, mfwd, ps, 2872 hrs

05 Case IH MX210, cab, mfwd, duals, axle susp., p. shift

Case IH 7220, cab, mfwd, 6600 hrs, nice

Case IH 7150, cab, air, MFWD, duals, weights, 5983 hrs.

92 Case IH 7140, cab, mfwd, 7,634 hrs, very nice

Case IH 7120, cab, 2wd

Case IH CX70, cab, air, mfwd, 2255 loader, less than

1,000 hrs.

1998 Case IH 4210 XL cab, 2wd, 501 hrs w/ Case IH 2255

loader

Case IH JX60, open station, 2wd, 2,057 1 owner hrs.

IH 1086, cab, air, 6,230 hrs., nice cond.

Late IH 1086, cab, original paint

IH 686 German 310 diesel, wf, 3 pt, dual hyd, 1 owner

IH 856 diesel, NF, 3 pt, nice

IH 826 diesel, WF, 3 pt

IH 706 diesel, 3 pt, wf

IH 2400 Series A, 3 cyl. diesel, 3 pt, 540 & 1000 pto,

IH 2050 loader (yellow)

NH T8.300, cab, mfwd, duals front & back, susp. cab & axle,

3 pto, 2,153 hrs., nice

NH T5-115 Cab, MFWD, NH loader, 1,603, very nice.

NH T 4.75, cab, mfwd, w/ NH 655TL loader, 667 1 owner hrs.,

very nice

Skid Steers & Construction
2016 Deere 35G, mini excavator, cab, air, warranty, 489 hrs

2014 Gehl V330, ROPS, 84hp, Yanmar 4 cyl, 1813 hrs.

JD 326D skid loader, open station

2000 JD 250 skid loader, enclosed cab w/heat, 1187 hrs

Case 1840 skid loader, 2,540 hrs.

JD911 Pro back hoe for skid loader, low use

Erskine 2010, 7’ loader mount hyd. snow blower, w/ 3pt hyd.

res., hyd. pump w/ elec. joystick control, self-contained unit

Case 584-D forklift, 4x4, diesel, w/ 28’ mass

Implements & Misc.
Dion chopper head, off Gehl 1285 harvester

Meyer 7200 industrial 18’ manure spreader w/ vertical

spreaders

BBI litter spreader, 16’, 540 pto, nice

Krause 4400 cultipacker 22’ fold, low use

Woods 3180 15’ batwing mower, good condition

Bush Hog 2615, 15’ batwing mower, 540 PTO

JD MX6 rotary mower, 6’, 3 pt, nice

Tubeline pull type bale feeder model BF5000SL

2014 NH 313 discbine, 2 pt, 1000 pto, rubber rolls, nice

JD 456 round baler, 4x5, 1 owner, nice

Kuhn SR108G2 8 star rake

Leon loader w/ grapple off Case IH Magnum 7110-8950

Woods Dual 255 loader, q. attach loader & bucket, mounts for

IH 66-86 series tractors

JD 48 Loader, mounting brackets, off JD 3020, very low use

16’ & 20’ Header Carts

Magnum diesel generator, model MMG25FHI, 3 phase, 21kw,

trailer type

Large 8’x 4x3 bucket off JD 740 loader

Bale squeezer, skid steer quick attach

Front duals 14-9-34 (16-9-30) JD & Case IH

Duals, weights & quick hitches

3 pt post hole auger

SOLD

SOLD

SOLD

SOLD
SOLD

EQUIPMENT FOR SALE
JD 11 row 7240 vacuum 
planter;  JD 15 ft. 1560 
w/ markers; Trike sprayer 
aluminum made w/ John 
Blue pump.  Equipment in 
exc. condition.  410-924-
6907.

EQUIPMENT FOR SALE
1967 JD 110 lawn mower.  
All original except starter 
motor.  $550.00  Call 410-
822-0718.  Please wear 
mask to view.  

2388 CASE IH
2388 Case IH 2WD 
combine plus 25ft 1020 
head.  Head has Crary air 
well and cutterbar. 3721 
engine hours/2631 sepa-
rator hours.  Combine in 
good shape, field ready.  
Bought a bigger combine.  
Call 757-894-7564.

GREAT PLAINS
30 foot Great Plains no-til 
drill.  Good Condition.  
$10,000 OBO.  Call 410-
310-2955.

NITROGEN INJECTION 
PUMP

Nitrogen injection pump 3 
phase 480 volts, Irriga-
tion pump 500 gallon per 
minute 3 phase 430 volts.  
Karcher hot water/steam 
washer single phase 
220 volt 4500 psi.  Call 
302-841- 8047 for more 
information. 

PLANTER
3 row transplanting 
planter, spacing is 5 feet 
apart, lanmen, Call for 
price 410-310-0341.

EQUIPMENT FOR SALE
2013 Case IH Magnum 
290 auto steer 1830 
hrs $125,000; 2014 
Kinze 3660 16/31 row 
planter box planter no fert 
$82,000; 2016 Crop Care 
AGX750T sprayer 750 
gal 60 ft booms $17,000; 
2010 Krause 8200 - 28 
ft disc harrow $22,000; 
2015 McFarlane RD 
4100 Dura Reel 25’ 8” 
vertical till $22,000.  Call 
302-228-5003.

SUNFLOWER 1434
Sunflower 1434 - 26’ 
disc - blades good.  Call 
301-663-4678

JD 625F HYDRAFLEX
JD 625F Hydraflex grain 
head, FANCY.  Full finger 
auger, good cutterbar, 
$21,500.  NO PAYMENT 
FOR 1 YEAR!  (35) other 
JD 600 and 900 series 
heads.  800-919-3322.

CASE IH 5500
Case IH 5500 30ft. 
Grain drill.  7.5” spacing.  
$12,000.  Call 302-632-
1706.

FARM EQUIPMENT FOR 
SALE

Lely Lotus 600 Tedder 19 
foot.  Can be converted 
to raking mode.  Sold the 
cows, don’t need.  Call 
Darrell Ag Solutions of 
VA.  804-514-9845.

JD 4640 TRACTOR
JD 4640 tractor, sound 
guard cab, 150 PTO HP, 
20.8-38 duals, inside 
like-new, quad range 
transmission, 3 sets of 
6CV, quick hitch, 14 front 
weights, good condition.  
$17,500 
OBO.  Call 804-337-2319

JD 608C CORNHEAD
Opposing knife rolls, 
had deck plates, brush 
chains, very nice.  
$29,500.  NO PAYMENT 
FOR 1 YEAR!  (30) other 
corn heads available.  
Call 800-919-3322.

1411 NH DISCBINE
10’ 4” cut, good rubber 
rollers, good condition 
and field ready.  $7,950.  
Located in Goochland, 
VA.  Call 804-337-2319.

 2022  | www.americanfarm.com | 1.800.634.5021
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SERVICE

The Pictsweet Company 
Agricultural Field Representative

Summary: 
Responsible for assisting Agricultural Manager in coordinating and harvesting activ-
ities with local farmers, the company harvest crew and processing plant personnel.
Benefits: 
This is a full time position with health benefits and company matching 401 K
Requirements:
Workweek could be up to 7days per week during processing season (May-October)
Must be able to work a mostly night shift position during harvest season.
Must be an effective communicator and well organized.
Qualifications:
Related experience as a Field Representative or Farm Manager is a plus. 
Requires own transportation with mileage being reimbursed.
Education :
High School diploma or GED required. Bachelor’s degree preferred.

Please apply online at Pictsweetfarms.com/careers

WE’RE GROWING & SO CAN YOU!
Join a team of diverse professionals at Binkley & Hurst and acquire skills on the job 
while applying your learned knowledge in future roles. If you are ready for the next 
step in your career, contact Binkley & Hurst today by visiting our website!

SIGN ON BONUS!  PARTS SALES ASSOCIATE SIGN ON BONUS!  AG SALES CONSULTANT
The Parts Sales Associate position is located in our Cecilton store and will assist 
with Parts Counter, On-line and Phone Sales, provide prompt, accurate, and courteous 
service to all walk-in and on-line Parts Customers. Strong attention toward accuracy in 
parts ordering, shipping, and inventory is needed.
Must exhibit knowledge of agriculture equipment and/or parts. An ability to thrive both 
in a Team atmosphere and independently. Excellent verbal and written communication. 
BENEFITS: Commission, Health Insurance, Vacation Plan, Paid Holidays, 401(k) w/
Company match & others! Sign on bonus granted upon 6 mos. employment.

The Ag Sales Consultant position is located in our Cecilton & Seaford stores. 
Responsibilities include all aspects of the field sales process, from cultivating 
relationships for new business to closing the sale, representing all Binkley & Hurst 
AGCO products. Must exhibit a strong Customer focus, Communicate well – verbally, 
nonverbally and in writing and reside within the assigned territory.
2-4 years of related sales experience is needed as well as a current, valid driver’s license.
BENEFITS: Health Insurance, Vacation Plan, Paid Holidays, 401(k) w/Company match & 
others! Sign on bonus granted upon 6 mos. employment.

Apply Online At: BINKLEYHURST.COM

WAREHOUSE MANAGER/
DELIVERY (RIDGELY)

We are looking for the right 
person to help our company 
grow.  We are looking for 
somebody responsible and 
dedicated.  The job consists 
of managing the warehouse 
and cleaning equipment 
for resale.  The job also 
consists of making deliver-
ies and receiving deliveries 
with forklift .  Sale opportuni-
ties are available for extra 
commission.  Job requires 
heavy lifting.  Clean Drivers 
license / DOT card required 
no CDL needed , You may 
sometimes be required to 
work late and on weekends.   
Please submit your resume 
and contact information and 
any type of background 
information.  us@requipllc.
com  or call 443 953 0700

EMPLOYMENT EMPLOYMENT EMPLOYMENT EMPLOYMENT EMPLOYMENT EMPLOYMENT

WORKING CATS 
LOOKING FOR 
EMPLOYMENT

Do you have a rodent 
problem?  Free services 
available.  Needing to place 
cats in a safe habitat in 
exchange for rodent control.  
Fully vetted, large selection, 
full set up provided.  Call 
302-547-8720.

YODERS BOOM MOWING 
AND FIELD CUTTING

Ponds, ditches, CREP, 
hedge rows, driveways, 
woods edge, overgrown 
fields,  free estimates in MD 
& DE, in our 20th Year of 
Service.  Call Ken at 443-
480-0772.

EMPLOYMENT

EMPLOYMENT

FELINE RODENT REMOVAL
Are rodents ruining your 
crops and nesting where they 
shouldn't be? Our working 
cats are willing to provide 
RODENT REMOVAL in ex-
change for food and lodging. 
All cats are fully vetted, full 
set-up provided. Please call 
(302) 442-1095 to schedule 
an "interview" with our work-
ing cats! 

BOB AND MILLIE’S
DISCOUNT SIGNS

The cheapest guys in town.  
Free delivery on all sign 
orders.  Bobthesignman@
yahoo.com.  Real Estate - 
Construction - Banners - Yard 
Signs - Decals - End of Lane 
Farm Signs.  www.apple-
treesigns.com.  Sign shop 

We Paint
Barns, Silos,
Barn Roofs,
and more.

Demolition Work
We will match

competitor’s price.
Over 20 years of

experience. Will travel.

717-332-0784717-332-0784

EMPLOYMENT

SERVICE SERVICE

EMPLOYMENT EMPLOYMENT

AG LIME SPREADING 
 Hi-Mag & Hi-Cal dry lime
Call Toll Free Day & Eve. 
 CONESTOGA VALLEY 
LIME SPREADING INC. 
 LANCASTER, PA. 
 1-800-724-3277

LIME

LIVESTOCK

ANGUS COWS & BULLS 
FOR SALE

Contact Roseda Farm 410-
472-2697, www.roseda.com, 
or email roseda@roseda.com

(3) FLATBED TRAILERS
16 foot steel bed 3 axle 
trailer with rear ramps and 
tie downs.  $2,000.   (2) 
single axle 10 foot trailers 
for lawnmowers.  $400/
each.  Call 302-875-7323

2006 FORD F250
2006 Ford F250 diesel.  
Cab and 1/2, 8 foot body, 
new tires and 4WD.  Call 
302-542-0996.

TRAILERS

TRUCKS

RECYCLED ASPHALT-
RECYCLED CONCRETE

 5 sizes to choose from. 
Great for parking lots, drive-
ways & Chicken houses. 
Also available, Race track 
sand, Horse stall mix. 
Dependable Sand & Recy-
cling. Call (410) 822-6363

MERCHANDISE

Classifed 
Deadline

Thursday noon
Prior to the 
week you 
wish to run

Call 
410-822-3965

Layton’s Chance Vineyard & Winery
is looking to hire a full time employee.

Responsibilities would include:
Vineyard work
• Caring for grape vines
• Tractor Operation
Winery Work
• Cleaning Tanks
• Basic winemaking
Wine Delivery to stores
Requirements:
• No experience necessary, we will train
• Must be able to lift 40 pounds
• Must be willing to work outside in hot
and cold weather
• Flexible hours and work schedule
• Pay according to experience
• Opportunity for future advancement
• Great opportunity to learn the wine
business

To apply for job, you can:
• Email at william@laytonschance.com

• Call (410) 228-1205
• Apply on Facebook at Layton’s Chance

Winery
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The finest Quality at an 
affordable price

Call Harvey Byler at 
302-653-0300

www.bylerbuilders.net

for over 40 years

* Agricultural 
* Chemical & Manure Storage
* Commercial       * Equestrian

Seed 
Cleaning

• On Your Farm
• Small Grain, Non  
  GMO Soybeans
• Treating w/Raxil  
   or Dividend
• PA, MD, DE, NJ

Ag Seed 
Cleaning

717-949-8212

ON-LINE ONLY AUCTION
Eastern Shore Auctions, Inc. is selling the 
former Estate of Curtis Shockley, of Snow 
Hill, Maryland. 
Auction is currently open for bidding with 

bidding ending on Wednesday, May 18, 
2022 starting at 5 PM.

VEHICLES: ‘69 GMC 4 WD pick-up (no rust 
or body filler) 93,890 miles, ‘90 Z71 Chev 
71,427 miles, ‘93 HD Ultra Classic Rene-
gade by Lehman Trike 40,849 miles, ‘96 
Lincoln Congressional Town Sedan 29,541 
miles and an ‘06 Mercury Grand Marquis LS 
82,040 miles.

TRACTORS/TILLAGE EQUIPMENT: Case 
International 895 diesel tractor 1070 hours, 
John Deere 4300 HST diesel tractor 1844.2 
hours, John Deere Gator TH 6X4 1683 
hours, Frontier RC 2060 bush hog, Woods 
MD 172 bush hog, MF Model MF 41 sickle 
mower, MF Model 72 & 88 plows, Brillion 4” 
axle cultipackers, Agrotec 500 gal sprayer, 
Vicon fertilizer applicator and more.

PREVIEW DATES AND TIMES:
 Tuesday, May 3, 2022 from 4 to 6 PM and 

Sunday, May 15, 2022 from 1 to 2 PM.
LOCATION: 

6803 Shockley Road Snow Hill, MD. 21863
CHECKOUT DATE AND TIME: 

Saturday, May 21, 2022 from 9 AM to 12 PM. 

EASTERN SHORE AUCTIONS
Auction Hotline 443-235-5717

 or 410-548-3137
Visit our website for details
easternshoreauctions.com

AUCTION AUCTION AUCTION

BUILDING BUILDING

BUILDING

SEED

The Mid-Atlantic Grower covers ornamental 
horticulture, tree fruit, 

direct marketing, niche market fruit and vegetable crops.  
Watch for 

feature articles on growers in the region, updates on is-
sues that affect them and ways they are changing to meet 

customer needs.  
Published on the 2nd week of the month.  Contact 

Tiffany to advertise in this monthly section.

800-634-5021

tiffany@americanfarm.com

Special Lawn & Garden Equipment Auction
Sat. May 7, 2022 at 10 AM

IN ADDITION TO OUR CONSIGNMENT AUCTION, WE 
WILL BE AUCTIONING OFF NASCAR MEMORABILIA , 
HESS TRUCKS AND SEVERAL TOYS WITH PROCEEDS 
GOING TO THE LAKE FOREST FFA. 

Location: Walters Farm 
8571 S. DuPont Hwy. 
Felton, DE 19943. 8 miles 
South of Dover, De on 
US RT 13 just North of 
Canterbury light.

We are expecting a nice 
selection of equipment.
Consignments will be accepted on 5/4 
and 5/5 from 8:00 am to 5:00 pm
THERE WILL BE AN ABSOLUTE ROW 
SOLD AT 12:00 NOON

Auctioneer: Sam Walters III
302-284-4619

Auction personnel have the right to accept or reject consignments

Terms: Cash 
or Approved 
checks day 
of sale.Not 
Responsible for 
Accidents

AUCTION AUCTION AUCTION
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1965 806 FARMALL
Asking $5,500 , MF F40 
brand new clutch system, 
brand new hydraulic pump 
asking $4,500. Ford 8N 
new fuel tank, new radiator 
, new carbarator, needs 
paint and front grill.  Asking 
$1200.  Call 443-235-3030

MASSEY HARRIS
44 & 22 located in South 
Jersey, call 856-678-6315

FERGUSON 
Hanks Corp Cattle Scale 
3,000 lb capacity. Vicon bin 
spreader 1,000 lb capac-
ity, custom built frame with 
Honda Motor to fit gator 
bed. Also, Highland cattle 
for sale. Call Ben 908-399-
1650.

TERRA FORCE TILLER
Terra-force tiller, 102”, 3 pt 
hitch, heavy duty.  Used 
very little, pictures avail.  
$4,500.  Call Darrell Horn-
stra Ag Solutions of VA.  
804-514-9845.

IH 856 TRACTOR
IH 856 tractor with cab not 
installed. Gasoline.  Good 
T-A, independent PTO, 
new paint.  Pictures avail.  
$7,500.  Call Darrell Horn-
stra Ag Solutions of VA.  
804-514-9845.

CASE IH 3650
Case IH 3650 round baler, 
soft core, 5’x6’ bale size.  
Pictures avail. $4,900. Call 
Darrell Hornstra Ag Solu-
tions of VA.  804-514-9845.

JD 920 MOCO
JD 920 MOCO with flails.  
S.N. T989017.  Field ready.  
Sold cattle and don’t need.  
Pictures avail.  $8,500.  Call 
Darrell Hornstra Ag Solu-
tions of VA.  804-514-9845.

BATCH DRYERS
New and used GT recircu-
lating batch dryer.  Call now 
for winter discounts.  Buy 
now, pay later.  Call any-
time.  1-877-422-0927.

FLAIL CHOPPER
18 foot Alloway pull-type 
flail chopper.  Paint good, 
shed kept.  $8,500.  Call 
443-786-3008

DMI ECOLO-TILL 500
DMI Econo-till 500 sub-
soiler, five shank ripper with 
coulters.  Retiring and don’t 
need.  Pictures available.  
Call Darrell Hornstra Ag 
Solutions of VA.  804-514-
9845.

GREAT PLAINS DRILL
Great Plains 10 foot solid 
stand drill with small grass 
seed attachment.  Good 
for over-seeding and 
planting beans.  $14,500.  
Call Darrell Hornstra Ag 
Solutions of VA.  804-514-
9845.

48 JD LOADER
48 JD loader (fits a 4020 
JD),  asking $900.   Call 
302-934-1942
  

MIDDLETOWN, DE
302-378-9555

CHESTER, VA
804-748-9815

INTERCOURSE, PA
717-768-8231

ASHLAND, VA
804-798-1500

WAKEFIELD, VA
757-899-5959

MIFFLINTOWN, PA
717-436-6100

HOOBER.COM/KUBOTA
**$0 Down, 0% A.P.R. financing for up to [36] months on purchases of select new Kubota Z100, Z200, Z400, ZG & F Series equipment from participating dealers’ in stock inventory is 

available to qualified purchasers through Kubota Credit Corporation, U.S.A.; subject to credit approval. Some exceptions apply. Example: 36 monthly payments of $27.78 per $1,000 financed. 
Offer expires 6/30/22. Terms subject to change. This material is for descriptive purposes only.  Kubota disclaims all representations and warranties, express or implied, or any liability from 

the use of this material. For more information, see Dealer or go to KubotaUSA.com. Power (HP/KW) and other specifications are based on various standards or recommended practices.

ON SELECT KUBOTA PRODUCTS

$$00DOWN FINANCING00%%
A.P.R.

FOR 36 MONTHS**

Homeowners and lawn care professionals 
want the same thing: A high-output, extremely 
maneuverable and productive mower that also has 
the endurance to stand up to the rigors of regular 
use. No matter what size mower you need, Hoober 
has a Z Series mower that’s right for you.

MOW FAST.
HAVE FUN.

EXPERIENCE THE 
PRODUCTIVITY 

OF A FAST, CLEAN 
CUT WITH KUBOTA

Kubota Zero-Turn Mowers From Hoober
 �Mower decks from 42” to 72”

 � Engine horsepower from 19 HP to 32.5 HP+

 �Warranties up to 4 years depending on usage

 �Unmatched ergonomics and comfort

 � K-Lift pedal for easy cut height adjustment

 �Steel welded mower decks; 8-gauge or 
10-gauge depending on series

 �Max speeds up to 11.2 MPH

 � Large fuel tanks for increased productivity

EQUIPMENT
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EQUIPMENT

View our complete used inventory at atlantictractor.net/used
 

atlantictractor.net

E. New Market
(877) 384-2014

Oxford, PA
(877) 421-4764

Salisbury, MD
(877) 361-0705

Westminster, MD
(877) 709-6209

Chestertown, MD
(877) 421-0569

Edgewater, MD
(877) 384-2026

Pocomoke, MD
(877) 421-4891

Whiteford, MD
(877) 361-0753

Hanover, PA
(877) 978-2176

Clayton, DE
(877) 421-4683

Newark, DE
(877) 384-2028

Queen Anne, MD
(877) 421-5045

Hunt Valley, MD
(877) 969-2118

2012 JD S680 #73357A                      
1995/1200 hrs., AutoTrac rdy. w/

Harvest Monitor, GS 3 2630 display
$169,000 HA

2001 JD 930F #73660A
30’, flex, auger w/full width fingers

$5,500 PO

2008 JD 637 #72827A                                                 
26’, 9” spacing, hyd wing ctrl.,                     

rear hitch
$21,000 CL

2013 JD 640FD #75725A
40’, flex/draper

$62,500 CL

1999 CIH 8590 #75757A
lg. square baler,                                             

est. 50,000 bale count
$14,900 OX

2015 JD 9370R #75454A                                                    
5400 hrs., duals, 3 pt. hitch,                   

4600 processor
$195,000 WE

1991 JD 9600 #79030A
6825/4750 hrs., lat. tilt feeder-

house, 2WD, chopper
$10,800 WH

2018 JD R4038 #55503A
100’ boom, stainless,                                   

ExactApply, traction ctrl.
REDUCED TO $219,000 CH

2012 JD S680 #63360A
3050/2400 hrs., PRWD, chopper, 

AutoTrac complete w/harvest moni-
tor, GreenStar 3, 2630 display

REDUCED TO $115,000 QA

1998 JD 1780 #78860A                    
12/23, 15”, flex fold, vacuum

$18,000 PO

2014 JD 9460R #63979A
2740 hrs., GS3 CommandCen-
ter, 18F/6R, 7” color display                                                            

$235,000 QA

2012 JD 4940 #71253A                                                                 
90’ boom, 1200 gal. 

stainless tank, traction 
ctrl., BoomTrac Pro 5                                                                      

$95,000 ME

Monday-Friday: 7:30am - 5pm, Saturday: 7:30am - 12pm

Mechanicsville, MD
(240) 249-1545

Waldorf, MD
(877) 960-0583

FOR RENT • $10 per acre Located in Denton, MD

Easy, accurate calibration 8.5’ transport   
12’ planting width 5.5” spacing
Call 717 • 821 • 1558

CONDO FOR RENT
Condo for rent in Duck, NC.  
Ocean front, 4 BR/3BA, 
various weeks available. 
Available 4th of July.  Pic-
tures available. Call Darrell 
804-514-9845.

RAIN FLO MULCH LAYER
Rain Flo mulch layer with 
drip line. $3,500.  Shed kept.  
Pictures available.   Call Dar-
rell Hornstra Ag Solutions of 
VA.  804-514-9845.

KUBOTA B2710 TRACTOR
Kubota B2710 HSD tractor 
4WD with loader, 213 hours, 
completely serviced in 
October.  $14,500.  Call Rick 
410-490-3614 in Berlin, MD.

CASE IH 165 ROLL 
OVER PLOW

Case IH 165 four bottom 
rollover plow.  Spring reset, 
not auto reset. Field ready. 
$7,500. Pictures available. 
Call Darrell Hornstra Ag So-
lutions of VA.  804-514-9845.

CASE IH 7120
Case IH 7120 2WD tractor 
with duals and front was.  
Approx. 9,000 hrs.  Retired 
from farming and don’t need.  
Needs paint, but a lot of life 
in this tractor.  $32,500.  Pic-
tures available.  Call Darrell 
Hornstra Ag Solutions of VA.  
804-514-9845.

JD 8430
JD 8430 tractor 179 HP.  Low 
hours on recent overhaul of 
engine.  Needs clutch and 
tires.  Cheap H.P. $6,500.  
Pictures available. Call Darrell 
Hornstra Ag Solutions of VA.  
804-514-9845.

MF COMBINE 510
MF combine 510 4 row corn 
head and 15 foot grain cart on 
wagon.  Call 302-542-0996 for 
more information.  

xMARK MOWER
xMark lazer Z zero turn mower 
for sale.  60 inch deck, 925 
hours.  Serviced March 2022.  
$3,000.  Call 302-242-7102

NH 1412 DISCBINE
NH 1412 discbine.  Field 
ready.  $10,000 OBO.  Lo-
cated in Harrington, DE.  302-
542-4793.

97 FORD 250
Ford 250 pickup $3,000 .  
Wooden peach bins, $5.00 a 
bin. Call 856-466 466 - 5336 

FOR SALE

HAY AND STRAW
From one bale to tractor 
trailer load. Cecil H. Gan-
non & Sons, Inc. Call days 
410-822-0069 Nights: (410) 
822-8381, (410) 822-5162 , 
(410) 820-8453

GRASS HAY
4x5 round bales, grass hay, 
net wrapped.  $50.00 a 
bale.  302-492-3607

HAY & STRAW

IRRIGATION SYSTEM 
FOR SALE

Irrigation system for sale.  
JD Pumping unit  with  
Berkeley Pump M1030 
Armadas  traveler,150 gun 
, Long traveler -800 FT 
4.5 inch hose, both have 
Honda engines,72,20 ft 
ring lock pipe 22  30 ft 
twist lock pipe, pipe wag-
ons. Deere engine recent 
rebuild and new shut-off 
system. Pictures available.  
$41,000.    Call Darrell 
Hornstra Ag Solutions of 
VA.  804-514-9845.

IRRIGATION

EQUIPMENT EQUIPMENT EQUIPMENTEQUIPMENT EQUIPMENT

EQUIPMENT EQUIPMENT
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The Delmara Farmer
BUSINESS DIRECTORYDelmarva FarmerDelmarva Farmer

Business DirectoryBusiness Directory
Find the services you need with speed, just look here in the directoryFind the services you need with speed, just look here in the directory..

American Farm Publications
*Delmarva Farmer

*New Jersey Farmer
www.americanfarm.com

800-634-5021

Advertise in the Business Directory for only $40 
per week!  Call Tiffany or Emily (800) 634-5021

EXPERTISE TO GET THE 
JOB DONE RIGHT!

176 Bowman Rd., York, PA 17408 • Toll Free (888) 236-6795 • www.abcyork.com

From design through final construction, ABC York, Inc. is a single source company you can 
count on. For agricultural and commercial operations the answer is as easy as ABC York.

 ✔ Grain Dryers
 ✔ Grain Bins
 ✔ Material Handling
 ✔ Augers
 ✔ Parts

PRODUCTS:

 ✔ System Design
 ✔ Millwright
 ✔ Service

SERVICES:

717-529-3959
Kirkwood, PA 17536

Hours: M-F: 6am. – 4:45pm.   Closed S&S

INTERNATIONAL
HARVESTOR

The brands you trust!

Diesel Rebuilding 
Service Plans
Maintenance

Need a Diesel Mechanic?
Our Specialty...

This Space Available!! 
Add your information here in the  

Directory for only $40 per week, call 
 Tiffany or Emily today!!

800-634-5021

Valley Hoop
Structures

John Swartzentruber
(540) 691-3753

Simplified Installalation
Install yourself and save

Install available 
depending on location, 
or constructor of your 

choice.

Single Tube: 24’-36’ W
Sentry Series 40’-180’ W

Natural Lighting
Excellent Air Ventilation

Foundation Choices

Check out the options!
Any length available!

BEAT THE PRICE 
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equipment and assist in odd jobs when needed.  Must be available to work 
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application is a plus, having a CDL would be better - but not required.
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